TECHNOLOGY Dept, 
* * 


State of the nation’s economy: 
Up 

Factories, Mines — Federal Re- 
serve Board’s index of such pro- 
duction stood at 222 in March 
(1935-39 equals 100), compared with 
221 in January and February. April 
level was about same as March, 
FRB estimates. 


Crupe Om—Production continued 
its record-breaking trend in week 
ended May 5, climbing to a daily 
average of 6,107,825 barrels. That 
was 23,675 barrels daily above pre- 
ceding week’s record. 


Raw Freicht—Loadings during 
week ended Apr. 28 totaled 824,- 
362 cars, 10.6 percent above like 
1950 week and 1.9 percent above 
preceding week. 

CorporATIONS — Working capital 
at end of 1950 totaled $75,800,000,- 
000, a rise of $5,700,000,000 during 
the year. Assets increased $21,900,- 
000,000 to a new high of $150,500,- 
000,000. 

MoNEY IN CiRCULATION—Amount 
in week ended May 2 was $27,- 
255,000,000, or $133,000,000 above 
preceding week and $204,000,000 
above comparable 1950 week. 

* . + 


Down 


Stee.—Operations last week were 
scheduled at 103.7 percent of in- 
dustry capacity, a decline of 0.3 
point from preceding week. That 
level would produce 2,073,000 tons, 
compared with record 2,079,000 tons 
of week earlier. 

WHOLESALE Prices — Bureau of 
Labor Statistics’ index declined 
0.1 percent during week ended 
May 1. Level stood at 183.4 per- 
cent of 1926 average. Despite the 
decline, it was still 18.6 percent 
above level of year ago. 

Business Activiry —New York 
Times’ index for week ended Apr. 
28 eased to 175.8 from 176.1 of pre- 
ceding week. Figure for like 1950 
week was 158.8. 

ConsuMER Crepitr—Amount out- 
standing slipped in March, fol- 
lowing slight declines in both 
January and February. However, 
March total of $19,375,000,000 was 
19 percent above year earlier. 

* * * 


General 


INFLATION Note—Economic Stabil- 
izer Johnston has promised that the 
government will hold the dam 
against a new inflation “flood” 
threatened late this year as arms 
spending mounts. 


Top Cars 


New-car registrations for two 
months, plus 45 states for 
March: 
195! Pos, 

1—300,375 
2—229,477 
3—131,850 
4—113,220 
5— 95,082 
6— 74,960 
7— 72,480 
8— 63,176 
9— 53,322 
10— 38,195 
1l— 31,689 
12— 30,248 
18— 28,335 
14— 25,790 
15— 19,482 
16— 16,576 
18— 7,216 
19— 6,786 
20— 1,534 
21— 1,009 
22— 725 
i 


Make 
Chev, 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds, 
Mercury 
Stude. 
Chrysler 
Nash 
Hudson 
DeSoto 
Cadillac 
Packard 
Kaiser 
Lincoln 
Willys 
Crosley 
Austin 
Ang.-Pref. 
Frazer 

Total All Makes 
1,360,080 1,236,729 


For further details see page 
53, today’s issue. 


1950 Pos. 
293,311— 1 
248,686— 2 

84,486— 5 
104,563—. 3 
92,481— 4 
51,269— 9 
T71A712— 6 
64,441— 7 
62,004— 8 
25,712—12 
29,985—10 
29,551—11 
18,438—13 
13,566—15 
14,692—14 
7,942—16 
6,891—17 
5,658—18 
1,587—19 
1,493—20 
230—22 
1,172—21 





The ee of the Industry 


May 1, 1951 


uae 


BERBERS BB &— 10.5 Cars 


Apr. 1, 1951 


BEB BBS RRB BB i— 12.3 Cars 


Jan. 1, 1951 


BREESE BB i— 2.2 Cars 


May 1, 1950 


BEEBE EREE BS B—? Cars 


Jan. 1, 1950 


BEEBE BEB BB B— 10 Cars 


AUTOMOTIVE NEWS ESTIMATES 


3 Millionth ’51 Vehicle 
To Roll This Week 


A Ureworrs= plants in this 
country will produce this year’s 
3,000,000th vehicle sometime this 
week, but hopes for another 3,000,- 
000 in 1951 grow dimmer in the 
light of new material-usage orders 
coming out of Washington. 

On top of a 20 percent steel 
cutback they have been working 
under since Apr. 1, auto makers 
will receive another 5 percent 
reduction beginning June 1. 
Beginning in July, steel for cars 

will be cut 5 percent more and the 


Limited Increases 
Seen on Prices 


Of Trucks, Parts 


LBarEep price increases for new 
commercial vehicles and most 
automotive parts will be allowed 
by the Office of Price Stabilization 
: after the new 
Ceiling Price Reg- 
ulation 30 takes 
effect on May 28. 
Announced May 
4, CPR 30 applies 
to manufacturers’ 
prices only and is 
patterned after 
the previously is- 

sued CPR 22. 
A supplemen- 
tal regulation 
M. V. DiSalle covering truck 
and parts retail prices is to be 
formulated by OPS before CPR 


_ (Continued on Page 75, Col. +) 


| Steady operations 





National Production Authority for 
the first time wil) begin to restrict 
truck production--aiming a 30 per- 
cent steel cut at light trucks only. 
This means that production vol- 
ume will shrink further below the 
level prevailing last week, when 
U. S. plants turned out 116,157 cars 
and 31,305 trucks for a total of 
147,462 vehicles, according to AuTo- 
MOTIVE News’ estimates. In the same 
week of 1950, U. S. plants built 137,- 
796 cars and 27,604 trucks—a total 
of 165,400 waite, 
4 
T= past week's ontens perform- 
ance was probably about par for 
this month, without taking into ac- 
count the suspension of car assem- 
bly at Kaiser-Frazer for two weeks. 
at most other 
plants, notably Chrysler, resulted in 
(Continued on Page 76, Col. 1) 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


165,400 


147,462 143,269 


Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 76. 





This issue includes the monthly 
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-Car Stocks Cut 


y Heavy 


Trading; 


sed Cars Piling Up 


Jam-Up Is See 


By Bernie Thomas 
Associate Editor 
ROMOTION, merchandising and 
a lot of “good old-fashioned | 
selling” have succeeded in paring | 
field stocks of new cars around the 
country down to a healthier level. | 

Meanwhile, used cars were re-| 
| ported to be piling up. 
| The average U. S. new-car deal- 

er started May with a potential 
| inventory of 10.5 new cars, ac- 
cording to Automotive News’ 
| latest survey of the field situa- 
| tion, as compared with 12.3 on 

Apr. 1, when stocks were at a | 
| 14-month high. 
| But dealers still had more cars 
|than a year ago. On May 1, 1950, 
| the average dealer’s potential was 
|nine cars, Further, the average 
| dealer’s potential was lower two 
months ago at the start of the 
}normal selling season. On March 1, 
|1951, the average dealer's potential 
|was 10 cars. On Feb. 1, 1951, it 
was 9.5 cars. 
| On May 1, this year, the survey 
found, the number of new cars at 
all dealerships—plus those ware-| 
housed by dealers and factories, 
demonstrators and still in transit— 
totaled 472,301 units, as compared 
with 545,041 a month before. There 
were 47,241 fewer cars out in the 
field, and the in transit volume 
was down another 25,500 units. 

* * * 

WO lines of dealers didn’t enjoy 

the success of nearly all others 

in getting their stocks of new cars 
down in April. Of the 472,301-unit 
potential for all new-car dealers on 
May 1, the dealers in those two 
lines accounted for more than 70,- 
000, it is estimated. 

The primary factor behind the 
success of the majority of dealers, 
who did get their stocks down last 
month, was intensive selling, in- 
volving discounts and special in- 
ducements. 

However, lower _ production 
rates at most factories, a higher 
level of export shipments and the 
channeling of a relatively large | 
number of new passenger cars to | 
military agencies made the job | 
easier than it might have been. 

Dealers said they had to do some 
postwar high trading during April 
to offset the artificial sales re-| 
sistance that seems to be growing} 
under Regulation W. 

* + x 








VERY dealer contacted in the 
latest survey stressed the belief 
that the day is over in the auto} 
| business when | mere } passive order- | 





Truck Output Quotas Confuse Outlook 


By Tom Hewitt 
Staff Writer 


RUCK manufacturers and deal- 


ers are confused and unhappy | 


over NPA’s anticipated order cov- 


ering use of steel for trucks after | 


July 1. 


The order, which NPA last week 
said is on its way, is expected to 
allow truck makers to use 70 per- 
cent of the steel they used in the 
first half of 1950 for light trucks, 
100 percent for medium trucks, and 
120 percent for heavy units with a 
gross weight of 16,001 pounds or 
more. 

Makers who specialize in light 
models are mad because they 


will be allowed less steel, while 
producers of mediums and heavies 
are unhappy because they believe 
they will not be able to find more 
steel to produce at the antici- 
pated allowable levels. 


“The order will 
fusion on confusion, 
executive said, “because it will not 
guarantee that we will get the 
steel.” In other words, truck men 
agree, the order will only give 
truck makers a license to hunt for 
the steel and to use it if they 
find it. 


” 


* * * 


Tos base pericd to be used by 
the order—the first half of 1950 


only pile con- | 
one top truck | 


will work to the disadvantage of | 
makers of heavy trucks because | 
output of heavies in that period 
| was low. 

Production of heavy trucks in 
the past few months has been 
averaging 75 percent above the 
| level of the first half of last year, 
said William Fairhurst sr., vice- 
president of Spicer Mfg. division, 
Toledo, one of the largest makers 

(Continued on Page 77, Col. 4) 
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Inventory of New Autos Drops to 10.5 per Dealer, 
But Average Now Is Still Above Year Ago; 


n on Tradeins 


taking will result in high sales 
volume. 

A good many dealers said they 
saw little use in shooting for 
maximum profit on every deal 
any more, with high taxes mak- 
ing the government more and 
more a partner of business .. . 
The two lines of dealers which 


didn’t succeed in getting stocks 


|down during April were the most 
| bitter complainants against Regula- 


tion W. However, they also cited 
| ‘“‘non-competitive” trading posi- 
tions. 
* + + 

6] JNDER present credit terms,” 

said one of them, “we just 
don’t have enough to give away in 
order to steal deals from other 
dealers.” 

Meanwhile, dealers who did suc- 
ceed in doing a good volume on 
new cars in April saw their trou- 
bles pile up in a different spot 
the used-car lot. 

Used cars that had to be taken 
in trade to move new ones weren’t 

(See STOCKS, re 73, Col. 4) 


OPS Plans to Set 
Specific U.C. Lids, 


‘Dealers Report 
WY Amanoror. —Specific dollars- 


and-cents price ceilings on used 
cars are expected within the next 
few months by some of the dealers, 
who attended the meeting last week 
of the OPS auto 
dealers advisory 
committee. | 

W. LeRoy Jor- 
dan, head of the 
OP'S automotive 
branch, said that 
OPS would form- 
ulate a program 
and then call the 
committee back 
for another meet- 
ing in about 60 
days. 

While dealers opposed specific 
ceilings, citing the falling prices 
of used cars, OPS men talked 
much of future shortages and 
appeared determined on specific 
ceilings. 

Dealers recommended that if 
ceilings are imposed, they should 
|not extend past 1946 models. 

* * * 


W. L. Jordan 


yas the subject of new-car 
dealer discounts was not on 
|the agenda, Jordan permitted deal- 
|ers to urge by resolution that OPS 
|restore the cut made when makers 
| were granted a 3% percent price 
| increase in March. 

NADA is working at present 
| for restoration of the discount 
through OPS, NADA officials say 
that, if this is not successful, 
| dealers may have to take their 
| case to Congress. 

Other developments at the OPS 
committee meeting included: 

1. New-car dealers favored a sys- 
tem of warranted and “as-is” ceil- 
ings, while used-car dealers were 
firmly opposed. 

* + * 
A TWO percent depreciation 
every three months, at the 


|discretion of the OPS director, was 


recommended. 
3. In determining “reasonable 
value” of a tradein, dealers should 
(Continued on Page 74, Col, 1) 
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900.000 Workers to Benefit .. . 





May 30 Due to Bring 
Big Auto Pay Hike 


By Mac Gordon 
Associate Editor 
a ju:ciest wage melon in auto- 
motive history will be cut up 


of Labor Statistics is still calcu- 
lating the Apr. 15 reading of the 
governing Consumer Price Index. 


That there will be a cost-of-living 


among 900,000 hourly-rated workers | upswing is a conclusion based on a 
during the week of Memorial Day.) continuing rise in the CPI following 

Because of two month-end wage the reading for last quarterly raise 
increases, the industry's total labor | 9n March 1. The five-cent pay hike 
cost that week will climb by an| given auto workers in March re- 


amount exceeding 
year. 

Joining in the melon distribu- 
tion will be nearly all automotive 
manufacturers under UAW-CIO 
contracts. The excepted UAW- 
organized concerns include a 
number of dealerships, mostly in 
the East, aircraft companies and 
some small manufacturers. 


$100,000,000 €&| sulted from the spurt in consumer 


prices between the indices of Oct. 
15, 1950, and Jan. 15, 1951. 


On Jan, 15, the index used in de- 


the level of January, 1940). On Feb. 
15 it reached 185.5 and on March 
15, edged up to 185.8. Cost-of-living 
bonuses for hourly-rated employes 


A clear track for the May 29 and | are elevated one cent for every gain 
June 1 pay boosts has been given | of 1.14 points in the Consumer Price 
the industry by Economic Stabilizer | Index. 


Eric Johnston, His February deci- 
sion to validate escalator contracts 
through June 30 sanctioned both 
the five-cent raise of March 1 and 
the forthcoming Memorial day in- 
creases. 
+ * : 
v part of the approaching pay 
bonanza will be the so-called 
“annual improvement factor,” giv- 
ing auto workers a four-cent hike 
in their base hourly wage rates. 
General Motors, pioneer of the 
“improvement” raise three years 
ago, will make its 1951 boost in 
base wage scales effective May 29. 
Other auto, truck and parts makers, 
including Chrysler Corp. and Ford, 
will wait until June 1 before ad- 
vancing their workers’ base rates. 
The second part of the melon, 
co-feature of the escalator agree- 
ment, will consist of an increase 
in auto employes’ cost-of-living 
bonuses. Amount of the cost-of- 
living bonus rise is as yet un- 
known, because the U. S. Bureau 


4-Month History 
Of U.C. Prices 


TOLEDO. — To illustrate sta- 
tistically what has happened to 
used-car prices since January, 
Doc Greiner, Toledo auction op- 
erator, compares Jan. 4 prices at 
his auction with those of Apr. 26. 

The following prices are for 
four-door sedans. Asterisks indi- 
cate cars with automatic trans- 
missions: 





Jan. 4, Apr. 26 


MAKE 1951 1951 
49 Lincoln 

Cosmopolitan $1,500 1,200 
47 Cadillac (62) 1,500 1,250 
50 Pontiac 

Deluxe (38) 1,785* 1,650* 
"49 Buick RM . 1,425 «1,300 
50 Plymouth SD 1,430 1,300 
49 Buick Super 1,550* 1,350* 
"49 Olds (98) 1,675 1,400 
48 Buick ........ . 1,075 975 
50 Olds (98) 1,990 1,800 
48 Buick . . 1,150 935 
48 Buick ii 975 
49 Chevrolet Deluxe 1,310 1,150 
48 Pontiac 1,175 950 
48 Pontiac : . 1,140 950 
49 Ford—About the same 
"49 Olds (76) 1,405 1,150 
50 Ford CD (8) 1,550 1,300 
"49 Buick RM 1,480 1,300 
50 Chevrolet .. 1,700* 1,400* 
50 Olds (76) . 1,650* 1,450* 
749 Olds (88) ; 1,550 1,375* 
50 Cadillac (60) 

Special . 4,380* 3,575* 
50 Cadillac (62) . 8,950* 3,410* 
50 Cadillac (61) 3,630 3,120 





| 





+ * 


F THE Apr. 15 index warrants a 
June 1 cost-of-living bonus raise 
of only two cents an hour, the 900,- 
000 affected UAW members will 
share a boost of well over $100,000,- 
000 a year. That aggregate would 
include nearly $75,000,000 in “an- 
nual improvement factor” raises. 

This is the first year in which 
the automotive industry as a whole 
is simultaneously handing out the 
“improvement” boosts. The first GM 
escalator contract, adopted for a 
two-year duration in the spring of 
1948, introduced the “improvement” 
benefit on a three-cent basis. This 
was hoisted to four cents when the 
GM contract was extended for five 
years last May 29. 

Competitors of GM began 
switching over to escalator con- 
tracts -last summer. Ford fell in 
line on Labor Day and Chrysler 
joined the parade on Dec, 11, 

1950. All other major auto and 
truck makers now use the five- 
year escalator agreement. 

Only a handful of dealerships 
with large staffs have also adopted 
the Consumer Price Index method 
of determining wage rates, al- 
although not on the exact same 


| basis as that employed by automo- 


| 


(See LABOR, Page 74, Col. 1) 
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| Hudson Sets Plans for Dealer Parley— 
Shown making plans for the first meeting in Detroit May 15-16 of the recently inaugurated | 
Hudson Dealer Council are W. L. Courage, dire_tor of distribution; N. K. VanDerzee, sales 
| termining automotive cost-of-living | vice-president, and C. A. J. Hadley, general sales manager. Formation of the council has 
| bonuses stood at 182.9 (percent of | recently announced by VanDerzee, who said that it would be composed of representative | 


dealers from 23 different areas in the U. S. (See story on page 8.) 


GM Sales Up $300 Million; 


Profit Dips in 


DETROIT.—General Motors’ net 
sales for the first quarter of 1951 
|} amounted to $1,960 million, accord- 
| ng to a report given last week to 
| stockholders by C. E. Wilson, presi- 
dent, and Alfred P. Sloan, chair- 
man of the board. Net income was 
$141 million. 

In the first quarter of 1950, net 
income was $212 million on net 
sales of $1,643 million. 

A total of 824,610 cars and trucks 
were produced in the first quarter 
this year, compared with 830,027 
units in the 1950 period. 

In 1951, net income after all taxes 
and charges in the first quarter 
amounted to 7.2 percent of sales, 
the report said, as compared with 
the 11.1 percent for the full year 
of 1950. Earnings on common stock 
for this three-month period, after 
deducting dividends on the pre- 
ferred stocks, amounted to $138 
million, equivalent to $1.58 per 
| share, 

For the like period in 1950, after 
preferred stock dividends, earnings 
on common stock were equivalent 
to $2.38 per share on the present 
stock, 

Two provisions were considered 
|in the totals for the current period, 





|the report said. An amount of $264 


Substitutes May Make Autos Better .. . 


Inferior-Car Talk Debunked 


pred reports indicate that talk 
of blacked-out cars and substi- 
tute materials have far outdis- 
tanced the facts. Many potential 
customers have gained the false 
impression that new cars are or 
will be inferior. 

In fact, some observers note 
that talk of substitutes may have 
already created a sales problem. 
They point out that the new-car 
market softened at about the 
time that substitute materials 
were expected in cars. There were 
other factors, too, of course. 

Auto engineers debunk the idea 
that substitute materials mean in- 
ferior cars. 

* af as 
Te point out that there are 
several] alternative materials 
that may be used to fabricate a 
part. Some cost More, or are more 
difficult to machine or fit in better 
with production processes. 
Some are a matter of taste, ap- 





Sioux Falls (S. D.) Dealer Officers— 

At a recent meeting of the Sioux Falls Motor Trade Assn. the above officers were elected. 
Left to right: W. E. Cumming (Mercury), director; Henry Billion (Oldsmobile), director; 
W. P. Graham (DeSoto-Plymouth), president; Herb Lorin (Packard), vice-president; Paul 
McKean (Buick), secretary-treasurer. The association has added a salvage operation activity 
to its annual program which includes an auto show, safety promotion and coordinated activi- 
ties in the various civic enterprises, Graham announced 





pealing more to the eye than others. 
The fact that the makers are | 
forced to an alternative, there- 
fore, the engineers say, may mean | 
that the maker will have to pay 
more for the part, or use a more 
expensive process. 
But the engineers assert that they 
will not cheapen the product, as 
that would be a detriment not only 
to present but future sales. 
Disgruntled car buyers have long | 





Spare Ban Spurs 
Truck-Tire Output, 


NPA Declares | 


| 


WASHINGTON.—As a result of | 
the elimination of spare tires as 
original equipment on new cars, a 
production increase of more than | 
35,000 truck and bus tires a week | 
has been achieved, NPA claimed 
last week. That is a gain of about 
10 percent, | 

An increase of about 15,000 a} 
week in the production of tractor 
and farm equipment tires also was 
reported as a result of the action. | 

NPA officials expect a further | 
rise in the supply of truck, bus and | 
tractor tires to result from the 
May rubber order, which permits 
production of such tires to rise to 
100 percent of the adjusted base 
period level. The order limits pas- | 
senger-car replacement tire produc- | 
tion to 90 percent of the adjusted 
base period (the 1950 fiscal year). 

The first week the amendment’s 
full effect was felt, truck and bus 
tire production rose from. the 
March weekly average to 317,434 
|tires to 353,066—an increase of 35,- 
| 632 tires. Production has continued 
|} at about that level since, NPA said. 
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Canada’s Dealers 


Really Pinched 


Tax Boost, Loan Curb 
| Make Sales Difficult 


By Bob Gordon 
Associate Editor 

O YOU think you've got troubles 

trying to sell new automobiles 
under the one-third down and 15 
| months-to-pay restrictions of Regu- 
|lation W? 
| Well, what if the price of the 
| Cars was increased from $500 to 
$600 and the credit restrictions 
| tightened to one-half down and 
12 months to pay the balance? 
Those are the conditions under 
|which some dealers—just a five- 
|minute bus ride from downtown 
Detroit—have to work. 

. * . 

HAT 10-cent bus trip in the tun- 

nel under the Detroit river ends 
|}up in Windsor, Ont., and brings an 
|entirely new outlook on the prob- 
‘lems of retailing new cars. 
| Canada’s version of Regulation 
W requires that purchasers put up 


million was set aside for U. S. and|59 percent of the selling price as 


foreign income taxes, and excess 
profits taxes at the present rate. 
Another $15 million was deducted 
for reconversion and plant rehabili- 
tation costs incident to the defense 
emergency. 

“It should be noted that output 
of civilian products in the first 
quarter in no way interfered with 
the defense effort,” the report said. 
“Jet engines, trucks, aircraft pro- 

(See GM PROFITS, Page 74, Col. 4) 


GM Makes Big Loan 


To Another Steel Firm 


FLEMINGTON, N. J.—A second 
loan to a steel company by General 
Motors Corp. was revealed here last 
week when T. M. Girdler, chairman 
of Republic Steel Corp., announced 
that his firm had made arrange- 
ments to borrow up to $40,000,000 
from the automotive firm, 

The money will be used to finance 
part of Republic’s five-year $250,- 
000,000 expansion program, Girdler 
told stockholders at the annual 
meeting here, Last December, GM 
loaned the Jones & Laughlin Steel 
Corp. $28,000,000 in a 15-year agree- 
ment to help that firm increase its 
steel capacity. 


memories—something to avoid at 
all costs, the auto men declare. 
* * + 


S A MATTER of fact, auto ob- 

servers point out that acceler- 
ated research, under the impetus of 
material shortages, may well lead 
to much improved cars. 

That happened during the last 
war. As an example, postwar tires 
combining synthetic and natural 
rubber proved to be far superior to 
prewar tires of natural rubber. 

In the present case, the impetus 
will be greater, since during World 
War II car production was halted, 
thus eliminating the problem, while 
now the auto factories may have 
to work for years on a joint-opera- 
tions basis, 

Engineers point out that the 


a down payment and that they pay 
off the balance in 12 months. 

Such terms would be steep any- 
where, but the level of new-car 
prices in Canada is considerably 
higher than in the U.S. For cars 
assembled in Canada, prices are 
about $500 more than for com- 
parable U.S. models. 

In the case of cars imported from 
the U.S., the difference is much 
greater, ranging to $1,200. The re- 


“|sult is a price of about $2,900 for 


a Nash Rambler, which is _ not 
assembled in Canada. 


* * *® 


CANADIAN-BUILT Ford costs 
the Windsor purchaser about 
$2,400, and that does not include 
any accessories, freight or financ- 
ing charge. 

The customer has to put up 
$1,200 immediately and pays out 
$100 or more per month for the 
next year. Don’t forget, too, that 
this is for a “low-priced” car in 
Canada, 

How come the prices are so high? 
Taxes. On a Ford Custom Deluxe 
(8) four-door, with an advertised 
delivered price of $2,388, the excise 
and sales taxes amount to $526, or 
35 percent of the selling price. 

The excise tax on automobiles in 
Canada is 25 percent—it’s only 7 
percent in the U.S. Canada raised 
its levy from 15 percent on Apr. 10 
this year. The sales tax is 10 per- 

‘(Continued on Page 73, Col. 3) 


Patrick Moves Up 
At Chrysler H. P. 


DETROIT.—H. R. Matheny, gen- 
eral manager of the Highland Park 
plant of Chrysler Corp., last week 
announced the appointment of 
Theodore Ray Patrick as operat- 
ing manager of the Highland Park 
plant. Patrick has been factory 
manager at Highland Park for the 
past four years. 

Since joining the Planning De- 
partment at Chrysler Corp.’s High- 
land Park plant in January, 1927, 
Patrick has held production and 
supervisory assignments in all its 
departments, including tool and die, 
fluid coupling and torque converter, 
press, general machine shop and 


civilian end will be hungry, and |aluminum foundry for piston pro- 


(Continued on Page 74, Col. 3) 
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N. Y.) Dealers Cite Wheeler— 


Auto dealers of Binghamton, N. Y., met last week to honor a fellow dealer, Claude Wheeler 


for his efforts in behalf of their organization. George D. Gardner, president of the New York 
State Automobile Dealers Assn., presented the plaque to Wheeler. Left to right: Hugh Beck- 
with, Ray Hunter, Russell Lewis, James Afarian. Standing (left to right) are Edward Ives, 
Edward Wolfe, Charles Dean, Doc Hudson, Wheeler, Kenneth Vandervoort, president of the 
Binghamton Automobile Dealers Council, Gardner, William Miller, McKibbens, Keith Andrews, 
assistant manager of the Binghamton chamber of commerce, Harold Hutchins and Otto 
Robinson. 
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‘All-Out Attack Coming .. . 


Battle on Reg. W Mounting 


Used Car Dealers Assn. is having 
members circulate petitions against 









By John O. Munn 





SS to stringent terms | with hearings on extension of the 
of Regulation W is reaching) act. 


the highest pitch since credit con- Dealers all over the country are | the regulations. 






(The opinions expressed herein are those of Columnist trols were reimposed under the De- | directing protest to congressmen. ie 
Munn and are not necessarily those of Automotive News). fense Powers Act last fall. | Some are urging customers to pro- = New Hampshire Automobile 
An all-out attack by new and | test as well. Dealers’ Assn. presented its 


views at a Congressional subcom- 
mittee hearing on small business in 
Manchester; the Louisiana Auto- 
mobile Dealers’ Assn. was repre- 
sented at a similar hearing in New 
Orleans, and the Tampa Used Car 
Dealers Assn. blasted the regula- 
tion at a private meeting. 

All associations agreed that the 
regulation is hurting the public 
and placing many dealers in 
jeopardy. 

The New York Used Car Dealers 
Assn. held a general meeting last 
week at which plans were dis- 
cussed to combat renewal of the 
regulation following its expiration 
date, June 30. Terming the regula- 
tion a “business killer,” they asked 
for a united effort by the members 
to carry out appropriate action. 

Philip S. Dunlap (Lincoln-Mer- 
cury), Concord, N. H., president of 
the New Hampshire association, 
told the Congressional group that 


used-car dealers is expected to | As an example of the gross-roots 
wane dealers are experiencing a| business, even though you could | Pres a = a ere em — ww 
i competitive market. Cars back-| get by with it. 
ing up in dealer stocks is the rule, But before you consider salary 
rather than the exception. This| reductions as a means of bring- 
situation hasn’t existed, except for | ing income and expenses into 
brief periods, for the last 10 years.| proper relationship, it is always 
Stocks of cars have always re-| 8" indication of good manage- 
sulted in a reduction of dealer, ment to explore thoroughly other 
profit. Hence, a great many deal-| means of accomplishing the same 
ers are giving consideration to cut-| result. How about a change in 
ting expenses to make up for the| routing shop work to lessen un- 
loss in profit. | productive time? Sometimes re- 
It has been an axiom of this locating shop equipment improves 


* fficiency. A program to elimi- 
trade that the estimated gross | ° 
oreilt must always deute the | nate waste in supplies and ma- 
amount of fixed expense, other- | ‘ao is often = ri, f 
wise a dealer runs into financial ere may be occasions, © 
difficulty. Estimated gross profit |C°Urse, when a dealer will find it 
needs to be projected with con- necessary to combine jobs or make 


aaa separations. In no case, however, 
tuna wae. aust Be dismiss a staff member summarily. 


a: < ~ That isn’t good public or internal 








Elected by Arkansas Dealers— 

New officers of the Arkansas Automobile Dealers Assn., left to right, are: F. O. Rice, 
Pine Bluff, retiring president; Roland Hughes, Jonesboro, president; Searcy Wilcoxon, Ham- 
burg, vice-president; Walter Jennings, Little Rock, treasurer, and George H. Benjamin, Little 


Rock, secretary-manager. 


relations. Don’t discharge people. 

Must Sell Self Ask for resignations, and then give 
decent’ terminal pay. An outright 
discharge should never be consid- 
ered. Workers have wives, chil- 
dren and, perhaps, grandchildren. 
A discharge will blot a worker’s 
record. It may interfere with his 


chance for employment elsewhere. 
+ * + 


T MUST be borne in mind that 

a dealer is essentially a selling 
unit. That his buildings, machinery, | 
equipment and manpower cannot 
if selling effort is 
sacrificed. Seldom does a dealer 
save money by eliminating or re- 
selling 


pay a return 


trenching advertising or 
effort. 


True, if he has become careless 
during the last 10 years with adver- 
he should re- 
view his program carefully, increase 
it 
in mediunis that hit his 


tising expenditure, 
his efficiency, and make sure 
appears 
market. 

It should be slanted towards 
bringing more people into his 
place of business who prefer to 
do business with him. Factories 
are maintaining a strong cam- 
paign to popularize the product. 
A dealer has his institution to 





sell and must continue to tell 
what his investment and effort 
mean to the public, This is the 
only way he can save himself 
from the vices of cutthroat com- 
petition. 

It still does make a difference, 
and will continue to make a differ- 
ence, to the public as to where 
they buy their cars. Some dealers 
add a plus value to every car they 
sell. They surround their entire 
operation with the super brand of 
their own responsibility. So adver- 
tising igs their mass selling. The 
more competitive the market may 
become, the greater is the neces- 
sity for a careful, well-planned, 
properly directed advertising bud- 
get. 





* 


* * 


Watch Personnel 


{7 IS necessary, too, to increase 
the quality of the personal sales 
effort. Salesmen must again spe- 
cialize on selling the customer a 
fair used-car allowance. It takes 
training, knowledge, confidence and 
enthusiasm to sell new and used | 
cars in a competitive market. Any- 
one can give them away. 

Many dealers feel that through 
the lush postwar years their pay- 
rolls have become out of line. If 
adjustments are necessary, it is 
best handled on the personal basis 
in each dealership, usually in con- 
ference with the supervisory staff. 

No attempt should be made, 
however, to lower the prevailing 








Handling a Situation 


i a dealer can pro- 
vide for his employes who can 
no longer stand the competitive 
battle or who are out of kilter 
with conditions as they exist, For 
instance, I have in mind a dealer 
who had a service manager for 
many years. The organization grew 
from a few mechanics to almost 
a hundred. While the service man- 
ager continued to be very courte- 
ous to customers and was a fine 
diagnostician, still he didn’t grow 
with the organization and found it 
difficult to handle the staff. 

Obviously this service manager 
stood as an obstruction to the 
growth and profit of the institution. 

This dealer conferred with the 
service manager and told him 
that he had observed the run- 
ning of the staff had become 
more and more troublesome to 
him. 

The dealer suggested that he 
could arrange for the service man- 
ager to take over a filling station 
where he could still meet the cus- 
tomers direct, where he _ could 
gauge his hours in keeping with 
his declining physical ability, but 
furnish management where he 
alone would be entirely responsible 
for the success of the enterprise. 

+ * * 
Don’t Get Panicky 

HIS was arranged. The service 

manager, as the owner of a 
filling station, became real happy. 
The work was well within his 
capabilities. It was a college town 
where he could get plenty of help 
in the hours he needed it, His 
acquaintanceship with automobile 
owners and townspeople for the 
previous 20 years stood him in good 
stead. The gallonage immediately 
increased, lubrication, oil, tire and 
battery sales became spectacular. 
By this change the dealer gave 
opportunity to a younger man, and 
also reduced his payroll consider- 
ably. The ex-service manager 
gained more satisfaction, more in- 
dependence and less responsibility 
with an income that was more 
than satisfactory. 

We, as businessmen, must face 
the need to save ourselves as 
going institutions. This means 
making a profit. Otherwise, there 
are jobs for no one. But in ad- 
justing our overhead and our 
expenses, we must realize that 
the real satisfaction in business 
is serving owners and furnishing 
a livelihood for those who work 
with us. 

We must consider all moves from 
the long-time effect. We can’t af- 
ford to get panicky. Neither can 
we afford to let our capital drain 
away. If cuts must come, make 
them now. But don’t cut an essen- 
tial thing such as sales effort. To 
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do so would be like the farmer 
who, to reduce expenses, saved on 
the purchase of seed. This, of 
course, jeopardized all his capital 
investment. 





MANCHESTER, N. H.—The larg- 
est annual meeting in history of 
the New Hampshire Automobile 
Dealers Assn, went on record last 
week as opposed to state legisla- 
tion which would require the li- 
censing of auto manufacturers in 
the state. 

Previously, the Manchester Au- 
tomobile Dealers Assn. had voiced 
its unanimous opposition to such 
a law, which has already been 
approved by the New Hampshire 
senate. 

Some dealers in the state have 
sought a maker’s licensing meas- 
ure on the ground that it would 
prevent some manufacturers from 
forcing “extras” upon them as part 
of new-car allotments. 

The state senate passed the bill 
embodying the measure following 


Ohio Dealers Get 
New Setback on 


Insurance Issue 


COLUMBUS, O. — The common 
pleas court of Franklin county de- 
clined here last week to continue 
an order restraining the _ state 
superintendent of insurance from 
refusing to reissue licenses to rep- 
resentatives of Motorists Insurance 
Corp. 

The insurance department some 
months ago handed down a ruling 
to the effect that it would not re- 
new licenses of agents where it was 
found that the principal use of the 
licenses was to write insurance on 
automobiles sold by them, 

After a short hearing last week, 
the common pleas court agreed not 
to file its judgment until petition- 
ers had had an opportunity to car- 
ry the case to the court of appeals. 

Independent insurance agents and 





motor dealerships that sell insur-| 


ance made an attempt in the Ohio 
legislature to have the words “ven- 


dor” and “agent” stricken out of | 


the state insurance license law. 
Had this been accomplished, au- 

tomobile dealers would have been 

permitted to write insurance no 


|matter how much of it was placed 
|on automobiles sold by them. 


|3 Sporting Days Slated 


By St. Louis Assn. 

ST. LOUIS.—Waldo W. Wilson, of 
Wilson Buick Co., presi- 
dent of the Greater St. Louis Auto- 
motive Assn., Inc., has appointed 
the following committee to arrange 


for three recreation days for mem- | 


bers during the summer season: 
James Miller, J. Rush James jr., L. 
W. Thoms, C. F. 
Joseph Krebs. 

The Sunset country club has been 
selected as the scene for golf tour- 
neys, dinner, etc. The first recrea- 
tion day will be May 22, the others 
July 31 and Sept. 25. 


Biggest N. 


Dealers Oppose Maker Licensing Proposal; 
Graham Elected Assn. President 


McClure and! 











H. Parley 


a hearing at which no opposition 
was raised, and at which John D. 
Orr, NHAD executive secretary, 
reportedly spoke in favor of it. 


Elected president of the asso- 
ciation last week was John Gra- 
ham of Claremount. Other new 
officers are: Ned Morse, vice- 
president, and Walter McGregor, 
treasurer, both of Manchester. 
Orr was reelected to his post. 


Following a talk by Gov. Sher- 
man Adams, a fiery discussion on 
sales taxes occupied the parley. 
Adams skipped any mention of 
taxes in his talk, confining himself 
to praise for the association’s sup- 
port of “constructive legislation.” 

NHAD?’s board of directors had 
previously put the association on 
record as favoring a sales tax. 

However, Orr reported that the 
question had never come up at 
any business meetings. 

New directors named for the as- 
sociation are: 

Walter Woodward, Laconia; 
Harry N. Marsh, Colebrock; Harlan 
Jesseman, Lisbon; Robert Beaupre, 
Rochester; Gordon C. Wentworth, 
Ossipee; Philip S. Dunlap, Con- 
cord; Donald Piper, Franklin; Wil- 
liam G. Sparrow, Marlboro; James 
Wyman, Keene; Walter Harvey, 
Portsmouth; Ralph P. Wood, Ports- 
mouth; Ted Foster, Manchester, 
and James Mayo, Nashua. 


Dakota Motor Opened 


Oscar W. Fode has opened 
Dakota Motor Sales, (Kaiser-Fra- 
zer), Jamestown, N. D. F. P. 
Gilronen is vice-president, and 
Ray Zimmerman is general man- 
ager. 





history ... 


the Chicago 


liability bills . . 





Wemhoff 


registered yours? 


the average person “has neither 
sufficient cash reserves for the re- 
quired high down payment, nor an 
income sufficient to permit him to 
meet the excessive monthly pay- 
ments called for under Regulation 
W’s 15-month limit.” 
* + * 
AtT™ Dunlap had testified that 
most cars were selling about 
two to three hundred dollars under 
ceiling prices, a member of the Con- 
gressional committee suggested that 
if conditions of the regulation were 
eased, enabling more people to buy 
cars, the increased demand would 
boost prices up to ceiling. 

Dunlap replied that competition 
would hold the price level, pointing 
to a backlog of used cars in New 
Hampshire with a total value of 
$5,500,000. 

The association president told 
the committee that credit re- 
strictions have put a crimp in 
used-car sales to a point where 
many small businessmen are in 
jeopardy. He added that many 
workers are being deprived of es- 
sential transportation. 

“The primary purpose of strin- 
gent controls set up under Regula- 
tion W,” Dunlap continued, “are 
for the conservation of essential 
materials and limitation on con- 
sumer credit to curb inflation. 

“However, since used cars do not 
require essential raw materials, one 
(See REG. W FIGHT, Page 74, Col. 5) 





Block-Long Tent Houses 


Van Nuys Auto Show 


VAN NUYS, Calif. — The first 
Fernando valley automobile show 
was presented last week by Van 
| Nuys new-car and truck dealers, in 
|connection with the annual Hi 
Neighbor exposition. 
| Under the “big top,” a block-long 
|tent, the dealers displayed several 
models of new cars. The tent was 





On the House... . 


’ orders. . 


| located on property made available 
| by the actress, Mae West. 


It seems ironical that auto exports should start to zoom (for the 
first time since prewar) just when supply for the U. S. domestic 
market begins to taper off .. . Best estimate is that exports to foreign 
countries (which now have dollars) will approach 
500,000 cars this year for the fourth best year in 
With new-car sales soft in the U. S., 
exports have been a blessing thus far this year. 
But watch the hue and cry later this year if output 
really slumps... 

Missouri convention expects to reach goal of 
500 attendees this week ... 
association, 
their congressmen on insurance licenses and auto 


Despite pleas from 


few dealers contacted 


. Rhode Island dealers will stage 


annual outing June 26 in East Providence’s Meta- 
comet Golf club. The R. I. association claims that 
its Manufacturers’ Licensing Act, passed 10 years 
ago, “has in three instances served to save the franchise of dealers 
who were in temporary difficulties with their factories.” ... 
Milwaukee association reports the annual spring bloom of “For 
Sale” signs on used cars in isolated spots in the county; police are 
having a field day issuing “stop’ 
decision to fete the factory brass during its directors meeting in 
Detroit June 4-7 ... Oklahoma OPS got tough, released to press the 
names of dealers who failed to register their guidebooks. Have YOU 


. Good Idea: NADA’s 


Pete WeMuHorr, Editor, 
Automotive News 
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Too Much Production? 
Or Too Little Credit? 


— dealers are now as much worried about getting too 
many cars as they were about getting too few a couple 
of months ago. 

Some dealers even urge that the government issue direct 
production quotas for car makers, cutting output of the big 
makers in half. 

The feelings of these dealers are easy to understand. 

All through the postwar years the government has come 

along with a needle every few months to give the market 


a shot in the arm. 

Now the needle appears to have been taken away. But 
don’t overlook the fact that it may be back. 

And don’t overlook the danger of having production regu- 
lated by the government. You can’t shut controls off and 
on at will. 

Some dealers may say that the factories are insensitive 
to the market, but you can bet your wad that they are a lot 
more sensitive than the government would be. 

It is always difficult to determine just when we have 
overproduction. Do we have it today? Or do we have 
instead too stringent credit controls which force many 
thousands who want and need cars out of the market? 
Are the factories insensitive? Or is the Federal Reserve 

Board insensitive? 

Production shortages have not arrived yet to the extent 
that they were expected last December. But that doesn’t 
mean that stiffer production cuts are not coming. 

Chances are that before too many months have passed the 
makers will be producing fewer cars than the market will 
take, instead of more. 


We are not suggesting by any means that, until that 


| 





time arrives, the makers flood dealers with more cars 

than they can sell profitably. 

What we are doing is reminding the Federal Reserve 
Board of its promise, on assuming control over credit, that 
it would watch the economy closely and make adjustments 
quickly when necessary. 

An adjustment is needed now. A relaxation of the terms 
of Regulation W should be made at once. 





Forum 


Eprror’s Note: Following is one 
| of a series of articles written 
| especially for Automotive News 
| by managers of the various state 

auto dealers associations: 





Auto 
| 


By Roscoe Hambric 
Secretary, Kansas Dealers Assn. 


ESIDES being one of the na- 
tion’s greatest agricultural and 
| livestock areas, Kansas is a state 
|of association-minded dealers, As 
far as united effort is concerned, 
the Kansas Mo- 
tor Car Dealers 
Assn. takes a 
back seat to no 
other group. It is 
one of the most 
firmly knit organ- 
izations existing, 
despite the fact 
that Kansas cov- 
ers a large area, 
, is thinly popula- 

ted, and most of 
Resece Hambete its dealers do 
business in smal] towns, usually 
farming communities. 

Records of the Kansas vehicle 
department show that approximate- | | 
ly 1,150 new car and/or new truck 
dealers’ licenses are issued annually. 

| 
| 


Oe 4 








on the basis of population is the 
best represented by dealers’ in 
NADA. 

There is an automobile dealer 
in Kansas for every 1,600 men, 
women and children in the state, 
as compared with one dealer for 
every 8,000 in New York, 5,000 in 
California and Pennsylvania, Illi- 
nois, 4,500, and Ohio, 4,000. 


ik 
SAFETY CHECK 
VONTH 


Of the KMCDA members, 667 . - For THe Class In BUMPEROMETRY 


i A) - 4 BUMPER 1S AN APPLIANCE OW 
J 7 _ A AR BY WHE YOU NUZZLE 

/ THE BUMPER OF ANOTHER N/NE 

= VILL ION MOTACAHS, SEEMS LIKE, 

ON , OR OF, A SUNDAY, 


| 
000. Two-thirds ofthe KMCDA offi-| | __ te oe 


dealers handle less than 50 new 
units a year. Another 238 handle 
more than 50 but less than 100 an- 
nually, while only 195 dealers do 
business in greater volume. 
* * * 
NLY four cities in Kansas boast 
a population of more than 20,- 





cers and directors represent dealer- 
ships handling fewer than 150 new 
units annually. 

Kansas is blessed with some 
real “he” automobile and truck 
dealers, willing to give unselfishly 
of their time and effort for the 
g00d of the membership of the 
association as a whole. | 


Various committees get busy used, if you so request 
promptly on their assignments, and 
it is an exception to the rule when} 7, 
any KMCDA committee does not Chrysler Phaeton 
operate in an able manner. Such Reader Warren Korsgen, Tea- 
cooperation results in untold bene-|neck, N. J., wanted to know (Let- 
fits for our entire membership. We|terbox, May 7) what kind of | 
have one or more dealer members|Chrysler car led the Gen. Mac- 
in each of Kansas’ 105 counties. We|Arthur motorcade in New York | 
can contact any one of them by| City. 
phone at any time, and they will| It was a 1940 Chrysler phaeton, | 
in turn contact other dealers in| With custom body by Derham on a| 
their area. Crown Imperial chassis.—CHRYSLER | 


When help is needed pertaining Corp. Presuic StaLATIONS Dept. 


to any state or federal legislation, i 

the job is done quickly and effici- | Interesting | 
ently. Members of our association Thanks a lot for sending me the | 
take an active part in city and|advance copy of the 1951 AvuTomo-| 
county civic affairs and in state and|t1ve News Almanac. I have just re- 
federal politics. Our creed is t0| viewed it and find it very interest- | 
work with all of Kansas’ govern-| ing from cover to cover.—A.sert H. | 
mental agencies, and this attitude] Berri, general sales manager, | 
has paid off for our membership. | Buick. 

7 * * 


WE HAVE gained the friendship | Invaluable 
". and confidence of all the agen-| we received our copy of the 
cies, and in turn have been granted | avromorive News 1951 Almanac yes- 
many favors by those in charge|terday and regret to inform you 
relative to setting up rules and/that the copy is not complete. The 
regulations that will be beneficial to pages run consecutively from 1 to 
franchised dealers, Our state legis-|}94° then there is a duplicate insert 
lature meets every other year. of pages 19-34. The pages again 
Due to the manner in which our|start with 211 and continue to the 
association has always conducted | end. 
itself regarding various bills, we This Almanac is of invaluable 
have been successful in working| service to us and we would greatly 
(See AUTO FORUM, Page 73, Col, 3) appreciate receiving a complete 


‘Old Soldier’s 


? * * 








25 Years Ago ge 


At the plant of Olds Motor Works, Lansing, the company announced 


the perfection of a method to plate bright work on automobiles with 
chromium rather than nickel. 

At the present time, about 300 radiator shells are being processed 
daily. In practice, the steel shell is polished, as usual, with copper, and 
the shell placed in an electrical bath containing Chromium Trioxide 
(CrO-3), The company plans to extend the treatment for other auto 


bright work in the near future. 
—-From the files of Automotive News. 


NATIONAL SAFETY BANK 













LEALERS — CARRY 
THE GOSPEL OF 

CARFFUL DRIVING 
ANP COMPLETE 


CHECK OF EVERY 
AVTOMOB/LE 


AH, ROADS // 





2 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich 





copy.—-H. Bernarp, chief engineer, 
Mack Manufacturing Co., Allen- 
town, Pa. . 
Eprror’s Note: A bull in the 
bindery department. We’re send- 
ing Reader Bernard another copy. 
+ * * 


Well Done 


The 1951 Almanac is especially 
well done and it certainly makes a 
very valuable reference.—W. F 
Hurstaper, vice-president, GM. 

* * * 


New Features 


You are to be congratulated on 
the 1951 Almanac, especially on the 
several new features, such as the 
table on pages 72 and 73 showing 
new-car registrations by makes, by 
years, from 1922 to date, as well as 
the chronology on transportation 


|on page 208—not to mention the 


usual reference tables on _ total 
registrations as of July 1, 1950 by 
makes, by year-models and the 
tables on new registrations by 
makes. 

We keep this volume handy. 
O. P. Pearson, manager, statistical 
department, Automobile Manufac- 


turers Assn. 
+ . - 


Very Complete 
The 1951 Avtomotive News AI- 
manac is very complete and you are 
to be congratulated for another job 
well done.—-J. M. Rocue, genera! 
sales manager, Cadillac. 
> 7. s 


Smile, Smile 

I read J. B. Van Tassel’s very 
fine article in Avutomotive News 
Apr. 16, with regard to customer 
relations. In our business, and we 
have increased our service business 
almost double in the past eight 
months, “The customer is always 
right.” We do not use the slogan 
in all advertising for the simpk 

(Continued on Page 78, Col. 2) 
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Why DODGE 


TRIPLE PROFIT OPPORTUNITY 
~ MEANS FINANCIAL STABILITY ! 











All available in one sales agreement 
The only one of its kind in the industry 
You are invited to write for the complete facts 


DODGE ° PLYMOUTH . DODGE “Job-Rated’’ TRUCKS 





CODGE DIVISION, CHRYSLER CORPORATION @ 7900 JOS. CAMPAU, DETROIT 31, MICHIGAN 
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AUTOMOTI 


As Hearings Open on Extension of Controls .. . 





U. S. Defense Policies Attacked 


By William Ullman 
Washington Correspondent 

WASHINGTON.—While the gov- 
ernment was moving last week on 
two broad fronts to control the use 
of materials vital to the defense 
program — further curtailing the 
volume of steel available for civilian 
building and civilian automobiles— 
the Administration was being se- 
verely censured on Capitol Hill for 
its handling of laws permitting de- 
fense industry to rapidly charge off 
against earnings the cost of new 
facilities. 

Sen. Douglas, Illinois Democrat, 
charged that big business appar- 
ently had been able to get govern- 
ment certificates permitting the ac- 
celerated amortization with “super- 
sonic speed” while small business 
applications had “to go through on 
a bicycle.” 

His criticism was made as 
Manly Fleischmann, administra- 


U.S. Steel’s Olds 
Defends 5-Year 
Plant Writeoff 


NEW YORK. — Defending the 
controversial “rapid amortization” 
section of the 1950 Revenue Act, 
which permits write-off in five 
years of the cost of new defense 
plants, Irving S. Olds, chairman of 
United States Steel Corp., called in 
an address here for efforts to bring 
about better public understanding 
of the law. 

Speaking at the 183rd annual 
meeting of the Chamber of Com- 
merce of the State of New York, 
Olds, who is also a vice-president 
of the chamber, declared: 

“The new law neither subsidizes 
nor enriches business at public 
expense; .. . it will expand, rather 
than diminish, tax revenues of the 
federal treasury, and... it has en- 
abled American industry—at pri- 
vate expense—to enlarge its de- 
fense production to a maximum 
degree in a minimum of time.” 

Olds said he knew of no other 
domestic issue “which has been so 
thoroughly misrepresented and so 
completely misunderstood” as the 
rapid amortization provision of the 


Revenue Act. 
z * * 


Basic Materials Assigned 
Top Tax Exemption 


WASHINGTON.—Industries pro- 
ducing basic materials have been 
given top priority in expansion 
plans under the accelerated tax 
amortization program, the Defense 
Production Administration revealed 
last week. 

Industries processing basic ma- 
terials came in for the second larg- 
est dollar share of certificates of 
necessity, while finished product in- 
dustries, which include automotive 
equipment and components, wound 
up third. 

Basic material production ac- 
counted for 47.2 percent of all new 
facilities certified for rapid tax 
writeoff as of Apr. 13, the DPA 
said. Total value requested for cer- 
tification of these facilities was 
$2,223,100,000. 

The amount of expansion re- 
quested by industries processing 
basic materials was $1,493,400,000, 
while finished product industries 
asked for $506,300,000. 





Brazilian Dealers in U. S.— 

Richard de Avellar (far right), of the publication, “Automoveis E Acessorios,"’ Brazilian auto 
trade paper, explains some of the technical aspects of the patent library at the Automobile 
Manufacturers Assn. in Detroit for the !! Brazilian auto dealers who are visiting auto plants 
in the U. S. The tour was sponsored by the publication, and de Avellar was interpreter for 
the group. 


tor of the National Production 
Authority, appeared before the 
Senate Banking and Currency 
committe conducting hearings on 
Administration proposals for ex- 
tension and strengthening of the 
Defense Production Act. 


Douglas complained that not only 
was big business favored in the 
granting of amortization certifi- 
cates, but that those already 
granted involved almost as many 
billions of dollars worth of facilities 
as were granted in the seven years 
from 1940 to 1947. 

Fleischmann said he favored cut- 
ting off the applications “at some 
date in the near future,” after 
which none should be considered 
unless they were urgently needed to 
promote national defense. 


He also indorsed a Douglas sug- 
gestion that priority in the grant- 
ing of certificates should be given 
small firms which have received 
none ahead of large firms seeking 
a “second helping.” 


The NPA chief conceded that 
big steel firms, by getting in their 
applications early, had got fast 
action on them, but explained 
this Occurred when “we were try- 
ing to get steel expansion as fast 
as possible.” 


The present backlog of applica- 
tions is being processed as fast and 
as equitably as possible, he con- 
tended. 


Sen. Robertson, Virginia Demo- 
crat, termed the amortization cer- 
tificates a “mixed blessing,” adding 
that those who get them may be 
“greatly mistaken” in believing that 
it is advantageous to write off facil- 
ities costs now instead of later. Tax 
rates are high now, but they prob- 
ably will remain high longer than 
many anticipate, he said. 

Fleischmann’ indorsed Presi- 
dent Truman’s proposals for ex- 
tension of controls in the Defense 
Production Act, asserting that the 
powers “are basic to any rearm- 
ament program and their lapse, 
even for a few days, would cer- 
tainly have a far-reaching and 
adverse effect on the progress of 
the present (mobilization) pro- 
gram.” 


A simultaneous hearing was con- 
ducted by the House Banking and 
Currency committee, at which 
Charles E. Wilson, director of de- 
fense mobilization, found little 
initial support for many of his anti- 
inflation recommendations. 

“You advocate some very tight 
restrictions (on rents, agricultural 
prices, credit, etc.),” Rep. Brown, 
Georgia Democrat, told Wilson. 
“With high taxes on the one hand 
and strict controls on the other, the 
government will be forced to pay 
a lot of subsidies in order to get 


Perry Heads Up 


Kansas City Assn. 


KANSAS CITY, Kans.— Ralph 
Perry was elected president of the 
Motor Car Dealers Assn. of Greater 
Kansas City at a recent meeting. 

Other officers are J. H. Scott sr., 
vice-president; R. G. Bentrup, 
treasurer; William Egelhoff, man- 
ager, and Harold Byers, Ray Fad- 
dis, Herbert Kincaid, A. L. Land, 
N. S. O’Neill and Harry Rice, 
directors. 
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the high production we need. I| 
don’t think Congress is inclined to) 
provide a lot of subsidies.” 
Another witness before the Sen- 
ate committee was Secretary of 
Labor Tobin, who declared that if 
prices and profits continued to rise 
the “pressure on current wage 
levels would be irresistible.” The 
President’s program is essential if 
inflation is to be curbed, he said. 
Meanwhile, Economic Stabili- 
zer Eric Johnston announced 
establishment of a three-man sal- 
ary stabilization board to control 
remuneration of executives and 
administrative employes. Mem- 
bers, all representing the public, 
are to be named soon, he said. 


It is to operate outside the new 
eighteen - member Wage Stabiliza- 
tion Board, but to be guided by its 
policies on wage raises, including 
the formula limiting increases to 10 
percent above January, 1950, levels. 


rn) 










Ford's Canyon Run Pilots— 


Lewis D. Crusoe, general manager of the Ford division, last week presented engraved wrist 
watches on behalf of the division to the drivers and crew members of the two Ford entries in 
the 1951 Mobilgas Economy Run. The Ford eight placed first in its class, the Ford six placed 
third. The watch presentation ceremony was held in Long Beach, Calif., where district sales 
manager Jim Roberts made the presentation for Crusoe. The winning drivers and teams are 





Economy Performers Cash In 





Nash Receives Certificate— 

Wert Headley (left), car-dealer representative of General Petroleum and A. C. Pillsbury 
(right), regional director of American Automobile Assn., present the ‘‘certificate of stock 
status and performance’’ won by the Nash Rambler to R. D. Bolt, Nash Los Angeles zone 
manager. The Rambler averaged 31.05 miles per gallon over the 840-mile run to set an alitime 
gasoline mileage record for the Grand Canyon Economy Run. 


=|\Tire Firms Ask 
OPS to Revise 


@ |Price System 


WASHINGTON. — In their third 
meeting with OPS officials here last 
week, members of the advisory 
committee for the tire and tube 
industry recommended that indus- 
try-wide weighted average percent- 
age cost increase factors be em- 
ployed in a tailored ceiling price 
regulation for their industry cover- 
ing almost all replacment tires and 
tubes. 

The committee recommended four 
main product lines—two sizes of 


(left to right) Al Cottle, driver of the Ford eight, Bill Hooks, G. W. Rainwater, Loren Miller,|passenger tires and two sizes of 


Art Rene, driver of the Ford six, and Al Rutledg 





Lack of Georgia Title Law 


Called Aid to 


ATLANTA. Car thieves find 
Georgia an easy state in which to 
operate, according to Tom Down- 
ing, president of the Atlanta Used 
Car Dealers Assn. 

“It’s all because we don’t have a 
title law,” Downing said. “The 
registration certificate is so ineffec- 
tive it’s pitiful.” 

Georgia dealers have been try- 
ing to get a title law through 
the general assembly for the last 
three sessions. 

A dealer in Georgia has no way 
to check titles of cars he buys. If 
he pays cash for a car which he 
later discovers was stolen, he just 
loses the money. When a small 
dealer, operating on borrowed cap- 
ital, inventories stolen cars “he’s 
usually through,” Downing said. 

The association president said 
that a thief can go to the capitol, 
buy tags and registration certifi- 
cates, fill in a fictitious motor num- 
ber on the certificate, change the 
tags and motor number and then 
sell the car to an unsuspecting 
dealer or individual. 

The “Jesse James” gang which 
operated here in 1948 cost dealers 
an estimated $150,000. A group that 
DeKalb county police broke up a 
month ago is credited with stealing 
more than 100 cars and reselling 
them. The cars were recovered and 
one dealer was forced out of busi- 
ness. 

Downing Motors, owned by the 
association president, is now 
suing Gordon L. Mitchell, charged 
by police with larceny in connec- 
tion with the alleged theft ring, 
for $1,650. 

Downing stated in his petition 


$300,000 Fire Damages 


McKerring Home in Flint 


FLINT. — Bud McKerring, Inc. 
(Ford), reported estimated damage 
of $300,000 from a fire May 9 that 
started in the service shop. Heat 
from a welding torch set up a pres- 
sure in the gasoline tank, which 
broke a gasoline feed pipe. The 
loss was covered by insurance, Mc- 
Kerring said. 


e. truck tires—with four correspond- 
- —ling product lines for tubes. The 
factors would be computed on the 
basis of key items. 

The product lines and key items 
e were designated as follows: con- 
Th | ventional passenger — 6.00 x 16—4 

te ves |ply; low pressure passenger — 6.70 
x 15—4 ply; small truck — 7.50 x 20 
that Mitchell “fraudulently” sold|—8 ply, and large truck — 10.00 x 
him in November, 1950, a car for | 20—12 ply. 
$1,350. Later, the petitioner stated,| Committeemen recommended that 
he gave the defendant $300 cash/|the fourth quarter of 1949 be em- 
and a car in exchange for another | ployed as the base period under the 
automobile. CPR 22 formula. 





— Coming Events== 


Oct. 29-30—Annual Convention, Ohio Au 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Nov. 3-6—Texas Automotive Dealers Assn. 
Shamrock hotel, Houston. 

Nov. 14-15—Annual meeting of Oklahoma 
Automobile Dealers Assn., Skirvin hotel 
Oklahoma City. 

Nov. 27-29—Annual convention of National 
Used Car Dealers Assn., Hotel Tampa 
Terrace, Tampa, Fla. 

: Dec. 6—Utah Automobile Dealers Assn. 

May 3i-June 2— Washington State Auto Jan. 27-30, 1952—NADA convention, Wal- 
Dealers Assn. Winthrop hotel, Tacoma. dorf-Astoria hotel, New York City. 

June 45—Iith annual convention of Massa- a ae a 
chusetts State Automobile Dealers Assa., 
Hotel Statler, Boston. 

June 12—43rd annual banquet of Automo- 
bile Merchants Assn. of New York, Wal- 














Dealer Conventions 

May 13-16—North Carolina Auto Deeslers 
Assn., 16th Annual Conventien, Caroline 
hotel, Pinehurst, N. C. 

May 1415 — Missouri Automobile Deslers 
Assn., Hotel Jefferson, St. Louis. 

May 28—Annual meeting of Chicago As- 
teasbile Trode Assn., Lake Shore club, 
Chicago. 

May !5—Annual meeting of Buffalo Auto- 
mobile Dealers Assn. 


Aftermarket Shows 
May 17-20 — Southeast Automotive show, 


-Astori. York. Atlanta. eh 
sar au, Tee hay Automobile «Feb. 28-March 2, 1952—1952 Pacific Auto: 
Dealers Astn., Mackinac. Island, Mich. er ae Tee eS See. 
July 8-10—Summer meeting of Automotive ee an 
Trade Assn. Managers, Hotel Book- 
Cadillac, Detroit. General 


Sept. 13-16— Federation of Automobile 
Dealers’ Assns. of Canada, Banff, Alta. 
Sept. 16-18—28th Annual Convention, New 


Apr. 28-May I4—Paris Fair, Paris, France. 
May 7-l1—The Greater New York Indus- 


York State Auto Dealers Assn., Saga- trial show, 7ist Regiment Armory, New 
more Hotel, Bolton Landing, Lake York, 
George, New Y May 30- Sept. 9— World Transportation 


Sept. 16-18—Annual convention of Ken- 
tucky Automobile Dealers Assn., 
tucky Lake, Giibertsvifle, Ky. 

Sept. 24-25—New Mexico Automobile Deal- 
ers Assn. annual convention, Murray 
hotel, Silver Gry. N. M. 

Sept. 27-28—33rd Annual Convention, New 


Fair, Santa Anita Park, Arcadia, Calif. 
Sept. 24-26—National Truck Body Manu- 
facturers and Distributors Assn., annual 
convention, Haddon Hall, Atlantic City, 
New Jersey. 
Oct. 8-12—38th National Safety Congress 
and Exposition of National Safety Coun- 


Jersey Automotive Trade Assn., Hotel cil, Chicago. 

Traymore, Atlantic City, N. J. * * s 
Sept. 30-Oct. 1-2— Automobile Dealers ° ° 

Assn. of Alabama, Inc., annual conven- Engineering 


tion, Buena Vista Hotel, Biloxi, Miss. 

Oct. 46 — Pennsylvania Autemotive Assn. 
annual convention, William Penn Hotel, 
Pittsburgh. 

Oct. 5-7—Idaho Auto Dealers Assn. con- 
vention, Sun Vener. 

Oct. 6-8—The South Dakota Automobile 
Dealers Assn. 1951 annual convention, 
Mitchell, S. D. 

Oct, 14-16 — Tennessee Automotive Assn. 
convention, Buena Vista hotel, Biloxi, 


Miss. 

Oct. 21-23 — Florida Automobile Dealers ° 
Assn., 1951 Annual Convention, Tampa 
Terrace hotel, Tampa, Florida. 


June 3-8—Society of Automotive Engineers, 
summer meeting, French Lick Springs 
hotel, French Lick, Indiana. 

Aug. 13-15—Society of Automotive Engi- 
neers, West Coast meeting, Olympic 
hotel, Seattle, Washington. 

Sept. 10-13—Society of Automotive Engi- 
neers, tractor and production forum, 
Schroeder hotel, Milwaukee. 

Oct. 29-31—Society of Automotive Engi- 

neers, transportation meeting, Knicker- 

bocker hotel, Chicago. 

ct. 29-30—Society of Automotive Engi- 

neers, diesel engine meeting, Drake 

hotel, Chicago. 


Oct. 21-23—Georgia Automobile Dealers’ Oct. 31-Nov. 1 — Society of Automotive 
Assn., General Oglethorpe hotel, Savan- Engineers, fuels and islenats qnalion, 
nah, Ga. Drake hotel, Chicago. 
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Don't laugh at this fellow... yve*/ 


AVE YOU ever sold a new car—and 
forgotten to suggest Goodyear’s Life- 
Guard Safety Tubes to the buyer? 


If you have, don’t snicker at the forget- 
ful fellow above. Because isn’t that a little 
like coming upon a pile of money—and 
then not trying to collect all of it? 


Sure it is. Because LifeGuard Safety 
Tubes can add a handsome extra profit to 
your new car sale. And your new car buyer 
is a made-to-order prospect for them. 


Goodyear’s LifeGuard Safety Tubes give 
—™ him the best possible protection against 
a blowout accident that could wreck his 
new car—even kill or injure himself and 
his family. 


And he needs that protection. Because 


GOODFYEAR 
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one out of every 12 motorists had blowouts 
last year!* 

Tell your new car customer that Good- 
year’s LifeGuard Safety Tubes make any 
blowout harmless. Tell him they usually 
outlast three or more sets of tires. And tell 
him he can easily afford them through a 
simple addition to his car payment plan. 
Tell him all that—and you'll sell him! 

Even should shortages of natural rub- 
ber cause delays in deliveries, you and your 
customers will find LifeGuards well worth 
waiting for. Phone your Goodyear repre- 
sentative today and learn how you can 
make these profitable sales without even 
carrying stock or rendering service! 
*From a survey for Crowell-Collier Publish- 
ing Company. 


MORE PEOPLE RIDE ON GOODYEAR TIRES 






Show customers how GOODYEAR’S LIFEGUARD SAFETY TUBES 
make any blowout harmless! 









LIFEGUARD 
ang 


LIFEGUARD 





1. The LifeGuard Safety 2. Reserve air in strong, 





Tube has two air cham-_— cord-fabric inner cham- 
bers. Only outer cham- ber supports car long 
ber gives way in case of enough for safe, gradual 
blowout. stop. 


THAN ON ANY OTHER KIND 


ifeGuard, T. M The Goodyear Tire & Rubber Company, Akron, Ohiv 
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Steady in Chicago 
Number of Dealers in Cook County Holds 
At 540, Same as on January I 


CHICAGO.—For the first time} during the period, the appointment 
since the Chicago Automobile Trade | of four new dealers offset a like 
Assn. began keeping “dealer mor-| number of cancellations or resigna- 
tality” records 11 — ago, : tions. 
three-month period elapsed withou 
any change = the oles of new-| The number of Hudson dealer- 
car outlets in Cook county. |ships was increased from 32 to 33 

A recent survey found 540 new- | during the period. Meanwhile, how- 
car businesses on Apr. 1, the (ever, Packard dropped from 22 to 
same number as on Jan. 1 this | 21 outlets. 
year. | Totals for other makes, exactly 

The CATA survey found that/ the same on Apr. 1 as they were on 
| Jan. 1, were: 


Buick, 35; Cadillac, 14; Chev- 


Willys Council to Be Elected— 
Action taken by the Willys-Overland distributor council, at its session at Toledo, included 
a decision to elect council members in the future, replacing the present appointment system. 


Va. Solon Blasts 


man, Bridgeport, Conn.; M. J. Kurland, Denver; K. M. Mueller, council secretary and assistant 
to Willys’ general sales manager; W. M. Anderson, Portland, Ore.; C. S. Dennison, assistant 


rolet, 52; Chrysler, 36; Crosley, | general sales manager; L. W. Slack, Willys vice-president of distribution who presided at the 
20% Car Tax Idea four; DeSoto, 37; Dodge, 42; | council session; Ray Stout, Salt Lake City; W. H. Becker, Indianapolis; L. C. Worman, Toledo; 
| Ford, 61; Kaiser-Frazer, 30; Lin- 


| L. L. Myner, Shreveport, and L. H. Johnson jr., Dallas 


RICHMOND, Va.—Rep. Burr P.| 


‘oln-M: , 23; Nash, 24; Olds- 
Harrison, a member of the House| ©" CEOUEY 


- mobile, 32; Plymouth, 114; Pon- ° cars across to Mexico, according to 
Ways and Means committee, has : 31: Studebak 30, d | , gz 
assured Virginia auto dealers that Wwalvs, t MUCURNEE, on Car Theft Ring  feataiee Alfred Y. Allee, Texas 
he will vote for no increase in the} ede ; . ’ ’ 
federal ame excise tae above 10) o —_ See San see cate Broken In Texas gd aay Songer age 30 -_ — 
percent. ooo | SAN ANTONIO, Tex.—The arrest |Stolen by the ming since January, 


Harrison has received approxi- | #8 follows: 
mately 609 telegrams from dealers Last year, 522; 1949, 519; 1948, 
blasting the Treasury department’s | 508; 1947, 500; 1946, 480; 1945, 397; c 
proposal to increase the excise from | 1944, 396; 1943, 404; 1942, 443, and first assistant, has broken an auto 
the present 7 percent to 20 percent.'in 1941, 487. |theft ring spec‘alizing in running 


driven across the _ internation?! 
bridge at Roma, Tex. Efforts are 
being made to recover the stolen 
cars. 


| of seven men, including a man 
described as the ring leader and his 











She may want this... 


He may want this... 


But Both will want the comfort of 
seat covers of LUMITE’ 


woven SARAN fabric 


Comfort’s one of the big selling features 
of seat covers of Lumite fabric. The smooth 
surface makes any seat easy to slide into. 
The weave that “breathes”, that lets air 
circulate freely, makes seats stay comfort- 
able mile after mile. Never sticky in hot 
weather, never clammy in cold. What's 
more... 


Lumite fabric looks smarter... the patterns 
and colors are decorator-styled. It's amaz- 
ingly tougher, scuff-resistant . . . can’t rot or 
. non-inflammable . . . unaffected 
. keeps its glove-snug 


mildew . . 
by ordinary stains . . 
fit when properly installed. 


Tell ALL of the Lumite fabric story and 
watch it sell to ALL! ... because: Lumite 
fabric has everything everybody wants in 


seat covers! 





And BOTH will see this next big adver- 
tisement of the biggest campaign in seat cover 
history in the Saturday Evening Post (May 19th) 


and a later issue of Holiday. aceite i 


Put this powerful advertising to work . . . to make sales for you! Write, for 7 FREE sales aids, to 


LUMITE DIVISION, CHICOPEE MFG. CORP. OF GEORGIA, 40 WORTH STREET, NEW YORK 13, N. Y. 








Clockwise are: J. J. Haggardt, Sioux Falls, S. D.; T. B. Slade, Jacksonville, Fla.; Allan Kauf- | 


Hudson’s Council 
Meets May 15-16 


23 Dealer Members 
Await First Parley 


DETROIT.—The recently inaugu- 
rated Hudson Dealer Council will 
hold its first meeting with factory 
executives in Detroit on May 15-16, 
it has been announced by N. K 
VanDerzee, sales vice-president. 

VanDerzee said the council will 
be composed of representative 
dealers appointed from 23 differ- 
ent trading areas in the U. S. In 
subsequent council meetings a 
different panel will be selected so 
that the factory will have the 
benefit of the widest possible 
viewpoint. 

Panels will consist of 23 mem- 
bers, one from each Hudson Sales 
Corp. zone, two from the distribu- 
torships west of the Mississippi and 
one from distributorships east of 
the Mississippi. 

“The purpose of the _ council 

meetings is to counsel and discuss 

with a group of individual dealers, 
representing a broad cross-section 
of our organization, what dealers 
and the company can do individual- 
|ly and collectively to further en- 
|hance the profit opportunities and 
further protect the investments of 
both the dealers and the factory,” 

VanDerzee said. 

He said that in order to 
achieve this purpose it is impor- 
tant that the membership of the 
council be comprised of dealers 

| representing large, medium and 

| small operations from the largest 

| metropolitan cities, medium-sized 

| cities, suburban and rural areas. 

| “Hudson today is represented by 

| 2,300 dealers strategically located 

throughout the U. S. I can honestly 
|say that the present dealer organi- 
|zation is the best financed, best 

}equipped dealer body in Hudson’s 

| 41-year history.” 

VanDerzee said that Hudson 
dealers and distributors now have a 
total investment in their businesses 
of more than $150,000,000. 

Included in the first panel will 
be: Earl Beal, Los Angeles; Robert 





O'Donnell, Chicago; Earl Palmer, 
Buffalo; Milford Cohen, Spring- 
field, Mass.; Ellis Brooks, San 


Francisco; W. B. Cox, Columbia, S. 
C.; Harold Fulk, Canton, O.; Earl 
Kirk, Hutchinson. Kans.: Charlie 
Morris, Tuscumbia, Ala.; Lou 
Wiese, Racine, Wis.; Leslie Jenkins, 
Watertown, S. D., and Phil Fled- 
man, Hemstead, N. Y. 

George Montenara, Philadel- 
phia; Ed Deering, Portland, Ore.; 
J. E. Slagle, Alexandria, Va.; 
Lionel Dean, Twin Falls, Ida.; 
Glenn Capps, Cheyenne, Wyo.; 
Palmer Nichols, St. Petersburg, 
Fla.; Lloyd LaFond, Laferia, Tex.; 
A. C. Stoltz, Lawrenceville, Il.; 
George Jones, Dormont, Penn.; 
A. B, Cupp, Dayton, O., and Wil- 
liam Levigne, Detroit. 
Representing Hudson at the 
meeting will be A. E. Barit, presi- 
dent; S. G. Baits, first vice-presi- 
dent and assistant general man- 


ager; H. M. Northrup, operations 
vice-president, and other general 
executives; VanDerzee; C. A, J 


Hadley, general sales manager; W 
L. Courage, director of distribution; 
G. R. Browder, director of adver- 
tising and merchandising; W. S 
Milton, director of service; H. C 
Levis, used-car manager; Roy Cha- 
pin, special representative, and J 
H. Horter, business management 
manager. 


Detroit to Open 


Exhibit Hall Drive 


DETROIT.—A dinner to open the 
fund drive for Detroit’s $14,000,000 
Convention Hall and Exhibits build- 
ing, which has been mentioned as 
a site for future national automo- 
bile shows, will be held tomorrow 
night (May 15) at the Statler hotel 
here. 

Although aware that NPA might 
hold up construction of the build- 
ing, funds will be collected anyway, 
said Don Champney, of Detroit's 


| 250th Birthday festival committee. 


Champney said it is hoped that 


| the edifice will be started sometime 


next year, providing NPA gives its 
approval, If the federal agency 
turns down the project, the fund 
will be held for construction at 
some later date. 

Representatives of all Detroit 
auto makers and dealers will be 
at the dinner, Champney said. 
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ere is the current advertisement in the continuing 
Porcelainize series, appearing in the May 5th issue of 
The Saturday Evening Post, the May 26th issue of 
Collier’s and the July issue of Holiday magazine. 


Trade Mark Reg. U.S. Pat. Off 


The spectacular beauty of Porcelainize brings alive 
daily the ecstasy you felt the day your car was newly 
delivered. And the longer lasting lustre is proof of the 
equally durable protection against time and weather. 
For month after month of carefree pride and pleasure, 


make an appointment now with your New Car Dealer. 





advertising in leading 


national magazines is devoted exclusively to 
building Service Profits for New Car Dealers. 


GREATER BEAUTY. New 
cars sparkle newer than 
new. Older cars take on added 


brilliance and depth of color. 


LONGER LASTING. Por- 
celainize outlasts three 
or four average wax or polish 
jobs; provides genuine economy 


with minimum upkeep. 


MU HAM Aaa 
IS OFFICIALLY RECOGNIZED 


Today more automobile factories* have 


tested and approved PORCELAINIZE than 


UCD ae) 


CM i Mel) tet 


Ct Met 


For New or Older Cars... Applied Only By New Car Dealers 


FREEMAN &°FREEMAN, INC., 








BETTER PROTECTION 
Let millions of car own- 
ers give you the story of Porce- 
lainize resistance to the on- 


slaughts of time and weather. 


EASIER MAINTENANCE 
Plain water washing or 
occasional simple cleaning con- 
stantly maintains the full rich 
brilliance of the Porcelainize- 


protected surface. 


Py) 


DENVER 3, COLORADO 


i) 
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| 6. The combined normal and sur- 

|tax rates of the corporate income - aoneneeen 

|tax should be kept below 50 per- 
| cent. 

> > 7. Without resorting to an undis- 

ut In pen Ine ree tributed profits tax, double taxa- 

|tion upon corporate earnings should | 

now be reduced, and eventually | 


Prior to Tax Boost ie ae aa of lawful enterprise | 


should be favored by yet ey 

> wih over any other form and each, | 
By William Uliman whether corporate or individual, 
whether in single units or multiple 


N A STATEMENT of its views on taxes and spending, the | units, should stand on its OWN 4 won xe 
merits with protection from unfair 





AUTOMOTIVE WASHINGTON 











U. S. Chamber of Commerce has placed special emphasis | .ompetition and free from tax @-| “Dosen't the government owe 
on a nine-point program which it recommends to Congress emptions and other public sub- je a@ commission, too, boss? After 
“as a means of achieving government financial solvency.”’ sidies. all, when I sell a new car they 


j i : 9. Reject the following official! make almost as much as you do.” 
ve at aa oa pl f° proposals: To provide for withhold- ——— $$ 
. Apply the principle of) 
pay-as-you-go first through | 
reduction of non-essential ex-| , 
penditures, and only then should 
new and increased taxes be sought. 
2. At least $7 billion of non-essen- 
tial expenditures should be cut 
from the budget estimates for fis- 
cal 1952. 


the corporate year: to reduce the percentage de- 
income tax, pletion allowances; to provide that 

4.A general capital losses of corporations aris- 
sales tax, either|ing from sale or abandonment of 


turer’s level or at| cept to the extent of capital gains; 


h retail level, | vise i > ; 
the re € |to revise estate and gift taxes the tax vary over a wide range. 





| cise tax program, automobile , 

are taxed at 7 percent. The NA}! 
| would have these and other ex 
| cises replaced with an across-the 
| board levy. 

The proposed uniform manufac. 
turers’ excise tax, like state retail 
|sales taxes, would be borne by the 
|consumers, the NAM said. If it 's 
jlevied at a high enough rate, tt 
would make it possible to reduce 
|federal income taxes, the report 
| noted. 

The association said it favors a 
uniform manufacturers’ excise tax 
lover a federal sales tax because 
|the former would not conflict with 
|present sales taxes. In addition, it 
| would be simpler to administer, 
since there are only about 300,000 
| manufacturers, compared with more 


ing upon dividends and interest; tO| that the federal government should ithan 3,000,000 retail outlets, the re- 
pm . py 10 | increase the capital gains tax and) enact a uniform manufacturers’ ex- | port pointed out i ; 
oe rom ‘extend the holding period to one cise tax. Food would be excepted. s 


The NAM said a uniform excise 
tax is needed to correct the defects 
of the existing federal excise sys- 

. . ; ‘ ~~. tem. Under this system, it was a 
at the manufac: | business assets not be allowed ex-| pointed out, only certain classes of | but they won't be able to continue 


goods are taxed and the rates of|their prime purpose indefinitely 


| 
* * . 


Inflation Warning 


1 and price controls are 
curbing inflation temporarily 


| without the aid of higher taxes and 


3. New revenues of about $5 should be adopt-| s 6 € b de rar ; , 
“The whole system is discrimina-| Stricter credit curbs, according to 

je beens te “baliget for tooal “s. There should | Uniform Excise Tax? tory and inequitable both as among | Economic Stabilizer Eric Johnston 
1952, should be sought, approxi- | be no increase in HE National Assn. of Manufac-| Producers and consumers,” the re- Johnston predicted that inflation 
mately 60 percent from excises, | William Ullman the rate of the turers in a special report issued port declared. will begin to take on new life next 
30 percent from the individual in- | excess profits tax. here last week took the position Under the present federal ex- fall and the country must be ready 
to hold it in check or mobilization 
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Slim Olson’s gigantic station covers 14 acres, has 
200,000 gallons storage, 34 pumps. 






on 


“ARO keeps our profits UP”’ 


— says Slim Olson, owner 
of Slim Olson, Inc., “World's 
Largest Station” at Bountiful, 
Utah. 




















ARO overhead reels used for cars on the lift... while 
the 65 ft. grease pit is served by ARO lubricators 
pumping directly from 400 lb. drums. 


ARO Lube Equipment services cars, largest trucks and trailers 24 hours a day at 
Slim Olson’s. 

“Our equipment has to be good—to keep our lube center on a production-line 
basis,” says Mr. Olson. 

For biggest or smallest requirements .. . see your Aro Jobber. 


The Aro Equipment Corporation, Bryan, Ohio 
Aro Equipment of Canada, itd., Toronto, Ont. 


ARO LUBE EQUIPMENT 


ALSO...AIR TOOLS...HYDRAULIC EQUIPMENT 
oes AIRCRAFT PRODUCTS...GREASE FITTINGS 





costs will soar skyhigh, and “we 
won't be able to raise taxes fast 
enough to pay for it.” 

“The inflationary forces which 
were feared prematurely after 
Korea are now beginning to build 
up in fact,” Johnston said. “The 
other was just some smoke—but 
now the real fires of inflation are 
getting under way in earnest. 
And we're in for real trouble un- 
less we follow through the over- 
all stabilization program now be- 
ing developed.” 

Johnston declared that the wage- 
price controls imposed last Jan- 
uary have stopped “scare” buying 
Consumer buying has become more 
normal, and manufacturers have 
built up inventories so big that the 
public may find some prices cut in 

a couple of months. But, he said, 
this will be only temporary. Con- 
sumers’ goods will eventually be- 
come scarce again as the rearma- 
ment program takes heavier chunks 
of the available materials. 


This same defense expansion will 
pump about 38 billion dollars of 
extra money into the economy. 
This is the reason, said Johnston 
that a multi-billion-dollar tax bill 
is needed—to drain off that money 
as well as to pay the defense costs 
and keep the Federal budget some- 
what near balance. 


For the same reason, he said, 
credit must be curbed further—to 
prevent heavy bidding for the 
scarce goods. Johnston pointed out 
that Canada’s installment credit 
regulations require 50 percent cash 
down, with the balance due in 12 
months. He didn’t advocate going 
that far. 


* * * 


Income Falls Again 


N ACCORDANCE with seasonal 

tendency, national income pro- 
duced in the U. S. declined in Feb- 
ruary for the fourth consecutive 
month. 

Preliminary reports indicate that 
this seasonal downward trend was 
halted by an upturn in March, and 
that the national income in April 
was maintained at close to the 
March level. This month the trend 
is expected to be definitely upward 
and continue so until November. 

In any event, say financial ex- 
perts, the national income through- 
out this year should run above last 
year’s level, bringing the total for 
1951 to the highest figure on record 





Securities Credit Opens 
New Denver Offices 


More than 2,000 automobile 
dealers from the Rocky Mountain 
area were invited to a celebration 
for the new building of the Se- 
curities Credit Corp., 1100 Ban- 
nock St., Denver. 

The formal opening of the new 
building also marked 31 years of 
operation for the firm. The new 
building doubles the office space 

| of the firm, L. B. Dukes, presi- 
dent, said, 


_ Cooke Buys Louisville Lots 


Cooke Chevrolet Co., Louisville, 
|has bought two lots adjacent to its 
used-car lot at 960 S. Second St. A 
company spokesman said _ there 
| saa no immediate plans for razing 
ithe houses on them. 
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can provide you with these §f 
business-building 
advantages 
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/ CHEVROLET f 





@ You are assured of customer satisfaction 
with precision-engineered genuine Chevrolet 
parts. 


@ Your Chevrolet dealer carries a balanced 
stock of Chevrolet parts to help speed your 
service work. 


@ Whatever your service problems may be— 
your Chevrolet dealer is ready, willing and 
able to serve you, with the help of his ex- 
perienced personnel. 
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Customized Buick Convertible— 

Thsi Buick Roadmaster convertible, with customized features, is one of the complete custom- 
trim line being shown by Monarch Buick at 55th St. and Broadway until May 16. It carries all 
the usual Buick exclusives, including Dynaflow and E-Z Eye glass all around, plus such special 
details as basketweave panelling. A formal sedan, trimmed with a feather top and featuring 
an oval rear window, is presented on a Roadmaster chassis. It is completely formalized with a 
glass partition separating the front and rear compartments. Prices range from $3,153.03 for the 
Super Riviera to $5,745.73 for the formal sedan. 


Bendix Booklet 


Firm Lists Its Services, The booklet contains detailed de- 
Industrial Products | Scriptions and illustrations of prin- 
DETROIT. — Bendix Aviation |CiPal Bendix products and services, 
Corp. announces publication of a|the company said, as well as infor- 
40-page booklet containing a com- | mation covering the facilities of 
plete list of products supplied by! Bendix divisions and subsidiaries. 


ithe corporation’s 15 plants to all 
phases of industry. 


Arms Program Cited as To 
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Factor... 





| NEW YORK.--While the busi- 
ness outlook in some ways is more 


. |Ominous now than it was in 1948, 


'when a recession occurred, some 
| basic conditions of recession are 
clearly missing, according to a sur- 
vey by the National Industrial Con- 
ference Board. 

Unless there is a change in the 
scope of the rearmament pro- 
gram, the survey reports, it is 
hard to visualize unemployment 
on a scale that would cause any 
serious decline in aggregate per- 
sonal income. 





At the same time, rising military | 


output and impending cutbacks in 
consumer goods make any major 
| reduction in the general price level 
| very improbable. And _ indications 
goods area will continue upward 
leven in the face of a sharp and 


| protracted dislocation of consumer | 


| markets. 

| Less optimistic factors, the study 
|notes, are the high level of con- 
| sumer stocks and debt, high invest- 
/ment in inventories, higher prices, 


|are that spending in the capital | 


need for some liquidation of busi- 
ness loans, and the vast strides 
made by the housing and durable 
goods industries, which played a 
| critical role in supporting both de- 
|}mand and output in 1949. 
“Defense expenditures, now run- 
ning at nearly $30,000,000,000 (an- 
nual rate) are expected to increase 
perhaps 70 percent in the coming 
| year,” the survey continues. 
“Business expenditures for 
plant and equipment in the last 
| three-quarters of 1951 are ex- 
pected to rise to an annual rate 
of nearly $25,000,000,000, about 20 
percent above the rate in the last 
half of 1950, Consumers’ dispos- 
able income, now at an annual 
rate of $216,000,000,000, will also 
certainly rise over the months 
ahead if the planners of the mo- 
bilization event approach their 
unemployment goals. 
| “Yet wholesale prices have moved 
sideways since mid-February and 
were drifting downward in early 
April. At that time, declines in 
spot-market prices of basic com- 
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the finest cars are 
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REFRIGERATION AND AUTOMOBILE 


HEATER CONTROLS 


Big Recession Held Unlikely 


modities seemed to foreshadow a 
further decline in the wholesale 
price level. And buying interest in 
the discretionary consumer mar- 
kets, judging from sales of depart- 
ment stores and other durable 
goods outlets, was sagging serious- 
ly in March.” 

The study emphasized, however, 
that there is still little reason to 
believe that a recession can escape 
in force from the retail market and 
work its way through the business 
structure. 


White Concludes 
3-Day Gathering 
Of Distributors 


CLEVELAND. — Members of the 
national distributor council of 
White Motor Co. held a three-day 
session here on sales and service 
policies. 

Also discussed, reported J. N 
Bauman, sales vice-president, was 
the progress to date of the White 
“Emergency Service Corps,” a co- 
operative maintenance program for 
White and the owners of its trucks 
and buses. * 

Attending the meeting were: 2. 
Bolding, president, Sid Bolding Mo- 
tors, San Angelo, Tex.; R. J. Pur- 
cell, president, Purcell White 
Trucks, Syracuse; E. J. White, 
| president, Bridgeport White, Fair- 
‘field, Conn.; Bennett Bond, man- 
ager, White Truck Sales Co., Tulsa; 
R. D. Hughes, president, Hughes 
White Truck Sales Co., Dayton, O.; 
|W. S. Boyd, president, W. S. Boyd 
'Sales Co., Raleigh, N, C.; M. F. 
|Sheahan, president, South Bend 
|Truck and Equipment Co., South 
'Bend; C. H. Harville, president, 
Harville White Co., Danville, Va.; 
J. L. Mason, Mason White Trucks, 
New Hyde Park, Long Island, N. Y.., 
land C. E. Sikes, general manager, 
|Gunderson Bros. Eng. Corp., Eu- 
gene, Ore. 





| Road Conditions 
Accent Need for 
Wheel Alignment 


| FLINT.— Motorists should have 
the wheel alignment of their cars 
checked more often this spring be- 
cause the bad condition of many 
highways is more apt to throw 
front wheels out of line, E. J. 
Krause, Buick service manager 
warned. 
| “True wheel alignment is essen- 
| tial to get the maximum mileage 
out of tires,” Krause said, “and with 
many highways full of chuckholes, 
many more motorists will find front 
wheels out of line this spring than 
in previous years.” 

Any violent shock, such as hitting 
a three-or four-inch deep chuck 
|hole at high speed, can knock 
Wheels out of line, Krause added, 
and cause tires to wear out in 
2,000 or 3,000 miles. 


Gabriel Merger 
With Burd OK’d 


CLEVELAND. — Stockholders of 
|Gabriel Co. last week approved 
plans for a merger with Burd Pis- 
ton Ring Co., Rockford, Ill, Under 
| the plan, each share of Burd would 
|be exchanged for 1% shares of 
|Gabriel, with an increase in the 
| latter’s authorized common stock to 
| 750,000 shares from 500,000. 

The merger will bring into the 
Gabriel setup Burd’s piston rings, 
| hot water heaters and defrosters. 





|Textileather Installs 


Clip Tenter Frame 

TOLEDO.—Installation of a new 
machine at the Textileather Corp 
for framing or tentering cotton fab- 
rics is expected to increase produc- 
tion about 30 percent in the fram- 
ing department of the dye works 
division of the company, Jules D. 
Lippmann, president, announced 
last week. 

The new machine, known in the 
trade as a clip tenter frame, is 


designed to apply finishes, dry fab- 
rics under tension, give the fabric 
remove 


&@ smooth surface and 
wrinkles, the company said. 
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Olds Sales Chief Confers with Dealers— 


Les Malkerson, Malkerson Sales, Inc., both of Minneapolis; Jones; J. R. Fieck, Fleck Oldsmo- 
bile, Bismarck, N. D.; H. H. Wilcox, Wilcox and Malm, Grand Forks, N. D.. and Doug 


Mickelson, Mickelson Motor Sales, Jamestown, N. D. 


Assn., announced last week. The 
|industry turned out 140,044,429 
| pounds of primary metal in March, | 
ito bring the quarterly total to} 
| 401,431,462 pounds. In 1950's last} 
|quarter, output totaled 382,176,940 | 


Aluminum Output 


Climbs 25 Pet. 


NEW YORK. Production of pri- 
mary aluminum in the U. S. during pounds. 
the first quarter of 1951 advanced| “Nevertheless,” White said, “the | 
25 percent over the total for the combined military and civilian de- 
first quarter of 1950, Donald M. | mand is still much greater than the 
White, secretary of the Aluminum (available supply.” 


“dealers choice’ 


Give Better 
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Foundry Developments 


Epitor’s Note: This is another 


in auto manufacturing methods made 


i; [DEPENDENCE of the auto 


Products 


article in a series on advances 
during the postwar period. 


industry on the foundry can 


hardly be overestimated. A typical automobile contains 
more than 600 pounds of gray iron castings. In addition, 
G. R. Jones (third from left), general sales manager of Oldsmobile, recently met with | @ minimum of 120 pounds of malleable iron castings and 80 dimensional accuracy, It eliminates 
Minnesota and North Dakota dealers at Minneapolis in one of a series of sales conferences | Or More pounds of die castings are required for a passenger 


being held throughout the country. In the photo are E. H. Tucker (left), Velie Motor Co., and | Car. Since the end of World limited in its application at the 


|'War II there have been two 


|developments in the foundry 
|industry that overshadow any other 
technical advances during the past 
two decades or more. These de- 
velopments are (1) the introduction 
of Nodular cast iron and (2) the| 
Croning precision casting method. 
Nodular cast iron is a new kind 
of gray iron material having 
much higher strength than ordin- 
ary cast iron. Because of its 
higher strength, Nodular iron can 
be substituted for higher strength 
materials—including steel. While 


g 


See for yourself why more and more coast . . . sends 





motorists shopping *“SUSKANA 


stery, Men's Wear, Women's Wear, 


present time, most metallurgists 
and engineers see Nodular iron as 
a worthy challenger of both steel 
and malleable iron. It may event- 
ually replace forged steel for both 
crankshafts and camshafts, for 
example. 

An unusual fact about Nodular 
iron is that from the standpoint of 
chemical composition, the new iron 
does not differ importantly from 
ordinary gray iron. However, in 
processing, the free carbon or 
graphite is made to precipitate in 
small nodules or globules rather 


in auto seat covers 


fabrics for Auto Seat Covers, Uphol- 
Neckties, 


auto seat cover dealers are insisting 
on genuine Suskana saran! These 
famous seat covers feature all the big 


for them. So when you identify your 
store as headquarters for Suskana saran 
in your community . . . with our new 


Prints on Vinyl Plastic, Wall Coverings. 





than in the more familiar flake 
form, This change in the graphite 
distribution pattern results in a 
substantial increase in the strength 
of the material and is another ex- 
ample of the tremendous trifles that 
have contributed so much to the 
engineering progress of the Amer- 
}ican automobile, 


* * * 


Saves Time 


HE second and no less spectacu- 
lar foundry development is the 
so-called Croning process of “C” 
process. The new method produces 
castings having exceptionally high 


most of the sand handling in the 
foundry and most of the sand pro- 
cessing. In some castings, 50 to 75 
percent of the machining of the 
part is eliminated. 


At the present time, one large 
automotive foundry division is in 
production. Both Ford and Chrys- 
ler are producing parts experi- 
mentally. The new method is no 
panacea but it may result in the 
most far-reaching changes in au- 
tomobile production foundries 
that have occurred during the 
past 30 years. 

Another foundry development has 
thus far seen only limited applica- 
tion. This is permanent mold cast- 
ing in which metal molds are sub- 
stituted for the sand molds used in 
most foundries. General Motor’s 
Delco Remy division has a large 
permanent mold operation. At Vas- 
sar, Mich., Eaton Mfg. Co.’s Foun- 
dry division has established prob- 
ably the largest permanent mold 
operation in the country today 
Each working day, several thou- 
sand castings are produced. The 
operation is so closely controlled 
that castings are shaken out of the 
molds less than a minute after 
|they are poured. 

* * * 


Other Contributions 





NGINEERS, metallurgists and 
process engineers have also 
made important contributions to 


the art of founding during the 
| postwar years, By introducing oxy- 
gen into the cupolas used for melt- 
ing, iron production has_ been 
increased substantially. Sand has 
yielded a better finish on castings. 
resulting in reduced machining 
costs. 

The use of metallic coatings 
has been carefully studied to im- 
prove resistance to wear, cor- 
rosion and heat, Of particular 
interest is the development by 
General Motors of aluminum dip- 
ping of steel and gray iron. 
Potential applications of this new 
method include the thousands of 
tons of expensive alloy castings 
used in heat treating furnaces 
and steel mufflers for cars and 
trucks. 

Methods of cleaning castings 
have also advanced, permitting the 
use of improved welding, brazing 
and silver soldering of castings 
The so-called Kolene cleaning 
method, for example, permits the 
use of brazed-in cylinder liners in 
a greatly simplified gray iron en- 
gine block. New processes for re- 
|moving sand and graphite had to 
| be developed to keep the valve 
ees of automatic transmissions 
\free from deposits of sand and 
| graphite. 


+ * 


26 GM Metallurgists 


‘Visit Lindberg Plant 


| CHICAGO. Twenty - six top 

metallurgists from General Motors 
|plants converged upon Lindberg 
|Engineering Co. factory here to 
|study the newest facilities of the 
\firm in heat treating and melting 
| equipment, 

They also were given first-hand 
information on the use of products 
in defense activities. All of th 
|/metallurgists represented General 
Motors divisions that are customers 
of Lindberg 


4 + 


Molding Advice 


WASHINGTON SQUARE, Pa. 
The plastics department of Rohn & 
|Haas Co., Washington Square 5 
|Pa., has compiled a booklet or 





promotion material: wall banners, 
counter cards, package and bill en- 
closures, newspaper ad mats and lively 
1-minute radio transcriptions ... you 
put new life in your seat cover sales 
and profits. 
Get in touch with your distributor now 
. and get set for a big selling year 
with Suskana saran! 


|molding with acrylic powders. I 
is available on request. 


‘ats 
ee * @ Mills inc. — 


. Jordan Suffers Fire 

Jordan Motor Co., San Antonic 
has suffered a $500 fire. The blaz 
was caused by a short circuit at 
work bench. 


sales-making qualities your customers 
are looking for rich, colorful 
beauty . . . unmatched durability . . . 
' easiest possible upkeep . . . smooth 
riding comfort. 
And Suskana saran features everything 
you want, too, in faster sales, bigger 
profits! National advertising pre-sells 
seat covers of Suskana saran, coast to 


: usquehanna 


404 Fourth Ave., New York 16, N. Y. 
2015 Michigan Ave., Chicago * 18954 James 
Couzens, Detroit * Amicable Bldg., Waco, 
Texas * 3669 Whittier Blvd., Los Angeles 
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jews Jested Fidelis ies 


Most automobile owners appreciate the finest care for 


their cars. This not only applies to mechanical performance 


or comfort of ride . . . but also to the appearance as well. 


That's why the discriminating car owners for nearly a 


quarter of a century have insisted on the time tested pro- 


tection of a Blue Coral Treatment to restore and preserve 
the original factory finish. Blue Coral enhances pride of 
ownership . . . makes all colors look lovelier . . . more 
lustrous and mirror-like. Keeps car finish brilliantly new — 


over the miles — over the years. 


Automobile dealers all over America will proudly testify— 
"There is no substitute for a Blue Coral Treatment — It's 


the finest . . . a product of merit." It has no equal. 


Every Cos isa Patient for a Blue os itil 


H. D. T. COMPANY FACTORS. INC. 


* WHITE FLAINGS, Saw +O 8 
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Dodge Announces 


10 New Chassis 


For School Buses 


DETROIT.—Ten new school bus 
chassis, to carry school bus bodies 
of from 30 to 60 pupil capacity, are 
offered in a new B-3 series of 
Dodge trucks, it is announced. 


The chassis are offered in 152, 
170, 192, 212 and 229-inch wheel- 
bases with maximum gross vehicle 
weights ranging from 10,800 to 19,- 
000 pounds. They accommodate 
body lengths ranging from 15 to 1- 
inch to 26 feet 4 inches. 

The school bus chassis are pow- 
ered by three different engines. 
The engines developed 109, 114 and 
122 gross horsepower. 

Features claimed by Dodge for 
the school bus chassis include easier 
steering and maneuverability, im- 
proved braking action with a vac- 
uum reserve tank, a gasoline tank 
which is mounted outside the frame 
on the right side and propeller 


shaft guards of heavy-gauge steel. | 


Exhaust gas fumes, Dodge says, 
are diverted from the bus interior 
by an exhaust tail pipe extending 
hevond the end of the frame. 








ROAD TESTED from Quebec to Key 
West and back. AAA CERTIFIED RE- 
SULTS: Long Mileage, Engine Clean- 
liness, Long Engine Life. Cars using 
NEW Dynalube were driven over 
2,000 miles, on the average, before a 
drop of oil had to be added. 


AAA Certifies Road Performance 
of NEW Sunoco Dynalube Motor Oil 


for Long Mileage, Engine Cleanliness, Long Engine Life 


NEW Premium Heavy-Duty Motor Oil Combines in a Single Oil All the Finest Features of 
America’s Premium Motor Oils... Actually Improves the Condition of Most Engines. 


Whatever cars you service. ..newest 51 or 
. you can now offer your 
customers greater engine protection with 
NEW Sunoco Dynalube. All these impor- 
tant features are combined in this NEW 
heavy-duty premium motor oil: 


earlier models. . 


1. Tough Heat-Resistant Body assures long 


motor oil mileage. 


2. Fully Detergent-Dispersant 
Sunoco Dynalube cleans engines and keeps 
them clean. Road dust and contamination 
from normal combustion are held in harm- 
less suspension until oil is drained at the 


regular interval. 


ON SALE ONLY AT SUNOCO STATIONS AND SELECTED CAR DEALERS 








ROAD TESTED 
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Used-Car Lot Attracts Attention— 

Carnival atmosphere surrounds the new used-car lot of O. I. 
outh), Minneapolis. Aptly named Borton's Tent, the huge many-colored canvas tent covering 
hovers over the dealer's used-car lot for an entire city block. The idea was developed by the 
dealer's wife and has been used successfully in advertising and promotion of used cars. In| 
wintet the canvas is rolled up on wire framework, like a circus tent. 


Borton Motors (DeSoto-Plym- 





Essential Tag Hits 


Canada Chrome 


MONTREAL. — Chrome and a 
group of other metals and minerals 
were declared “essential materials” 
last week as the Canadian govern- 
ment continued to cope with short- 
ages that might hamper a growing 
defense production effort. 

Chrome is used in automobile 
trim, electric toasters, kitchen ware 


and other household durable goods 
and stainless steel production. De- 
claring it “essential” is the first 
step in bringing it under govern- 
ment control. 

However, the defense production 
department explained that no im- 
mediate control is contemplated. 
The move was taken as a “prepara- 
tory step to insure adequate sup- 
plies to meet the requirements of 
defense and other essential indus- 
tries, not only in Canada but in 
other countries as well.” 


3. Free-Flowing and Metal-Clinging quali- 
ties of NEW Sunoco Dynalube help avoid 
costly engine repairs. 

4. Anti-Rust and Anti-Acid —NEW Sunoco 
Dynalube counteracts two of the greatest 
causes of wear in any engine. 

5. High Film Strength and Ring- Sealing 
Action — insure longer-lasting engine effi- 
NEW ciency. 

NEW Sunoco Dynalube is one of the very 
few oils that meets or exceeds car manu- 
facturers’ recommendations for all 1951 
passenger cars. 
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| Inventories Take Dive... 


Shipments, Output 
Of Tires Increase 


NEW YORK. Manufacturers’ | 1,189,378 in February and 1,141,088 
|shipments of passenger-car tires|in March, 1950. 


during March totaled 5,783,585 March inventories of truck and 
units, compared with 4,969,426 in| bus casings totaled 748,599, com- 
|February and 5,639,555 in March,| pared with 800,064 in February 
1950, the Rubber and 2,003,445 in March last year. 


Manufacturers | 
| Assn. reported last week. Shipments of automotive inner 
| Production of passenger tires | tubes increased in March to 6,593.- 


amounted to 5,298,387 during the |°58 units from 5,909,954 in Feb- 
month, against 4,697,767 in Feb- |Tuary. Production increased to 5,- 


ruary and 6,170,504 in March last | 827,593 units from 5,144,242 in pre- 
, | ceding month. 


year. : 
With March output lower than| Inventories of tubes were down 


shipments, the total inventory of | to 4,594,538 units from 5,154,104 in 
passenger casings was reduced to | February. 
2,055,015, compared with 2,506,974 | 


ote and 10,317,541 in | CMP Expected 
To Avert Shortage 


March shipments of truck and 
Of Tire Chains 


bus casings totaled 1,451,391, com- | 

pared with 1,204,667 in February | 

and 1,143,123 in like months a year | 

ago. ‘ | WASHINGTON. — A threatened 

aoeee t —<— a ae ae | shortage of tire chains next winter 

GESSS WO Leviwwe Une, 8S |is expected to be averted through 
the Controlled Materials Plan, an 
industry advisory committee learned 
during a meeting with NPA offi- 

cials here last week. 

Committee members agreed that 
CMP third-quarter allotments of 
| steel wire and rod for their indus- 
|try would enable them to produce 
sufficient tire chains to meet pas- 
|senger car needs after the end of 
|this year. They said present un- 
| availability of steel may result in a 
shortage of chains in the early part 
of the winter. 

Chain production during the first 
six months of 1950 was the indus- 
try’s lowest in several years, mem- 
bers said, recommending that NPA 
adjust the industry’s quota of MRO 
(maintenance, repair and operat- 
ing) supplies upward to permit 
manufacturers to keep their equip- 
ment in operation at the current 
rate. 

The committee further recom- 
mended that steel suppliers be ad- 
vised to review voluntary alloca- 
tions of steel to chain manufactur- 
ers, which the committee said are 
inadequate. 

The backlog of orders for chain 
is large and increasing, the com- 
mittee said. Included in the backlog 
are many DO-97 orders. 

The committee, representing the 
entire welded and weldless chain 
industry, was advised to substitute 
ferromanganese wherever possible 
for more critical ferrosilicon and 
| stainless steel alloys in making 
chain. 





°50 Vehicle Taxes 
In Texas Total 
‘$1.4 Billion 


AUSTIN, Tex. Texans paid 
$1,427,255,574 to the state and fed- 
eral governments during 1950 in 
| taxes on gasoline, oil, autos, trucks, 
|auto parts, tires and tubes. 


Of the gasoline taxes, $87,279.358 
went to the state and $503,647,470 
to the federal government. Auto 
sales brought the state $13,922,136 
and the federal government $332,- 
812,342. 


The federal total does not include 
another $136,797,397 which it de- 
rived from truck sales. 


Federal taxes on auto parts sold 
|in Texas brought $120.138,240. Tire 
| sales brought it $124,649,116, inner 
|tube sales $26,249,902 and lubricat- 
ing oil taxes $81,759,611. 
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Brake Protector 
Device Said to Cut Off 


Line that Leaks 

HAPEVILLE, Ga.—A safety cyl- 
inder for hydraulic brakes, which 
is said to cut off a leaking brake 
|line from the master cylinder, has 
been invented by a former me- 
chanic here. 

The inventor, Alfred M. Carter 
said the device can also be wired 
to flash a warning light on the 
dashboard if a leak develops. 
| Carter said he got the idea wher 
jhe saw a truck run out of contro 
because of brake failure. 

He began work on the device four 
| years ago. It has just been patented 
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(The opinions expressed herein 
those of Columnist Jordan 


are 
and not necessarily 
AvuToMoTive News./ 
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F I WERE masterminding a quiz 

program right now, how many 
of 59,300,000 drivers of motor vehi- 
cles in the United States could 
answer the following question? 

Do you know why a great tire 
manufacturer who once 


3,500 miles, could now safely prom- 
ise 10 times that mileage . . ,. and 
still be understating the facts? 


In 1949 the average mileage of 
all cars in use was 51,000. What 
mileage do you get on a set of 
tires today? 

Unless you’re a chemical engi- 
neer, perhaps you could not 
answer my first question. Nor 
could I until I began to study 
the miraculous contributions that 
have been made by men with 
scientific minds to American in- 
dustry and happier living in the 
space of a few fleeting years. 

Even those master jugglers of 

words, the advertising pundits, ex- 
cept for one or two who know the 
magic story, seem to have practi- 
cally overlooked one of the best 
stories of a modern victory of mind 
over matter. 

Suppose, for example, a humble 
pork chop, for which you paid $1.50 
a pound last week, wouldn’t last 
any longer than one for which you 
once paid one-tenth as much. If 
some bright chemist had an idea 
that would make pork chops last 
10 times as long, couldn't he write 
his own ticket? 

* ? * 


Early Run 
CAN remember when Roy Pelle- 
tier, the first advertising man 
Ford ever had, promoted a run in 


|pick up the telephone . 
|garment with dyes... 


bravely | carries the toxic chemical and sure 
guaranteed his product to last for|death to the Mexican bean beetle, 


| 


the “Studebaker E.M.F.” down the | 


trail of the Denver & Rio Grande, 
from Blanca to Denver, in June 
of 1910. 

There were three passengers—the 
driver, the owner, as supercargo, a 
mechanician (in those days, of 
course)—and 300 pounds of tools 
and baggage. The distance was 230 
miles and they had eight flat tires 

. one every 28% miles. The trip 
consumed 19 hours, in two days, at 
an average speed of 15 miles an 
hour. 

But, that was in those medieval 
days “BCB” (before carbon 
black). 

Know what carbon black is? Of 
course, if you’re old enough, you 
can remember the lamp _ black 
which used to smudge the chimney 
of your mother’s old kerosene lamp. 
Well, it’s quite similar, only that 
homely stuff has graduated into 
two precious ingredients, now 
known as channel black and fur- 
nace black, of which one company 
provided over $20,000,000 worth in 
1950 . . . an increase of 20 percent 
over 1949 . . . mostly for reinforc- 
ing the toughness and endurance 


of rubber tires. 
+ * * 


Began in 1780 

‘THE whole story is strangely fas- 
cinating, with all of its modern 

facets, yet it began way back in 

the year 1780, when young Michael 

Huber started a dry color plant in 

Munich. 


Now that his vision has been 
vastly enlarged by his energetic 
descendant, Hans Huber, a scien- 


tific chemist, with a Cornell back- 
ground, something of the story can 
be told without offense to a man 
who, like all good engineers, has 
a aversion to publicity that toys, 
even in the most atomic detail, | 





Westerbur Bows Out 


Jay Westerbur has sold his stock 
Hudson-Pipestone, Inc., Pipe- 


ne, Minn., to his partner, Ern- 
t Bille. 
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with an engineer's religion, which 
encompasses tried and tested facts. 
Perhaps you do not know that 
whenever you pick up your daily 
paper, you may be reading by the 
magic of one of the scores of 
products by Huber, the No. 1 
manufacturer of news ink. When 
you read that slick paper maga- 
zine the brilliant paper may have | 
been filled and coated with 
kaolin clay, of which Huber is | 
the largest producer. 
When you light the burner under 
your coffee maker open a/| 
bread wrapper ...a paper bag...| 
a carton or a colored comic. . . you| 
are acknowledging the skill devel- 
oped by Huber in a research pro-| 
gram costing hundreds of thou-| Honor N. J. Studebaker Dealers— 
sands of dollars apply an} Service plaques have been awarded to three Studebaker dealers from Bergen and Pas- 
adhesive ... shine your shoes... saic counties, N. J. The three dealers holding plaques, left to right, are: Nat Kahn, five 
put on a phonograph record .. . years, Englewood; Ed Busch, 10 years, Hackensack, and Cy Jacoby, 10 years, Ridgewood. 
. color a) At the extreme left is W. O. Kumpf, district manager, and behind the dealers, F. E. Hughes, 


. put on your ‘ tati 
rubber soles with rubber heels. . oe a cee ae 


turn on your garden hose, now} ; ; ' ; : 
|engineers have not been just twid-| acres of Maine timberland to 297,- 


lacking the old rotting fiber... . 
. . | dling their thumbs. 000 acres of oil and gas lands in 
* * 


dust your rose bushes with insecti- | ‘ ; 
cide, made from Huber’s Barden) ‘ Texas, Wyoming, Kansas and Colo- 
Across Nation | rado, 


clay ... a perfect diluent which | 
HILE the headquarters of Hu-| The biggest Huber division is at 
ber are in Red Bank, N. J.,| Borger, Tex., where both carbon 
the milkweed bug and army worm./and a spanking clean new office|black and oil and gas operations 
Seems as though Hans Huber) building in the city of New York,|are centered. Huber has the larg- 
and his large staff of chemical | the holdings stretch from 156,000;est channel black plant in the 











REFINISH 
/7MOBIL-DRY”’ yw 


G OVEN! 


No more “half-baked” complaints, bill adjust- 
ments, costly rework. “MOBIL-DRY” refinishes right 
the first time, builds paint shop profits and your reputa- 
tion for a consistently high quality, prompt, refinishing service. 
“MOBIL-DRY” eliminates “hot spots” using the famous Fostoria 
“Evenray” gold-plated reflectors for even heat distribution over the entire car, 
including front and rear. The exclusive “Flexmatic Brain” control 

gives you both automatic reversing and cut-off, accurate speed control, 
easily adjustable length of travel, and an automatic timer. Approved by 
Underwriters’ Laboratories, Inc., ““MOBIL-DRY” requires only a 
modest investment, operates economically, saves space. 

For more details, fill out and mail coupon today. 
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| world and, together with adjoining 
|furnace units, produces 105,000,000 
|pounds of black a year. There is 
|a $1,000,000 ink plant at McCook, 
|Ill., where printing inks are pro- 
|duced by the Huber pelletizing 
|process. The McCook plant is de- 


» |signed to turn out 30,000,000 pounds 


|}of ink annually. 

To supply the channel and fur- 
nace black production units, the 
corporation operates more than 
400 oil and gas wells. The pro- 
duction of blacks runs over 105,- 
000,000 pounds annually. 

I’ve enjoyed hearing and briefly 
telling the story of Huber because 
it illustrates the intensive and 
gratifying progress being made by 
science in the field of industry by 
|the aggressive researchers in the 
chemical world. 

Two fundamental facts I have 
learned in knocking around in a 
| wonderful world. First, the fact 


_|that the great majority of people 


}are essentially honest. . . . Second, 
|that it is practically a physiological 
|impossibility for a good engineer 
|or a man trained in the laboratory 
to tell a lie about his work. 

With engineers it’s different. 
| They first learned at mother’s knee 
ithat two plus two makes four and 
|there ain’t no shenanigan you can 
pull to make it add up to five. 











Stationary 
Production Ovens 








18 
Sales, Financing 
Rise in Canada 


OTTAWA. — Sales and financing 
of new vehicles continued at a| 
high level in February, the Cana- | 
dian government has_ reported. | 


Sales in the month rose 44 percent 
over a year earlier while new ve- 
hicles financed rose 8 percent. 

There were 43,080 new vehicles 
sold in February, compared with 
30,009 a year earlier, New-car sales 
in February numbered 33,199 units, 
against 23,729 in February, 1950 
Sales of trucks and buses amounted 
to 9,881, compared with 6,271. 

In February there were 8,730 new | 
vehicles financed, compared with 
8,097 a year earlier. New cars 
financed rose slightly to 6,463 from 
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Song to the Auto 


Story of How Cars Brought New Freedom 
To Be Told in Detroit Festival 


HE automobile’s gift to man— 
freedom of time and space—will 
be marked in the $100,000 musical 
spectacle July 13-22 at University 
of Detroit Stadium. 

The musical, part of Detroit’s 
| 250th birthday celebration, was | 


written and is being produced by 
Father Daniel A. Lord, famous 
Jesuit who has organized musical 
extravaganzas in many cities. 

A song written by Father Lord 
keynotes the auto’s story: 


* * > 


We Put the World on Wheels 


| Logan Motor Salesman Honored— 
Lewis J. Cassidy (center), 


Hearing Takes Buick Deal 


John Hearing has purchased the | ; _ 
—|Buick franchise at Newburg, Ore., | i tee oa cant che ro 
cars|formerly held by Rittenhouse Mo- on foot - 

tors. Rittenhouse, Vinton and Lar- | Would crawl the road 

and commercial vehicles totaled 2,-/son still retain the Buick franchise| jynq with q weary load he'd toil 
at McMinville, Ore. . 


of the Washington Ford dealership, receives a 500 club dia- 


mond pin from C. A. Heinlein, Washington field manager. Dealer Ralph H. Dillon looks on. | 


vehicles to| pared 


2267 from 1,840, financed rose to 13,625 from 10,008, 





month numbered 16,354 units, 





MER 


ow do you know it’s Jason Sealty 
Simple! You can't beat it for quality 


| From sea to ocean a sluggish 
| motion 


Distant lands and cities bid 
The traveler come; 
Prisoner of time and space he 


feels 
And then the motor begins to 
hum... 
Putting the world on wheels. 


Chorus 
We put the world on wheels 
And when it whirled on 
wheels— 
We gave a shout to the planets 
“Beware!” 
For we are racing 50 . . . 80 
... 90 miles an hour, 
And we have power to take us 
anywhere 
Step in your streamlined car 
No point is very far 
Along the highways rushing 
down, 
We put the world on wheels, 
The Fords and Oldsmobiles 
This is the gift of the Motor 
Town. 
(Second Ending) 
A Packard built for you, 
A Chrysler, Kaiser, too! 
Hudsons, away! 
Smart Chevrolet! 
This is the gift of the Motor 
Town. 
* * * 
HILE the extravaganza was 
written with no political over- 
‘tones in mind, much might be read 
into the sketch on the automobile 
at this time when auto men fear 
that the vehicle which freed man 
from the slavery of time and space 
may itself be shackled by unbear- 
able taxes. 
The sketch opens with a _ voice 
saying: 
“Deep in the centuries have 
Time and Space 
“Fastened their slavery on the 
feet of men.” 
Another voice: 
“Men crawled when they would 
walk; when they would fly 
“Space bound them close; time 
was the enemy...” 
And later: 
“How fill a life with deeds, 
“Moving at ant’s pace; 
corralled by a wall?” 
* * * 


HE sketch moves on to the 

wheel, the bicycle and finally to 
Henry Ford’s “snorting, puffing and 
exploding first auto.” 

“Detroit now stands, the young 
mechanic, in whose hands is the 
modern motor car .. .” 

The closing lines go: 

Speed, not for selfish self, but 

for the roads 
That weld the distant lands. 
A swift new way 
Neighbor to neighbor; one is 
alien now... 
There are no distance, no 
barriers. 
The rolling wheels have rolled 
into one world 
Nations and races, all the 
teeming earth. 

Roll, on oh wheels! Spread out 

your paths for peace! 
Bring men together! Banish 
time and space. 

Knowing each other, living side 

by side, 
We'll knit mankind into a 
perfect peace! 

Then it is planned to have all 
the important makes of cars made 
today in Detroit move up from all 
sides, with headlights on, to the 


j}main stage ... for blackout and 


intermission. 








Doellefeld Takes Dodge 
Henry A. Doellefeld, formerly a 
Portland (Ore.) Nash dealer, has 
acquired the Dodge-Plymouth fran- 
chise at Hood River, Ore. He is 
operating under the firm name of 
Doellefeld Motor Co. Remodeling of 
a location at 1015 12th St. is sched- 

uled for completion by June 1. 
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In this case, the wife of one of Dusty’s 
customers benefits— because Dusty makes 


a point of selling family protection as 


well as a car. 
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“| hated to make the headlines that way,” | said to my 
wife as she showed me my Picture. 





“Why didn’t you tell me youlwere going to be in the sf 


papers?” she says, making n@ises like a wife. £ 


4 


“| only found out about it yesterday. Harry Sawyer se 
over a Chronicle photographet.| He wanted my pictur 
for this story on the fellow wh@ was killed in an acciden ee 
When he heard about what the | ‘Widow was getting, h 
thought it would make a goed human interest story.” 


“Well, it certainly was a blessing for the widow that <, 
husband was covered by insurance,” exclaims Mary. 


“Technically, I'm not even sure she was entitled to col- 
lect,”’ | say, “‘The contract | wrote up and sent Universal 
C. |. T. hadn’t even reached} their office when he was 
killed. But they honored the dim.” 


“Those checks will be a big) hblp at a time like this!” 


“I'll say they will! But she didn’t know a thing about it 
until | told her what we wer@/doing. That’s why Harry 
Sawyer ran this picture showipg me with the widow and 
the checks ... @ne for a new ¢ar under the car insurance 
policy, anotheteF “almost $2,000.00 unpaid balance 
under the Credit Life clause and andther one for $1,000.00 
under the Pesca accident covetage—all as a part of 







“A lot of wives will'® lize now what a wonderful thing 
it is to be able to buy Fal nil protection so reasonably 
when you're financing a car;" Mary observes. 


"ieee 
Trust my wife to see the woman Feo naa, Me, 
I felt pretty good about being abl¢ to do service 
to the people whe buy my cars.) That’s why | faketie: 
time to sell them, sometimes against a good deal of re- 


sistance, the protections that are part of my finance plan. 


ES THE 
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here have always been huge, spec- pated, and auto men worked fever- 
tacular shows, and this latest show ishly to make the show the success 
RANKFORT, Western Germany. was no exception. 

The entire auto industry partici- 


By George L. Glaser 

Special to Automotive News 
it was. 

Noted here and there were re- 
marks indicating the pride which 
the Germans take in the show. 
For instance: 

“The Amis (Americans) will be 
surprised when they see_ this 
show. Something like this they 
don’t have.” 

There were others, however, who 
understood that Uncle Sam had a 
helpful hand in rejuvenating Ger- 
man industry. 

Meanwhile, the auto outlook here 
has improved. The planned auto- 
bahn tax has been avoided and the 
restrictions on production of syn- 
thetic gasoline and synthetic rub- 
ber have been removed. 

> ° ” 
yy there are problems, in- 
cluding shortages of material, 
these exist everywhere. 

One of the hits of the show was 
the new Hanomag Partner, created 
by Pollich, the well-known designer 
for the Hanomag automotive prod- 


The international auto shows 





Flowing Metal— 
Interesting study in flowing metal is offered by this sport coupe in the DKW line of front- 
wheel drive cars of the Auto Union Corp., Germany. This car sells for about $2,000. 


DISPLAY THE GOLDEN BEAR SIGN 
ON EQUIPMENT TO INSURE 
GREATER CUSTOMER ACCEPTANCE 
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LOW FENDER CARS 
ARE SIMPLE TO CHECK 
WITH THESE NEW HEADS 
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Million-Dollar Chassis— 


Gutbrod Superior calls this the million-dollar chassis design for a small car 
the pendulum rear-swing axles and the coil springs for a 


tubular, single backbone frame 


four wheels. The two-cylinder, two-cycle vaiveless engine is in front of the front-wheel drive 


with the radiator on top of the front suspension 





ucts. This new Partner is the firm’s 


first car since World War II. 
The Hanomag people in con- 
junction with the Karmann body 
works started out with a new 
conception for a small, econom- 


ical vehicle. They tried to get 


FULL EQUIPMENT FOR 
COMPLETE 5 POINT 
ALINEMENT CHECKING 


Make that 12x13 feet the Most Important Space in Your 
Shop with the New “BEAR” 3831-88 Front-End Service! 


Here’s a Golden ‘‘Bear’”’ Service that millions of 
American car owners are looking for today! Front- 
End Alinement Service offers the best means of 
saving precious tires and wear and tear on parts. 
It is a vital service that will help keep America’s 
cars and trucks rolling and brings in extra income 
to assure sustained operation of your other repair 
services. 


The new ‘“‘Bear’’ 3831-88 Service solves both limited 
space and limited manpower problems for you. In 


co., Dept. A-14, Rock Island, 
Illinois. 
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a 12’ x 13’ space, one operator can turn out a volume 
of accurate alinement jobs per day that insure 
longer vehicle and tire life for car owners. . 
steady income for you, the shop owner! 


See Your ‘“‘Bear’’ Jobber today or write: BEAR MFG. 


. and 








away from the small car idea 
which features front and rear 
seats such as in larger cars but 
within limited narrow space. 


| The Partner has the width of an 
American car and features three 
individual seats in the front row 
Two small emergency seats are be- 
hind the front seats, for children 
mostly. 


The luggage compartment is the 
largest in any European small 
lightweight car. The body is of 
the unitized design, which means 
that the chassis frame and the 
body form one piece. 

A large, single-piece windshield 
which is curved, adds to the look 
of this car. 


* * * 


HE doors are hollow and the 


space is utilized for the com- 
fort of the passengers, which, of 
course, means that the door win- 


dows cannot be lowered but they 
can be swung out and are sepa- 
rated into the no-draft wing and 
the regular window. 
Price of the car is about $1,350 
Mercedes cars, built by Daimler- 
Benz, offered interesting designs. 
The new six-cylinder Mercedes 
engines feature overhead camshafts 
driven by a timing chain which 
is automatically kept without slack 
Mercedes has also gone another 
step forward in rear wheel suspen- 
sion. The two half axles and hous- 
ings swing independently from 
each other in an arc. Coil springs 
are utilized and each spring con- 
tains inside of it another coil 
spring which adds to the load 
capacity from a certain point up. 
Taking the great differences in 
road conditions in Europe into 
consideration, the Mercedes boys 
added a third type of spring to 


(Continued on Page 21, Col. 1) 





Studebaker Wins 
Judgment in Suit 
By Conn. Dealer 


NEW YORK. Federal Judge 
William Bondy has ruled in favor 
of Studebaker Corp. in a suit filed 
against the company by Mount 
Carmel Motors, Inc., Hamden 
Conn., and Harry Saidel, a princi- 
pal stockholder, for loss of business 
incurred when Studebaker failed to 





renew a contract which existed 
from May, 1941, until December 
1945. 


Plaintiff's attorneys exhibited a 
franchise signed by H. J. Crawford 
district manager, and Arthur J 
Wise, acting for Studebaker, in sup- 
port of their $400,000 suit for dam- 
ages. 

They contended that on two occa- 
sions, in 1942 and 1945, Studebaker 
representatives had promised to 
give them a non-cancellable con- 
tract in view of loyalty and exten- 
sive advertising carried on ove 
a long period of time. 

Studebaker attorneys countered 
that Crawford and Wise had n 
|authority to sign a non-cancellabl 
{contract due to the fact that al 
| Studebaker agreements carry a 10 
|day cancellation clause whic! 
might be exercised at the option o 
either party. 

Paragraph of the franchis 
submitted by the plaintiffs wa 
heard, reading as follows: “No rep 
resentative of the company sha! 
have the authority to waive an: 
of its printed provisions, or chang 
any of its printed terms, unless th 
same are made in writing an 
signed by the president or vice 
president of the company.” 
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Car Advances in Germany 


(Continued from Page 20 


he rear suspension—a _ torsian- 

ar spring on each side which 

perates in an idling condition 
vith the other springs. 

4 starting motor has been util- 
zed as power plant for the small 
gearbox through which the con- 
tacts point for the torsion bar 
evers can be moved. When the 
driver wishes to have the additional 
spring system put into action, all 
he has to do is push a button and 
the spring system can take a 
greater load. 

On the stand of the Borgward 
works from Bremen we find also 
a new model. This new Hansa type 
1800 features a unitized body, a 
new 55-horsepower, four-cylinder 
engine and can be equipped with 
the Hansamatic transmission which 





On Reich Sars 


Three Front Seats— 

Each of these front seats in the Honomag- 
Partner is individually adjustable. The car i 
made in Western Germany. 


= - 


Roll-Down Top— 


Shades of the Nash Rambier convertible can | 


be seen in this German Gutbrod Superior 
two-seater with a roll-down top. 


Clinic Reheduied 


On Management 


DETROIT. — Sponsored by the 
Detroit chapter of the Society for 
the Advancement of Management, 
a series of sessions on the science 
of the relationships between Man 
and Machine will take place June 
7-8 at the Rackham Educational 
Memorial here. The theme of the 
two-day management clinic will be 
“Records of Accomplishment.” 

Chairman of the management 
clinic program committee is Harry 
M. Kaiser, of U. S. Rubber Co. 
Members of the committe include: 
V. L. Casson, Lincoln-Mercury, J. 
G, Gilland, Packard, Francis King, 
Detroit civil service commission; 
Nils H. Lou, Harry Ferguson, Inc.: 
W. K. McClain, Aluminum Co. of 
America; R. D. Mec Landress, Gen- 
eral Motors; Kenneth Philp, Ford 
of Canada, and E. F. Scherer, Ford 
division. 





Independent Pneumatic 
Buys English Firm 
AURORA, Ill. — Independent 


Pneumatic Tool Co. has purchased 
English tool firm, Neil C. Hur- 


y jr., president, announced last 
week. 

The company, Armstrong-Whit- 
vorth and Co., Pneumatic Tools, 


d., located at Gateshead-on-Tyne, 
ngland, becomes an affiliate of 
dependent Pneumatic Tool Co., 
d., London, a subsidiary of the 
\urora firm. 
Robert G, Faverty, former man- 
er of the company’s Thor 
anches in Chicago and Detroit, 
Ss been named managing director 
the addition. 











consists of a torque converter 
combined with a_ direct drive 
clutch. 


“ORD combined in a very digni- 

fied display the entire family 
of Ford cars which are produced 
in various countries. The new 
British Ford Consul found a lot 
of attention and it still is strongly 
rumored that Ford in Cologne, 
Germany, will come out at a later 
date with a German version of 
the Consul, and perhaps also with 
the six-cylinder Zephyr which 
would then place the German Ford 
firm into a strong competitive 
position. 

The Auto Union presented in 
another hall the various types of 
their front-wheel-driven _light- 
weight cars and trucks. They 
came back the hard way after 
getting out of the Russian zone 
without a penny. 

The Bavarian Motor Works dis- 
played for the first time since 
1945 a new passenger car. The new 
type 501 follows to some degree 





In Philadelphia nearly everybody reads The Bulletin 


Evening and Sunday 





ADVERTISING Orrices: Philadelphia, Filbert and Juniper Streets * 


the basic designs of its forerunners. 
The price for this sporty six-cyl- 
inder sedan will be around $3,000. 

A car which appears more and 
more on German roads is the small 
two-seater by Gutbrod, called Su- 
perior. Gutbrod, a firm owned by 
a family, gives small cars chassis 
design usually found only in ex- 
pensive big cars. 





Appraisals in Germany 


Are Not Compulsory 


Editor’s Note: A previous re- 
port from George Glaser dis- 
cussed the possibility that used- 
car appraisals by DAT might 
become compulsory. 

However, Glaser asserts that 
rumors to this effect have 
proved false. DAT is a private 
firm offering individual used-car 
appraisals. 

In the interest of mutual un- 
derstanding, Glaser also is offer- 
ing free of charge German 
translations of his reports, 





National Advertising Representatives: Sawyer-Ferguson-Walker Company ° 





> . 
Push-Button Springing— 
Here's the rear-wheel suspension of the new 
etic springing is electrically controlled by a p 


Business Problems in War 


Aired by 2 Pamphlets 


NEW YORK. — Personnel and 
economic problems facing manage- 
ment in the mobilization period are 
analyzed by leading business, union 
and government spokesmen in two 





Chicago ° Detroit ° Atlanta . 


New York, 285 Madison Avenue 





six-cylinder Mercedes chassis. Auxiliary torsion- 
ushbutton system 





pamphlets just issued by the Ameri- 
can Management Assn. 

“Personnel Problems Under Mo- 
bilization” and “Wage Policy and 
Problems in a Preparedness Econo- 
my” are available at $1.25 each 
from the association at 330 W. 42nd 
St.. New York 18. 


Los Angeles ¢ San Francisco 








22 


AUTOMOTIVE NEWS, MAY 14, 1951 


In Minneapolis Market : oa 





Tax ‘Boom’ Ups Sales | 


By Nat Wood 


Staff Correspondent 


Deliveries of new cars in Henne- | 


pin county (Minneapolis), reached 
a new monthly high of 5,611 during 


on the streets prior to May with 
the new plates attached, or without 
“dealer” plates attached. 

Total deliveries for the first four 


| months of 1951 reached 14,596, more 


April, although a large part of the|than 2,000 units higher than the 
deliveries were made by dealers tO/19 309 delivered a year ago for the 


themselves to avoid payment on 
their large stocks of state personal 
property taxes figured as of May 1. 
The April total compared with 
2,730 in March, 1951, and 3,844 in 
April, 1950. As the property tax 
issue figured heavily in the April 
totals, an exact figure represent- 
ing consumer purchases was not 
available, according to Finance & 
Commerce, daily business paper. 
According to a recent decision 
delivered in Ramsey county (St. 
Paul), district court, dealers’ new 
automobiles on hand May 1 were 
not subject to taxation as personal 
property if licenses were purchased 
before that date and they are driven 


same period. 

New-truck deliveries also were at 
a monthly high of 618 in April, 
compared with. 269 in March and 
584 in April, 1950. The fourth-month 
total was 1,446 compared with 1,229 
a year ago. 

Following is a breakdown of 
new-car sales by makes for April 
with last year’s figures in paren- 
theses: 

Austin, 3 (7); Buick, 332 (386); 
Chevrolet, 1,149 (914); Chrysler, 244 
(30); DeSoto, 152 (12); Dodge, 452 
(18); Ford, 754 (732); British Ford, 
19 (0); Frazer, 0 (62); Henry J, 79 
(0); Hudson, 265 (213); Kaiser, 307 
(54); Lincoln, 23 (26); Mercury, 141 
(221); MG, 1 (0); Nash, 152 (171); 


No better proof 
than performance! 
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Oldsmobile, 240 (244); Packard, 153 
(151); Plymouth, 641 (45); Pontiac, 


226 (254); Studebaker, 186 (243), 
and Willys, 18 (4). 
* * * 


Manhattan, Kans. 


The April report from the treas- 
urer’s office in Riley county (Man- 
hattan), Kans., indicated a slump 
in new-car sales compared with 
March of this year. The April total 
was 113, against 157 for March, 

For the first time in many} 
months, Chevrolet relinquished first 
place honors in new units sold. In 
April, Ford nosed past Chevrolet by 
one unit. 

Sales by makes tallied as fol- 
lows: Ford, 21; Chevrolet, 20; 
Buick, 6; Chrysler, 4; DeSoto, 1; 
Dodge, 7; Hudson, 1; Lincoln, 1; 
Mercury, 8; Nash, 4; Oldsmobile, 
2; Packard, 2; Plymouth, 12; Pon- 
tiac, 10; Studebaker, 8; Willys, 1; 
Kaiser, 3, and Henry J, 2. 

New-truck registrations for April 





Custom-Built in Mexico— 


Mexican National Distributor Co., Mexico 
Chrysler. It will be displayed in several U. 


City, built this body on the chassis of a 1950 
S. cities and will appear on a television show 
according to an official of the company. The car is said to be the first exported from 


Mexico, San Antonio, Tex., being its first destination. (Acme photo). 





in Riley county tallied exactly the 
same as in March with 17 new 
trucks sold in each month. Sales by 
make were: Ford, 7; Chevrolet, 3; 
Dodge, 4, and Studebaker, 3. 
Used-car sales slumped somewhat 
during April. There were 332 used 


INCE 1902, Ditzler Finishes have been used by most 
manufacturers of passenger cars and trucks, because 
they have been better-looking and longer-lasting coatings 
specially prepared for the automobile industry. The con- 
sistently dependable performance of Ditz-Lac Lacquers 
and Ditzco Enamels is the chief reason why Ditzler has 
grown to be the largest exclusive producer of automotive 
finishes. That’s why Ditzler is best qualified to supply high- 
quality products for every automotive refinishing need. 


DITZLER TWO-STAR x x 


Materials Will Save You 
Compounding and 
Polishing Time! 


@ Ditzler Two-Star** Lacquers, thinned with Ditzler 
Two-Star**® Thinner, DTL-113, flow on so smoothly that 
little compounding is required. Two-Star** Polishing 
Cleaner, DRX-4, gives a brilliant lustre. Use Two-Star** 
Polishing Compound, DRX-25, if color is sprayed a little 
dry, or over-spray is rough. Two-Star** Gloss Undercoat, 
DL-900, eliminates sand scratches in old lacquers. You'll 
find these materials ideal for small touch-up spots on 


baked enamel jobs. They are also 
all-over jobs in lacquer. 


de-luxe materials for 


DITZLER COLOR DIVISION, Pittsburgh Plate Glass Company, Detroit 4, Mich. 
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cars sold and 31 used trucks. 
(George M. Hunholz). 
+ * + 
New York 

The inventory of used cars on 
hand in the five boroughs of New 
York is 250,000, which is at least 
150,000 more than the inventory a 
year ago at this time, according to 
Julian Ostrow, executive director of 
the New York Used Car Dealers 
Assn, 

Although there was a slight up- 
turn in April, with exceptionally 
good weather to encourage buyers, 
|the buying volume for both March 
and April was far below the post- 
war average of those months, Os- 
trow said. 

Ostrow declared that the buying 
inertia has affected cars in all 
price brackets and is evenly di- 
vided between prewar and post- 
war models. Real bargains are 
actually going begging, he added. 
Ostrow attributed the slowdown 

to two main factors, “the lack of 
jready cash and the credit restric- 
tions imposed by Regulation W.” 
As a result of credit restrictions, 
winter sales slipped by 75 percent, 
las compared with the average 
decline from the summer peak of 
50 percent. 

Used-car lots are crowded with 
postwar cars ranging in price from 
$900 to $1,200, in good condition, 
but there have been few takers, he 
| said. 

New car sales have also been 
slow and immediate delivery of 
many models is the rule rather than 
|the exception.—(Bernard Brown). 

os * = 





Akron 
The market for new and used 
cars in Summit county (Akron) is 
slowly improving. New-car sales in 
the week ended Apr. 21 totaled 432, 
jagainst 400 in the preceding week 


and 462 in the comparable 1950 
week, 
Used-car sales climbed to 690 


units in the week ended Apr. 21, 
;compared with 660 in the previous 
| week and 614 in the like week of 
| 1950. 


* ® > 
Omaha 
The market for new cars in 
| Douglas county (Omaha) slipped 


|slightly in April as 1,117 units were 
titled, compared with 1,169 in 
|March of this year. 

| Truck sales showed a slight in- 
|crease, however, with the month's 
| total reaching 300 units, against 281 
in March, 1951. 

New-car sales by makes during 
April were: Chevrolet, 235; Ford, 
215; Plymouth, 159; Buick, 109; 
Pontiac, 67; Oldsmobile, 54; Mer- 
| cury, 46; Studebaker, 46; Chrys- 
| ler, 36; Cadillac, 29; Hudson, 28; 
Dodge, 25; DeSoto, 22; Packard, 
15; Nash, 18; Lincoln, 8; Kaiser. 
| 5; Crosley, 4, and MG, 1. 
New-truck sales were: Chevrolet 
1156; Ford, 53; GMC, 36; Interna 
tional, 19; Dodge, 13; White, 8&8 
Mack, 6; Studebaker, 3; Diamond 
T, 3; Willys, 1; Diveo, 1, and Cros- 





ley, 1.—(Arthur R. Oleson.) 
* . + 
Cleveland 
Accumulating inventories and 


slumping sales are forcing Cleve- 
land dealers to spur their salesmen 
into new efforts to restore th« 
dropping car market. 

The Federal Reserve Bank in 
Cleveland reported new-car sales 
for the week ended May 5, “eased 
moderately to 1,490 units, or 7 
percent under the year-to-date 

(Continued on Page 23, Col. 1) 
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overtime, 


Auto Markets 


(Continued from Page 22) 


| tracts for countless items essen- 
| tial to the national defense ef- 
| forts. 

With workers at 
average.” With the exception of |where the 1951 registration period | ooing a ateda "tn Se ae 
one week, this is the lowest week- | began on March 1. These figures | employes, especially factory work- 
ly sales record in about two |record 1951 registrations through | ors into the state 
nonths. the latest count on Apr. 20 in eet : a ae 
Most dealers continue to blame| parison with the like 1950 period as For example, besides advertising 


3 : + »d_| follows: | extensively in out-of-state news- 
; ee ee nS ee |papers and on out-of-state radio 


Total registrations, all types, 689,- | pe Fi 
the same week, however, going to| These totals included 551,579 cars | states by havin a helicopter 
3,134 units, or 12 percent over aver-|this year against 504,177 such ve- | equipped with a public address sys- 
age weekly sales this year. Used-|hicles registered in the 1950 period. | tom fly low over farms and villages 
truck turnover was 179, on a par! Commercial registrations this year in remote New York and New Eng- 
with the weekly average while new- | were 71,919 in comparison with last lland areas i 
truck sales hit 156, a sizable jump) year’s 67,551 vehicles. Although sales have increased, 
over the previous week. The general financial situation | car lots throughout the state are 
| Generally speaking, all sales for; pjere is considered excellent as seemingly well supplied with used 





a premium, 


50 the year through April continued to compared with earlier postwar | automobiles, especially late 

w . be above the same period in 1951. years, This heavily industrialized | models. 

ym q Leonard F. Fuerst, clerk of courts, | state has most of its factories on | Vehicles of the 1930’s were quite 
reported January - through - April) _ — | plentiful on the lots only two or 


new-car sales at 27,144, more than 
4,000 units above last year’s 22,988. | 
Used-car transactions for the 
first four months of the year 
totaled 21,363, up 800 units; new- 
truck sales were up 300 units to 
2,534, while used-truck sales were 


, ° ° three years ago, but they have al- 
Wood fin-Smith Pontiac most disappeared here today. How- 

Marvin L. Smith and Ira _L.| ever, hundreds of the old-timers are 
Woodfin have purchased Watts! offered for sale by private owners 
Motors, Pontiac dealership at 759/|through the classified sections of 
N. 21st St., Baton Rouge, La. They|the state’s newspapers, usually at 
will operate the business as Wood-| asking prices far beyond their book 


- up slightly to 1,069 units. tient , 
rm Rewtat sales in Cleveland dur- ain-Bmith Pontiac Co. values. 
st ing April totaled 5,977 units, against 
a 5,822 for the same month last year. 
to The April figure trailed the totals 
of for each of the first three months 
rs of this year, however. 
New-truck sales during’ the 
e month amounted to 701 units, 
y against 570 in April, 1950. March 
S, was the best month for new-truck 
h sales this year with 760 units titled. 
- Used-car sales in April were 20,- 
5 991, against 19,171 in the same 


month of 1950. Used-truck sales 
reached 1,212, compared with 1,201 

in April, 1950. 
New-car sales by makes in 
April were: Buick, 400; Cadillac, 






160; ——., oe A 
: 272; Crosley, ; 0, 9; 
n Dodge, 400; Ford, 996; Henry J, MAKE QUICK, EASY SALES! = ‘» 
if 7 eo — 69; — 5 . 
; ; » 4; reury, 299; 7 a he 
Morris, 1; Nash, 129; Oldsmobile, / CASH IN, AS NEVER BEFORE, F 


329; Packard, 64; Plymouth, 638; 
Pontiac, 396; Singer, 1; Stude- 
baker, 159, and Willys, 31. 

f New-truck sales by makes were: 
Autocar, 1; Chevrolet, 226; Diamond 
T, 3; Diveo, 2; Dodge, 91; Federal, 
n 1; Ford, 158; GMC, 43; Interna- 


. tional. 78: Mack, 8: Reo, 6; Pontiac that are burned out, lost or stolen. This compact, 
e 9 ‘ : : “10: White 56: colorful counter and window display, complete 


2; Studebaker, : ‘ rf omy 
Willys, 9 and Miscellaneous, 7. with action-flasher and new type illumination, 
n (Sanford Markey.) costs only 2% cents per month to operate day 

ce, i and night — yet tests show it rings up record- 
1 breaking sales every day in the week! 


Detroit 
Everything about the _ vehicle WITH EACH Mut 
LIGHTER DEAL No. L 500 ; 


market in April for Wayne county 
(Detroit) showed a decline from the 
March level. And except for used 
units, April figures also trailed Retail 
those of April, 1950. CONSISTING OF: Price Ea. 
New-car sales amounted to 14,164 6 VIS-O-LITE ILLUMINATED $975 #§ 
> units in April of this year, against LIGHTERS 
18,400 in March and 14,375 in April, CASCO “'POP-OUT” 
REPLACEMENTS 
CASCO REPLACEMENT 
HEATING ELEMENTS 


1951. New-truck sales amounted to 


ON THE HUGE CAR-LIGHTER 
REPLACEMENT MARKET! 


Surveys show 3 out of 5 car owners have Lighters 


-_— — 4 hee 


wn 


1,199, against 1,467 in March and 
1,270 in April, 1950. 

Used-car sales reached 11,915 
in April, compared with 12,779 in 
March and 10,795 in April of last 
year. Used-truck turnover was 





797, against 901 in March and 765 
in April, 1950. 
New-car sales by makes in April 
were: Austin, 1; Chevrolet, 2,915; 
Crosley, 4; Ford, 3,763; Henry J, 
136; Plymouth, 1,490; Willys, 9; 
| Buick, 869; Chrysler, 474; DeSoto, 
208; Dodge, 538; Frazer, 1; Hud- 
son, 232; Kaiser, 121; Mercury, 783; 
Nash, 280; Oldsmobile, 665; Pon- 
tiac, 848; Studebaker, 261; Cadillac, 
316; Lincoln, 90; Packard, 150, and 
miscellaneous, 10. 


w 
ed rs LA 


a 


New-truck sales were: Autocar, $ 90 
6; Chevrolet, 390; Diamond T, 4; YOUR COST 18 
Diveo, 18; Dodge, 172; Federal, 4; 2 2.9 2 <9? 


Ford, 457; GMC, 63; International, 
45; Mack, 8; Reo, 1; Studebaker, 9; 


YOUR SELLING PRICE *31 ” 


White, 11; Willys, 9, and miscel- 
laneous, 2.—(Bob Gordon.) YOUR PROFIT $y “ 60 
* * * @eeeee z e 


Hartford, Conn. 
With buyers apparently anxious 
to avoid an expected 3 percent in- 
crease in prices, new-car sales have 


YOU MAKE A BIG PROFIT 


and get a valuable, illuminated flasher 


fn 


F 


risen sharply in Connecticut re- 
cently. 
Used-car sales also have in- display... PLUS a complete kit of other 


creased, with purchasers report- 
edly having become resigned to 
stringent credit restrictions as 
Permanent regulations which | 
might become even more confin- 
ing, 

The statewide automobile sales | 
Picture is clearly portrayed in lat- | 
es' registration figures from the 
State department of motor abielan| 


sales-making advertising material... FREE 


For new and unusual automotive accessories 


Casco Products Corporation * Bridgeport 2 Conn. 





extra-shift production | 
to meet urgent government con- | 





1951 





















Cleveland Dealer's Catch— 
E. S. Dowd (left), of Dowd-Feder, Cleve- 

land, shows three sailfish that did not get 

| away. He caught these and three others dur- 





| contest. 


ial 


It consists of 


~ 


|ing his nine-day stay in Acapuico, Mexico. 
Dowd was there with four of his salesmen who | stakes prize in 1950 and topped its 
won the trip in Plymouth's nationwide sales| price class in this year’s contest. 


LOTT 





ORDER "tix" 


THRU YOUR JOBBER 
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_ Economy Run Jr. 
Lockheed Mechanics Hold 
Test on Their Own 


BURBANK, Calif.—A group of 
airplane mechanics here wanted to 
find out how close they could come 
to equalling the gas mileage rec- 
ords chalked up by professional 
drivers in the Mobilgas Economy 
Run. 

They found out it can be done 
| even without the careful tuning and 


|special driving techniques their 
compatriots used on the 840-mile 
drive from Los Angeles to the 


Grand Canyon. 

Sixteen top mechanics from Lock- 
heed Aircraft Corp. used their per- 
sonal cars on a simulated “economy 
run” over a 300-mile course between 
Los Angeles and Bakersfield, 

The winner was a 1950 Mercury 
|with overdrive, driven by Bert 
| Eaton, which came in first with a 
|ton-mile record of 51.50 and a gas 
consumption of 23.46 miles per gal- 
lon. This closely paralleled results 
of the parent Mobilgas run in which 
|a Mercury took the Grand Sweep- 
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CASCO VIS-O-LITE AUTOMATIC ‘ 
ILLUMINATED CIGARETTE LIGHTERS 


Exclusive Vis-O-Lite illuminated dashboard well 
gvides hand swiftly back, avoids scretched 
dash, keeps eyes on road. Individvally boxed 


— 6 to display carton. 


oe 


CASCO REPLACEMENT 


CASCO REPLACEMENT 


GB 


jacement for burned out, 


counter display card. 


$2.75 FAIR TRADED 


AUTOMATIC “POP-OUT" UNITS 
Heavy Chrome knob blends neatly with other 
accessories on dashboard. Fits all Casco-made 
lighter dash wells. Packed 6 units to a display 


cord. Noe. L33 $1.50 FAIR TRADED 


LIGHTER HEATING ELEMENTS 

weak or slow 

fi s. Simply screw onto original equipment 
knob. Packed 6 mounted on a 


No. £22 $1.00 FAIR TRADED 


PLUS YOUR FREE SALES-MAKER DISPLAY 






, 
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Don Smith Motors in Glendale, W. Va.— 
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|the same discounts. Also, you ver} 
|seldom ever find two departmen 
|managers whose departments ar 
| producing the same results. 

For the first quarter of this year 
I worked up a comparative re- 
|port covering the stockroom de- 


Dealer Business Counsel 


Compare Your Operations with Others 
Doing Better than Average 





(The opinions expressed herein are those of Columnist Van Tassel and are not : “ 
necessarily those of Automotive News.) partment operations of 20 dealers 
|in a metropolitan area. The volume 

By J. B. Van Tassel |of parts sold at wholesale by these 


20 dealers varied from a low of 
| WHEN you analyze your finances, | both factories and NADA to make/5 percent of total parts sales vol- 
operations and expense ratios|up comparative reports for thou-|ume to a high of 55 percent, with 
or percentages to sales on a com-/|sands of dealers’ operations and|an average of 44.3 percent. ; 
| parative basis with average figures|expenses, but there is nothing to| Now if you were comparing with 
as taken from/stop small groups in various trad-|the average figures only, and your 
many dealers’|ing areas in the country to make|average happened to be 44.5 per- 
statements, you|up such comparative reports for|cent, you would probably think 
are only compar-|the dealers in their own trading| your stockroom manager was do- 





ing with an av-| areas. jing a good job because he was 
erage of the best Such a plan as this would | above average. . 5 
of the worst and! bring out the top operating items You are right that he is doing a 


the worst of the| in a department of one dealer | better than average job, but he is 
best. Also, who! for other dealers to aim for. | not doing anywhere near as good 
wants to be just; Also, this plan would develop |4 job as the stockroom manager 
average? averages for local trading areas | who is doing the 55 percent in this 

What you want! which are always much better | particular item, Again, who wants 
to know in your! targets to aim for than are na- |to be just average? The gross 
business is: How) tional averages. | profit on these parts sales at whole- 
can I do better than average? In| It has been my experience over | Sale varied from a low of 8.1 per- 
order to know this, you must first}many years in analyzing dealers’| cent to a high of 21.6 percent, and 





J. B. Van Tassel 


Don Smith (right), owner, and Bob Shutler, service manager, are shown in front of Don|find out how you compare with operations that no two dealers op-|2" average for the group of 18.7 
Smith Motors (Chevrolet), Glendale, W. Va. They are inspecting the new combination Guibert | those dealers who are better than | erate exactly the same, although percent. 
Sup-R-Guy tow crane and parts truck which is the firm's latest unit of service equipment. The |average. There is no question but|all dealers buy and sell the same | The dealer who is just setting 


new building covers 10,000 square feet. 


in the Post 
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RUBBER MAKES THE DIFFERENCE! 


Laboratory analysis proving that a full % -inch thickness 
is required for effective sound deadening is on file in our 
office. Write to address below for complete report. 





HERE'S PROOF that “UNDERSEAL” can take it! 9 
passes with a sand-blast gun tore substitute coating right 
off the metal—leaving surface exposed. After 30 passes, 
“UNDERSEAL”, the brown rubberized undercoating 
still protects! Rubber makes the difference! 





bi See ee 


BRAND 





*? Rubber makes the difference! 





UNDERSEAL 


RUBBERIZED -*«, COATIN 


C § 3 “ Sell "UNDERSEAL,” the brown rubberized under- 


coating — and you sell full car-life protection 

against rust and corrosion. Your customers know 
=> that its tough, rubbery hide stays on the job! 
on 







Made in U.S.A. by MINNESOTA MINING & MFG. CO., St. Paul 6, Minn., also makers of “Scotch’’ Brand Pre 
Recording Tape, ‘‘Scotchlite” Reflective Sheeting, ‘“‘Safety-Walk’”’ Non-slip Surfacing, ‘‘3M" Abrasives, “3M” Adhesives. General Export: Minnesota Mining der the direction of W. H. Fehrs, 
& Mfg. Co., International Division, 270 Park Avenue, New York 17, N. Y 








that it would be impossible for|class of merchandise at relatively) his gross profit target in this 
; ; —__—___—______—_—___—_————| case for the average of 18.7 per- 


cent is losing an opportunity to 
probably collect the additional 


| learned the facts about undercoatings ! Fre scw nmi. 
Give me “UNDERSEAL"” 
the brown rubberized 


undercoating advertised 


|note that the dealer who enjoyed 
|the high sales volume at wholesale 
’ |of 55 percent showed a gross profit 
}on these wholesale sales of 18.7 


| percent, which was average. 
* * x 


WD be rate of parts inventory an- 
nual turnover varied from a low 
0.6 times per year to a high of 4.7, 
with an average for all 20 dealers 
|of two. Stockroom salaries and 
wages varied from a low of 5 per- 
|cent of total stockroom sales to 
a high of 18 percent, with an aver- 
age of 9.1 percent, and obsolescence 
from a low of 0.7 percent of inven- 
tory value to a high of 14.9 percent. 

When you compare with aver- 
age figures only, be they national 
or local averages, you are only 
comparing with an average of 
the best of the worst and the 
worst of the best and you will 
| never know what the fellow who 
| is better than average is doing. 
| I will be glad to help any group 
|of dealers set up a comparative 
|}analysis program. 

(Any questions you may have 
concerning Dealer Business Man- 
agement will be gladly answered 
by J. B. Van Tassel, care of AuTo- 
MOTIVE News.) 


Car Parts Thefts 


Rising Because 
Of Scarcities 

















SATURDAY EVENING Post AND SUNDAY NEWSPAPER | 
READERS KNOW THE FACTS about undercoatings! That’s 
why more and more customers are demanding ““UNDER- 





” 2 s 
SEAL”, the brown, rubberized undercoating. : CHIC ea 
6s ” . ile parts are increasing because of 
’ These customers know that UNDERSEAL coating their scarcity, according to H. G. 
is sprayed on a full %-inch thick... that nationally Kemper, president of Lumbermens 
‘ ‘ ° Mutual Casualty Co. 
recognized physics laboratories have demonstrated that Waits af tires. Uattertes and hud 
thin substitute coatings can’t do the double job of sound caps are reported frequently, Kem- 
: . ffecti : per said. He said thieves are prying 
deadening and underbody protection effectively ane war treks ean! ease Ure 
Cash in on this SAVE YOUR CAR campaign! Give - —— and other parts left in 
° ° e tMe trunk. 
your customers full car-life protection against underbody Reports also are being received 
rust and corrosion. You’ll be pleased with the way your |of cars being stripped completely 
d E Stood. ad |of all removable parts and an in- 
volume grows—an expensive Cali-DacKs an 0-overs |erease is being noted in the num- 
are eliminated. | ber of car thefts, Kemper said. He 
| predicted that the theft of radiator 
These hard-hitting POST and coast-to-coast Sunday =. bumpers, —_ chrome a 
° ° ° ° an accessories wl increas e- 
Newspaper ads are doing a big selling job for “‘UNDER- | fore the end of the year. , 
SEAL”’—they’ll do the same for YOU! | Kemper warned motorists to lock 


|car doors and, if possible, park the 
car in a locked garage. If a car has 
j to be left on a street overnight, he 
| Suggested that it be parked near 
a street light, if possible, or on a 
well-traveled street. 

He advised motorists to make a 
list of parts and tire serial num- 
bers, whenever available. 





‘Chicago Company Buys 
Dromgold & Glenn 
CHICAGO.—Norman C. Naylor, 
president of Union Asbestos and 
| Rubber Co., has announced the 
|company’s acquisition of the busi- 
ness of Dromgold & Glenn, Chi- 
| cago, supplier of refrigerating 
equipment for trucks, trailers and 
railroad refrigerator cars. 
a ee The business will be operated as 
ure-sensitive Tapes, “Scotch’’ Sound the Dromgold & Glenn division un- 











Union Asbestos vice-president. 
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Auto News from Mexico. . 





Registrations at Peak, 
Along with Traffic 


By Douglas Grahame 
Staff Correspongent 
eo CITY.—With vehicles 
in use here at an alltime high, 
raffic congestion is becoming a 
eal problem. 

At present there are 150,000 
cars and trucks registered here, 
an increase of 20 percent over 
last year. 

The increase in vehicles is at- 
tributed to the lifted import bans | 
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tory starts. It also allows duty 
franking for that period on ma- 
chinery, equipment and materials 
the plant must import. 
+ * * 
Sugar and Fords 
ORD trucks are so vital to the 
Mexican sugar industry that 
the current high cost of those ve-| 
hicles was cited by the National | 


Sugar Producers Union as a prime | 
reason for the sugar trade’s rejec- Emergency Valve 





and hiked production by Mexican tion of the Mexican government’s | A working model of the Fruehauf air system 
offer of a 150,000,000-peso ($17,200,- | for truck and trailer tanks is examined py 


assembly plants. | 
* * * | 

See First Car 
[NDIANS of Yajalon, a hamlet of | 
Ch‘apas states on the Guatemalan 
border, have seen their first auto- 
mobile. Two Mexico City motorists 


000) loan to fix-up 92 of the 114 
sugar centrals in the republic. 


L. H. Thomas, manager of the tank division 
of Fruehauf Trailer Co. Four automatic shut-off 


The Union, speaking of prices, | ™echanisms are featured, and the system is 


said in 
rate was 3.60 pesos per dollar, and | Parts. 
sugar cost 36 centavos the kilogram | ~ 


1932, when the exchange | said to eliminate cables and outside moving 


recently reached the village in ajat retail, a Ford truck cost 1,200/sugar retails for 86 centavos the 


Chevrolet. 

Yajalon is so remote and the | 
mountain trail leading to it so 
narrow that no motorist had ever 
before made the trip. 

When the car appeared the In- 
dians were so impressed that a 
public holiday was declared. The 
car was then baptized “Jamal Chit- 
am” (Big Boar). 

* = * 


To Build Trailers 


pPAssences and freight trailers 
are to be manufactured here 
soon by Remolques Eumex, S.A., | 
which has been granted a special 
federal concession by the Ministry | 
of Finance as a new industry for 
Mexico. 

That franchise allows the holder 
exemption from federal taxes for 
five years from the time his fac- 


Mexico Expects 


To Build 30,000 
Vehicles in 51 


MEXICO CITY.—Mexico is Latin | 
America’s leading producer of au-| 
tomotive vehicles, according to 
Foreign Commerce, organ of the| 
National Foreign Commerce Bank. 

Mexican automotive plants have} 
set an output goal of 30,000 cars, | 
trucks and buses in 1951, or 12,000; 
more than were built last year, the} 
article said. (Chevrolet plants in| 
the U. S. are currently turning out 
more than 40,000 cars and trucks} 
weekly.) j 

The publication said Mexico 
hopes to be building 50,000 auto-| 
motive vehicles annually in the| 
near future, adding that the coun- 
try’s automotive industry now rep- 
resents an investment of $173,500,- 
000 and employes about 70,000 per- 
sons. 

Mexico buyers were reported 
about evenly divided on the merits 
of U. S.-made cars in comparison 
with those made by British, French | 
and Italian firms. Most of the ve- 
hicles being made in Mexico this 
year are American counterparts. 


Mexicali Black 
That’s First Color Choice, 


Followed by Green 


MEXICO CITY.—A survey of the 
dealers here reveals that custom- 
ers favor black as a color for 
their cars. 

Second choice goes to green, in 
various shades, and third to grey. 

The survey said that the custom- 
ers are quite conscious of color, 
and request a specific shade when 
they order. 











Check Rejections 


Low in Vancouver 


VANCOUVER, B. C.—Rejections 
of cars for defective equipment 
here reached a new low of 39.2 per- | 
cent on first inspection during the | 
last half of 1950. 

H. S. Gray, superintendent of the 
ity’s testing station, said the fig- 
ure was the lowest in Vancouver's 
history. 

Worst year on record was 1945, 
at the end of the war, when rejec- 
tions totaled 61.8 percent. The three 
main defects, in order, are: head- 
ights, brakes and steering. | 





pesos. Tcday when the 
rate is 8.65 pesos per dollar, when ' 28,000 pesos. 


The ease and convenience of push button start- 
ing has made it a popular feature with the car- 
buying public. The economy of push button 
starting with the Bendix Drive has made it 
the choice of leading car manufacturers. This 
unique combination of quality and low cost is 
made possible by Bendix exclusive design 
features. For example, the Bendix* Starter 
Drive requires no actuating linkage and the 
solenoid may be placed in any convenient 
position. Result—starting motor can be 
mounted more easily and in more positions. 
Also the Bendix Drive has fewer parts and 
needs fewer adjustments. For true economy 
from installation to service, plus performance 
proven by over 85,000,000 installations, be 
sure to specify Bendix Starter Drive. Your 
inquiry will receive immediate attention. 

*REG. U.S. PAT. OFF. 


ECLIPSE MACHINE DIVISION of 


AVIATION CORPORATION 
ELMIRA, NEW YORK 
Export Sales: Bendix international Division, 72 Filth Avenue, New York 11, N. Y. 





PUSH BUTTON 


SPECIALISTS 


IN ALL TYPES OF 


STARTING! 


=A 


SWITCH KEY YY. 


FLOOR BUTTON 





exchange | kilogram, a Ford truck is priced at 
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. |effect of hydrogen on 
| discussed here at the 16th midyear 


| steel is 
pointed out. 


| fuses 
| causing high internal pressures re- | 
in blistering, fissuring or | 
embrittlement. The pressure inside | 





| Hydrogen Attack 


Destructive Effect on Steel 
Discussed by Oil Men 


TULSA, Okla.— The destructive 
steel was 


meeting of the Refining division of 
the American Petroleum Institute. 

The subject was covered in the 
paper, “Hydrogen Attack of Steel 
in Refinery Equipment,” prepared 
by R. T. Effinger, Shell Oil Co., 


| Martinez, Calif.; A. Wachter, Shell 
| Development Co., Emeryville, Calif., 
jand M. L. Renquist and J. G. Wil- 


son, Shell Oil Co., New York. 
“The solubility of hydrogen in 
appreciable,” the paper 
“Molecular hydrogen 
diffuses through steel very slowly, 
if at all, but atomic hydrogen dif- 
through it readily, often 


sulting 


blisters sometimes reaches several 
thousand pounds per square inch. 
Expensive replacement is often 
necessary.” 

In explaining these conditions, the 
authors said: “The source of the 
energy that creates pressures suf- 
ficient to rupture steel, following 


_= 


| low-temperature penetration of hy- 
|drogen, is the galvanic corrosion 
;cells that exist on its surface. 
|Atomic hydrogen forming on this 

corroded surface originates from 
| the hydrogen ions in water, and dif- 
| fuses into the steel. 

The efforts of the authors have 
| already brought forth one practical 
|method of controlling hydrogen at- 
tack. That method consists of 
water-washing suspected process 
streams. They urge meticulous in- 
spection of all steel equipment in 
which wet, corrosive materials are 
being handled. 


Metal Firm Produces 


Silver-Clad Strips 

FLUSHING, N. Y.—A laminated 
strip product, consisting of a solid 
sheet of silver, clad on either one 
or both sides of a core of mild 
steel, has been developed by the 
rolled plate division of American 
Silver Co., Inc., here. 

The strip is not an electroplating, 
the company asserts, and is avail- 
|able in widths up to four inches 
jand in thickness down to .005 
inches. It is being manufactured 
|in various silver-to-steel thickness 
ratios, the company said, and is 
rolled and slit to commercial or 
| precision tolerances. 
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Lawsuits Affecting Dealers . . . 


Court D 


By Leo T. Parker | 
Attorney at Law 

RDINARILY the purchaser of 
an automobile may rescind a 
contract and recover damages from 
a dealer who either breached a 
guarantee or practiced deceit or| 
fraud. However, a recent higher 
court held that there can be no 
legal deceit or fraud, if the pur- 
chaser had an opportunity to ex- 
amine the automobile or otherwise 
decide for himself whether the 
seller was attempting to defraud 


than that the 
could get a truck 


ecisions 


would deliver the truck at once, 
whereas Goodwin could not make 
delivery for several weeks, 

Later when Dodge failed to 
make prompt delivery Coffin sued 
him to recover the $200 deposit, 
plus heavy damages. The higher 
court refused to render a judg- 
ment in favor of Coffin, and said: 
“There is no ‘clear and convin- 


cing proof’ that the plaintiff (Cof- 


fin) relied upon anything other 
defendant (Dodge) 


‘right off’ 


him. ‘right away.’ Where the party has 





For example, in Coffin v. Dodge, 


an opportunity to learn the facts 


76 Atl. (2d) 541, testimony showed|he has no right to rely on repre- 
these facts: One Coffin placed an|sentations, the truth of which he 
order for a Chevrolet truck with a|has equal means of ascertaining or 
dealer named Goodwin who said|by the exercise of reasonable dili- 
the truck would not be delivered| gence could have ascertained. 


for several weeks. 


“The plaintiff (Coffin) lived in 


While awaiting delivery of the|the Same town with Goodwin and 
truck from Goodwin another dealer |COUld have easily ascertained the 


named Dodge, according to Good-|true facts.” 


Not Liable 


win’s testimony, induced him to 
give Dodge an order for the same 
Chevrolet truck and deposit $200 
because Coffin promised that he 





* * * 


CCORDING to a late higher 
court decision, a manufacturer 


“Our reputation for quality work is increasing our business day by day,” says 
E. R. Hicks, president of Pettit Motor Car Co., Charlotte, N.C. “Newspaper Ads. 
Radio Commercials, and other advertising and promotion material supplied by 
the Brake Shoe Company, are bringing more and more refinishing and body work 
into our shop—enough volume that it would require ten times our floor space if 
we didn’t have the Kellogg-American Booth and Auto-Bake. Savings in time 


and labor have reduced costs per job, increasing profits. 


“Since we installed a complete set of Kellogg-American Factory Method 
Finishing Equipment — Auto-Bake oven, Packaged Automotive Spray Booth, 
Micro-Spray gun, and Compressor, jobs have been of the highest quality. They 
come out dust and dirt free, and dry to a hard, brilliant finish. 


14, 
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Honored for Driver-Training Cars— 


Don Riley (left), auto dealer in Jefferson City, Mo., and Joe Knolimeyer (center), dealer of 
Linn, Mo., receive awards from A. E. Griffey, Missouri Auto club district manager, for their 


donations of school cars, 


of antifreeze is not liable for dam- 
age to an automobile caused by his 
product, providing the automobile 
owner purchased the antifreeze so- 
lution from a retail automobile 
dealer who had purchased it from 
the manufacturer. 

For example, in Jordan v Brou- 
wer, 93 N.E, (2d) 49, testimony 
showed that one Jordan took his 
automobile to an automobile 
dealer to have antifreeze put into 


io AS 
O 








the cooling system, The automo- 
bile dealer had purchased from a 
manufacturer an antifreeze solu- 
tion in cans having an express 
warranty printed in the labels, as 
follows: “Glycerine Base Anti- 
freeze Laboratory Tested and 
Approved.” 


Within a few days after Jordan 
had the dealer put the antifreeze 
into the cooling system of his car, 
he noticed the car would not prop- 
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American Brake Shoe Co. 
Kellogg Division 


Street 


Rochester 9, N. Y. 
(J Please send me detailed informa- 


tion on the Brake Shoe Turnover Plan. 


Plan with me. 





RARER oso 69's 
“We get compliments, not complaints, from our customers.” sine 
WHAT EQUIPMENT WILL YOU NEED? in 
1. The mobile, infra-red Auto-Bake oven dries 3. A standard packaged spray booth to prevent art ei ts 
a showroom finish to granite hardness in 30 dust and turn out jobs cleaner and safer, is often ADDRESS..... 
minutes. a profitable investment. 
an extra-smooth CITY. cecees 


2. The Micro-Spray gun sprays 
finish by atomizing paint extrem 
tributing it exceptionally evenly. 


ely fine and dis- 
loss of operator time. 


4. A Kellogg-American air compressor will eco- 
nomically supply air to meet peak loads without 


(J Please have a representative call 
to discuss the Brake Shoe Turnover 


KELLOGG DIVISION, 94 HUMBOLDT ST., ROCHESTER 9, N.Y. - DOMINION BRAKE SHOE COMPANY LTD., NIAGARA FALLS, ONT. 








erly run. A mechanic testified that 
the antifreeze had taken “some- 
thing out of the metal” and let the 
water and the antifreeze solution 
seep into the pan diluting the oil. 
Other convincing testimony was 
given that the antifreeze solution 
ruined the entire cooling system 
and motor. 

Jordan sued the manufacturer 
who had sold the solution to the 
automobile dealer. In holding the 
manufacturer not liable, the higher 
court said: “There is no privity be- 
tween the plaintiff and the defend- 
ant (manufacturer) and such priv- 
ity is necessary to sustain an action 
based upon an express warranty. 
The plaintiff (Jordan) is a subpur- 
chaser through a dealer who pur- 
chased from a distributor of the 


product. +. * 


~| Rule Against Poole 


“"HE defendant (Poole Motor) 

did not receive any certificate 
of title assigned to them by Nelson. 
From this admitted fact it neces- 
sarily follows that defendant had 
no right or title to the automobile. 
... It follows that the alleged sale 
to defendant was fraudulent and 
void.” 

For comparison, see Arnold- 
Strong Motor Co. 88 S.W, (2d) 
419. Here a higher court held that 
the buyer of a motor vehicle does 

| not acquire a good and valid title 
| unless a certificate of title is 
| lawfully assigned to him at the 
| time of or soon after the delivery 
| of the motor vehicle. 

| In this case, testimony showed 
/that the original seller of the auto- 
mobile assigned a certificate of 
title to the purchaser who gave a 
bad check in payment for the auto- 
|mobile. This purchaser sold the au- 
itomobile to a third party but did 
|not deliver and assign the certifi- 
|eate of title to this third party. 

| The court held that the original 
seller could recover the automobile 
from the party now in possession 
jor from the first purchased who 
had given him a bad check. 

The court explained that if an 
automobile is sold by a fradulent 
purchased to an innocent third 
|party, the original seller can re- 
/cover possession of the automobile 
|from the innocent third party if a 
notation is made on the certificate 
that title does not pass until the 
|/purchaser meets his promised obli- 
|gations, or that a check given in 
| payment is paid, 

Under these cercumstances the 
title to the automobile does not 
| become vested in an innocent party 
'because he is given due notice and 
a sale to another innocent person 
jis absolutely void, and no title to 
the vehicle passes until the original 
purchaser meets his promise to pay 
the original seller. 

+ 





* 
_Can’t Sign Release 
A RECENT higher court held if 
+ an employe is injured through 
negligence of a third party, the 
| employe should not, without con- 
sent of his employer, sign a con- 
|tract releasing from damages the 
|one who injured him. If he does so, 
|the employer is automatically re- 
|lieved from paying compensation 
|to the employe. 
For illustration, in Gardner v. 
| Columbia, 57 S. E. (2d) 308, it was 
shown that an employe of the Co- 
lumbia Motor Co, was injured by 
the negligent operation of a truck 

Owned by a corporation. 

Thereafter, the employe filed a 
claim for compensation under the 
workmen's compensation act. Later 
and without consent of the em- 
ployer, the employe accepted $375 
from the corporation which had 
caused his injury and signed a full 
release against all further claims 
against this corporation. 

In subsequent litigation the 
higher court held that the employe 
could not recover compensation 
from his employer, saying: 

“The conclusion is inescapable 
that the respondent (employe) in- 
tended to release the corporation 





from all claims and demands what- 


|soever arising out of the accidental 


injury, and that by so doing, de- 
prived his employer of the right of 
subrogation to enforce against the 
corporation any legal liability for 
the injuries suffered by the re- 
spondent (employe).” 


. s 
Title Rights 
NLESS a certificate of title con- 
tains a notation that a lien is 
on the automobile, a subsequent 
purchaser has a good title as 
(Continued on Page 54, Col, 4) 
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Auto News from Britain 


100% Higher Tax, Steel Shortages Plague 
United Kingdom Auto Producers 


ONDON.—(UTPS) — Main topics|tion is the only means by which 
4 of conversation in United King-| we can meet competition. 





ym automotive circles are the | “It would be a tragedy if the 
covernment’s action in doubling the|sales organizations which have 
purchase price tax on new automo-/been built up in the overseas 


biles and steel shortages. The tax|markets should be compelled to 





ally good running order, but the 
same holds true for almost any 
postwar model. 

As far as new cars are concerned, 
prices are equally bad and they are 
even more difficult to obtain. It 
creates problems both for the trade 
and the prospective car owner. 

* x * 

URRENT restrictions on domes- 

tic distribution of car produc- 


portation 
vate motoring) 


tion, higher prices of public trans-| 
(which encourages pri- | 
and other restric- | 


LADL COAST 


rt 


| ne |e 






on the cheapest Rolls Royce is now |close down due to lack of supplies.” 
* 


more than $3,000, 

The tax doesn’t apply to export 
models. However, British manu- | 
facturers are complaining to the 
government that an adequate 
market at home for expensive 
cars is essential if they are to be 
able to continue to compete for 
sales overseas, 

Only a year ago the government 
lifted its double tax on automobiles. 
At that time, Britishers had been 
resisting the higher prices to the | 
degree that manufacturers had to} 
cut production. But again, new | 
taxes have been levied so that they 
represent no less than two-thirds of 
a car’s selling price. 

The government’s argument is 
that there won’t be any sales re- 
sistance at home, because only 8,000 
new cars will be allowed for this 








tribution in the British market this 
year. 
* + * | 


Gas Tax Also Up 
NOTHER new tax to hit the 
British auto industry is an} 
extra four cents a gallon on gaso- 
line. Auto makers don’t think this | 
is the way to treat an industry that 
brought in nearly $800,000,000 in 
foreign currency last year, making | 
it one of the largest export indus- 

tries in the country. 

The manufacturers don’t see how 
they can maintain their overseas 
positions without a healthy market 
at home. Manufacturers of more 
expensive cars even fear being 
forced out of business. 

However, of possibly greater 
concern to British car makers are 
the cuts that have been ordered 
in their use of steel. They can’t 
see any relief along this line 
until a new sheet steel works in 
Wales is completed and in pro- | 
duction, which will not be for 
another year at least. 

Several of the largest auto mak- 
ers have already been forced to 
sack workers and curtail produc- | 
tion. Armament contracts so far | 
aren’t taking up the slack. 

. + * 


Rootes Cuts Back 


pROorEs has adopted a shorter 
work week in Coventry, where 
Humber, Hillman and Sunbeam- 
Talbot models are produced. A 
Rootes spokesman forecast large 
scale layoffs unless the supply situ- 
ation improves soon. 

Fisher and Ludlow, body manu- 
facturer for Standard Motors, has 
also laid off workers and cut pro- 
duction sharply in Birmingham. | 
Also blaming steel shortages, 
Vauxhall Motors has cut its work 
week to four days. 

The total reduction in the alloca- 
tion of sheet steel has been put at 
20 percent. It is due mainly to re- 
duced steel imports from the U. S., 
along with increased demand for 
production of military goods here. 

Austin officials hope to meet the 
problem by having more bodies 
built abroad. Chances of larger 
steel imports are considered poor, 
and not too much reliance is being 
placed on speedy production from 


a new steel works in Britain. 
* * 7. 


Raw Materials 
QUPPLIES of raw materials and | 
’ scrap, it is said, are too short to 
keep existing steel producing facili- | 
ties going at capacity. 

Here’s what the Society of Mo- 
tor Manufacturers and Traders 
had to say recently: 

‘At a time when competition is 
increasing, and we find that Ger- 
many has gained supremacy in at | 
least one of the markets in which 
we led the field, and that she 

rermany) is, in fact, reducing 
prices for cars when ours are being 
increased, We view with very grave 

mcern the reduction in the avail- 
ility of steel, which cuts down 
production when increased produc- | 





Taylor Names Raitt 
Taylor Automobile Co. (Stude- 
baker), Los Angeles, has appointed 
Charlie Raitt as wholesale man- 


/U sed-Car Prices 





ger, 





tive measures are the main reasons | 
| behind the boom in prices. 

For years the trade has been 
waiting for the high-price bubble 
to burst. Instead, it is being ° 
blown up higher. : For East Coast Lines— 

No one even pretends to know M. J. Gowen (left), manager of International Harvester Co.'s Richmond (Va.) truck district, 
|when car prices will tend down- | greets L. E. Keppel, president of East Coast Freight Lines, Richmond, as the first Interna- 


ward or when it will be possible) ~ i : 
to buy a car under normal condi- | tional cab-forward truck is delivered to the trucking company. The vehicle is an LC-162 with 


| a 14-foot van body, one of the four recently purchased by East Coast lines. 


* x 





pricas of used cars are still 

soaring here and service stations 
see no slackening in sight in the 
demand for second-hand vehicles. 

In Glasgow recently, at 1939 
model Austin sold for more than 
twice its original list price, This 
car happened to be in exception- | tions again. 


} 
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Parts for the 
car, TRUCK 
And TRACTOR 






e Thanks, Mr. Peterson... 


for proving once again that Steel-Vent 
is gentle on cylinder walls. 


HASTINGS MANUFACTURING COMPANY ~- HASTINGS, MICHIGAN 
Hastings Ltd., Toronto 


STEEL-VENT PISTON RINGS 
TOUGH on o-pumping + GENTLE on cyinder wal 
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News in Brief 











BLM Automatic Clutch jlieved to have a ready a for | | 
OTTAWA. — BLM Automatic | *"* stolen — — elieve. | 
Clutch Corp. of Canada, Ltd., has | . : f 
been incorporated. The head office | Die Casting Safety 
will be located in Toronto, Ont. __NEW YORK.—The American Die 
.* es 6 Casting Institute, 366 Madison Ave., 
|New York 17, has announced publi- 
Bemis Expands 'cation of a safety manual for die 


| . : : e 
PEORIA, Ill.—Bemis Bros. Bag casting plants. It is aimed particu- 
Co. announces completion of plant ae eee — sized 
and storage facilities here costing P F a ee , 
more than $500,000, 
ae Branch Gets Plaque 


NEW YORK.Branch Motor | Nash Honors Lebanon {Mo.) Dealer— 





Women Bus Drivers 





entrances and exits, Traffic rotates 
in a counter-clockwise direction. 
* * * 


Pennsylvania Optical 
READING, Pa. Pennsylvania 
Optical Co. has announced it is 
introducing a complete line of in- 
dustrial lenses under its own trade- 
mark, Penoptic. 
” + + 


Military Bus Mirrors 


| TOLEDO.—Acme Specialty Mfg. 
Co. has received orders for more 
than 6,000 sets of mirrors to be 
used on new Ordnance buses for 
the armed services, according to 
Robert T. Skilliter, general sales 
|manager. Skilliter said the mirrors 
|}are to be supplied to ACF-Brill 
| Motors Co., GMC, Union City Body 


|Express Co., New York, has been! Barber and McCrory Motor Co. has received the Nash 10-Point Dealer award. Attending Co., Superior Coach Corp., South- 


SALT LAKE CITY.—City bus | awarded a bronze plaque by the | the presentation were: A. F. Schumacher, district manager; Sheddie E. Barber, dealership €rm Coach Mfg. Co., Twin Coach 


lines are again using women driv-|Liberty Mutual ‘Insurance Co. fOr | president; Glenn S. McCrory, secretary-treasurer, and R. C. Mackey, assistant zone manager. 





ers here. After 21 days training, | the lowest claim ratio in the motor | ~___ ees a 
they receive a try-out on the/carrier industry. The figure for ot 
routes. Many applications for the 1950, representing an alltime low,|ture of yarns and plastics, synthetic / I 
jobs have been received, it was an-/ was 18 percent. rubber, explosives, pharmaceuticals | research vice-president. 
nounced. * * 2 and many other products. . ££ * 
*” x * 





announced by Dr. Howard E. Fritz, 


Celanese Expansion | i: New Truck Terminal 


|Co. and Blue Bird Body Co. 
as + * 
Passenger Record 
NEW YORK.—American Airlines 
,established a new industry record 
| for passengers carried in one 
;}month when it moved 374,652 pas- 


Hub Cap Thieves NEW YORK.—Celanese Corp. of Goodrich Research Center MILWAUKEE. A new motor |Sengers a total of 190,126,298 passen- 


SPRINGFIELD, Mass.—A wave|America has announced plans for, BRECKSVILLE, O. Construc- | truck terminal has been completed 
of hubcap thefts has hit this city.| construction of a chemical plant at | tion on additional facilities for the by the Motor Transport Co. here. 
It is reported that about 65 caps|Pampa, Tex. The materials to be B. F. Goodrich Co.’s research cen-|The plant covers five acres, com- 
have been stolen by persons be-! produced are used in the manufac- ter has been started here, it is| pletely hard surfaced, with separate | 
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interesting grains, Genuine Leather is the 


one material for the upholstery of fine automobiles 


and furniture that enhances their beauty . . . increases your pride 


of possession . . . confers the distinction that comes only from the genuine. In any scheme of decoration . . . 


versatile, adaptable leather reflects your good taste . . . your sound sense of value. 


THE UPHOLSTERY LEATHER GROUP: TANNERS’ COUNCIL OF AMERICA + 100 GOLD STREET. NEW YORK 7. N.Y. 


American Leather Manufacturing Company, Newark, WN. J. The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, N. J.* Delaware Tanning, Inc., New York, W. Y. 
Eagle-Ottawa Leather Company, Grand Haven, Michigan + The Lackawanna Leather Company, Hackettstown, W. J. © Radel Leather Manufacturing Company, Newark, N. J. 






|ger miles during March, it has 
| been announced by R. E. S. Deich- 


jler, sales vice-president. 
* + * 


Seek Custom Change 


MONTREAL.—A change in Ca- 
nadian custom regulations to allow 
goods imported by truck from the 
U. S. to enter “in bond” instead of 
being unloaded, checked and re- 
loaded at the port of entry, is to 
be asked by the Canadian Indus- 
trial Traffic league. At present only 
rail imports come through “in 
bond.” 


* 


Ea 


* 
Synthetic Oil Report 

WASHINGTON. — The develop- 
ment of synthetic lubricant oils by 
Germany’s I. G. Farben is reviewed 
in a new report now available from 
the office of technical services of 
the U. S. Department of Commerce, 
Washington, 25. The report is a 
description of studies in this field 
carried on by I. G. Farben’s divi- 
sion of high pressure experiments, 
beginning as early as 1924. 

+ + * 


Canada’s Loss Ratio Drops 


OTTAWA. — Preliminary figures 
issued by Canada’s department of 
insurance show that the loss ratio 
on fire and casualty policies has 
dropped from 52.8 in 1949 to 52.1 
for 1950. Figures were listed at 
$92,566,000 in written premiums, 
with $48,219,000 paid out in losses 
during 1950. 
! + * > 


Gas Savings for Italy 


WASHINGTON.—Americans who 
will motor in Italy this year can 
save 25 to 30 percent of the cost 
of gasoline by purchasing gasoline 
|}exchange coupons before leaving 
this country, it has been announced 
by the international travel depart- 
ment of the American Automobile 
| Assn. 
} - - * 


Plant Expansion Set 


SALISBURY, Md. — Martin & 
| Schwartz, Inc., manufacturer of 
| gasoline dispensing pumps, reports 
|that work will begin immediately 
on a plant addition for defense 
|; work. According to W. H. Bate- 
}man, the addition will house all 
production facilities for manufac- 
ture of products for the armed 
forces. 





* * * 


California Travel Up 

SAN DIEGO, Calif.—According 
to the latest report of the Automo- 
bile Club of Southern California, 
the number of out-of-state cars en- 
|tering the state during the first 
|three months of 1951 was 38 per- 
|cent over that of the same period 
in 1950, and 20 percent above that 
of 1948—the previous peak travel 
year. 

* * * 

Blasts Coal by Gas 


WILMINGTON, Del. — Develop- 
ment of a non-explosive device for 
breaking down coal from a mine 
|face has been announced by Du 
| Pont Co. Called Chemechol, it blasts 
| coal loose by the force of com- 
pressed gas generated by a chemi- 
ical reaction within the device. It 
|produces no flame, the company 
| reports. 


+ * + 
Plastic Output Up 
PHILADELPHIA, — Increased 
production of acrylic plastic is 
meeting heavy military demands 
while still allowing civilian orders 
(Continued on Page 50, Col, 1) 
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By James D. Woolf 
Y 7HETHER or not we get into an 
official shooting war with 
Russia, it is already clear that we 
are in for another commodity fam- 
ine. | 

Merchandise of all kinds will be | 
scarce and of lower quality. Non- 
military industries will be afflicted 
with acute manpower shortages. 
tight now business in many lines, 
and especially the unfairly treated 
small enterprise, is frantically 
combing the so-called “gray mar- 
ket” for vital materials. 

It seems obvious that advertis- 
ers will, sooner or later, be up 
against the same problem they 
faced during World War II. 

I have just completed a two-day 
examination of more than a hun- 
dred magazines and newspapers 
that were published during and im- 
mediately after the war years, In 
a large number of instances, both 
national and local advertisers had 
little or nothing to sell. But—wise- 
ly, I think—they believed it was 
needful to keep their trade-marks 
and store names alive in the con- 
sciousness of the consumer. 

+ * * 


Bad Taste 

UT I failed in my examination 

to see much wisdom in the way 
they did it. World War II, in so far 
as commodity advertising was con- 
cerned, will (or ought to) go down 
in history as the Vacuous Age. 

It was during this period that 
what has come to be known as 
“entertainment copy” blossomed 
forth in full flower. Honest photo- 
graphs gave ground to imbecilic 
cartoons. Prose copy, written in 
terms of dignity and good sense, 
yielded to foolish and frivolous 
jingles. 

In many advertising illustrations 
the American people were portrayed 
as morons, laughing like hyenas 


Mack Aide Sees 
Trucks as Help 


To Conservation 


NEW YORK. — How improved 
motor truck transportation and bet- 
ter road facilities have led to sound | 
logging conservation practices was | 
keynoted by Merrill C. Horine, | 
Mack executive, in a recent techni- | 
cal paper prepared for the British 
Columbia section of the society of 
automotive engineers. 

Three major factors in the de- 
velopment and adoption of the 
motor truck to meet logging needs 
Were stressed by Horine. 

First, the development of spe- 
cially built trucks which exceed the | 
limitations of legal width and} 
weights for regular highway use. | 
In many cases log operators have | 





found it economical to construct 
private roads. 

Second, the development of 
cheaper fuels. Horine cited the, 
economies offered by the use of | 
diesel fuel through its higher} 
thermal efficiency, whereby the} 


miles and hours of operation per| 
gallon are bettered by from 50 to 
75 percent. { 

Third, the development of a com- 
bination of the 10-speed duplex | 
transmission with the three-speed 
auxiliary. This combination affords 
30 shift positions of which 14 or 15 
are usable. 

“The use of rubber-tired trans- 
portation,” said Horine, “has con- 
tributed more toward the success- 
ful transition from the despoilation 
of our forests to present-day selec- 
tive logging than any other item 
of equipment. Logging has ceased 
to be a wasteful, itinerant battle 
igainst nature and has become a 
stable, perpetual and constructive 
part of our economy.” 


2 Buffalo Area Firms 
Get NPA Building Permits 


Two major construction projects | 
it automobile agencies in the Buf- 
falo area have been approved by | 
NPA. 

Duncan Motors, Inc., Niagara| 
Falls, has been given the nod on 
« $50,000 truck repair garage, and 
Art Barry Motors, 392 Kenmore 
Ave., Buffalo, will build a $60,000 | 
iuto repair and service building. 


| Young, 
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Salesense in Advertising 


Tested Ideas for Small Business 


over God knows what in those 
sad and troubled times. 

Even prior to Pearl Harbor the 
Vacuous Age had begun. No less 
an authority than James Webb 
senior consultant to the 
world’s largest advertising agency, 
gave it straight to 600 advertising 
leaders in convention at Hot 
Springs, Va., in November, 1941. 

Young told them that much of the 
public’s repugnance for advertising 
was based on “its banality, its bad 


taste, its moronic appeal and its 
clamor.” 
* * * 
Failed to Serve 
HE War Advertising Council, 


which all started with Young's 
speech, made a thrilling contribu- 
tion to the war effort, But I fail 
utterly to get a thrill out of my 
examination of the commodity ad- 
vertising that was inflicted on the 
American people during these same 
tragic war years. 
Only a few advertisers made a 





sincere and unselfish attempt to be 


of real service. Neither educative 
nor persuasive, in the matter of 
helpful product information, was 


what Young called “the greatest 
means of mass education and per- 
suasion the world has ever seen.” 

My examination reveals only a 
handful of ads that contributed 
anything to the confused consum- 
er’s understanding of how to sur- 
vive, with a reasonable degree of 
health, comfort and solvency, dur- 
ing the commodity famine. 


A great deal of so-called “insti- 
tutional” advertising achieved new 
heights of vacuity during the com- | 
modity famine. It is difficult to un- 
derstand how it contributed much | 
of value to the war effort, and it is 
hard to believe that it was in any 
substantial way a helpful service to 
the harassed American people. 

Equally vacuous and non-helpful, 
of course, is what Jim Young re- | 
ferred to as “banality,” and here I 
refer to the smart-alecky drivel 





but 
accommodate 


house is small, 


will 


“Sure the 
the garage 
three cars.” 


that was so much in vogue during 
and after the war years. 


A War Credo 


I SUGGEST the following War 
Credo for Advertising Men: 

I believe I should try resolutely 
to make advertising wholly worthy 
of the nation’s respect. 

I believe I should strive to pro- 
duce advertising that will truly 
benefit the people. 

I believe advertising that fails to 
benefit the people will fail to bene- 
fit the war effort and fail, in the 


29 
long run, to benefit the advertiser. 
I believe that, considering the 
desperate nature of the crisis 
ahead of us, I cannot in good 
conscience write or condone vacu- 
ous advertising. I believe that 
every piece of commodity adver- 
tising I write must impart useful 
and sensible information. 

I believe that at all times, but 
especially during our tragic fight 
for survival, there is no place in ad- 
vertising for buffoonery, frivolity, 
vaudeville, inanity, clamor. 

I believe in profitable advertising, 
and because I believe in profitable 
advertising I believe in copy that 
is genuinely helpful, clean, honest, 
dignified, decent and in good taste. 


I believe, in short, that beginning 
right now advertising must be—far 
more than it has been in the past 
100 percent a faithful servant of 
the people. 


*An adaptation of the Credo written by 
George French for the National Vigilance 
Committee, A. A. C. of A., 1914. 


Hodges Looted 
Nearsighted burglars broke into 


Hodges Motor Co., Independence, 
Mo. Using an acetylene torch from 


ithe parts department, they opened 


ithe safe. 


From it, they discarded 
an envelope containing $1,700, tak- 
ing only $62 from a cash box. 


DELCO RADIO 








in the a 


( 


omotive 


radio field! 


WHY FIRST? Because Delco Radio has the largest and best car radio manu- 
facturing facilities in the world—builds more car radios than any other 
organization. And because more Delco Radios are used as factory-installed 
equipment than any other make of radio. Delco Radio has pioneered many 


“firsts” in car radio improvements—the finest mechanical Push-button Tuner 
and the newest and best automatic Selector-type Tuner are two especially 
noteworthy achievements. The tremendous popularity and user-acceptance 
of Delco Radios have made them the industry leader. 


WHY FINEST? Because Delco Radio is a manufacturer of car radios, not 
just an assembly plant. Delco is unique in that practically every component 
part is designed and made by Delco in its own factories. Thus, quality of 
materials and construction are under constant control. Delco’s engineers 
are alert to new ideas, progressive in their methods, and equipped with 
the finest laboratory facilities obtainable. 


The millions of folks who drive General Motors cars and those of several 
other manufacturers will testify that Delco is indeed the First and Finest. 


Delco Radio 
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NEW YORK-—Pressing demands | large” as the 1945-1947 average, the 


Tool Demand Heavy 


Survey Finds Production Up 50 Percent 
Since Start of Korean War 











upon builders of machine tools have | board added: 


resulted from the switch-over from 
civilian production, according to a 
survey by the National Industrial 
Conference Board. 

Machine tool output has _ in- 
creased by about 50 percent since 
the outbreak of the Korean war, 
the board said. New orders, how- 
ever, have more than quadrupled, 
the board added, with the result 
that “the industry’s swollen back- 
log is one of the key elements in 
the mobilization picture.” 

New orders are now running at 
seven to eight times the “very low” 
1949 rates, according to the board. 


“In the first few months of this | ber 


“Only in three or four months 
in 1942, when the machine tool 
industry enjoyed the biggest 
boom in its history, was the Feb- 
ruary, 1951, new-orders figure ex- 
ceeded. Although they lag notice- 
ably behind orders, shipments, 
too, are up considerably, They hit 
the highest point since 1943 in 
December last year—about 35 per- 


| cent ahead of the 1945-1947 aver- 


age. The upturn, however, was not 
nearly so large as the bulge in 
orders. 


“January shipments. then 


}about 15 percent from the Decem- | 
and 


level owing to material 






eT i 
Arras 


For Civil Defense in Akron— 
City Chevrolet Co., Akron, has delivered 







this vehicle to the Civil Defense commission of 


| Summit county. The unit is equipped with three radio transmitters and receivers, two handie 


uprush of new demand, the orders | manpower shortages. Then in Feb- | 


were largely for the manufacture 
of civilian goods (including, 
course, automobiles),” the board 
added, “But many of these orders 


” 


marked for defense. 


of | but were still 10 percent below De- 
cember. March shipments moved up 
closer to the December level, but! 
have now been rated and are ear-| are still 30 percent to 40 percent be- 
|\low the months immediately pre- 


Noting that new orders in Feb-| ceding World War II.” 


ruary were “over five times as 
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Every car purchaser and owner is a sure prospect when you show him just 
how Mortex is applied — how it soundproofs and rustproofs. On every new 
car order, your salesman should include a soundproofing undercoat. 


Materials and manpower short- 


theres nothing like MORTEX 


MORTEX SALE MEANS DOUBLE PROFITS 


1 Your profit on the application 


2 You save comebacks for expensive free service te 
remove squeaks, vibrations and rattles which easily 
develop without this “tightening,” rustproofing, 


soundproofing undercoating. 


It pays handsome dividends to merchandise Mortex. Soundproofing is 
explained in free booklet, “There's Nothing Like Mortex.” Send for your 


copy now. 


lruary shipments turned up again, | #8es, the board points out, continue 


|to be the major limiting factors in 


|increasing production. 


“The machine tool industry has 
managed to increase its working 
force to about 50,000 wage earners, 


|compared to 39,000 a year ago, and 


has resorted to multiple shift op- 


Use the 


fell | talkies, flares, gas masks, first aid kits, blankets and other emergency equipment. Left to 
| right are: Sheriff Robert Smith; Paul Martin, sales manager of City Chevrolet; Col, Fred Cain, 
civil defense director, and Capt. Leroy Jeffers, of the sheriff's office. 


erations. However, there continues | 
to be numerous cases of machines 
partly finished, standing on the as- 
sembly floors waiting for some es- 
sential parts on which deliveries 
still lie weeks and months ahead.” 


Subcontracting has been “an-| 
other expedient” employed to speed | 


| output. The overloaded machine 
{tool industry is already getting 
some assistance from other types of 
| metal working plants. Subcontract- 
ing accounted for as much as 15 
percent of total machine tool out- 
put during World War II, but vir- 
tually disappeared in the slack 
|postwar years. It is now coming 
| back in force, and is likely to ac- 
| count for ever larger shares of out- 
put as defense production goes into 
| full swing. 
| A recent NPA action, which 
pools machine tool orders, pro- 
vides for 70 percent of output to 
| go to direct defense production. 
The General Services Adminis- 
tration will place orders with ma- 
chine tool builders for delivery to 
the armed services or to armed 
services contractors. NPA will 
decide the quantity and types of 
tools needed, but the actual or- 
dering will be done by GSA. 
Builders will be able to apply DO 
ratings to get materials for mak- 
ing these tools, 

Machine tool builders will hence- 
forth be able to use DO ratings to 
obtain material for at least 70 per- 
cent of their production, possibly 
much more. The other 30 percent of 
production, the analysis notes, may 
go to private purchasers with rated 
and nonrated orders. 





KNUCKLE TEST 


Ask your customer to rap on 


the hood 


of any untreated 


car. It will sound tinny. Now, 


let him ra 


at the fac 


p on a door panel 


and notice the difference] 
It's solid, firm sounding, 
having been sound deadened 


tory. 


* Listed with 
UNDERWRITERS’ LABORATORIES 
Re-ex 


amination Service. 





Pool orders make it possible for 
machine tool builders “to schedule 
production in advance of orders re- 
ceived, with protection under con- 
tract for recovery of their costs on 
those machines for which contracts 
might suddenly be terminated at 
the end of the emergency.” 

From the end of World War II 
until the middle of last year, ma- 
chine tools virtually went begging. 
In order to maintain profitable op- 
erations, the industry resorted to 
the manufacture of products other 
than machine tools—textile machin- 
ery, paper-cutting machines, oil 
pumps, hair clippers, gray iron cast- 
ings and a host of others, Many 
companies were making a dozen or 
more different products. 

When war in Korea broke out, 
the industry was “caught hands 
down.” By now, most builders 
have about cleared their books 
of sideline products so that more 
plants may be expected to be 
available for machine tools. 


During the peak of war produc- 
{tion in 1942, the industry had 112,- 
|000 workers, plus several thousand 
|in plants doing subcontracting. Pro- 
duction at that time was $1.3 bil- 
| lion, compared with an annual rate 
lof about $425 million now. How- 
lever, price increases somewhere in 
| the neighborhood of 8 percent have 
taken place in the interim. So ac- 
| tually, physical production is “down 
'to about one-sixth of the alltime 
peak. 

During the depression years of 
the 1930's, replacement of obsoles- 
|cent machines was neglected. When 
World II broke out, industries con- 
verted to military production had 
|to have huge quantities of new ma- 
chines. 

Consequently, new orders start- 
ed to climb sharply in the middle 
lof 1941. They reached an alltime 
|peak in March, 1942—$330 million 
or an annual rate of $4 billion. 
| (New orders in February, 1951, to- 
italed about $160 million.) After 
| March, 1942, new orders tapered off 
| gradually, falling to about $55 mil- 
lion by December of that year. For 
ithe rest of the war years, monthly 
orders averaged around $45 million. 

In the postwar period through 
1949 they averaged less than $25 
jmillion a month. The really big 
bulge in production during World 
| War II lasted a little less than two 
|years—from the beginning of 1942 
|through the third quarter of 1943. 
|So industry’s current requirements, 
|\“while great, do not approach the 
|mountainous proportions of World 
| War II,” the board reported. 


Hyster Co. Expanding 
Portland (Ore.) Plant 
| PORTLAND, Ore.—In a move to 
|increase facilities for defense pro- 
|duction, Hyster Co. is undertaking 
a major expansion of its Portland 
plant. 

It was revealed that the com- 
pany will participate with the Cat- 
erpillar Tractor Co. and several 
other allied concerns in a $42,000,- 
000 contract for tractors and other 
| equipment. 


Price to Kirkpatrick 
Arlo Kirkpatrick has purchased 
Price Motors (Buick), Camas, 
| Wash., from Hobart Price. 
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Highways & Safety... 


Dealerships Offered 
Safety Suggestions 


By Tom Hewitt 
Staff Writer 


AFETY often is unintentionally | 

overlooked in even the most 
modern service sections of dealer- 
ships. Therefore, 
hazards can be 
found in nearly 
every garage or 
shop, according to 


MATIONAL SAFETY 
COUNCIL'S 


rg 
oa 








George Dixon, 
y manager of the 
ers Assn. of} 
auTomor ive North Dakota. 
Dixon pointed 
as out that defective 
hand tools, 


in gasoline have caused many seri- 
ous and fatal accidents. 

As a guide for improving safe- 
ty in shops, dealers possibly could 
follow the recommendations used 
by safety inspectors of Michi- 
gan’s labor department. Among | 
them are: | 

1. Proper ventilating systems to} 
carry off carbon monoxide fumes. 

2. Car pits, when not in _ use, 
should be covered or provided with 
guard rails 42 inches high. This 
would prevent anyone from falling 
into the pit. Four-inch toeboards 
should be installed around the edge | 
so that objects won’t roll into the) 
pit when someone is working in it. | 
Pits also should have a suction sys- 
tem to draw off gas fumes, which 
if allowed to “pocket” could ex- 
plode. 

* * * 
3 Air compressors should have | 
good release valves, which 
should be checked frequently. 


4. Belts and pulleys on machines, 
such as drill presses, lathes and air 
compressors, should be covered.| 
Emery wheels and power steel 
brushes should have metal guards. 

5. Tool rests on grinding wheels 
should be within % of an inch 
from the wheel so that the tool 
cannot be pulled down by the 
wheel. 

6. Stairways should be equipped 
with hand rails on both sides. 

7. Fire extinguishers should be 
kept in good shape and inspected 
frequently. 

8. Inflammable liquids, including | 
paint, should be kept in a closed | 
metal cabinet or in a separate fire-| 
proof room. Inflammables always | 
should be covered. 

J * + 
Portable electric tools should 

* be grounded when in use, and| 
frequent checking for faulty wires 
or insulation is recommended. 

10. A shop should have two or 
more exists, as far apart as possi- 
ble, for escape purposes if a fire 
breaks out. 

11. Rags soaked with inflamma- 
bles ought to be stored in closed 
metal containers and burned often. 

12. Storage platforms with 42- 
inch high guard rails and four- 


Ky. Assn. Slates 
Safety Meetings 


A series of safety meetings, con- 
ducted by Lt. William Sellers, safe- | 
ty director of Kentucky’s state 
police department, has been ar-| 
ranged by the Kentucky Automobile 
Dealers Assn. 

The schedule follows: May 15,| 
Elizabethtown; May 16, Covington; | 
May 22, Henderson; May 31, Cor- | 
bin, and June 12, Owensboro. KADA | 
advised its members that Lt. Sell-| 
ers has open dates on which he | 
could appear in other communities. 

The 20-minute program consists | 
of a sound film entitled “Driver 
Education” and a short lecture by 


the police official. 
* - + 


Indiana Assn. Distributes 


Safety Check Mail Pieces 


To urge motorists to have their 
cars checked during May Safety 
Check Month, the Automobile Deal- 
ers’ Assn. of Indiana has made 
available mailing pieces for use by 
dealers. 

The letter urges car owners to 
have their cars safety inspected 
and to adopt safe and sane driving 
practices. 


shoes to prevent slipping. 


| well lighted and ventilated. 


fans should have screen guards. 
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inch high toeboards are recom- 
mended. 

13. Ladders used in parts rooms 
should be equipped with safety 


14. Paint room should be sepa-| 
rated from main shop. It should be | 


15. All ventilating and exhaust | 





16. Cords of portable tools and| 


lights should be checked frequently 
Automobile Deal-|for bare wiring. 


® . * | 


HEN a body repair man uses | 
lead filling or solder, said Sam- | 
uel Wickham, supervisor of inspec- | 


unguarded machines/tors of the Michigan labor depart- 
and the practice of washing parts; ment, he should smooth it off with| missioner of the department, ad-| 

a hand file, not a grinder. Wickham | vises that all shops be equipped| Detroit Dealer to Present 
said grinding such materials stirs | with an adequate first aid kit. He 
| said someone in each organization 


up dust which may cause lead poi-| 





|Presented to Passaic (N. J.) School— 

Passaic Motors (Ford) has delivered a car for the driver-training program. Robert Rus- 
sell (second from right), dealership secretary, presents the car's keys to A. A. Marks. Stand- 
| ing 7 are school officials and students. 


the use of silicone sand blasters 


| to remove paint. He said if not 


used with care the sand will get 
into the operator’s lungs and 
cause an industrial disease. 


Henry McCusker, deputy com- 


soning, not only to the operator but | should be taught first aid tech- 
to nearby workers. 
Wickham also warned against 


| niques. 


Both Wickham — and McCusker" 


PROVEN IN SERVICE 


Tried, and 


proved for over 


40 years, the performance 
of McQuay-Norris piston 
rings is assured...and they 
are specifically engineered 
to meet every requirement, 
no matter how exacting. 


McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS 10, MO. 


agreed that adoption of the above | 
recommendations by dealerships 
would cost little. And adherence to 
them probably will reduce insur- 
ance premiums, they said. | 

* * + 





Watches to Safety Boys 
Don McCullagh, Detroit Chevro- 


let dealer, will present an engraved | 
watch to the best Safety patrol boy | 
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in every public and parochial school 
in Detroit this year. 

The presentations will be made 
prior to a Detroit Tigers baseball 
game in Briggs stadium, at which 
the boys will be guests of the ball- 
park. It is expected that the Don 
McCullagh safety patrol awards 
will become an annual event. 

+ + + 


Alberta Inspections 


Compulsory safety inspection of 
all vehicles will be inaugurated in 
Alberta July 1. 


Satety Program 


Faces Disaster, 


MacDonald Warns 


“The traffic safety program in 
the U. S. faces disaster, and the 
states and cities must step up their 
activities to meet this threat.” 

That was the statement made by 
Thomas H. MacDonald, commis- 


‘sioner of the U. S. Bureau of Pub- 


lic Roads and chairman of the 
judges who chose winners in the 
|national traffic safety contest con- 
ducted by the National Safety 
Council. 
“One fact stands out from the 
(Continued on Page 57, Col. 1) 
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Backshop 


--+ by Jack 





FTER be‘ng right on the brink 

of having to retail their own 
trades several times lately, and 
having some act of Providence 
bolster the market before it got 
too bad, factories and dealers are 
finally getting mighty interested in 
reconditioning procedures. 

I attended a reconditioning school 
put on by Packard for its road 
service men who will be out shortly 
to tell Packard dealers how to con- 
dition those late model trades so 
that they can attract buyers to the 
end that they can trade them down 
to the washout. 

From every indication, we are 
down to that situation in the 
retail automobile business in 
practically every area across the 
nation and in every make. 

While stocks haven’t gone up 
alarmingly in a few lines as yet, 
the ability to move ‘49s and '50s 
at a fair margin of profit is giving 
many dealers something to think 
about. Other dealers are still very 
complacent about their conditions. 

They have heard the “competitive 
selling” cry at least three times 
during the past year or more and 
so now that the “wolf” cry comes 
up again they are sitting on their 
iron yard awaiting another Korea 
or threat of limited-production- 
scare to pull them out of the 
slowly creeping paralysis that re 
ports from the field indicate are 
creeping into the sale of the higher- 
priced used stuff. 


* * * 


Reconditioning Needed 


XPERTS now claim that out- 


side of all-out war, only a dras- | 


tic relaxation in the terms of 


Regulation W, ability of workmen} 


to again increase their “take home 
pay by overtime and a lIcwer cost 
of living will enable 


out getting back into a “trade on 
trade” basis. 

This calls for reconditioning the 
“clean” stuff to make it 
It also brings on the dealer the 
prewar headache of how and where 
to do the reconditioning. 

This is not the problem it was 
in the days of 1936 through 1940, 


when there wasn’t the easily 
used materials for this work 
available that there is today. 


dealers to/| 
move their high-priced trades with- | 


“sharp.” | 


Weed 


Fortunately, too, few of the cars 
that will need the “complete 

| treatment” have the amount of 
either mechanical or body work 
necessary that the average cars 
needed in those days. Today’s 
“stickers” are mostly inside the 
four-year age bracket and but 
a small percentage will even need 
all-over paint jobs. 

The low end stuff that used to 
bother dealers to put in good sell- 
ing shape, today is moving well, 
according to most reports, and all 
it needs is a “shinola” treatment, 
and to be made clean and attractive 
looking from an exterior and in- 
terior upholstery standpoint. A lit- 
tle “spray on” head lining and door 
panel material, some rubber dye 
and a good paint polish will usually 
take care of most of the ills. 


The jobs that need the most 
|treatment are the cars in the '48 
and °'49. year group. Cars of this 
type have to be put in such attrac- 
tive condition that they will attract 
the owner of a ‘46, '47 or earlier 
job to trade his car in on them 
and pay the difference. 


« * 


Schools Revived 

TSED-CAR experts feel that we 

‘ are now back in a 2% to 3 
trading era—that dealers will have 
to sell frcm 2': to three used cars 
in order to move most of their 
new vehicles. 

So, used-car conditioning schools 


(Continued on Page 36, Col. 4) 








‘Cost of Writing Order Put at $1.74... 


Repair Items Hit Low 


N/JUMBER of items appearing on 
, the average repair order 
reached an alltime low of 1.33 items 
in March, according to a survey of 
more than 1,500,000 repair orders 
from dealerships in all makes and 
on a national basis. This same sur- 
vey shows that practically every 
department in the average fran- 
chised dealer's shop fell off dras- 
tically in the same month. 

The fall-off in major services as 
well as the sharp drop in the num- 
ber of items appearing on repair 
orders is seen as a certain indica- 
tion that not only are dealer order- 
writers failing to sell needed serv- 
‘ces, but that customers are buying 
fewer services when they bring 
their vehicles into the shop to have 
work done. 

The seriousness of this drop in 
business, especially in the fewer 
number of items per repair ticket, 
is emphasized when compared 
with the present high cost of 
writing a service order. 


Spot checks with various dealer | 


groups indicate that it now costs an 
average of $1.74 to write such serv- 
ice ticket. This cost includes the 
non-productive salaries of service 
manager and order writers, the ex- 


pense of putting the order through | 


the bookkeeping and cashier's de- 
partments and the cost of the forms 
needed. This figure did not include 
the proportionate amount of gross 
overhead that should also be added 
to obtain the true cost of writing a 
repair order. 
* * * 
T HAS been generally understood 


in many quarters that it cost but 
35 cents to 40 cents to write a 


service order in the average dealer 
service department, and many serv- 
ice experts are amazed when they 





Mobile Service Training Fleet— 

Nash's Pittsburgh zone launches mobile service training. On hand for the event were W. A 
| Cook (extreme right), national service manager, shown with J. R. Meister, Pittsburgh zone 
| service manager, and the mobile service fleet. Zone service personne! carrying the new pro- 
gram to Nash dealers are (left to right) H. H Barr, assistant service manager, and service 


representatives W. J. Puglisse and K. E. Shorthouse 


dig into the cost figure and find 
what a great increase has taken 
place in this cost item during the 
past decade. 

The cost of writing a repair or- 
der like the cost of putting a new- 
car sale through the books, as well 
as the cost of making a used-car 
sale, and the cost per day of let- 
ting a used car sit on the lot have 
increased materially since former 


competitive selling days when all| 


dealers had to know these ccsts if 
they were to survive. 

Many dealers were just as sur- 
prised at the average vehicle sell- 
ing cost figure of $131 on the av- 
erage, which was developed by 
NADA’s business management 
committee earlier this year, as 
they will be at the figure these 
spot checks has brought up, or 

| as they will be when they figure 
the cost of holding a used car on 
the lot. 


The John E. Wolf Co. analysis of 
a million and a half dealer repair 
orders each month has indicated a 
strong downward trend in many 
services which the average dealer 
|looks to as his customer attraction 
services. 

For instance, lubrication, which 
appeared on 29.85 percent of all re- 
| pair tickets in December, 29.96 in 
| January and 28.42 in February, fell 
| off to 26.03 percent in March. 


| * * 


be holding up or increasing 
|with the large volume of new-car 
|sales and which appeared on 22.32 
|percent of tiekets 
| 22.46 in January and 21.42 in Feb- 


Or changes, which also should | 


in December, | 


ruary, also nosedived to 19.42 per-| 


| cent in March. 
| Another service that should stay 


December, 10.50 in January, 10.60 
in February and 10.14 in March. 
Chassis and front end was 15.85 


percent in December, 15.17 in Jan- 


uary, 15.21 in February and 14.14 
in March. 
Wash and polish was the only 


dealer service to show a gain. This 
item appeared on 7.50 percent of all 
tickets in December, jumped to 
| 10.28 in January, fell off to 8.50 in 
February and resurged to 8.64 in 
March. 


* * *x 


| HE really alarming figure of all, 
however, was the number of 
items on the average repair order. 
This was 1.55 items per ticket in 
| December, 1.54 per ticket in Jan- 
uary, 1.50 per ticket in February 
and hit a new low of 1.33 per ticket 
in March. 

While adverse weather might 
have had some influence on the 
other services which fell off so 
badly, only an almost total lack of 
selling in the service department 
could have brought about this dan- 
gerously low figure. 


When one considers that every 
person coming into a_ dealer 
service station called for at least 
one item and a great many 
bought two or three, it is easily 
seen that little or no selling was 
done in March. 


Even though practically all serv- 
ices slipped during the four-month 
period, customer labor sales held 
fairly even per repair ticket ac- 
cording to the figures available. 


Here in a breakdown of approxi- 
mately 5,000,000 repair orders it is 
shown that customer labor sales 
per service ticket ran approximate- 
ly $8.50 in January, $8.65 in Feb- 


|ruary and $9 in March. 


| up in about the same volume with | 
| high new-car sales is minor motor) 


work, which includes tune-up. This 
service appeared on 49.67 percent of 
all tickets in December, 46.78 in 
Januarv and 47.03 in February, but 
| atid off to 37.71 rercent in March. 


| Major motor, which includes 
| engine overhauls, and body and 
| paint, two high profit services, 
| also fell off but not quite as 
sharply. Major motor slid from 
| $7.60 in December, 7.14 in Jan- 
uary and 7.32 in February to 6.57 
percent in March. Body and paint 
which was 11.32 percent in De- 
cember, 11.28 in January and 
11.60 in February fell off to 10.60 
in March, 
Brake work about held its own 
as did chassis and front-end. Brake 
work represented 10.60 percent in 


* * x 


EALERS are continuing to shun 
service on the older models, 
however, as shown in the percent- 
age of parts to customer labor 
sales. From the same analysis which 
produced the customer labor fig- 
ures, it is disclcsed that parts sales 
per repair order only ran about 
$5.50 in January, $5.50 in February 
and $5.45 in March. 

During normal pre-war years 
parts sales ran from 80 to 90 per- 
cent for every dollar of customer 
labor but present parts sales are 
running but approximately 64.4 
cents per dollar of customer labor 
sales. 

Customer labor sales from these 
tickets, however, seem to be run- 

ning a little over a dollar per re- 
(Continued on Page 34, Col. 1) 


L-M Launches ‘Registered Mechanics’ Program 


‘THE new RM mechanic's training 
program, instituted by Lincoln- 
Mercury, is aimed at the basic 
needs of the automotive industry 
and the retailing of automotive ve- 
hicles. It is directed at not only 
training the mechanic but provid- 
ing the mechanic with an incentive 
to always do his best work and 
take pride in his wor. 

RM stands for “Registered Me- 
chanic” and the slide film pre- 
sentation that has been developed 
to introduce the program to deal- 
ers and mechanics, roints out 
that nurses, pharmacists, elec- 
tricians and plumbers are all 
“registered workmen,” and as 
such have to meet certain skill 
standards to hold their jobs. 
Nine thousand mechanics have 
already been enrolled under the 
program and their names have been 
put on cards in the Lincoln-Mer- 
cury offices where they can be 


sorted by business machine equip- 
ment. Part or all of the mechan- 
ic’s force of every Lincoln-Mercury 
dealer will eventually be enrolled 
under the program, At least one 
man is already enrolled from every 
dealership. 
* * * 

‘THe mechanics are assigned a 

lifetime number and as long as 
that mechanic’s work is satisfac- 
tory, and he stays with a Lincoln- 
Mercury dealer, he will be given 
the privilege of attaching a seal to 
the steering wheel of every job he 
works on, letting the owner know 
who was the mechanic responsible 
for the work done on his car. 

The dealer has a constant check 


Service Highlights 


New Products 
New Sand Grease 
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on all RM mechanics, however, in 
that if their work does not stay 
up to standard, the dealer has 
the right to pull the seals of 

that mechanic. 

When he is enrolled the mechanic 
is given a stamp with his RM num- 
ber on it and he “signs” all work 
assignments by placing his stamp 
on the seal and attaching it to the 
vehicle. 

If for any reason a mechanic 
leaves one Lincoln-Mercury dealer 
and goes w:th another, even in an- 
other state, his membership in RM 
follows him and his record is al- 
ways available to any dealer in the 
country. 


* ¢ 
(0cP mechanics in the L-M or- 
¥ ganization are hailing this pro- 
gram 
giving 


as a great step forward in 
them and their skills the 


kind of recognition that should be 


given skilled artisans who put in| 


ithe time and study that a good 
mechanic has to put in to make 
himself a first-class man. 

Back of this entire program 
is the same thinking and careful 
planning that has gone into the 
Chrysler Master Technicians Serv- 
ice Conference, now ending its 
third year. During that time this 
program has developed 1,292 me- 
chanics that have applied them- 
selves to the training program 
for three full years. 

Today the MTSC has 69,009 en- 
lrollees of which 26,894 have com- 
| pleted one year successfully; 11,142 
are two-year men of which 2,565 
are leaders—those who conduct the 
meetings for the dealer—and 1,292 
lare three-year men of which 662 
are leaders. 

Training programs such as these 


which give the dealers’ service me- 


chanics more than just the routine 
technical training are becoming 
more and more necessary. This is 
especially true where the dealer is 
paying his men on an _ hour-rate 
basis and is competing with manu- 
facturing plants for skilled man- 
power. 
PRAISING programs such as the 
L-M RM and the Chrysler 
MTSC, also go a long way toward 
making the mechanic know that he 
is appreciated by his employer 
They make him realize that as an 
individual his work is appreciated 
and that he has a standing in his 
circle of friends and acquaintances 


above that of just a “knuckle 
knocker.” 

This latter is very important 
for every franchised dealer to 


keep in mind, Experienced and 
worthwhile help for the shop is 


(Continued on Page 35, Col, 1) 
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Thickened 


WILMINGTON, Del.—A thinking 
motorist would be horrified at the 
thought of putting sand in the bear- 
ings of his car, but tomorrows 
auto, and other machines, may be 
better lubricated because of sand. 

The Grasselli Chemical depart- 
ment of Du Pont Co. has revealed 
discovery of a sand-derived mate- 
rial called GS-199S silica, which 
can be used to thicken oil in 
making grease. 

The new form of silica comes in 
the form of balls less than one-mil- 
lionth of an inch in diameter—so | 
tiny, in fact, that when magnified | 
25,000 times they still appear scarce- | 
ly larger than pin points. 

The new Du Pont silica floats 
on water, due to special treatment 
of the minute particles. Without | 
this treatment, the silica would not | 
be satisfactory as a thickener for) 
grease because, under certain con- 
ditions, it would separate out and 
the grease would lose its consis- 
tency, the firm reports. 

Ordinary greases are made with 
soap as the thickening agent, At 

high temperatures, however, such 
soaps become thin, and this may 
result in increased wear on bear- 
ing surfaces, and the leaking of 
lubricant from gear and bearing 
housings. 

Greases thickened with GS-199S | 
silica retain their consistency as 
the temperature rises, Du Pont) 
said. This was demonstrated at/| 
Grasselli laboratory by the differ- | 
ence in behavior of ordinary grease | 
and silica grease when a lump of | 
each was heated on an electric} 
grill. The conventional grease | 
slumped down. The silica-contain- 
ing grease stood up. 

Researchers emphasized that sil- 


Entries Simplified 
For Ad Contest 
Of Jobbers 


NEW CASTLE, Ind.—Simplified 
rules for preparation of entries 
should cause a record number of 
jobbers to participate in the Auto- 
motive Advertisers Council fourth 
annual jobber advertising merit 
award competitions, S. R. Robinson, 
chairman of the awards committee, 
has announced. 

Upon receipt of the official entry 
form, the Automotive Advertisers 
Council will send each contestant 
a large envelope in which to put 
samples of all advertising used) 
from Sept. 1, 1950, to Aug. 31, 1951. 
This is far less time taking than 
the preparation of binders as for- 
merly required, Robinson stated. 


Material should be _ segregated) 
into campaigns if possible. A state- | 
ment attached to each campaign | 
should list the results obtained in 
each case. A statement telling what 
percentage of the entering jobber’s 
gross automotive volume is spent| 
for advertising should be included. | 

Main factors in the judging are) 
perfection of the advertising plan, 
comprehensive of plan, evidence of | 
definite advertising budget, evi- 
dence of effective use of “Get It 
from Your Jobber” material, qual- 
ity and originality. 

Entry blanks are obtainable from 
National Standard Parts Assn.,| 
Motor and Equipment Wholesalers | 
Assn. and Motor and Equipment | 
Manufacturers Assn. Jobbers not} 
belonging to any of these groups| 
should request entry forms from | 
Automotive Advertisers Council, 
105 Jennings Bldg., New Castle. 


Inland Steel Opens. 


Iron Ore Mine 


CHICAGO.—Inland Steel Co. will 
open a new iron ore mine two miles | 
east of Crystal Falls, Mich., on state | 
route 69, P. D. Block jr., raw mate- | 
rials vice president, announced. | 

The new mine, Block said, will be 
named for A. J. Cayia, originally | 
of Crystal Falls, who is Inland’s| 
manager of ore mines and quarries | 
and president of its subsidiary, In- | 
land Lime and Stone Co. 

Development work at the Cayia | 
mine will start immediately, Block 
said, with expectations of produc- 
tion late in 1952. He expects the 
mine to attain a 200,000 ton annual 
production. 








Sand in Your Bearings? 


Autos of the Future May Use a Grease 


| actual 
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by Silica 


ica greases are still in the experi- 
mental stage, and while promising, 
have yet to be thoroughly tested, 
both in the laboratory and under 
service conditions. Experi- 
ments conducted thus far show 
that silica grease resists water and 
mechanical breakdown as well as 
heat. 


In the laboratory, silica-thick- 
ened grease has been found to 
stand up well in tests that would 
be comparable to the punishment 
inflicted on the wheel bearings 
and their lubricant in a truck 
driven in a tight turn at 50 miles 
an hour for 10,000 miles. 

One of the current objectives ot | 
present silica research is the devel- | 
opment of a single grease that may 
be satisfactory for a great many 
grease applications. 

The discovery was revealed at the 
dedication of Du Pont’s $30,000,000 





| addition to its experimental station. 


Altogether, 19 new buildings, in- 
cluding nine new laboratories, were 
erected in the expansion. 


DeVit 


Re 
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From Plymouth Parts— 

Charles McCullock (right), of the body and 
fender department of Frank Motor Co. (De- 
Soto-Plymouth), Burley, Id., manufactured this 
tiny car from used Plymouth parts for his 
daughter, Bonnie Jean, shown at the wheel. 
Dealer E. J. Fronk is behind the car. The car 
is powered by a three-cell MoPar battery 
operating a Plymouth starting motor. It will 
do I! miles per hour and will operate in 
reverse. 





ed 


Thermoid Opens 
Project to Test 


Brake Linings 


TRENTON, N. J.—A brake lining 
| test project on tough mountain 
| courses 
|vania has been set up by engineers 
|of Thermoid Co., Trenton. 
| Scheduled to get under way last 
week, the tests are to be carried 
out with cars, as well as heavy- 
duty, medium and light trucks. 

Purpose of the program is to test 
latest developments in the brake 





Alignment Specs 


Offered by Bear 


ROCK ISLAND, 
truck manufacturers’ official speci- 
|fications for camber, toe-in, caster 
and kingpin settings are available 
|to Bear jobbers and dealers. 

Bear Co., maker of wheel align- 
ment, wheel balancing, frame 
straightening and vehicle safety in- 
spection equipment, has provided 
this service for several years, All 
American makes and many foreign 
cars from 1928 through 1951 are 
listed on the chart. 





Important source for better finishes 


DeVilbiss engineers have spent years working with ve- 
hicle manufacturers to get better, more lasting finishes. 
The vast majority of manufacturers today use DeVilbiss 
equipment. We'll gladly pass along to you helpful data 
on duplicating factory quality in your shop. 





in southwestern Pennsyl- | 


Ill—Car and} 


9 


ov 


lining field and to prevent reduc- 
tion in uniformity despite shortages 
|of critical materials. 

Thermoid engineers point out 
|that today’s brake linings are sub- 
|jected to the heaviest burden in 
| history. This is so with passenger 
cars because of automatic gear 
shifts found in the newer machines 
and the higher speeds at which they 
| travel. Today’s trucks are carrying 
|heavier loads and also travel at 
higher speeds, it was pointed out. 

The courses over which the tests 
will be run are located in the Alle- 
| gheny mountains near Jennerstown, 
Pa., and run between Ligonier and 
Bedford on Lincoln Highway, U. S. 
No. 30. Dips and climbs range from 
1,000 feet to 3,000 feet. The area 
became a testing ground after 
truck drivers serving coal mines in 
|the area complained of the high 
rate of wear on their brake linings. 


Directing Thermoid’s program 
are C. A. Schell, engineering vice- 
president, and Royal Wise, the De- 
troit office. 


Tests include frequent brake ap- 
plications on a 9 percent grade, a 
drag test where speed is held at 35 
miles per hour by brakes alone 
while the vehicle descends a steep 
grade, and quick stopping at vari- 
ous speeds. 


THIS GUN WILL SHOOT YOUR PROFITS UP! 


In the hands of a skil 


led operator, This particular 


DeVilbiss 


spray 


haust Systems, 


Air Compressors and 


this DeVilbiss spray gun is one of 
the most profitable tools you can 


have in your paint shop. 


With it, you can turn out paint jobs 
that have the same sparkling qual- 
ity that vehicles have when they 
come from the factory originally. 
Note the gleam on the refinished 


delivery truck pictured above. 


Ro 





Hose and Connections 


Air Compressors 


gun is designed specially for auto- 
motive refinishing jobs — provides 
greater speed, easier application, 
greater uniformity, better coverage 


and lower costs. 


Most of the shops that are doing 
the finest and best refinishing jobs 
in America standardize on DeVil- 


biss equipment—Spray Guns, Ex- 





Spray Booths 


Spray Guns 


Hose. It is a good investment for 


you, too. 


Your nearest DeVilbiss branch 
office or jobber has complete data 
and prices. Call today! 


THE DEVILBISS COMPANY 
Toledo, Ohio 


Windsor, Ontario ¢ London, England 
Santa Clara, Calif, 


Branch Offices in Principal Cities 


FOR BETTER SERVICE, BUY 


A Te 














34 


Cost of Writin 


Order Put at $1.74... 
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Repair Items Hit New Low 


|have been run properly—and hon- 
| estly—have demonstrated that they 
|do bring a much higher average 
; revenue per repair order and that 


(Continued from Page 32) 


pair order higher than the aver- 

age customer labor sale per R.O. 

last year. 

With the average dealer show-, they cover a goodly number of 
ing an absorption percentage of | items. 
but 59.9 percent for 1950, the let-| While this gives the dealer a 
down in service for the four-month | chance to write his average repair 
period of this year seems to indi-| - ——$____—__—— 
cate that the average dealer will 
have to do considerable overhauling 
of his service department from a 
management and selling standpoint 
now that he is back into a really 
competitive market. 

As the dealer faces having to 
trade longer to buy much of his 
new vehicle business and be satis- 
fied with a far smaller profit per 
used-car sale in order to wash the 
’49 and '50 trades out on the pres- 
ent market, his profits from service 
grow in importance. 

This means that service depart- 
ment profits are going to be more 
than just welcome, they will be- 
come a necessity to many dealers. 


. * + 

7. considerably higher cost of | 

putting a repair order through 
his books, hooked up with a certain 
lack of selling on the part of order 
writers and service managers plus 
the fact, as shown in these recapit- 
ulative figures, that the average 
dealer has let much of his profit- 
able service, that on order cars, get | 
away from him, indicate that many 
dealers will have to go after more 
of the heavier and more profitable | 
service and write more items per) 
R. O. in order to show a satisfac-| 
tory service department profit. 

These figures seem to indicate 
that in many high building in- | 
vestment situations where over- | 
head is necessarily high, dealers | 
may find the answer to their | 


Chek-Chart Booklet 
Lists Oil, Lube Data 


CHICAGO.—A booklet giving the 
motor oil and gear lubricant rec- 
ommendations for cars, trucks, 
|tractors, truck diesel engine oil 
recommendations and motorcycle 
recommendations, is announced by 
Chek-Chart Corp., 31 E. Congress 
St., Chicago 5. 

The booklet shows manufacturer- 


cant recommendations that have 
been compiled by Chek-Chart lubri- 
cation engineers. The first section 
of the booklet gives car capacities 


recommendations. 





problem in the setting up of a 
diagnosis service-selling depart- 
ment, 

These departments where they | 








Rediaher Bath | 


Importance Underscored 


By Metals Shortage 


NEW YORK.—A thorough clean- 
ing of the car’s radiator is as im- 
portant when draining the old 
antifreeze solution in the spring 
as it is when adding antifreeze in 
the fall, motorists are advised by 
Finley B. Myers jr., assistant secre- 
tary of the Automobile Club of 
New York. 

This is particularly important 
this year since metals required for 
automobile replacement parts are 
critically needed as defense materi- 
als, Myers said. Proper care of the 
radiator in the spring can also save 
the motorist a sizeable repair bill, 
he added. 

Myers reported that a study by 
the American Automobile Assn. re- 
vealed that many of last year’s 
estimated 4,500,000 radiator repair 
jobs and 700,000 new radiator re- 
placements could have been avoided 
by draining old water and anti-| 
freeze. He said that radiator re-| 
placements alone consumed about | 
35,000,000 pounds of scarce copper, | 
brass and lead. 





Ford’s Parts Depots Plan | 


Rejected by Canada | 


MONTREAL.—Ford of Canada’s| 
plans to build parts and accesso- | 
ries depots in Montreal and Regina | 
have been postponed indefinitely | 
because the company has been un- | 
able to obtain building permits| 
from the government. | 

George H. Bates, the company’s 
general manager of parts and ac-| 
cessories, said the application for} 
a permit to build a central parts 
warehouse in Windsor also had| 
been rejected. The government, | 
however, granted a permit to pro- 
vide steel for a warehouse in Win- 


nipeg. 


Plymouth Contest in Buffalo 

John J. Balk, general manager of 
Pankow Motors, Buffalo, has been 
appointed chairman of the Erie 
county Plymouth dealers’ fifth an- 
nual model plane contest. E, R. 





approved motor oil and gear lubri-| 


|orders at a greatly reduced aver- 
| age cost, will tend to bring him in 
| more profitable body, paint and 
|chassis work, and increase his 
| profit ratio in the service depart- 
|ment, diagnosis selling loss does 
this at a definite saving to the cus- 
| tomer in his yearly service bills. 
| It also brings greater customer 
| satisfaction in the operation of his 
|vehicle as, indicated by the fairly 
high repeat business that comes 
back to the diagnosis department 
| without solicitation or selling. 
| * + * 
NOTHER “more items per R. O.” | 
| builder can be found in a re-| 
turn to service selling at the lube! 
| hoist, the natural sales department | 
|of the franchised dealer. To do 
| this, however, the dealer must have 
a mechanic who has been trained in | 
| lubrication work take over the lube | 
| hoist posts, 
Contrary to general practice 
the lube man who can deliver | 





and motor oil and gear lubricant| business to the rest of the shop |must be gained an 


| 


' should be the type of man who 





Outstanding Accessory Display— 
Kirksey Motor (DeSoto-Plymouth), Birmingham, Ala., 
display with each accessory labeled and described. 


set up this three-section MoPar 


can make himself the highest- 
paid mechanic in the shop with 
oa “take” from the hoist com- 
ined with his bonus gained from | BEACON, N. Y.—Research engi- 
work he sees that is needed as he | neers of the Texas Co. have devieod 
lubricates each vehicle and which a method of studying the lubrica- 
he diverts to the shop. tion of hypoid gears, the company 
Most dealers pay such a man a|/has announced. 
percentage on the shop service} The test, said to gather valuable 
work he sells, as well as his nor-|data by simulating the actual op- 
mal pay as a lubrication man. |erating conditions of the hypoid 
Of course, efficiency in the shop| gears, employs the use of cylindri- 
d every work | cal rolls which slide and roll in 
'the same manner as hypoid gears. 


‘Texaco Reveals Study 
Of Hypoid Lubrication 


stall gainfully employed. 


“PRESTONE” ANTI-FREEZE IS PREFERRED 


7} 


Sell the Anti-Freeze 
that brings you profits! 


Whiteman, vice-president of Down- | 
town Motors, was named publicity | 
chairman. 
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L-M Signs Up 9,000 


In Mechanic Program 


(Continued from Page 32) 


|period of years, This dealer oper- 


fact, authorities having to do with [ates a sizeable service station and 


mechanic training say today that ee 
we have fewer good men avail- | P/OYe¢- 

able than at any time since before | 

the last war. Be school who have a mechanical 
Every youngster who has a na-/bent. He screens them closely to 

tural inclination toward mechanical | determine if they have the desire 

work and every experienced me-j|to stay in the field of mechanical 

chanio who is lured away trom the /HO Sa0 ™ iis” qualifications, he 

service shop to other pursuits, be-|*ey mee Is t , 

cause of better earnings or more|hires them to do menial work 


: laround his shops, sweep the floor, 
glamor attached to the job, makes act as car jockeys and run parts 


| not getting any more plentiful. In 


* * * 


, it just that much more difficult for| for mechanics. 

; every dealer to take care of is "At tmey go about thelr work, 
ice department and hit a satisfac-| he and the shop foremen keep 

> tory absorption percentage. their eyes on them. If they spend 

i A midwestern dealer attacks his| their idle time watching one par- 

; mechanic supply problem from a| ticular workman as he works, or 

; unique angle that has worked out| hang around the stalls where one 


2 eee eee eas | DeSoto Service, Parts Heads of Chicago— 


he | 


has upwards of 20 mechanics em-| 


| 
} 
| 
| 
| 





mms, 


Re ak 





Tony Sieghart (standing, right), of Newberry Motors, has received a diamond pin for his 
work as president of the DeSoto Service and Parts Managers Assn. of Chicago. The presenta- | workers. 
tion was made by Burnham Miller, DeSoto’s Chicago regional manager. 


being performed, he asks the me- 
chanic doing that work if he 
would like to have the youngster 
as a helper. 

The mechanics in this shop know 
that taking on such a helper also 
entails the job of teaching the 
youngster the rudiments of their 
job. The plan has worked out so 
satisfactorily, however, that most 


very satisfactorily for him over a| particular type of operation is |mechanics in this shop will even 





oe 





Bayi a 





ask to have certain youngsters 
assigned to them. 

Such a program however is not 
adaptable or feasible in many 
shops, even in many large shops. 

* + * 


T IS possible, however, for every 
dealer, if he will put himself in 
the mechanic’s shoes for a short 
while, to develop ideas and pro- 
grams in his own place of business 
that will tie his good men closer 
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{to him and make his shop a place 
where other good men will want to 
come to work. 

The Lincoln-Mercury and 
Chrysler programs aid their deal- 
ers greatly in this endeavor. No 
doubt other companies will come 
up with similar national moves 
that will have the same objective, 
but until they do, their dealers 
should not just sit and wait for 
“the mountain” to come to them. 
In the interests of their business 

and financial status under a highly 
competitive era, they should be 
making their approach to the same 
objective in their own place of 
| business, Outside influences have a 
|hard time getting a foothold in a 
shop filled with satisfied and happy 


| * * * 


GAM SADOWSKY of Metropolitan 
\“’Motors, Toronto, has been very 
successful in taking the time and 
effort to point out to each mechanic 
in his employ how that man can 
raise his own income by showing 
the mechanic how he has wasted 
time (they work on a split-of-the- 
flat-rate basis) during the week and 
if he hadn't gone out for those 
“cokes” or in other ways idled away 
productive time, they could have 
earned a certain number of dollars 
more that week. 

In some cases he has not only 
threatened to tell the mechanic’s 
wife why the paycheck was not 
larger but has called the mechan- 
ic’s wife in and with the mechan‘c 
in the conference has gone over 
several weeks records with the 
wife. 

Such measures have, in many 
cases, resulted in the mechanic 
applying himself much more in- 
telligently to his job and to the 
betterment of the entire shop 
atmosphere. 

Good organizations are built up 
of good men. Many fair mechanics 
have been built into not only good 
mechanics, but into men who go 
out of their way to make certain 
that the customer is satisfied by 
dealers taking their men into their 
confidence and by showing them 
that the dealer is interested in each 
mechanic’s welfare to the end that 
the entire business prospers. 


‘Purolator Plans 
| ‘Filter-Check’ 
Drive in July 


RAHWAY, N. J. Purolator 
Products has announced plans for 
a national oil filter check month 
during July, according to Charles 
D. Kelly, vice-president. 
| July has been chosen because it 
is a dusty month, and because many 
motorists are in the habit of get- 


ting pre-vacation overhauls and 
tune-ups, Kelly said. 
Between now and the end of 


June, Kelly said, the trade will re- 
ceive a special brochure, outlining 
in detail what Purolator has set up 
for the promotional event. Window 
streamers and display posters will 
be furnished dealers. 

The drive is based on recent 
surveys, Kelly said, that show that 
the average car-owner is unaware 
of the importance of regular filter 
checks, and that only a small mi- 
nority of dealers are really taking 
advantage of this maintenance 
item. 

The compaign will be launched 
during May with single and double 
page spreads in seven leading 
trade publications, supported by di- 
rect mail and the efforts of the 
sales force of the organization. 





Penolube Oil Firm Cited 
On Misrepresentation 


WASHINGTON. A ccmplaint 
charging misrepresentation of 
“Penolube motor oil” as originating 
in the Pennsylvania oil field has 
been issued by the Federal Trade 
Commission against Pennsylvania 
Oil Terminal, Inc., Silver Hill, Md., 
and its officers. 

Use of the abbreviation “Pen” in 
the brand name “Penolube” and 
the word “Pennsylvania” in the 
corporate name, the complaint says, 
constitutes a representation on the 
j}part of the respondents that their 
|product is refined and processed 
entirely from oil produced in the 
Pennsylvania field. 

The complaint alleges this repre- 
sentation is misleading and decep- 
tive, as Penolube is refined entirely 
or in substantial part from oil pro- 
duced in other fields. 
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that were only passively accepted, but the year date of the act will 
by the dealers as late as one year start July 1, so that any dealer 


ago are now being reactivated and 
vehicle makers who haven't been) 
out in the field with a used-car) 
| school since 1940 are getting ready | 
|to fan out from home base soon. 

| Fortunately for the dealer, re-| 
conditioning now can be done 
|wherever compressed air is avail- 
jable. For smaller dealers, kits and 
| “departments on wheels” have been | 


| made available so that the dealer | 


|can do his reconditioning work in 
'a corner of his customer labor shop 
at night or when the space is not 
|needed for service. The entire de- 
|partment can be wheeled into a 


corner out of the way during the) 


| busy time. 

Smaller holes in sheet metal do 
| not need the service of a pro- 

fessional “tin knocker” to repair 

on today’s used cars, A quick 

cold solder has been developed 
| that, together with a fabric un- 

derlay, makes a rust hole repair 
| that can’t be detected. 

Faded and stained headlinings 
and door panels that are not in 
the best of condition can be made 
|to look new by the use of the new 
| “spray on” plastic materials. Even 
scarred and rusted chrome can be 
|brought back to look presentable 
| without having to have bumper 
| bars, door handles and _ other 


| chrome parts replated. 
* 


| Kits Boon to Dealers 


ILLYS-OVERLAND, which is 
now out in the field with its 
| first reconditioning school, has not 
|only brought out a very well done 
|film on the entire used-car mer- 
chandising program but is making 
| used-car reconditioning kits avail- 
|able to its dealers, These are made 
| up of factory-tested items in the 
|proper proportions for dealer use. 

The kit idea is being followed 
by most vehicle manufacturers in 
presenting the reconditioning school 
to their dealers. They make up a 
basic kit of minimum material to 
do all of the needed jobs of re- 
conditioning. These materials are 
all factory tested so that the dealer 
knows he can use them without 
fear of ruining fine fabrics or fin- 
ishes, and they carry the colors 
and graining stains that will be 
used most by dealers in their par- 
ticular make of car. 

Then, as the dealer uses up any 
one item in the kit, replacements 
are always available of the same 
product and which work in the 
|same manner as the original. 

+ + . 





Finance Act a Puzzle 


I ATTENDED a meeting of the 
western Wayne county (Mich.) 
dealers last week and one of the 
| things these boys were interested in 
| was getting straightened out on the 
working of the new motor vehicle 
sales finance act in Michigan. 
This act to me is so snafu that 
I can’t understand how it can pos- 
sibly stand up in court. 

The dealers wanted to know if, 
when they sell a “jalopy” on which 
|neither the banks or finance com- 
panies will handle the paper, they 
would be in jeopardy of the law. 

According to the interpretation 
of this act, if a dealer sells a car 
and takes a note that carries a 
lien on the car he becomes a 
finance company and must get a 
permit to do business under the 
act—at a cost of $100 per year 
| plus a $5,000 bond, the same as 
| finance houses. Banks, however, 
only have to pay a fee of $25, I 
| understand. 
| The car dealer, however, can sell 
|an equal amount of service and 
|take the owner’s note, that is se- 
| cured by a lien on the car, and the 
owner can pay off in equal monthly 
|payments and the dealer does not 
have to be licensed. 


The dealer also can sell a low-| 


|priced car on open account—30 
|days, or not to exceed 90 days as 
|long as only one payment is made 
|—and is not considered a finance 
company. But if in the transaction 
the dealer demands any security 
for the balance due, he then is in 
the finance business. Or if the bal- 
ance due is to be paid in more than 
' 
| 


one payment, the deal then is con-| 


sidered to be financing the car. 
+ x * 


Engenders Illwill 
OO MAKE this act even more 
snafu, it went into effect Apr. 1 


| 


| 


| who wished to get a license to act 
as a finance company on his low 
end used cars must pony up a 
grand now and another G note on 
| July 1 and every July 1 from then 
on. Dealers who have such deals 
on their books as of Apr. 1 are 
not held under this act, it is un- 
| derstood, unless they take addi- 
tional deals after Apr. 1. 


This puts small town dealers 
smack under the guns, it seems to 
me. Such dealers get in cars that 
provide good, sound transportation 
for low income people—workers, 
farm hands and others. 


Imagine the illwill a dealer can 
| earn in a small community by 
refusing to sell one of the towns- 
people a low-priced car on time 
when the prospect has the re- 
quired down payment and wants 
to buy the vehicle but must buy 
it on time, 

The intended purchaser may have 
no credit standing and be willing 
to put up as security either the 
car or some other chattel of equal 
value and the dealer has to turn 
the deal down as his regular 
finance source won't handle it and 
he can’t without becoming a 
finance house. 

Having lived in a small town— 
I still live in a small city—I can 
imagine the bitterness that would 
be spread about the town by the 
female friends of the intended 
buyer as they go about their jobs 
working for other townspeople’s 
wives. I can just hear our clean- 
ing woman giving some of my 
good dealer friends hades because 
they won’t sell a car to their 
friend Joe who had the necessary 
down payment and needed a car 
to get to and from his work. 

Aren’t the laws and regulations 
under which car and truck dealers 
have to live and do business just 
wonderful? 











Telescoping, aluminum clothes-rod 
fits all cars. So practical! 
So inexpensive! So profitable! 


Improved-type Auto-Bar, the handsome, 
sturdy clothes-rod ‘‘sells itself’ without 
time-taking effort. Popular because: can 
be installed, or removed and stowed-away 
in seconds. Fits any car. Rigid strength, 
holds up to 36 garments. Stock this quick- 
sale accessory, advertised in Saturday 
Evening Post. 


LIST PRICE $3.95 
Less - Following Discounts: 


GING Sent we ww mie 30% OFF 
6- + Riedie 35% OFF 
12 or more...... 40% OFF 


Place a trial order now. Your purchase 
order will be filled immediately; shipping 
charges prepaid by us. Display cards 
included. 

Goode Products Company, Dept. N 
7542 Maie Ave., Los Angeles 1, California 


Quick Change 


Dealer License Plate Holder 


Guaranteed 





Safe, fast and easy to use. 
Holds license plate secure to 
slotted bumper, plain and 
channel brackets. 


$1.00 per set of 4 


C. HOWARD 


1498 Overlook Drive Akron 7, Ohio 
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Report Projects Enough for Defense, Consumer Goods. . . 


Steel Needs Analyzed 





NEW YORK. Finding that 
planned steel industry expansion | 
may raise annual steel output in| 
the U. S. to nearly 90,000,000 tons | 
(120,000,000 tons of ingot) by 1953, | 
an analysis recently made public} 
by the National Industrial Con-| 
ference Board points out that such 
a rate of output could fill essential 
defense steel needs and still leave 
sufficient tonnage to turn out con- 
sumer goods at a rate close to 1950 
levels. 


The analysis declares: 


“In 1943, military requirements 
took about 60 percent of finished 
steel. In 1958, we are not likely 
to need that much for military 
purposes—not even if global war 
should break out soon. 


“One reason for this is that about 
one-third of these 40,000,000 tons of 
steel that went into the war effort 
in 1943 was used in building some 
20,000 ships, both naval and com- 
mercial. Today, much of the World 
War II merchant and naval fleets 
are still intact.” 

Ammunition was the second} 
largest steel consumer in _ 1943, 
while combat tanks, aircraft, guns | 
and military and war plant con- 
struction represented other major | 
uses, according to the Conference | 
Board report. 

Pointing out that much technical 
progress has also been made in re- 
cent years in fabricating military 
wares, the report continues, “Again 
a smaller part of total rolled steel 
output will probably be subject to 
rigid military specifications now} 
than was true in World War II| 
days. Thus, the rejection rate on| 
finished steel products would be 
proportionately lower.” 

However, offsetting some of these 
gains, the Conference Board 
warned, is the fact that current 
munitions production requires “a| 
much larger vroportion” of alloy to 
carbon steel than in the last war, 
and the yield from an alloy ingot 
currently averages about 61 percent 
as compared with 75 percent for | 
earbon steel. 

“Further,” it was stated, “if auto- 
mobile output is allowed to con- 
tinue, the yield from ingot may be) 
somewhat held down by large ton-| 
nages of cold-rolled sheet and strip| 
output. In the last war, many con- 
tinuous strip mills were converted 
to rolling carbon plate, a product} 
with a higher ingot yield.” 

Ingot production, the analysis | 
found, “can be expected to reach 
an annual rate of about 120,000,- | 

000 tons in 1953. This would mean | 

rolled, drawn and forged steel | 
output of 385,000,000 to 88,000,000 
tons. Steel poured for castings 
could add about 2,000,000 more 
tons.” 

(Output of finished steel was at | 
an annual rate of 77,000,000 tons in 
the last quarter of 1950; only 
3,000,000 to 4,000,000 tons of it was 
going for military production.) 

“How will production of close to 
90,000,000 tons sauare with the steel | 
needs of 1953? The armed services 
are not likely to require more than 
40,000,000 tons of it. And essential 
civilian requirements for steel— 
what will they total? A rough 
count indicates that another 40,- 
000,000 tons would be more than), 
ample for these needs,” the report | 
said. 

The latter figure includes 7,000,-| 
000 tons of finished steel annually 
for the railroad industry, it was 
noted. The petroleum industry is 
also taking “about 7,000,000” tons 
of steel annually. Other industries 
have expansion programs in plan- 
ning or construction stages calling 
for about 17,000,000 tons annually. 
And more, from 8,000,000 to 10,- 
000,000 tons can be expected to be 
needed for public nonmilitary con- 
struction, civilian food-container 
production and steel for some agri- 
cultural, mining and export lines, 
the plan continued. 

If, the analysis 





points out, 


Goodrich Chemical Plans 


To Build Plant in Japan 

CLEVELAND. — Arrangements 
have been concluded between sev- | 
eral large Japanese industrial firms 
and B. F. Goodrich Chemical Co. 
for a newly-formed company, Ja-| 
panese Geon Co., Ltd., to construct | 
facilities in Japan for the manu-| 
facture of “Geon” polyvinyl chlor- | 
ide, it was announced here by W. 
S. Richardson, president. 


these figures of 40,000,000 tons of 
steel for the military and another 
40,000,000 tons for essential civil- 
ian uses should hold, there might 
still be left upwards of 10,000,000 
tons for civilian goods output. 
This tonnage “would have to be 
allocated among producers of 
automobiles, homes, appliances, 
furniture, office equipment, etc.” 
Such items, the report says, are 
|currently taking “between 25,000,- 


|000 tons and 30,000,000 tons annual- | 


|ly. A more probable figure on mili- 
| tary steel requirements, say 20,000,- 
000 tons in 1953 (and even this fig- 
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ure means a five-fold increase in 
the current rate of use), would 
make available well over 25,000,000 
tons of steel for non-essential civil- 
ian use. 

“There is even a chance that} 
actual steel demand might fall be- 


low available supply. This might 
happen if sufficient manpower 
were lacking to work the steel. 


During the last war, the number of 
man-hours required to fabricate a 
{ton rose sharply, owing to the spe-| 
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Mid-City Chevrolet, Laurel, Md.— 


Formal opening of the new home of Mid-City Chevrolet Sales, Laurel, Md., 


was held 


| cialized requirements of a wartime | recently. Constructed on a lot 150-feet by 300-feet, this all-brick structure comprises more 
economy. If this were to happen in | than 12,500 square feet with 7,000 square feet devoted to a super-service department. J. Frank 


the next couple of years, the man- 
power problem could become criti- | 
cal.” 








New ife 


FOR OLD ENGINES 


Here’s the quick, easy way to give older engines new 
zip and power—the profitable Casite treatment. Put 
a pint of Casite in the crankcase oil—this retards the 
formation of sludge and gum, keeps the engine free- 
running. Run a pint of Casite through the carburetor 
air-intake or in the gas tank to free sticky valves and 
rings, let the power zoom through. 


Push Casite with all your customers. Tell them Casite 
guarantees Better and Smoother Motor Performance or 


Double-Y our-Money-Back. 


CASITE DIVISION, HASTINGS MANUFACTURING CO. -; 


o\t 
aS Nations WO: * 


| president. 


| Harman is president of the dealership, which also handles Oldsmobile. John Tyler is vice- 
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Push Casite with the owners of new cars, too—it gives 
a smoother, easier break-in and extra protection. 
Casite eases new car break-in because it’s an amazing 
oil-carrier. Casite keeps the tight spots of a new engine 
lubricated all the time. Casite actually speeds the flow 
of No. 10 oil 20.6% at 75°F, more when the engine is 
colder—greatly reducing start-up wear. Yet when the 
engine warms up, oil returns to normal-range viscosity. 


Push Casite today and every day —for every car — 





for easy, extra profits. 


HASTINGS, MICHIGAN 
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rolet central office in Detroit. 
* 7 * 


Bouvier Gets Ford Award 


Dealer Doings 





retail sales manager for both the/time. A lot will depend on the 


a charter. Authorized capital 
stock was listed at $25,000. In- 
corporators: Troy Smith, Clar- 
ence C. Smith and H. A, Burnes. 


for showroom and office facilities | McMillian. 


and 17,000 square feet for service. ness back from MeMililan. 








| A 100-acre tract of land has been “ 
Big Sale for Dealer Marker—_| arehened for $1,000 an acre at the ie ee | to the better dealer “hall of 
Pp ; Sia . 7 : fame” for outstanding dealer ac- 
Capt. Howard Young (left) acting chief of |Garland industrial district by Stew- Evett Made Chairman caniiimiadin be Peulles 
police of the New Haven (Conn.) police de-| art Co., of Dallas and Mexico City, Roy Evett, president of Winona ane .. zy ‘ ‘ 
partment, receives the keys to 24 Fords pur-/international distributors of Ford|Motor Co. (Chevrolet), Winona, 
chased by this department from Ernest Wald-| tractors and equipment. Minn., has been made_ regional West Sells Out 
ner, general manager, Marker Motors, New| Jt is believed that the company | chairman of the Great Lakes Chev-| Ralph West has announced the} 
Haven. plans to erect an assembly plant on| rolet dealer committee which will|sale of the equipment and parts| 
iro than 100,000 ‘sennees read AUTO- ithe site. However, Waldo Stewart,| study the problems of Chevrolet |stock of Nemaha Motor Co., Sa-! 
MO1LIVE NEWS every week! | company executive, said “we aren’t! dealers and make suggestions for|betha, Kans., to McDaniel Motors, | 


Restore pep, power, performance 
eee: 

ith Mor POWER-PUNCH 

Ww PISTON RINGS 

You can count on MoPar Power-Punch Piston Rings to help 


you build goodwill and customer satisfaction among owners 
of cars and trucks built by Chrysler Corporation. 


These genuine Chrysler Corporation parts are packaged in 
complete sets—for easy, time-saving, error-proof installation in 
Plymouth, Dodge, De Soto and Chrysler cars, Dodge “Job- 
Rated” trucks, and Chrysler industrial engines. 


They're made right to fit right and work right. . . 
to prevent blow-by, assure proper lubrication of 
cylinder walls, stop oil pumping without scuffing. 


Always recommend MoPar Power-Punch Piston Rings for cars, 
trucks and engines built by Chrysler Corporation. It’s the sure 
way to sell more ring jobs . . . to restore pep, power and per- 
formance . . . improve gas and oil mileage. 


TWO TYPES OF PACKAGED SETS 
1. MoPar Power-Punch OIL MASTER Sets—engincered 


for re-ring jobs without reboring. 


2. MoPar Power-Punch OIL SAVER Sets— engineered 


for new or rebored cylinders. 


| : x.You can get MoPar Parts and Accessories from 
Via, PLYMOUTH, DODGE, DE SOTO 
a AND CHRYSLER DEALERS 


FACTORY-ENGINEERED ... FACTORY-INSPECTED ... 
SUPPLIED BY CHRYSLER MOTORS PARTS CORPORATION 


F* CHRYSLER MOTORS PARTS CORPORATION - DETROIT, MICHIGAN 


‘ Saas See fy 








. = There is 10,000 square feet of . ss * 
a aved parking space, R. B. Mc- P 
- _ | Stewart Buys Dallas Site; variana is president; W. G. Miss. Dealer Awarded 
g :. ere eee . May Build Assembly Plant Keenan, secretary-treasurer, and East Mississippi Motor Co., 
— ————— y y C. E. McFarland, vice-president. | Starkville, Miss., has been named 


C. L. Maley has been promoted to| ready to announce our plans at this ‘aes Geaen.” — a 


: ‘ f Saas ; ion.” c 
ee ee ee eee building aes . letter award. The presentation was 
6100 — Western ave Chica - |made by Robert Dolan, Ford dis- 
iis: Web Willer has = McFarland-Keenan ‘trict manager. 
| nounced. McFarland-Keenan Co. (Buick), i: 

a ae | Chicago, has opened its new sales Irvin Buys Ford Back 


. . | and service building at 1234 W. Walter Irvin of Amarillo, Tex. 
_Searcy County Motors | 63rd St. The structure, which is |is back to his first love—Fords.| * * * 
Searcy County Motors, Inc., | across the street from where the |For many years head of Walter 

Marshall, Ark., has been granted | frm operated during the past 24 |Irvin, Inc. (Ford), Amarillo, Irvin 


years, contains 2,700 square feet |S0ld_ his business last fall to Don 


He recently purchased the busi- 





|future developments to the Chev- | Wetmore, Kans. West had been the 
| Kaiser-Frazer dealer in Sabetha for 
four years. McDaniel Motors has a 
Chrysler-Plymouth franchise. Ray 
McDaniel, owner, made known that 
his firm will handle K-F cars, but 


: will concentrate on used cars, parts 
|recently received the Ford four-|anq service at Sabetha. 


* x * 


Wainwright on Select List 


Bill Wainwright Co. of Mar- 
shall, Tex., has been named a 
“better dealer” by Pontiac divi- 
sion. 


Gadsden to Fletcher 


* * * 





Bullis Back with Nash 


Latest addition to San Fran- 
cisco’s dealer family is Richard 


| Bullis, who announced plans to 


establish Nash San Francisco 
Co. on South Van Ness Ave. He 
was formerly a Nash dealer in 
Palo Alto, Calif. His appointment 
was announced by John B. Kipp, 
Nash zone manager. Bullis named 
Hans Mayer as his sales manager. 
* * . 


Pontiac Awards Lerdon 
Emile Lerdon, Pontiac dealer 


| in Winter Haven, Fla., has re- 
| ceived a Better Dealer award 


from L. H. Holmes, Atlanta zone 
manager. A special dinner in 
Lerdon’s honor was attended by 


| the mayor, the city manager and 
| the manager of the chamber of 
| commerce, 


* * 


* 

Thompson—Sedalia, Mo. 

E. W. Thompson (Buick-Chevro- 
let), Sedalia, Mo., has been elected 
to the Sedalia and Pettis county 
Twelve-Mile road district, 

* * * 


Studebaker Names Hutt 

T. D. Hutt Sales & Service, Inc., 
734 W. Genesee St., Syracuse, has 
been appointed a Studebaker 
dealer. T. D. Hutt has been in the 
auto business in Syracuse 19 
years. A new sales and service 
building has been opened for the 
dealership, 


* * * 


Burkett Opens Center 


| Burkett Motors, Houston, has 
}begun construction of a $500,000 
|automobile sales and service center 
'on Pease street. The building will 





| 





occupy a half block. 


* * = 


Montgomery to Smith 
Ronald E. Smith, president of 
R. E. Smith, Ine. (Chrysler-Plym- 
outh), 168 Burnside Ave., East 
Hartford, Conn., has announced 


| that Stanley Montgomery has 


been appointed sales manager of 
the company. Montgomery had 
managed the West Hartford 
branch of the former Burkhart- 
Montgomery Co., in 1940-41. 


* * * 


Distributorship Chartered 
Macon Kaiser-Frazer, Inc., Ma- 


con, Ga. has been granted a 
charter to buy and sell cars, trucks 
and other vehicles as a distributor. 
Principals are Charles W. English, 
Tillman E. Self and Durward B. 
| Mercer. 


+ * * 


Nelson Motors Sold 

Nelson Motors (Packard), 3124 
E, Main St., Endwell, N. Y., has 
been sold to three residents of 
Binghamton, N. Y. They are Bert 
L, Kittredge and his sons, Eric L. 
and Raymond E. Kittredge. Ac- 
cording to property transfer rec- 
ords, the price was $30,000. Claude 
D. Nelson was former president 
of the company. 

* * - 
Daylor Branch Opens 

St. Marys Motors, Inc., St. 
Marys, Kans., has held its grand 
opening as a dealer in Chevrolet 
and Oldsmobile cars. The firm is 
manager of the St. Marys branch 


| which employs 13 people. Another 


Daylor Motors’ branch is located 
at Onaga, Kans. 
* * * 

Overand Showroom Opened 
Mansell Overland, Ltd. (Dodge- 


DeSoto), has opened a new show- 
room at Eighth and Carnarvon Sts., 


|New Westminster, B. C. The unit 
| augments a service and repair busi- 


(Continued on Page 39, Col. 1) 


The sale of a Ford tractor deal- 
;ership, Gadsden Tractor Co., has 
been completed in Havana, Fla. 
Fletcher Co., which purchased the 
'Gadsden and Liberty county oper- 
ation, said that approximately 
| $40,000 was involved in the sale. 
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(Continued from Page 38) 


ness operated by the company. The | Luxem as secretary-treasurer and 
service department is managed by / office manager. 
W. Drinkwater. * @« @ 
‘ Ta a Lee Miller Chartered 
Knop-Renz Motors | Lee Miller Motor Sales, Bellefon- | 
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Knop-Renz Motors, Inc., Great|taine, O., has been incorporated by Tremont Chevrolet Co., Bronx, N. Y.— 


Bend, Kans., has completed in-|Mary Lucille Miller, Richard Lee Gis dened cae ¢ i decteniie te 
corporation procedure with a capi-|Miller and Robert C. Moore. euidian a 10 Orechner Sed re 
talization of $50,000. Incorporators + +* # = < : 


Midwest Moves Gorham 
manager 


are C. J. and Allene Knopp, and 


Eldon E. and Iona L. Renz, several years he served as field ob- 


| Paul Gorham, general server on the staff of William F. 


« * * | 
. : of Suburban Motors (Kaiser-| Latail : Sine 
Skyland Names Ownby Fresee), Metehlansn. Meus. bes Hufstader, GM distribution vice 
| ’ =e ’ | president. 
Thomas T. Ownby has_ been|Opened a branch in Tulsa, Okla., | a 


named service manager of Skyland | for Midwest Motors Co., which 


Motors, 196 Hilliard Ave., Asheville,|owns Suburban Motors. Gorham’s West Coast—Vancouver, B. C. 


x |position has been filled by Joe! K. M. Carter and J. A. Warming- 
*. * #* Herndon. ton have taken over West Coast 
McMillian to Build * * * Motors, 1435 Kingsway, Vancouver, 


Earl MeMillian, Inc., Houston, | Hellyer to Steffy a ie aoe es 
has obtained a city construction| John A. Steffy has taken over : < * : 
permit for a $125,000 auto and|the Buick dealership in Anaheim, . 
truck center at 9000 Hempstead |Calif., formerly operated by K. F. Stearn Ups 2 
Hwy. The building will be one and|Hellyer. Hellyer has become head With the opening of his large 
two-story with 12,500 square feet|of a Buick dealership in West Los | used-car lot, Leonard Stearn, vice- 
and a parking area for 100 cars.!| Angeles. Steffy has been connected president and general manager of 
Earl MeMillian has a factory for! with General Motors since 1921, For’ Walter H. Stearn Motors, Cleve- 
repair and reconditioning of auto- : 
mobile motors in the same vicinity. 
+ * * 


Brown Ups Jones 

Connor Brown, president of No-| 
lan-Brown Motors (Cadillac), Mi- | 
ami, has appointed Edgar Jones | 
to succeed Robert Pierce as vice-| 
president and general manager. 
Pierce resigned Jan. 31. Jones 
formerly was sales manager of 
Claude Nolan, Inc. (Cadillac), Jack- 
sonville. 


we Me) ay S0E cel ehy 


* * * 


Winter to Ramsey 


After 34 years in the auto busi- 
ness, Peter M. Winter, president of 
Winter Motor Co. (Dodge-Plym- 
outh), Tampa, Fla., has retired. He 
sold the dealership to Jack Ram- 
sey. The new firm name is Jack 
Ramsey Motors. 

* * * 


I. G. Burton Expands 


I. G. Burton, Chevrolet dealer in 
Milford, Del., has received a Chev- 
rolet franchise in Smyrna, Del. He 
recently completed a 3,600-square- 
foot addition to his Milford build- 
ing. It houses a parts department 
and two pine-paneled offices. 

* * * 


Webb Buys Interest 


In Glasgow (Ky.) Deal 

J. H. Webb has purchased the 
interest of the late B. E. Jones in 
Ideal Chevrolet Co., Glasgow, Ky. 
Mr. Jones died recently in Bowling | 
Green, Ky., where he owned an- 


i. 


Lied 
J 


other dealership. Fem 
* * * ree | Pee | 
Gilbert to Peace 
Gilbert Auto Sales (DeSoto-| 


Plymouth), Corbin, Ky., has been | 
purchased by Peace Motor Sales, | 
Corbin. | 


* + * 


Pontiac Honors Stevenson | 
Stevenson Pontiac Co., Picayune, | 
Miss., owned and managed by O. N. | 
Stevenson, has received Pontiac's | 
Better Dealer award. 


* * * 


Burkett to Build 


A $500,000 sales and service cen-| 
ter for Burkett Motors, Houston, | 
will be constructed on Pease St. | 
between Caroline and San Jacinto} 
Sts., according to Harry Burkett | 
sr. The firm is presently located 
in leased quarters at San Jacinto 
and McKinney Sts. 


z om 
Twin City Opens Lot 
Twin City Motors (Ford), Mor- 
gan City, La., has opened a used- 
car lot on Highway 90 at Ditch 
Ave. 





® * * 


Paul George Ups Bateman 
E. W. Bateman has been named 
used-car sales manager for Paul 
George Kaiser-Frazer, 5024 N. E. 
Union, Portland, Ore. 
s * * 
Moves in Summerville, Ga. 
Copeland & Mitchell (Pontiac), 
Summerville, Ga., has occupied its 
spacious new building on Wash- 
ington St. 
* * * 
Star Names Luxem 
Star Motor Co. (Ford), Logans- 


port, Ind., has appointed John J.| 





been held. Martin M. Lipp is president. The 


|land, has appointed Edward J. Mc- 
and William R. Myers, used-car 
manager. 


* * * 


Heller in New Home 
| Homer Heller, Ford dealer in Es- 
condido, Calif., since 1941, has 
opened headquarters on W. Grand 
Ave. The new headquarters covers 
about one acre, with 22,000 square 
| feet of building area. Thirteen mod- 
ern hoists have been installed. 
* * + 


Wood fin-Smith Pontiac 


Ira J. Woodfin, Pontiac zone 
manager at Dallas, and Marvin L. 


i 





DISTRIBUTOR WAS CERTAINLY RIGHT... 


The Added 
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THE BEST AIR BRAKE IS 


BENDIX.WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 
ELYRIA, OHIO 


Dermott as general sales manager, | 
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| Smith of Blytheville, Ark., have pur- 

|chased Watts Motors (Pontiac), 

|Baton Rouge, La. Smith, former 
owner of a Pontiac dealership in 
Blytheville, sold out there recently. 
The new company will be known as 
Woodfin-Smith Pontiac Co. 

| * 


+ * 


Weber Takes Chrysler 
Verne Weber has received a 
Chrysler- Plymouth franchise in 
Visalia, Calif. 


* e * 


Stratton Names James 
Al James has been named used- 
car manager of R. R. Stratton Mo- 
tors, Cleveland. 
* * * 


Hudson in Hartford 


| Jack and Robert Engels have re- 
ceived a Hudson franchise for 
| Hartford, Conn. The brothers have 
|operated a parts and service busi- 
ness in Hartford for 22 years. They 
plan to construct an adjacent sales- 
room to their Red E. Service build- 
ing. 





* * * 


| Martin Fetes Service Head 
| Paul Ridinger, service manager 
of J. B. Martin Motors (Chrysler- 
|Plymouth), Harrisburg, Pa., has 
|'been honored for his 25 years of 
(Continued on Page 60, Col. 1) 





Judge braking efficiency on a dollars and cents basis—what it 
means to you and your business in terms of hard cash savings and 
profits. When you look at it this way, the records regularly rolled 
up by Bendix-Westinghouse Air Brakes are amazing! Mainte- 
nance and parts replacement costs are cut to the bone, trucks 
aren’t laid up for expensive overhauls and adjustments—they stay 
on the job hauling valuable pay loads. Add to this the extra safety, 
positive braking control and faster trip speeds and you can see 
why enthusiasm runs high for these mighty brakes. Whether you 
operate one truck or one hundred, take advantage of this extra 
efficiency—specify dependable, economical Bendix-Westinghouse 
Air Brakes, world’s safest power-to-stop! 
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WHATS THE 


ON THIS MANS MIND? 


H. has summoned all the facts... marshalled 
all the evidence . . . explored every facet of perti- 
nent law... interpreted it with all the eloquence 


at his command. 


He is summing up in high oratorical style — with 


one basic thought on his mind: 


“Will the jury bring in a decision in favor of my 


client?” 


When agencies plan their clients’ programs, they, 
too, summon all the facts, all the evidence about 
the various media at their disposal. They examine 


Exhibit A, Exhibit B, Exhibit C. .. charts, break- 


downs, readership figures. 
And they, too, have one basic thought in mind: 


“What's the best way to get our sales message into the 
ytog § 


minds of the most people—at the lowest cost?” 


Just as the decision of the jury depends on the facts 
presented, so the decision of advertisers hinges on 


factual, reportable evidence. 


In advertising media, all the evidence points to 


one basic magazine buy — Mighty METRO! 


EXHIBIT 


A 


EXHIBIT 


B 


EXHIBIT 


Cm 


EXHIBIT 


D 


EXHIBIT 


K 


EXHIBIT 


IK 





7 METRO... . 








Metro has the world’s largest magazine circulation! Among 

the great mass circulation Sunday magazines, here is how 

Mighty METRO shapes up: 

Over 14,000,000 
Over 10,000,000 
Over 9,600,000 


THIS WEEK ... 
AMERICAN WEEKLY 


Circulation figures based on latest ABC reports 





In all major, post-war studies of Sunday papers that car- 
ried This Week, American Weekly and Mighty METRO, 


_ Mighty METRO got the highest over-all readership of 


= 


— on 


<—— 


any feature section! 





Readership figures show that ads in Metro can get, per 
dollar, up to three times higher readership than in other 
leading magazines! 





Among the great mass circulation Sunday magazines, only 
Mighty METRO contains pages of local retail advertising 
— advertising by the top stores in town. This is conclusive — 
and exclusive — evidence of Metro’s pulling power! 





Mighty METRO delivers 50% to 100% coverage, not only 
in each of its publishing cities, but in more than 500 other 
cities — each with a population of 10,000 or more! No 
other national magazine can match this concentrated coverage 
in the nation’s key markets. 





Of all the great national magazines, only Mighty METRO 
is edited on the spot! Mighty METRO, an integral part of 
more than a score of the Nation’s Number One newspapers, 
is individually edited in each of these cities to provide the 
greatest local interest. Because there is so much of them- 
selves and their neighbors in Metro, people read it avidly, 
cover to cover! 





Individually edited by these leading Sunday Newspapers: 


CLEVELAND Plain Dealer 
DES MOINES Register 


ATLANTA Journal-Constitution 
BALTIMORE Sun 

BOSTON Globe and/or Herald 
BUFFALO Courier-Express 
CHICAGO Tribune 
CINCINNATI Enquirer 


INDIANAPOLIS Star 
LOS ANGELES Times 
MILWAUKEE. Journal 


DETROIT News and/or Free Press 


MINNEAPOLIS Tribune 

NEW ORLEANS Times-Picayune & States 
NEW YORK News 

PHILADELPHIA Inquirer 

PITTSBURGH Press 

PROVIDENCE Journal 


ST. LOUIS Globe-Democrat 
and/or Post Dispatch 
ST. PAUL Pioneer Press 
SEATTLE Times 
SPRINGFIELD Republican 
SYRACUSE Post-Standard 
WASHINGTON Star 


METROPOLITAN SUNDAY NEWSPAPERS, INC. 


Sales Offices for Metro Magazines and Metro Comics...NEW YORK + 


CHICAGO 


¢ DETROIT * SAN FRANCISCO + LOS ANGELES 











«+ 0 FC 
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Make METRO your 
Sunday BASIC BUY 


..«FOR NO OTHER MAGAZINE CAN BRING YOUR , 
ADVERTISING STORY TO SO MANY PEOPLE... AT SO LOW A COST! 
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Appointment of Alfred Sealye as 
director of Region X of the Office 
of Price Stabilization was an- 
nounced by Price Director DiSalle 
last week. 

Sealye has been acting director 
of the region since Jan. 29 when 
offices were opened in Dallas. Re- 
gion X includes Texas, Oklahoma, 
Louisiana and Arkansas. 

” * ea 


Borg-Warner Ups Arndt 


In Marvel-Schebler Div. 


Appointment of Donald N. 
Arndt as assistant general sales 
manager of Marvel - Schebler 
Products division, Borg-Warner 
Corp., has been announced by 
Robert J. Minshall, vice-president. 
Arndt formerly was service sales 
manager. He is a graduate of 
General Motors institute. 


* * * 
API President Appointed 


To World Oil Congress 

Frank M. Porter, president of 
American Petroleum Institute, has 
been named the American vice- 
president of the third world petro- 


Your Federal-Mogul jobber provides complete 
engine bearing service, with the widest possible coverage of 
engine makes and models. You get the parts you need 
for bearing replacement... and you get them when you 
need ’em. You make just one call for all 
your engine bearing needs. 


You can depend on the contents of the red-and-black 

Federal-Mogul box—it’s your guide to 

quality and accuracy in engine bearing service! 
FEDERAL-MOGUL SERVICE 
DETROIT 13, MICHIGAN 





Auto Personnel 


_Engine Bearings (Main, Connecting Rod and Camshaft) 
e@ Bushings e Connecting Rod Service—Reconditioned 
Connecting Rods, Rebabbitted Connecting Rods e 
Connecting Rod Bolts and Nuts @ V-Seam Piston Pin 
Bushings e Shims and Shim Stock 
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leum congress to be held May 28- 
June 6 at The Hague, Netherlands. 


+ cd * 
Midland Elects McKinley 
Executive Vice-President 
William A. McKinley has been 
elected executive vice-president of 
Midland Steel Products Co. Me- 


Kinley has been 





associated with 
Midland for more 
than 26 years. Re- 
cently he has 
headed its sales|l-H Salesman Honored— 
and engineering | 








general supervi- |. J. Gowen, I-H district manager, looks on. 
sion of the com-| ; 


rien, "Dactue supervisor have been announced by 


W. A. McKinley World War II he | H. R. Butts, sales manager of Elec- 


|directed Midland’s tank welding | tric Auto-Lite Co., Toledo. 
production. E. F. Lyons has been transferred 
to the central division, Kansas 
City, and J. W. Lingle has been 
. moved to the midwest division in 
3 Personnel Changes Detroit. Henry J. McKay has been 
Transfer of two district man-|named office supervisor of the 
|agers and appointment of an office | southern division offices at Dallas. 


* * * 


Auto-Lite Announces 


ir 
\Hivision of 


Federal-Mogul 
Corporation) 





Wortham A. Spilman (center), of International Harvester's Richmond (Va.) branch, has | 
depa rtments. | been named a member of the company's Triple Diamond club for the léth year. Here he is | 
Previously he had | congratulated by M. M. Hall (left), president of the Richmond Sales Executives club, while | 


Nash Appoints Beach 


To Promote Service 

R. C. Beach has been appointed 
by Nash as assistant sales promo- 
tion manager of service, it is an- 
nounced by N. F. Lawler, director 
of advertising and sales promotion. 

Beach will assist S. W. William- 
son, Nash sales promotion manager, 












land be responsible for promoticn 
of the service, parts and accessor- 
ies department. Previously he was 
district sales manager for Lempco 
Products and Carribean regional 
manager for Bendix International 
division. Beach joined Nash in 1950. 


* * * 


Continental Ups Thomas 


G. Waine Thomas, chief engineer 
of Continental Motors’ automotive 
division since 1948, has been elect- 
ed a vice-president of the corpora- 
tion, C. J. Reese, president, has an- 
nounced. He will continue his du- 
ties as chief engineer. 

* * + 


| Goodrich Shifts Stewart 


To Detroit Sales Post 


Colin M. Stewart, since 1945 
general manager of Compania 
Goodrich Cubana, Havana, is now 
| @ member of the B. F. Goodrich 
Co.’s automotive, aviation and 
government sales division in De- 
troit, according to G. E. Brunner, 
division general manager. 


| Stewart, one of the football 

greats of Carnegie Institute of 

Technology, joined Goodrich in 

| 1934 in the truck and bus tire 
sales department. 


* * 


| Harr Promoted by L-O-F 


Claude F. Harr has been named 
manager of the _ sales. technical 
service department of the new Fi- 
ber Glass division of Libbey-Owens- 
Ford Glass Co., it has been an- 
nounced by G. P. MacNichol, vice- 
president. 


Culhane Heads Up Sales 


For GM’s United Motors 


Appointment of Charles P, Cul- 
hane as general sales manager 
of United Motors Service, divi- 
sion of General 
Motors, is an- 
nounced by W. 
N. Potter, gen- 
eral manager. 
Culhane suc- 
ceeds the late 
L. W. Martin. 

Culhane has 
been eastern re- 
gional manager 
for United Mo- 
tors since 1946. 
He joined the 
division in 1935 as a salesman in 
the Chicago zone. Subsequently he 
held positions as assistant zone 
manager at Chicago; Delco radio 
merchandising manager and 
branch operations manager in 

| general offices, Detroit, and De- 
| troit zone manager. 
+ + * 


Blume Elected President 
Of Thermoid Subsidiary 


| William A. Blume has been elect- 





Cc. P. Cuthane 


ed president of Asbestos Mfg. Co., 
Huntington, Ind., a subsidiary of 
Thermoid Co., Trenton, N. J. 

Blume is also a vice-president of 
| Thermoid, and prior to his election 
| to the presidency of Asbestos Mfg., 
jserved as a vice-president and di- 
|rector of the latter firm. Prior to 
joining Thermoid in 1950, he served 
as president of American Brake 
Block division of American Brake 
| Shoe Co. 





* + * 


Ross to Martin-Senour 


| Appointment of W. P. Ross as 
|automotive division sales represen- 
|tative for the Chicago-Milwaukee 
|territory of the Martin-Senour 
Paint Co., Chicago, has been an- 
|/nounced by Don A. Seeley, division 


| manager. 
| * * 


|2 Truck Sales Managers 
Transferred by I-H 


Organizational changes in Inter- 
| national Harvester’s truck sales de- 
|;partment are announced by W. K. 
Perkins, manager of sales of the 
Motor Truck division. 

Karl W. Freeman, southern re- 
gion manager, was transferred to 
managership of the central region. 
| J. F. Adams, central region man- 
ager, was transferred to manager- 
ship of the southern region, Both 
will continue their headquarters at 
| Chicago. 


| * * * 





| Studebaker Names Smith 


|To Head Aviation Plant 


Appointment of Clarence H. 
|Smith as manager of Studebaker’s 
Chicago aviation plant has been 
announced by P. O. Peterson, vice- 
president of manufacturing. Smith 
|has been superintendent of Stude- 


| (Continued on Page 43, Col, 1) 
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(Continued from Page 42) 


baker’s body division in South|the company. He replaces Leo Hun- 
Bend for the past two years. |derup, who recently resigned from 
Smith joined Studebaker in 1925 | the company. 
1s a toolmaker’s helper. In 1942/ gcott also announced the appoint- 
he was named general foreman of| ment of George Dickinson as sales 
the Chicago plant to which his new/ manager of the automotive divi- 
appointment returns him. sion. 
> > . + * 


Purolator Names Executives | Thomson Appointed Manager 
For Canadian Operation |Of Chrysler Axle Plant 


Election of H, Joseph Markert, Carl J. Snyder, operating man- 
of Westfield, N. J., and Albert E. ager of Chrysler Corp., 
Bell, of Union, N. J., as vice- |nounced that his successor as/| 


presidents of Purolator Products 
(Canada), Ltd., is announced by 
Ralph R. Layte, president. Mark- | 

ert will also serve as a director 

i i cpesdliote — | erintendent of the Lynch Road 
president. 

Markert joined Purolator as 
general auditor in 1946. Three 
years later he was appointed a 
vice-president and comptroller of 
its American company. 

Bell joined Purolator in 1926. 
He became methods superinten- 
dent in 1945 and was appointed 
factory manager four years later. 
Bell will continue as _ factory 
manager at Rahway, N. J. 


; : @ “ss 
Binks Creates Pump Unit, 


Names Osterstrom Head 

Karl W. Osterstrom has been ap- 
pointed manager of the newly- 
created Pump division of Binks 
Mfg. Co., according to Burke B. 
Roche, president. 

The new division will deal pri- 
marily with material - handling 
pumps. Osterstrom, a designer of 
air-operated hydraulic pumps, will 
be in charge of sales, engineering 
and development. 

+ * * 


Perfect Circle Transfers 


Sloane, Taylor, Storey 

Recent changes in Perfect 
Circle Corp.’s sales division have 
resulted in new positions for 
three persons, 

Ken Sloane, with Perfect Circle 
for more than 17 years, has been 
named manager of replacement 
sales Region 3, with headquarters 
in Indianapolis. He is filling the 
vacancy left by the death of Jack 
Sherry. Sloane has been manager 
of Region 8 in New York. 

Replacing Sloane in New York 
is Jack Taylor, who has been 
with the firm 18 years. Taylor has 
been sales promotion manager. 

Succeeding Taylor is _ Cliff 
Storey. who has been with Per- 
fect Circle more than 10 years. 
Storey has been handling special 
merchandising assignments in re- 


placement sales. 
* * * 


Universal C.1.T. Names 


Three for Promotion 


Universal CIT Credit Corp. has} 
picked out three more of its per-| 
sonnel for promotion: Harry L. 
Fiset, Arthur G. Eilders and George 
E, Straman. 

Fiset was named a district man-| 
ager in Aurora, Ill. Eilders was| 
named a branch manager in Wau- 
kegan, Ill. Straman takes over a 
similar post in Port Huron, Mich. 

+ + a 


Goodyear Promotes Pair 


Of Development Engineers 


Goodyear Tire & Rubber Co. has 
promoted two development engi- 
neers. 

W. H. DeBruin, in farm tire de- 
velopment for the past five years, 
was named resident contact engi- 
neer in Detroit. Replacing DeBruin 
in Akron is T. J. Thaden, associ- 
ated for the past three years with 
tractor tire design. 

DeBruin, in his new position, will 
contact the automotive trade in the 
Detroit area. With the firm nearly 
25 years, he started in the effi- 
ciency department. Thaden joined 
the firm five years ago as a mem- 
ber of the company’s training 
squadron. 


is Robert A, Thomson. 


RE-CONDITIONED 
OR NEW CYLINDER 





RAMCO RE-POWERING* 
Program Helps You to 
Help America Fight 
Premature Engine Wear 


Use the Ramco RE-POWERING 
Program to show customers 
that oil pumping is a warning 
sign which, if unheeded, will 
result in Premature Engine Wear. 
Sign up for the RE-POWERING 
Station Sign. Get the help of 
this nationally advertised 


* * 4 
Van Norman Names 


Two in Promotions 
Announcement from James Y. 





has an-|manager of the Universal 


general manager of the Chrysler | 
Lynch Road axle plant in Detroit | 


Thomson had been general sup- | 








program to sell more piston rings, 
Carburetion, Ignition, and Cooling services. 
See your Ramco Jobber Today. 
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plant since 1946. He first became | 
associated with Dodge in 1912. 
* * * 


Lees to NPA Post 
Robert A. Lees, manager of the | 


Akron laboratories of American | 
Anode, Inc., has been loaned to the} 
National Production Authority as 
an adviser on the allocation of 
liquid latex, it is announced by 
Dr. R. V. Yohe, president of Ameri- | “ 
can Anode. 
' 
Me., has been promoted to branch | att 
Cbd. | e ° 

Credit Corp. office at 84 Harlow St.,| 95 Years of Continuous Service— 
Bangor, Me., according to A. C.| E. C. Fullmer, Studebaker district manager, honors the C. L. Cochrun and Son dealership, 
White, vice-president in charge of | Champaign, Ill., for 95 years of service, and its personnel for various terms. They are, left to 


the company’s Boston division. | right: James Harper, five years; Mike Schum, 19 years; Chester E. Davis, 15 years; Charles J. 
The company also announced the | Cochrun, 20 years, and Irwin Cochrun, 15 years. With Fullmer is F. G. Meier, service 


(Continued on Page 70, Col, 1) representative. 
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Universal C. I. T. Names 
2 New Managers 
Clarence L. MacDonald, Auburn, | 








MODERATELY WORN 
CYLINDER 


as 


BADLY WORN 
CYLINDER 


MODERATE 
ACTION 


unique Spiro-Seal’s AUTOMATIC ADJUSTMENT ACTION insures 
just-vight wall contact in every cylinder! That’s why oil and blow-by 


are controlled while at the same time: 


RAMCO D ACTUALLY CURBS WEAR! 


where wear requires greater wall 
contact, Ramco10-Up Spiro-Seal sup- 
plies it automatically, without need 
or assistance from the inner-ring. 
This freedom from reliance on high 
inner-ring pressures, is one of many 
reasons why Ramco’s stabilizing ac- 
tien actually curbs further wear. 
That's why: 


No need to worry about right pres- 
sures with Ramco 10-Up... Spiro- 
Seal, the patented Ramco continuous 
steel ring takes care of that... auto- 
matically. See how resistance increases 
as you compress Spiro-Seal. In a 
taper-free Re-Bored or new cylinder 
the wall pressures approximate those 
of new engine rings. However, as 
you compress the ring, note how the 
resistance increases, just as it does 


Ramco 10-Up Piston Rings are Right for 
ANY Job Re-Bore or Re-Ring...Car... 


“cott, president of Van Norman “Nationally Advertised in _..,; rhe Ai , : aid ; 

Baa when cylinder taper increases. Thus ae oa ; 

». here, has named Charles R.| YUE y P Teuek ous Tractor 
Crowder, vice-president and former Colliery 


head of the company’s automotive | 
Civision, as new general manager of | 





Copyright 1951 Ramsey Corporation, Sct. Lou Mo. R5490 





LUBRICATION 
ACCESSORIES 


SON : 





DISPLAYS LUBE PARTS—A board for show- 
ing accessories for lubrication equipment has 
been announced by Aro Equipment Corp., 
Bryan, O. Nozzles, adapters and hose assem- 
blies are mounted and identified by part 
number. For floor or wall display, the steel 
board measures 25 by 50 inches. It is finished 
in red, white and blue enamel. 





KARGARD FOR PLYMOUTH—Especially de- 
signed for the front and back of the 1951 
Plymouth line are these Erie Kargards, avail- 
able in limited quantities only because of the 
national emergency, states Erie Mfg., 75 E. 
Wacker Drive, Chicago |. 





SPRAYS WITH STEAM—A complete line of 
equipment for spraying paint with steam, in- 
cluding a new spray gun using super-heated 
steam instead of compressed air, has been 
introduced by the Kellogg division of Amer- 
ican Brake Shoe Co., 97 Humboldt St., Ro- 
chester 9, N. Y. Steam spraying is a process 
developed and recently patented by E. I. 
duPont de Nemours. The use of dry, super- 
heated steam as an atomizing medium serves 
to heat the finishing material, making it 
possible to use materials of higher viscosity. 
This atlows the application of heavier coats 
without sagging or running. The difficulties of 
pinholing and popping, normally caused by 
entrapped air, are reduced, the firm states. 
Because of the characteristics of steam, fin- 
ishing material savings of ten to twenty per- 
cent can be expected in most applications 
through the reduction of overspray and ato- 
mization losses. In addition, savings in solv- 





ents and thinners are realized through the use 


of finishing materials higher in solids, it adds. | 


HOLD-A-CAR—A completely portable, self- 


powered, hydraulic one-end lift has been 
announced by the Walker Mfg. Co., 1201 
Michigan Bivd., Racine, Wis. Model No. 76, 
Hold-A-Car is designed to raise either end of 
any passenger car or light truck, providing 
complete accessibility to any undercar part at 
the most comfortable and efficient working 
height. Its compact, streamlined design and 
cantilever action give the maximum working 
area around the lift, the firm states. It fea- 
tures a self-contained hydraulic power unit of 
extreme lifting range which eliminates inter- 
ference from attached air hoses, electrical 
lines, pressure hoses, Walker adds 


OUR 7-POINT 


CLG a eg 


GUARDS YOUR SAFETY! 





GENUINE v RUGnTUUr 
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FOR BRAKE CHECKS—A wali poster, 
scribing seven points for checking brakes, has 
been mailed to its dealers by Grey-Rock divi- 
sion of Raybestos-Manhattan, Inc., Manheim, 
Pa. The poster, which measures 22 by 34 
inches, is lithographed in red and black. The 
poster was designed to help service shops 
= prereerete on the need for having a brake 
check. 





RAMBLER'S CARRIER—Here's Nash Motor's | 
unique new luggage rack, first ‘top carrier’’ 
ever available for use on a convertible model, 
the company states. Designed exclusively for | 
the Rambler series, it can also be used on 
station wagon and suburban models, accord- 
ing to R. M. Hendrixson, parts and accessor- 
ies manager. The new rack is constructed of 
tubular steel, weighs 33 pounds and is easily | 
and swiftly installed or removed by turning 
four thumb screws. Legs and fasteners are 
plastic-coated to avoid scratching body finish. 





* . : 





PLASTIC-FINISHED WALL PANELS—Prefinished panels, 


process that bonds the finish to a Masonite 


produced by a_ high-heat-bake 
Duolux base, are announced by Marsh Wall 


Products, Dover, O. The panels, Marsh says, can be used for showrooms, service sections, and 


in other places. They are wiped clean with a 


damp cloth. Available in four-foot widths up 


to 12 feet long, the panels are cut and applied with ordinary carpenter's tools. They can be 
applied over new or old walls. Shown is the cashier's office of Griffiths Oldsmobile, Detroit, 


which used the product, 





de- | 


| below the dials for easier operation. | 
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PAGING JACK FROST—Commercial Solv- 
ents' Nor'way and Peak antifreeze sales kit 
for 1951 will contain an improved pocketsize 
antifreeze slide calculator. This device does 
away any calculation of amounts of antifreeze 
needed for either first filling or additional 
protection with Nor-way or Peak. The CSC 
calculator also shows up-to-date cooling sys- 
tem capacity data for all cars in current use, 
according to Commercial Solvents Corp., 17 
E. 42nd St., New York 17. 





MOTOR ANALYZER—Recognizing a need by 
many classes of automotive shops for easy to 
operate testing equipment at low cost, Allen 
Electric and Equipment Co., Kalamazoo, 
Mich., has announced the development of a 
new, compact, moderately-priced motor ana- 
lyzer. Model €-322 tests battery voltage, 
starter voltage drop, distributor cam angle, 
cables and connections, engine r.p.m., coil, 
condenser, generator output, cut-out relay, 
ammeter, regulators, voltage drop, fuel pump 
pressure, vacuum and capacity, the company 
states. Each unit may easily be removed from 
the cabinet for testing in any part of the 
shop, or on outside service calls, it adds. 





IMPROVED ACCURACY — Redesigned to 
simplify operation and improve testing ac- 
curacy, the King Cam _  Angle-Tachometer | 
tester has been announced by King Electric | 
Equipment Co., 9123 Inman Ave., Cleveland 5. | 
The product now features two 5-inch D'Arson- | 
val type meters, located | 


side by side for} 
convenience, and a single row of controls | 


* * * | 





3 TYPES OF FINISHES—After four years of 
laboratory research and 18 months of testing 
in the field, Liquid Glaze, Inc., 704 Sheridan 
Ave., Lansing, recently introduced three finish 
treatments for new, used and older cars. The 
firm says it recognizes the fact that car fin- 
ishes should be treated according to the age 
of the vehicle. According to John J. Mitchell, 
president, Liquid Glaze is first to offer a/| 
special treatment for new cars which em-| 
bodies a non-abrasive, no buffing cleaner. 
In addition 
treatments 
applied after the cleaner application, as well 
as an exclusive finishing touch, called Color 
Dress, the manufacturer adds. 





RODUCTS 


| stabilizer 





PANEL CUTTER—One of the most important 
tools included in the Air-Quick tool sets being 


manufactured by the Marflow division of 
Steelcrafters Co., 8064 Clayton Rd., St. Louis, 
is the panel cutter, designed to cut out sec- 
tions, door panels, quarter panels, flooring, 
door posts, window frames, hand holes and 
inner construction. No crimped edges result 
from its use; leaves cut in perfect shape for 
re-welding; is easily sharpened, the company 
states. Powered by the standard Air-Quick 
pneumatic hammer, the cutter is manufactured 
from hand forged tool steel, it adds. 


+ * > 





| RUBBER PRODUCTS—A 24-page catalog list- 
ing rubber parts for cars has been issued by 
Balkamp, Inc., Indianapolis 7. The catalog 
describes motor and transmission mountings, 
links, shock absorber links, pedal 
and weather pads, grommets and bushings. 











VACUUM CLEANER—Syntron Co., 198 Lex- 
ington Ave., Homer City, Pa., has developed 


vacuum cleaner for industrial use. The 
cleaner operates on high pressure compressed 
air and is designed for cleaning stockbins 
and dusty or linty machines or under explo- 
sive conditions where electric cleaners would 
present a hazard and for auto cleaning in 
service stations and wash racks. The cleaner 
is made of aluminum and plastic stampings, 
the dirt-collector bag is inside the cleaner so 
it will not dirty or soil the clean uphoistering 
and is easy to empty and clean, the company 
states 


LIGHT DIRECTOR—Aske Products, Inc., 1015 
Fisher Bldg., Detroit 2, has announced Mode! 
500 All-Weather Safelite, said to direct the 
light from sealed beam lenses more effec- 
tively. Safelite is a stainless steel device with 
a chrome finish, the company said 


* * * 


New Brunswick Firm 


Offers Electricians’ Tape 


Industrial Tape Corp. New 
Brunswick, N. J., announces a new 
vinyl electricians’ tape, said to be 
unique for its thinness, electrical 
resistance, high stretch, high 
strength, and resistance to oils, 
acids, greases, gasoline and alka- 
lies and anti-freeze compounds. 

Known as Permacel 29. Vinyl 
Electricians’ Tape, it is intended 
primarily for use in the electrical 
and automotive industries. 


* > « 





SUSPENDED FURNACE — Designed for in 
stallation in dealerships, homes, stores, serv- 


ice stations, warehouses and factories, the 
Wondaire suspended oi! furnace is available 
in eight models, ranging from 80,000 to 500,- 
000 BTU output at the bonnet. Finished in a 
Hammerloid two-tone gray, Wondaire is 
shipped completely assembled with thermo 
static and safety controls and hanging rods, 
cutting installation costs materially, the maker 
states. Wondaire's heat exchanger is electric 
welded and of special tubular construction 
permitting the blower to ‘-rce an uninter- 
rupted air flow through the unit. The pre-cast 
refractory is built to withstand temperatures 
up to 2,800 degrees and overlaps sufficiently 
Into the heat exchanger to prevent any pos 
sible flame impingement, according to Cox 
Mfg. Co., Ridgeville, Ind. 


Yaa? “a 





» een x : =! 

AERO-FLITE VISOR—Santay Corp., 355 N 
Crawford Ave., Chicago 24, has announced a 
windshield visor, said to eliminate most infra 
red and ultra violet rays from light, and yet 
is transparent enough to see red lights 
through clearly. Aero-Flite visor is molded in 
lucite and contoured to blend with the lines 
of any car, the company said. 





* * 2 
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SERVICE WORK CONTROL BOARD—Lauder Co., Thomson, Ga., has brought out a servic> 


all new Liquid Glaze car finish | work board that automatically schedules the time of each workman in the shop. As orders 
eature an improved sealer, easily | are put in the pockets, sufficient time is allowed for the completion of the job. Thus a casue 


glance at the board shows at any time during the day how much unassigned time eac? 


mechanic has before him for that day. 


(Continued on Page 45, Col, 1) 
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New Products 


(Continued from Page 44) 


A 44-page illustrated catalog de- 
scribing its complete line of valves 
s now available from Ross Operat- 
ing Valve Co., 120 E. Golden Gate, 
Detroit 3. 


* * * 


VoPar Announces 


Fender Welt in Rolls 

Rust and corrosion attacking 
the seams between a car’s body 
and fenders can now be greatly 
retarded by a MoPar fender welt, 
said to be entirely waterproof. 

Chrysler Motors Parts Corp. is 
now offering this fender welt in 
50-foot rolls packaged in dis- 
pensers, 

Made of flexible vinyl plastic, 
this fender welt is said to be oil- 
proof, and completely resistant to 
salt, calcium chloride and other 
road chemicals splashed against 
the fenders. 


* * . 


DeLuxe Products Offers 
Catalog on Oil filters 


A 52-page catalog is being of- 
fered by DeLuxe Products Corp., 
LaPorte, Ind., contains informa- 
tion and illustrations of the firm’s 
oil filters, replacement cartridges, 
and removable sedisumps for 


Packard Officials 
Cite Yearly Goal 
Of 150,000 Cars 


MINNEAPOLIS. Sales expan- | 
sion for Packard will be planned | 
only for open market areas and a| 
few metropolitan areas, dealers and | 
distributors of the Minneapolis zone | 
were told at a recent meeting with | 
factory officials here, 

“We're going to gear everything | 
tou 150,000 units, as there is no room | 
for a company doing less than 100,- | 
00C car production,” officials told | 
the members from Minnesota, Iowa, 
Wisconsin, North and South Da- 
kota, Montana and Wyoming. 

(Packard production in 1950 was 
72,000. So far this year it is 34,400 
compared with 24,240 in the same 
period last year.) 

Emaphsis will be put on quality 
standards among the existing deal- | 
erships, the company announced. 

The weaknesses of the retail 
dealer organizations were pointed | 
out to be: 1. a trend towards loss 
of retail salesmen since the Korean 
War; 2. lack of used-car facilities, | 
and 3. a 30-90 day turnover at pres- | 
ent when a 15-30 day turnover is 
desirable. 

A discussion of Packard advertis- 
ing disclosed that it had grown 47 | 
percent thus far in 1951, and that} 
local coverage is increasing in an | 
attempt to upgrade customers. 

Non-metropolitan dealers came in 
for compliments from the factory 
officials who commented that they 
are much better in service and “in 
every other way.” 

The meeting was attended by the | 
largest number of dealers and dis- 
tributors in the history of the Min- 
neapolis zone. | 

Attending the meeting were K, M. | 
Greiner, sales vice-president; J, K. 
Williams, assistant parts and serv- 
ice manager; L. E. Fenn, western 
divisional sales manager; J, W. 
Raisbeck, business manager, and| 
F. W. Adams, company advertising | 
manager. 


No Mule Train 


Francis Is Casualty 
Of Regulation W 
ALEXANDRIA, Va. 





Francis, a 


benevolent 28-year-old mule, was| 
abandoned by her one and only 
love recently, Arthur, Carmean, 


Manassas, Va., to become the re- 
luctant but sufficient down pay- 
ment on a 1948 Packard sedan. 

Business, it seems, had slackened 
off for Cliff Stanley, manager of 
Pentagon Motor Sales, Inc., Alex- 
andria. Accordingly, he broadcast 
an offer that anyone riding a mule 
into the sales office of the organ- 
ization would receive credit for the 
one-third down payment on the ’48 
Packard. 


es 


passenger cars, 
buses, power units 
engines. 

A section on “Cartridge Diag- 
nosis”, illustrates typical used 
cartridges, points out the “symp- 


trucks, tractors, 
and marine | 


| toms” shown by each and the 
“diagnosis” that reveals faulty | 


engine condition. One example | 
shown is a cartridge that ap- 
pears “mushy, light in weight”. 
The diagnosis is, “carburetor out 
of adjustment”. 


* * + 


|Schofield Adds 7 Panels 


| field 
| Cleveland. 


To Body Replacement Line 


Seven auto body replacement 
panels have been added to its line 
of more than 300 panels by Scho- | 
Mfg. Co., 1140 E. 222nd St.,| 


The new panels are: trunk deck | 
channels for 1949-51 Plymouth, | 














rocker panels for 1950-51 Buicks; 
dog legs for 1949-51 Chevrolets and 


1951 Buicks, and rear fender sec- 
| tions for 1949-50 Mercurys. 





STOPS GLARE—This revolutionary new light | 


discovery utilizes an Ergon glass lens to pro- 
duce a “black light'’ (barely visible to the 
eye) that shines down on the inside of a 
windshield without interfering with the driver's 
visibility to reduce oncoming headlight glare. 
Light is encased in high grade chrome holder 
and works off the car's central lighting circuit, 
according to Electronic Development Co., 
Box AC-I7716, Los Angeles 34 


* 


Remington Rand Offers 


Booklet on Kardex Cabinet 
Remington Rand, Inc., 315 Fourth 


publication of the Kardex Cabinet | 
booklet. 

The new booklet describes the| 
company’s plan for “low-cost visible | 
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already in the plan. The booklet 
tells how Goodrich succeeded in 
increasing payroll savings of U. S. 
savings bonds from 20 to 80 per- 


records housed in security cabinet | cent in seven days. 


equipment.” 
* x * 


|Carburetor Cleaning Data 
Offered by Refining Co. 
Gumout division, Pennsylvania 
Refining Co., Cleveland 4, offers a 
carburetor cleaning instruction 
folder to the trade, 
The four-page instruction folder 
describes the methods of cleaning 
| carburetors with Gumout, 
* oa * 
| Goodrich Issues Booklet 
|On Savings Bond Drive 
Titled “One Week for America,” 
a 12-page booklet 
methods used in a successful cam- 


paign for purchase of U. S. savings 
bonds by The B. F. Goodrich Co., 


Akron, has been published and 
lcopies can be obtained from the 
| company. 

| The booklet is presented, says 


|Goodrich, with the single aim of 
| assisting top management in direct- 
jing a successful person-to-person 
campaign for the installation of 
payroll savings for bond purchases, 


|Chrysler, Dodge and DeSoto cars; |! Ave., New York 10, has announced|or stepping up purchases of those | 


outlining the! 


* * * 


| 
| 
} 
| 





| GLAMOUR WHEEL SPINNERS — Santay 
Corp., 355 N. Crawford Ave., Chicago 24, 
has released a line of steering wheel knobs 
with Kodachrome insets of glamour girls. The 
company said four different poses are offered. 
| Spinners come in red, green and blue lucite 
| bodies with chrome-plated bases. 

(Continued on Page 46, Col. 1) 





Brake lining test 


1920 


Just 30 years ago a car manufacturer tested brake lining by 
installing it on a test chassis, accelerating the car to 30 or 
40 miles per hour, then applying the brakes when the car 
passed a predetermined line. 

The distance it took to stop the car determined the 
lining’s performance. Mileage? Who cared—as long as the 
vehicle could be stopped. 





Contrast that with today. At Brakeblok, for example, our 
lining comes into being as the result of tests. We create 
friction materials in our laboratories to meet these tests. 
We prove the materials in our Dynamometer Room 
fade, deceleration, heat, reaction to moisture and other 
conditions. Then we put them on our Test Fleet, subject 
them to actual driving conditions. 


-for 


Result—we know a great deal about all kinds of friction 


familiar with. 


We offer this experience and knowledge to you. . 


materials. We can’t think of a one we are not intimately 


- to 


help you equip your vehicle, be it car, truck, trailer or bus, 
with the kind of brake lining it must have to survive 
tomorrow’s traffic conditions. 


a el ll 


AMERICAN BRAKEBLOK DIVISION 


DETROIT 9, MICHIGAN 


ag aed He 
saceinsd Ls inaliacaseencine « Ba 








XUN 














46 


Ne WwW Pro du cts | systems from the first recorded in- 


(Continued from Page 45) 


A method of cold galvanizing | 
steel and iron has been announced | 
by Chase Chemical Corp., 40 W. | 
29th St., New York 1. 

It is claimed that testing has| 
proved that the process equals, and | 
in many cases exceeds, the per-| 
formance of other surface protec-| 
tion techniques, including electro- | 
plating, hot-dipping, cementation, | 
spraying and painting. 





KOILED KORDS IN NEW ROLE—Another 
use for Koiled Kords has developed with the 
introduction of the Jetomatic auto wash. The 
Jetomatic basically consists of a jet-equipped 
frame that travels back and forth on parallel 
22 foot tracks while washing a car. The for- 
ward and backward movement makes a long 
electric cord necessary. Koiled Kord was se- 
lected for this application because its spring- 
like construction permits it to extend and re- 
tract as the frame moves, thereby avoiding | 
dangling straight cords, according to Koiled | 
Kords, Inc., New Haven, and Jete- | 
matic, Inc., Ansonia, Conn. 





Conn., 


+ * 


Binks Company Offers 


Line of Material Pumps 

A line of air-operated material 
handling pumps is announced by | 
Binks Mfg. Co., 3122 Carroll Ave.,| 
Chicago, makers of spray guns and 
spray finishing equipment. 

These pumps are said to handle | 
all fluids from thinners, lacquers, | 
and paints to sound deadeners, un- | 
derbody material, calking com- 
pounds and protective coatings. 


* * * 





American Brake Offers 


Revised Service Guide 

“Brake Service Guide,” a revised 
edition, has been prepared by 
American Brakeblok division of 
American Brake Shoe Co., 4600 
Merritt Ave., Detroit 9, for distribu- 
tion to automotive repair shops and 
brake service stations. 


The guide includes 


information 


covering brakes on the new model 
ears, along with suggestions and 
illustrations to help repairmen lo- 
cate trouble and repair it quickly. 








AIDS COMBUSTION—The Mileage Meter, a 
device said to release excess vacuum at any 
speed and reduce gas, oii] and maintenance 
expenses, is announced by Iverson Products 
Co., 2300 E. 3ist St., Minneapolis. It can be 
installed on cars, trucks and buses. The firm 
says the product filters and tempers air be- | 
fore it enters the engine's valves. | 


* ® * 


Latex Fabric Is Billed 


As Chamois Substitute 


A latex and non-woven fabric, 
called Mira-Sham, has been billed 
as a substitute for chamois by C. 
Wendel Muench & Co., 75 E. Wack- 
er Dr., Chicago. 

Mira-Sham, the firm reports, is 
not affected by grease, soap, deter- 
gents, boiling water, gasoline, oil, 


| 
| 
| 


| Wrought Iron for Snow Melting 
Systems,” traces the growth of the 


|stallation in the U. S. in 1925 
through hundreds ef installations 
of the past six years. 

alcohol, ammonia, paint remover or; Copies of the bulletin may be ob- 


other cleansing agents. It does not /|tained by writing Engineering Serv- 
harden, it is claimed. ice Dept., A. M. Byers Co., Pitts- 


—— ee | burgh, 
Snow Melting 


. Ch A Claimed 
Seven Installations Depicted ed: cong ier gage 


For Aluminum Pigment 
for Dealerships Metals Disintegrating Co., Eliza- 
Seven snow melting installations| beth, N. J., has announced devel- 
in automobile sales and service| opment of an extra fine aluminum 
establishments are included in a/| pigment, said to be capable of pro- 
study of 50 such systems operating | ducing films of the highest, chrome- 
in 15 divisions of business and in-| like appearance. 
dustry which has just been pub-| The product, MD 769 aluminum 
lished in a 36-page bulletin by A. paste, is especially recommended | 
M. Byers Co., Pittsburgh. for automotive hardware use, the) 
The bulletin, titled “Byers! company states. 
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'|square inches at a current density 
of two amps per square inch, is 
being offered by Ward Leonard 
Electric Co., 31 South St., Mount 
Vernon, N. Y. 

Sales bulletins are available for 
complete information on the opera- 
tion of the chrome plater. 


* + * 


Graver Offers Catalog 


FOR LIGHT, MEDIUM TRUCKS—For trucks | On Door Repair Panels 

using power-brake systems, Grey Rock division | A new catalog listing the com- 

of Raybestos-Manhattan, Manheim, Pa., has | plete line of E-Zee-On door re- 

announced a line of PBT balanced Trucksets. | pair panels has been made avail- 

The sets are available drilled and counter- | ble b G - : 

sunk for riveted applications or undrilled for| @bDle by Graver Industries, Inc., 

bonding P. O. Box 4027, Cleveland 44, The 
catalog is arranged for quicker 

reference; listing the panels by 

car model and year. 


The E-Zee-On door repair 
panel line, according to E. H. 
Graver, general manager of the 

(Continued on Page 47, Col, 1) 


* * * 


Ward Electric Offers 
Bulletin on Chrome-Plater | 


An industrial hard chrome plat- | 
ing unit, with capacity listed as 10| 
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THE DEALER—H. S. Youngquist, of Kaller- 
Youngquist, Inc., who says... 


“When I OK'd the purchase of our new 
Kent-Moore ‘Head-On’ Carbon Blaster, I 
had no idea of what the machine could do 
to produce profitable new service volume 
and create lasting customer good-will. But 
I soon found out! Because one of the first 
Carbon Blast Tune-Up jobs we did was for 
one of our best but most particular cus- 
tomers. Frankly, he was doubtful when he 
called for his car. But after driving awhile 
and ‘feeling’ the remarkable improvement 
in carbon-free engine performance, he 
actually drove out of his way to come back 
and thank us for selling him the extra 
Carbon Blaster service.” 















They say that truth is stranger than 
fiction. ..and after you've read this 


EE Case History report, you’ll believe in the 
saying, too. Because who would ever imagine that a completely 


new type of service equipment could turn a good but tough 
customer into one of your shop’s biggest boosters? Yet that’s 
exactly what happened a few months ago at Kailer-Youngquist, 
Inc., of Chicago, Illinois. Rated as one of the country’s foremost 
Oldsmobile dealers, they had hardly had time to try out theit new 
Kent-Moore “Head-On” Carbon Blaster when who should drive 
in but ... Wait, though. Let’s take actual testimony from the four 
persons involved. 


THE MECHANIC—Eari R. Boston, Jr., 
Tune-Up Specialist, who says ... 


“When I first saw our new Kent- 
Moore ‘Head-On’ Carbon Blaster 
...and when I considered the job 
it was supposed to do... I couldn’t 
believe it. Who ever heard of 
cleaning carbon out of combustion 
chambers without removing the 
cylinder head? And doing it witha 
blast of rice to boot! Next day, 
though, we had an engine that 
needed a major overhaul. So I 
blast-cleaned a couple of cylinders 
first just to see what kind of a job 
the machine would actually do. 
And believe me, those were the 
cleanest combustion chambers I’ve 
ever seen bar none! Since then I’ve 
used the Carbon Blaster several 
times a day, and it sure takes the 
guesswork out of tune-up adjust- 
ments.” 
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corporation, is designed to assure 
door repair jobs done accurately, 
in less time, and at lower costs 
because the necessity of remov- 
ing the upholstery, glass and door 
hardware is eliminated. 


* * * 


Logoset Introduced 


Development of Logoset, a new 
coating material for polyester, lami- 
nates, and availability of samples, 
are announced by M. A. Self, presi- 
dent of Bee Chemical Co., 13799 
South Ave. “O,” Chicago 33. 


* * * 


Lock System Bulletin 


New Products | 


| 
‘Continued from Page 46) 
| 
| 
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industrial plants by Chicago Lock 
|Co., 2024 N. Racine Ave., Chicago 
14. The system is built around a 
seven-pin-tumbler lock, used in 
‘burglar alarm, parking meter and 
coin-operated equipment systems, 
the company states. 


4 * * 








Tractor Repair Book 
The 1951 edition of “Implement 
and Tractor Shop Book,” covering 
repair and job pricing for overhaul 


eet | 


WATERPROOFS IGNITIONS — Any amount 





jin 1948, 1949 and 1950, has been 4N- ing if the distributor, coil, spark plugs and 
;nounced by the farm equipment | battery have been processed with Elek-Trik 
|newspaper, Implement and Tractor, Seal, claims its maker, Elek-Trik Seal Labora- 


of wheel type farm tractors built | of water will not prevent a vehicle from start- 


1951 


Paste Cleaner for Whitewalls 


| Said to Remove Oil, Grease 
A paste cleaner for whitewall 
|tires is announced by Swaco Prod- 
| ucts Corp., Hollis, N. Y. 
| The cleaner, Swaco states, re- 
|moves oil, grease and solvents, the 
weakening agents of tire carcasses. 
It is sold in five-gallon and one- 
gallon pails and in a two-pound 
consumer can. 


4 » + 


| Raybestos Offers Chart 
On Brake Block Setup 


Raybestos division of Raybestos- 
Manhattan, Inc., P. O. Box 1021, 
Bridgeport 2, Conn., announces the 
availability of a brake block instal- 
lation guide in chart form. 

This technical data on brake 


A six-page bulletin is being of-|Graphic Arts Bldg., Kansas City tories, 161 W. Elm St., Chicago. The liquid is| block installation is said to show 


fered on a new lock system for|6-W. 


THE CUSTOMER—John R. Meyers, 2912 N. Lowell, Chicago, who says... 


“I’m that hard-to-please customer Mr. Youngquist so politely mentioned. 
But I’m not ‘cranky’ anymore! Not after the job they did on my car with 
their ‘Head-On’ Carbon Blaster machine. Thinking back, though, if you 
had driven my car before they cleaned out the carbon, you wouldn’t 
have blamed me for being sore. It had lost its power. It had no pep. 
And on top of that, every time I'd step on the gas, the engine would make 
a noisy ‘pinging’ sound. I still don’t understand how that Carbon Blaster 


did it. But there was such a 
that I honestly thought they’d 


and told ’em that, if anyone ever questions the value of their Carbon Blast 


Tune-Up job, just have ’em 


| applied with a brush. 


big improvement in the car’s performance 
installed a new engine! So I went right back 


call me. I know from experience that it’s 


the best service investment any car owner can make!” 





brake diagrams indicating location 


hd 


THE SERVICE MANAGER—MsM. F. Lykins, Kailer-Youngquist, who says... 





KENT-MOORE ORGANIZATION, INC. 


ENGINEERS AND MANUFACTURERS OF SPECIAL AUTOMOTIVE SERVICE TOOLS AND EQUIPMENT 
M Executive Offices: 5-105 General Motors Building + Detroit 2, Michigan 





“Take it from me. If every piece of equipment we have in our shop 
did its job as well as the ‘Head-On’ Carbon Blaster removes objection- 
able engine carbon, a lot of my troubles would be over. Look at it 
this way ... You've already heard of how well it pleased one of our 
service customers. Now add to that the fact that he alone has already 
sent us eight to ten new customers for the same Carbon Blast Tune-Up 
Special. Then consider the importance of not having one of the jobs 
we've done with the machine come back with customer complaints. And 
there you have the makings of a profitable, paying piece of service 
equipment. Our ‘Head-On’ Carbon Blaster has paid for itself many times 
over, and we're already thinking of buy- 
ing our second machine. We believe it’s 
the best investment we can make. And 
we know you'll find that it can do a good 
job in your shop, too.” 
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of “forward” and “reverse” shoes 
with various “cam” arrangements. 
| * : * 





| FOR HIGH LUSTER FINISHES — Cro-Plate 
|Co., Inc., 747 Windsor St., Hartford, Conn., 
has announced development of a bench model 
west-blaster called Cro-Hone jr. The blaster 
has no moving parts or circulating pumps, 
resulting in low maintenance costs, the com- 
pany states. It uses a fine abrasive, suspended 
in a water carrier, which is forced against 
| the object to be cleaned by air pressure 
| through a siphon jet gua. 





Chek-Chart Releases 


1951 Lubrication Guide 


The 1951 Chek-Chart automo- 
tive lubrication guide is ready for 
delivery, Chek-Chart Corp., 31 E. 
Congress St., Chicago 5, an- 
nounces. The guide consists of 
128 pages covering cars from 1941 
through and including all 1951 
models. plus charts on the more 
popular 1940 models. 

In addition to the individual 
diagram lubrication charts, there 
is a general instruction section 
of 13 pages on the servicing of 
automatic transmissions. 

+ + * 

Savings with Gray Iron 


A manual called “Metallic and 
| Nonmetallic Coatings for Gray 
Iron” has been published by Gray 
Iron Founders’ Society, Inc., 210 
National City-East Sixth building, 
Cleveland. It outlines process 
economies and indicates how indus- 
try can conserve essential alloys 
jand still maintain normal produ-- 
tion. 








| MASKING TAPE — Behr-Cat masking tapes 

|are now available in a new line. The tapes 

are said to be of correct tackiness, more 

flexible, and resistant to dampness and mois- 

ture. The product is prepared by Behr-Man- 
ning Corp., Troy, N. Y. 

| x * 


* 
Press-A-Lite Offers 
3-Way Display Kit 

Press-A-Lite Corp., 432 Fourth 
Ave., New York 16, has announced 
a three-way kit for displaying the 
automatic cigaret lighter and dis- 
penser for automobiles. 

Each unit in the kit can be dis- 
played separately with one of the 
insert cards. The kit is designed 
for easy packing for the conven- 
ience of jobbers, the company said. 

+ * ” 


MoPar Cites Undercoating 


For Ease in Spraying 

An undercoating which has been 
proved, according to Chrysler Corp. 
engineers, to be especially safe for 
spray equipment is the newest ad- 
dition to the MoPar line of auto- 
motive parts and accessories. They 
say the undercoating is unusually 
easy to spray, will not “sag” after 
it has been applied and contains 
no sand or other coarse fillings. 

John O. Huse, sales manager of 
Chrysler Motors Parts Corp., states 
that the new undercoating is un- 
usually effective for deadening road 
|noises. Laboratory tests show that 
lat 70 degrees it muffles sound at 
lithe rate of six decibels a second, 
he said. 





Xl 
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In the Hopper 


A bill to increase the maximum | proposed 15-year highway construc- 
speed limit on Delaware’s highways | tion program. 
to 60 miles per hour was defeated 2 * 
by the Delaware house, but was Missouri Speed Bill 


still left in a position for reconsid- : a 

eration. Missouri's senate passed and sent | 
*. * * |to the house a bill which would set | 

‘ ke vehicle speed limits of 65 miles an| 

Oregon Passes Bill Hiking hour between sunrise and sunset | 

Ton-Mile Taxes and 50 miles an hour at night or) 


The Oregon senate has passed when beara 4 — 500 feet 


house bill 465, which boosts the 
ton-mile taxes to be paid by com-| Del. Senate Passes Bill Greenville Auto Sales Honored— 


mercial venicies. 4 Requiring Turn Signals This Ford dealership in Greenville, S$. C., has received the Four-Letter award for the second 
In combination with house bill Delaware’s .senate has passed time. Left to right at the presentation: W. G. Briscoe, zone representative; R. G. Borough, 

665, reducing truck license plate and sent to the house a bill which | assistant district manager; L. J. Forrester, dealer; C. Gordon Johnston, district manager, and 

fees, the average truck will pay 7 - c i i 1 lJ F. Berry, dealership secretary-treasurer 

ercent more into the highwa: would require directional signa . F. Y. y . 

oe Ss = lights on all new cars licensed | -——————— _eeeen 

fund. Bigger vehicles will pay up 








to 33 percent more, it is estimated,| i" the state after duly. the Portland Gasoline Dealers|would have limited taxis to those 
while small trucks, in some in- : ee Assn., and contested by the inde-|licensed on Dec. 1, 1949, or one for 
stances, will pay less than before. | Self-Serve Gas Stations pendent service station operators |every 1,000 residents. 


es is Banned in Oregon and gasoline dealer associations * * 
N. H. Gas Tax Hiked Self-service gas stations have | throughout the state. California Committee 
A one-cent increase in New|been banned in Oregon. The mea- Ss 6S 


Approves Inspection Bill 
Hampshire's gasoline tax has been |Sure was passed by both houses of : , 

ened into fm by Gov. Sherman |the legislature, and signed by Gov. Massachusetts Taxi Bill _in spite of strong protests from 
Adams, and took effect on May 1.|Douglas McKay, Chevrolet-Cadillac A bill to restrict issuance of taxi|the California State Automobile 
The levy, now five cents a gallon, | dealer in Salem. licenses received small support in|Assn, and many private dealers, 


will be used to finance the state’s! The measure was sponsored by!the Massachusetts house. The bill |the transportation committee of 











Better Homes & Gardens is MORE than one of the 3 BIGGEST man-woman 
magazines — it’s ESPECIALLY BIG in better automotive customers for you ! 


BHG is BIG in car ownership! These typical BH&G pluses are vital to you. No other 
3%-million man-woman circulation can offer so 

Almost all BH&G families own cars—and nearly many. That’s why BH&G is an all-important year- 

¥%-million own 2 or more! What a sales and service round boost to your selling efforts! 

market! 


BHG is BIG in cor usage! 


Few “Sunday-Only” drivers here! BH&G families 
are mainly suburbanites whose cars are essential 
transportation every day! Yes—and almost 2-million 
BH&G families take vacation trips, too! 


\) 
BHG is BIG in car upkeep! R\ 
A 


With above-average incomes (over 14-million BH&G 
family heads are executives or professional men) 
these families keep their cars in tiptop condition. 
Good business for all accessories and services! 


RAN 





Serving a SCREENED MARKET of 3'2-Million Better Families 


MEREDITH PUBLISHING COMPANY, Des Moines, iowa * * 











the state legislature has approved 
a bill to make compulsory once-a- 
year inspections of brakes and 
headlights of California’s more 
than 5,000,000 motor vehicles. 
Another inspection bill is receiv- 
ing consideration of California 
legislators. It would require motor- 
ists to have their brakes, tires and 
headlights inspected twice a year. 
. a . 


Ohio House Passes Bill 


For Casual Sales Tax 

The Ohio house has passed the 
|Mechem senate sales tax bill. 
| Under the terms of the bill, all 
casual sales of automobiles will be 


taxed. 
* * * 


|New Hampshire Kills 
|More Aid for Localities 


The house committee on munici- 
|pal and county government turned 
|down a proposal to increase the 
|percentage of vehicle fees paid to 
‘local government units in New 
| Hampshire. 


The bill would have increased 
the amount by about 33 percent. 
The measure met defeat in the 
house. 

+ * > 


Florida Truck Bill 


A bill requiring electrical safety 
|signal devices on large trucks and 
trailers was passed by the Florida 
senate and sent to the house. 

* + * 


Florida Hears 2 Bills 
On Safety Operations 

A bill introduced in the Florida 
legislature would permit big trucks 
or buses to use three red emer- 
gency reflector warning devices in 
lieu of three red flares or red elec- 
tric lanterns presently required for 
night operations. 

Also introduced was a bill which 
would require all motor vehicles to 
be equipped with safety glass of a 
type approved by the state depart- 
ment of public safety. 

* . * 


California Eyes Measure 
To Increase Truck Speed 

The lower house of the California 
| legislature has approved a measure 
increasing the minimum truck 
speed from 40 to 50 miles per hour. 
| The assembly had only recently 
rejected two such measures. The 
bill was requested by truckers, and 
opposed by the highway patrol. It 
will now go to the senate for con- 
sideration. 

+ * 


N. H. ‘Careless’ Offenders 


House bill 331, which sets up a 
new classification of vehicle offense 
|—“operation of motor vehicles in a 
|careless or negligent manner’’—has 
|been approved by the New Hamp- 
| shire house. 


‘Conn. Assn. F ights 
Measure to Limit 
Finance Charges 


Carl R. Lane, executive vice- 
president of the Connecticut Auto- 
motive Trades Assn., has offered 
|strong opposition to a legislative 
|proposal limiting finance charges 
to $50 on vehicles sold in Con- 
| necticut. 
| Lane opposed the proposal at a 
|hearing before the general assem- 
| bly’s judiciary committee, where he 
|was supported by automobile deal- 
ers, finance companies and bankers. 
The bill was introduced by Sen. 
| Harold E. Borden, Hartford Demo- 
| crat. 
| Lane said stringent legislation 
against all dealers to control a few 
allegedly unscrupulous dealers 
would be extremely unfair to the 
|overwhelming majority of fair op- 





|erators. He described the $50 limit 
as “unreasonable.” 


John R. Thim, appearing for 
General Motors Acceptance Corp., 
joined Lane in the opposition. 
Terming the bill unfair, Thim said: 
“If you pass this law, the poor 
suckers won't be able to buy auto- 
mobiles on time in the state of 
Connecticut.” The GMAC counsel 
used the “poor suckers” descrip- 
tion in response to Sen. Borden’s 
opening statements. 


Sen. Borden had said he was 
(Continued on Page 62, Col. 1) 
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Merchandising 


Memos to Dealers 








_ 






By Bob Finlay 





and it|rock the car vigorously back and 
in| forth to help work the oil into the 
was put before the pub-/| springs (omit if you own a ’49, '50 


— tax problem on cars 
could be the dominant one 


the future 
ic in a striking manner the other! or ’51 Ford). Be sure not to breathe 
lay by Dick Price Motors (DeSoto), | for about 10 minutes while spraying 
ithe springs or you may oil the in- 


Dallas. 
A ballot form was used for the! side of your lungs, which is bad. 
headline: “7. Be sure not to miss any place 


that should be lubricated as it may 
| cost you the price of 20 grease jobs 
for repairs 
“8. Don’t forget little places like 
the door catches and hinges; also 
generator, distributor, hood hinges 
and control rods under the hood. 
“9. Promote some distilled water | 
| somewhere and a battery hydrome: '! 


“Which are you going to do? 
Wire your congressman ... or 
pay as much as $334.23 more for 
your new car.” 

Copy says: 

“Already nearly 25 percent of | 
what you pay for a new car is taxes | 
already your new-car dealer is/ 
compelled to pass on to you a 3'2 
percent car price increase recently | 
established by the government... 
“Already another government 
regulation has compelled you to pay 
one-third down and limited your 
time payments to 15 months... 

“And now a bill being consid- 
ered by the Ways and Means 
committee of Congress would in- 
crease the present 7 





lter so that you can test and refill 


| service customers with an informa- 


your battery. 

“10. Assemble the family vacuum | 
cleaner and clean the upholstery 
and wash all the windows with a} 
soft chamois. 

“11. Be sure at this stage that 
you have a curbstone mechanic 
handy to make a safety inspection 

fan belt, muffler, brakes, lights, 
etc. 

“12. Now you're set for the fin-| jg 
ishing touch. Buy a tire pump, and | 
tire guage so you're certain to in- | 
flate your tires to the proper pres- | 
sure SO as to avoid excessive tire | 
wear.’ 

Then came the 
suggestion: 

“Or if you'd rather not be both- 
ered with all this, we'll do a first 
class lubrication job for $1.50.” Il- 
lustrations show how it is done at 


more practical 


Opened in Archbold, 0.— 


of floor space, 
grand opening 


Ehlers’ shop. | 

— plete details on the agency’s service 
Be 7 a | facilities. 
Spring Conditioning ‘in tie Ce ee Coe 


Ceres MOTORS (Chevrolet), |tioned Today,” was the theme of 
4 Utica, N. Y., attracted spring | the ad which featured a cartoon of 
a family loaded into a car and en- 
joying a springtime ride. 


tive n newspape r ad which gave com- 





Christy Motor Sales (Chevrolet) has opened its new home which contains 12,000 square feet 
including a three-car display room. Approximately 8,500 people attended the 


| Year’s Gas 

| RrRown MOTOR SALES (Nash), 
Buffalo, made a bid for new- 

car business by offering a year’s 

supply of gasoline with the pur- 

chase of a new Nash. 


TOMOTIVE MANUFACTURERS! 


eral excise tax on new cars to 20. Build “dal: aly ppl dy ab “Custom Coil Spring Units into Your 


oercemt, 

“Already millions of people who 
need cars in the conduct of their 
work are priced out of car owner- 
ship. 

“This new tax threatens to in- 
crease the cost of even the lowest- 
priced car beyond the reach of mil- 
lions of additional potential buyers 

and increase the cost of larger 
cars as much as $334.23...” 

A box indicates that taxes al- 
ready total $500 on a $2,000 car. 
These figures are given: 

Manufacturer’s income tax, $200; 

U. S. Old Age and Unemployment | 
benefits, $13; transportation tax on | 
freight rate, $3.60; present excise | 
tax on car, $87; excise tax on tires, | 
oil, gas, radio and heater, $20.40; | 
state omnibus, 1.1 percent tax on 
car, $22: license plates and title, | 
$13; dealership property tax, $20, 
and dealer income tax, $135. 

Another table gives the proposed 
additional tax on 20 different cars, 
running from $159.77 to $334.23. 

The ad points out: 

“You—the public—will pay all 
of this 31 percent tax ... You 
—the public—must make your at- 
titude felt.” 

Price’s only 

the ad is a line 
public service 
Price Motor Co., 
Dallas, Tex.” 


* * * 


identification with | 
in small type: “A| 
message of Dick} 
2100 N. Harwood, 


Voving Fast 
N SOUTH BEND, IND., Scher- 
man-Schaus-Freeman Co. (Stude- 
baker) reports that during the two 


months of March and April, 284 sk 
used cars were sold by the firm to 
people in the area. 


“Here's Actual Proof!” copy said, 
following up with the names of the 
284 purchasers 

* * 


ere ee tt ee | ae) 
extra pocketed coils into backside 
Cie ae a ere ma 
suit car owners’ preferences. 


Grease Your Own? 
OU EHLERS Fifth Avenue Ford 
4 in Gary, Ind., headlined an ad: 
How to Grease Your Own Ford.” 


The instructions included: 
‘1. Put on your dirtiest clothes 
ind an old cap so you can crawl 


inder vour car. 

“2, Jack your car up with four 
jacks or dig a hole in your drive- 
way or garage so you can get 
under the car. 

“3. Buy a supply of the proper 
transmission, differential, universal 
oint, water pump and chassis 
rreases, five grease guns, a spring 
pray gun and some spring pene- 
trating oil 

“4. Equip vourself with 
ood strong words you like to use 
on the fittings where the grease 
foesn’t want to come _ through 
<eep using these words until the 
rrease comes out on the other side 

“5. Buy yourself a complete set 
of wrenches to use on the cases 
that must be opened to inspect 
the lubricating supply inside. Also 
get some new skin to graft on 
your knuckles when the wrench 
slips. 

“6. Fill your spray gun with pene- 
rating oil and spray on the springs. 
ret your neighbors to help you 


lots of 


‘Cwoose YOUR Own CamForr” 


Cars and Trucks . . . So Your Dealers Can Add EXTRA 


age 


Ol 


a Tey) sn 








Pocketed Coils and Sell Personalized Custom Comfort 


siz 
A 


L. A. YOUNG SPRING & WIRE CORPORATION 


Main Offices: 9200 Russell Stree?, Detroit 31, Michigan ...World’s Largest Manufacturer of Diversified Wire Products 
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(Continued from Page 28) 


to be filled in reasonable volume, 


it is reported by Rohm & Haas Co., 
manufacturer of acrylic sheet and 


molding powders. 
* * x 


White Branch in Canada 
MONTREAL.—Opening of a new 


space. Present district headquart- 
e are at 21st St. and Eighth Ave. 


| * * * 


Auto Items by Air 


CHICAGO. — Automobiles, parts | 


|and accessories ranked among the 


|top 10 revenue-producing commodi- | 


branch in Quebec City by White |ties air freighted by United Air 


Motor Co. of Canada, Ltd., is an- 
nounced by L. M. Hart president. 
The branch location is being com- 
pletely remodeled in order to fur- 
nish complete parts and service. 
Hart announced the appointment of 
Gerald R. Gohier as branch man- 
ager of the Quebec branch. 
* * * 


Goodrich in Birmingham 

BIRMINGHAM, Ala.—A new dis- 
trict office and warehouse for the 
replacement tire sales division of 
B. F. Goodrich Co. will be erected 
at First and Twelfth Sts. here, it 
is announced by C. S. Milliken, 
Birmingham district manager, 

The one-story building will have 
a total of 13,175 square feet of floor 


Lines last year, according to E, L. 
Dare, manager of cargo sales. 
Other major items were machines 
and machine parts, flowers and 


wearing apparel. 
cd + 


Inland Breaks Marks 


ana Harbor works established 56 

production and operating records 

in March, making it the biggest 

month in the 50-year history of the 

steel mill, it was reported last week. 
« * * 


Heart for TV 


SPRINGFIELD, Mass. — The 
Springfield Street Railway Co, has 
announced it will attach supres- 
sors to the generating system of 





“LOVE THAT FENDIX” say 


Dealers and Service Managers... 


Dealers everywhere are switching to FENDIX. Its 
wonderful merchandising award plan keeps serv- 
ice men and salesmen plugging for undercoating 
sales ... bringing in extra profits of $15 to $20 
per car. Dealers prefer FENDIx too, because each 
drum contains more solids. ..more cars are under- 
coated per drum. And dealers find that FENpDIx 


reduces free labor 


time on new car squeaks and 


rattles, as well as giving them cars with a higher 


re-sale value when customers come around to trade. 


P. S. to dealers: 


Get the facts and you'll switch to 
FENDIX, too. Contact your near- 
est jobber or write direct. Why 


not do it now? 





THE AUTOMOBILE 
PROTE 


SOUND DEADENER 






Tive COati 


a 





Hoppy, His Cookies, His Fruehauf— 

| Hopalong Cassidy's horse may stand him in good stead on the wide open ranges, but 
when the film star went to New York he called on a Fruehauf truck trailer. Hoppy's invasion 
lof Gotham wasn't to fight villains in “‘hoss opperys,"’ but to ‘'plug’’ sales of Hopalong 
Cassidy cookies. The trailer—one of six owned by J & S Delivery Service of Linden, N. J. 


walls and floors in office buildings 
and institutions, it is announced by 
William P, Drake, sales vice-presi- 
dent. Designated the Maintenance 
Chemicals department, it is headed 
by Horace F. McIntyre. 


x * * 


nearly 90 buses in order to elimi- 
nate interference on television sets. 
4 * a: 


Pennsalt Maintenance 
PHILADELPHIA.—Pennsylvania 
Salt Mfg. Co. has formed a new 
sales department to serve industry 
and business in maintenance work, 
from heavy duty cleaning of rail- 
road equipment to the cleaning of 


American Standards Award 
NEW YORK.—A certificate of co- 
operation has been presented to the 









Service managers ‘“‘love’’ FENDIx because there 
are over 5,280 gifts to be earned for using FENDIX. 
Home furnishings, sports equipment, television 
sets ... almost anything you name can be earned 
by using FENpIx. What’s more, your men like 
FENDIX because it sprays freely and easily... 
doesn’t foul up equipment... goes on in a con- 
tinuous, uniform coating. FENDIX men train serv- 
ice men how to use FENpDrIx best. They stay on the 
job until service men do a job quickly, efficiently 
and easily. 


2. 


AX 


via) 


gifts. Contact your nearest FEN- 
DIX jobber or write direct. Why 


Yr Mie (UL: 
43 e ® , = P. S. to service managers: 
: | HY Get the facts on FENDIX and 
% start earning those wonderful 


not do it now? 


NOX-RUST CHEMICAL CORPORATION 
2433 S. HALSTED STREET, CHICAGO &, ILLINOIS 
EASTERN DIVISION, 201 DAVISON CHEMICAL BUILDING, BALTIMORE 1, MARYLAND 
WESTERN DIVISION, 725 SECOND STREET, SAN FRANCISCO 7, CALIFORNIA 


| —is used in transporting bakery goods between Elizabeth and New York on a contract basis. | 


CHICAGO.—Inland Steel's Indi- | 


American Standards Assn. by the 
Economic Cooperation Administra- 
tion. The certificate was given in 
| recognition of ASA’s assistance and 
cooperation in helping technical 
missions from overseas coming to 
this country to study U. S. stan- 
dardization and simplification prac- 
tices and techniques. 

* * * 


| Goodrich Tank Order 





AKRON.—When one-third of a 
mile of railroad tank cars start 
jrolling into the B. F. Goodrich Co 
yards here, the rubber firm will 


- begin work on what is believed to 


be the largest order ever placed 
for rubber-lining of tank cars. Ap- 
proximately 24 tons of rubber will 
be needed to line 40 tank cars, each 
| of 8,000-gallon capacity. 

* 


* + 


Jambor Opens Warehouse 


MILWAUKEE.—Jambor Tool & 
— Co., Milwaukee 10, an- 


nounces the opening of a new 
warehouse to render faster service 
to jobbers in the Carolinas, Missis- 
sippi, Georgia, Tennessee, Alabama 
and Florida. The name of the ware- 
is Warehousing & 
734 W. Peach- 


house branch 
Distributing, Inc., 
tree St., Atlanta. 


* + * 


API Honors Ober fell 


| 
| TULSA, Okla—A “certificate of 
'appreciation” has been presented 
by the American Petroleum Insti- 
|tute’s refining division to G. G. 
|Oberfell, a consultant to the Re- 
construction Finance Corp., which 
handles the nation’s synthetic rub- 
ber program. Oberfell, formerly re- 
| sonwee vice-president of Phillips 
| Petroleum, received the honor for 
| his service to automotive research 
and conservation of natural re- 
sources, ‘ 
* * 


Al-Fin for German Firm 


HAGERSTOWN, Md.—A license 
|for the manufacture of bi-metallic 
| automotive components through use 
'of the Al-Fin process has been 
|granted to Aluminiumwerke Nurn- 
| berg, Nurnberg, Germany, the Fair- 
‘child Engine and Airplane Corp. 

(Continued on Page 51, Col. 1) 


Traffic Tangles 
Cited as Serious 


Trucking Problem 


ST. LOUIS.—One of the most se- 
rious problems confronting the 
trucking industry today is the un- 
winding of truck traffic tangles, 
according to Austin C. Knetzger, 
executive secretary of the Assn. of 
Team and Truck Owners, Inc. 


To prove his point, Knetzger cited 
a study made by Liberty Mutual 
Insurance Co. which revealed that 
almost 40 percent of total time 
spent in pickup and delivery serv- 
ice represents delay. 

Operating costs range from five 
to 10 cents per minute, depending 
;}upon the area and type of truck 
used, he said. 10-minute delay, 
| therefore, represents from 50 cents 
| to $1, which must be compensated 
for in charges paid, he said. 
| Loading and unloading are the 
|main causes of delay, Knetzger 
| stated. These delays include: no 
| passing clearance, waiting for a 
|dock, manipulation into the dock 
|and pull-out. 





Mothballs 


Service Process Urged 


For Civilian Use 


Industry has been advised to take 
a page out of the armed forces’ 
book and put its unused valuable 
civilian production equipment in 
“mothballs” until the present de- 
fense emergency is over. 


The proposal came from R. A. 
Guyer, vice-president of DeVilbiss 
Co., spray equipment manufacturer, 
of Toledo. Spraying a _ weather- 
tight, cocoon-like covering over 
temporarily unneeded equipment or 
machines, for the “duration,” is 
actually a low-cost, easy method 
of protecting against rust, rot and 
ruin, Guyer said. 

Only four steps are required to 
make a protective “cocoon,” he 
added: (1) place cloth tapes over 
equipment to form a lattice-like 
framework; (2) spray a webbing 
material between tapes; (3) spray 
a sealing material over the web- 
bing; (4) insert silica gel to absorb 
moisture. 
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(Continued from Page 50) 


has announced. The Al-Fin process, | cent 


developed by Fairchild, is a method 
of molecularly bonding aluminum 


and its alloys to iron or steel. 
* * * 


Resistant Fabric 
NEW YORK.—A waterproof fab- 
ric, which is said to be resistant 
to flame, oil, acid, alkali and mil- 
dew, has been developed by United 
States Rubber Co. The lightweight 
material, Fiberthin, is made of ny- 
lon fiber and plastic. 
7. o 
HPL Mfg. Moves 
CLEVELAND.—HPL Mfg. Co., in 
celebration of its 10th year of oper- 
ation, has moved to new quarters 
at 15210 Miles Ave., Cleveland 28. 
The new facilities will allow more 
efficient operation, according to the 
president, Ray A. Hedberg. 
J + 2 
Buses Use Lumite 
MIAMI.—Florida Greyhound Bus | 
Lines is reported to have installed | 
Lumite woven saran fabric head-| 
rests in 125 buses, after testing it 
on some of the buses for approxi- 
mately six months. Lumite saran 
is woven by the Lumite division of 
Chicopee Manufacturing Corp. of | 
Georgia. 





* * * 


Ky. Tourists Rise 

FRANKFORT, Ky.—Tourist trade 
in Kentucky jumped from $127,- 
000,000 in 1947 to $293,000,000 in | 
1950, according to N. A. Chrisman, 
president of the Kentucky chamber 
of commerce. 

* * + 


Petroleum Safety 

NEW YORK.—tThe petroleum in- 
dustry in 1950 achieved the best 
safety record of its history, accord- 
ing to the American Petroleum In- 
stitute. The number of employes 
fatally injured or permanently dis- 
abled during 1950 was 81, a 26 per- 


Army Needs It 


B. F. Goodrich Itemizes 


Rubber Outgo 


AKRON.—Every B-36 
2% tons of rubber! 

Every five-ton Army truck takes 
over 500 pounds of rubber! 

Every Jeep takes 90 pounds of 
rubber. 

And every 12-man rubber life raft 
ealls for 100 pounds, and _ inflat- 
able bridge pontoons call for 200 
pounds each. 

This, says B. F. Goodrich Rub- |} 
ber Co., is where the rubber goes. | 
The company expects to set an all- 
time record this year by processing 
an estimated 1,260,000 tons of man- | 
made and crude rubbers for civil- 
ian and defense needs. 





includes 


Dudley Returns 
To England 


NEW YORK.—Having completed | 
a coast-to-coast survey of dealer} 
needs in this country, Joseph Dud- 
ley, vice-president of Austin Motor 
Co. (England), last week sailed | 
aboard the Queen Mary for Eng-| 
land. 

Dudley plans to confer with other 
top company officials on the possi- 
bility of supplying what he said is 
the growing American demand for 
Austins in the face of Britain’s 
curtailed steel supply. 





Bendix Workers Urged 
To Conserve Materials 


BALTIMORE.—A campaign to 
prevent waste of hard-to-get 
materials has been launched by 
Bendix Aviation Corp. in_ its 
plants here. Slogan of the drive 
is: “Save Materials—Save Jobs— 
Serve Your Country.” 

Cooper, cobalt, aluminum, zinc 
and brass, as well as finished 
components such as tubes, re- 
sistors and special glass products 
have been listed by Bendix as 
hard-to-get items on illustrated 
Posters, 











improvement over the 109 


reported for 1949. 
* = + 
Laker Spring Rolling 
MEMPHIS.—F. J. Laker, presi- 
dent of the Laker Spring and Tire 
Co., recently-formed business at 
300 Madison St., Memphis, has an- 
nounced that the firm has begun 
limited production of springs here. 
7 + * 


Freight Charges Aired 


CROWN POINT, Ind.—A study) 


entitled “Freight Allowances and 
Equalizations” has been published 
by Huey G. Huhn, 326 N, Court St., 
here, Priced at $1 each, the book 
brings out phases of the problems 
which have not been previously 
analyzed. 
* + * 


MacMillan Distributor 
CHICAGO. — MacMillan Petro- 
leum Corp. has appointed a new 
distributor for the Chicago area, 
MacMillan Distributing Co. The 





eeeeiy 


SEs 


AUTOMOTIVE NEWS, MAY 14, 1951 


| new firm is a subsidiary of Sov- 
lereign Oil Co., headed by Samuel 
|R. Stiefel. 


* * * 


Plan Nickel Increase 
OTTAWA.—International Nickel 
|Co. of Canada will install emer- 
gency facilities to increase nickel 
production by 1,000,000 pounds a 
month to 21,000,000 pounds, it has 


| been announced by the company. 
* * + 


To Ease Parking 
SAN ANTONIO. — Construction 
|has been started on this city’s first 
open-side, multi-story parking gar- 
age. The 153,710 square foot, four- 
level structure will handle 450 cars 
and will cost approximately $360,165. 


= * * 





Navy Battle Suits 

NEW YORK.—U. S. Rubber Co. 
has developed a flexible expanded 
plastic which is being used in pro- 
ducing a vest and watertight face 
seal in quick-donning battle suits 
for the Navy. The plastic, extreme- 
ly light in weight, can also be used 
for life vests. 


Need a merchandising pick-me-up? You'll 
find helpful pointers in Bob Finlay's Mer- 
chandising Memos column in AUTOMOTIVE 
NEWS. 
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I-H Delivers t6 Cleveland Police— 





These eight ambulance patrol cars are the first of a series which International Harvester is 
selling to the Cleveland police department. The entire order is for 19 trucks with Metro 
bodies. When they are not being used as ambulances and emergency rescue units, the cars 
are part of a mobile patrol force. When the police department was first motorized, in the 
1930's it purchased a fleet of 25 International panel trucks. 


Central Services 


To Run Bob Ford 


DEARBORN.— John Ford has 
taken over Bob Ford, Inc. (Ford), 
Dearborn, and the dealership will 
be managed by Central Services, 


nt 







= 
4 








Inc., according to John M. Harvey, 
Central general manager. 

Ford, one of the sons of the late 
Bob Ford, is president of the new 
firm. Central Services operates 19 
Ford and Lincoln-Mercury dealer- 
ships, Harvey said, although the 
Dearborn operation is their first in 
the Detroit area. 


1909 “BOTTLENECK” 


When two motorists met on a narrow 
street in the early days of motoring in 
Boston, it was the custom to flip a coin 

to decide who would back up and 
let the other motorist proceed. 


“bottlenecks” in your Service operation! 


You can handle up to 40% more volume with your 
present service facilities when you put Servis-Dis- 
patcher’s efficiency to work for you. Whether you 
write a few hundred or thousands of Repair Orders 
a month, this inexpensive production control system 
helps you eliminate costly confusion by coordinat- 


ing all your service 


facilities for maximum efficiency. 


Servis-Dispatcher’s planned scheduling turns waste- 
ful, unapplied time into extra profits . . . eliminates 
troublesome “bottlenecks.” In addition, your serv- 
ice salesmen know what types of jobs can be ac- 
cepted and can make accurate time promises to your 
customers. Discover how easily you can convert un- 
applied time into extra profits! Fill out and mail the 
coupon below to get more information on this effi- 
cient production control system. 


saies 


- one of the 


several hundred 


s aids and operating systems 


that build and protect your profits, 


produced by Reynolds & Reynolds 





CELINA, 


OFFICES 
WESTERN BRANCH: 3044 RIVE 





The Reynolds & Reynolds Company 


Please send me information on the Servis-Dispatcher System, 


a a 


I I  atascetciaiciedaniahirseicini ae 


Address. —_—— 
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| Celina, Obio 
| 

| 

| 

| 

| City. 


The REYNOLDS & REYNOLDS Company 


OHIO 


IN PRINCIPAL CITIES 


RSIDE DRIVE, LOS ANGELES 


State 
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Oil Center Group 


Grants Refunds 


CHICAGO. — Refund checks to 
sponsors constituted the final step 
in the dissolution of the 
Petroleum Marketers Assn., it was 
announced here by Raymond Shaw, 
general chairman of Chek-Chart 
Corp., who was president of the 
association. 

Shaw said the association, which 
was formed to operate the Oil In- 
dustry Service center at the 1950 
Chicago Fair, was an outstanding 
success. Refunds to the 19 oil com- 
panies and two allied associations 


Advertisement 
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| which sponsored the event amount- 


ed to $18,282.97—approximately 11% 


|percent of the amount put up by 
the 


sponsors. 


| Dealers Form Association 
Midwest | 


In Becker County, Minn. 

The Becker County (Minn.) Au- 
tomobile Assn. has been formed. 
Harris Borstad was elected presi- 
dent. 

The organization has a potential 
membership of 18 dealers in the 
county. Other officers are: F, A. 
Squires, vice-president; M. L. 
Agrell, secretary-treasurer, and 
Lawrence Schram, director. 


Trucks on Farms Double in 10 Years 


Nearly one-third of the nation’s 8 
million trucks are now located on 
farms. There has been a tremendous 
growth in the number of farm- 
owned trucks in the last 10 years. 
In 1940, trucks on farms numbered 
a little over a million and in 1945 a 
million and a half. Today there are 
over 2% million. 


Increased truck ownership, 
according to Farm Journal, the 
nation’s largest rural magazine, is 
evidence of the increased mechani- 
zation which has enabled the farmer 
to produce more and earn more. A 
major portion of a farmer’s con- 
siderable capital investment is 
in mechanized equipment. Farm 
Journal points to the general high 
level of rural prosperity as evidence 
of the fact that mechanization has 
paid off. 


Recognizing the importance to 


vo 


on 


| of 
| Farm 


farmers of greater mechanization 
and the importance of automotive 
customers to the dealers, Farm 
Journal has been carrying on a 
vigorous editorial and dealer pro- 
motional campaign under the title 
“Keep ’Em_ Rolling.’’ Since 
Journal reaches the largest 
truck ownership of any national 
magazine, truck maintenance has 
played a prominent part in the 
magazine’s ‘“‘Keep ’Em_ Rolling”’ 
feature articles. 


A good market for sales, a won- 
derful market for service that’s 
how Farm Journal characterizes 
the rural truck market, points out 
that it will pay truck dealers who 
specialize in service to tie in with 
“Keep ’Em Rolling.”’ The next 
feature appears in the July issue 
of Farm Journal, in readers’ 
hands June 18. 





NEW YORK.—tThe feeling is 
growing that no corporation can 
hope to flourish or win esteem for 
its products, unless it conducts it- 
self properly in the light of public 
appraisal, 

To help large firms show them- 
selves best, the American Insti- 

tute of Management has issued to 
its members a list of “company 
| manners.” 

“A corporation,” says the man- 
agement group, “must always be on 
jits best behavior and respect the 
rights and privileges of other mem- 
bers of our society. Even the most 
adroit public relations program can 
lonly repair damage if the general 
activities of the company do not 
command respect.” 

Willingness to volunteer man- 
power to emergency government 
| agencies was emphasized as one 
lattribute of “company manners.” 

“Every responsible officer of a 
leading corporation should be will- 


ing to take a leave of absence for | 


such purpose,” it was said. “He 
| must subordinate his company’s in- 
terest to the national need and he 
|must even favor competitors over 
his own company, if by so doing he 
can procure a better product or 
save money for the government, or 
a better flow of materials.” 


Active participation in commu- 
nity affairs is cited in the list as 
another hallmark of good com- 
pany manners. 

In this connection, 
ment group says that many corpo- 
rations don’t realize that the public 
demands genuine concern for the 
| public welfare. Apparently, the 


You'll need PLENTY of STEAM 
CR CON EMT 


S ee 
BEAN 


More car repairs, more used car reconditioning, 


fewer mechanics — all are 


indicate that a time 


cleaner will be an essential. 
jobber for details on the Visucleaner 


indicated and all 
and labor-saving steam 
PX eel ae ie ter 
Its been 


erates MCT el MATa em el ec ae) 


steam cleaner 


Maan el aes er 


to work around the clock or just on an occasional 
job, you can make money with a John Bean 


Visucleaner. 
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WHEEL ALIGNERS AND CORRECTION TOOLS 
STEAM CLEANERS ° 


WEIGHTS S 


CAR WASHERS 





VISUCLEANER 


WHEEL BALANCERS AND BALANCING TOOLS 


a HEADLIGHT TESTERS 


Emily Post for Industry 


Product’s Saleability Said to Depend on What 
Public Thinks of Manufacturer 


the manage- 






larger the corporation—the 


insistent the demand. 


more 


Management’s relationships with| 
suppliers | 


stockholders, employes, 


and customers are also covered in 


the list of good manners compiled | 


by the institute. 
For the first group, 
mended that 


ers should be received by a respon- 
sible officer, “not some junior ex- 
ecutive.” 
And this sage advice is added: 
“Low dividend years are not the 
time to ask stockholders to approve 
bonuses or salary increases to en- 


cumbent officers. A company which | 


| has omitted dividends on any class 
of stocks during the current fiscal 
period, or whose dividend is sub- 
stantially below the average for its 


industry should not indulge in elab- | 


orate and annual 
ports.” 


Company manners 


expensive re- 


ing promotions from within 
company, maximum 
the handicapped, joint contributory 
plans, formal grievance machinery, 
etc. 

As regards suppliers, companies 
should make exorbitant demands on 
them, particularly as to quality and 
| timing of shipments during periods | 
|of threatened shortages or rising 
| prices. 

“Decent management,” the in- 
stitute concludes, “does not de- 
mand significant price reductions 
from suppliers until it is con- 
vinced, and can demonstrate, that 
cost reduction is correspondingly 
possible. 

“But without being asked, it al- 
ways passes on to its own custom- 
ers at least part of its own sav- 
| ings.” 
| Copies of “Company Manners” 
|may be obtained from the Ameri- 
can Institute of Management, 50 
eS News, New York 3 


Increase Noted 
In Vehicle Use of 
Liquid Petroleum 


TULSA, Okla.—An ever increas- 
ing number of buses and trucks is 
being switched from gasoline to 
liquid petroleum, the 16th midyear 
meeting of the American Petroleum 
Institute’s refining division has 
been told here. 

A paper, presented by Eugene S. 
|; Corner, Standard Oil Development 
Co., and E. H. Berg, Esso Stand- 
ard Oil Co., pointed out that ve- 
hicles powered by liquefied petro- 
|leum are operated more economi- 
cally than those run by gasoline. 
It added that liquefied petroleum 
is clean burning, permitting opera- 
tion with the absence of disagree- 
able exhaust odors. 

Corner and Berg also said it has 
a higher octane than gasoline, thus 
|/permitting its use in engines of 
high compression ratio. 

Robert S. Lee, Twin Coach Co., 
told the meeting that propane, a 
common liquefied petroleum, prom- 
}ises commercial fleet operators 
lower fuel costs and maintenance 
savings. 

Problems of liquefied petroleum 
were discussed by Howard E. Felt, 
Warren Petroleum Corp., who said 
storage is the biggest drawback to 
its greater use. 


NPA C ie on usa 


To Plug Scrap Drive 


WASHINGTON. — NPA has an- 
nounced that governors of all the 
states have been asked to assist in 
the iron and steel scrap salvage 
program being conducted by NPA 
to provide steel mills and foundries 
with vitally needed raw materials. 

“The flow of iron and steel scrap 
to mills and foundries is not keep- 
ing pace with consumption,” wrote 
Manly Fleischmann, NPA admin- 
istrator in a letter to all the gov- 
jernors. “I respectively urge 
| direct that a survey be made of all 
state properties for sources 
mant scrap and arrange for its col- 





lection and disposition as early as 
possible.” 
| It is estimated that 32,500,000 


gross tons of purchased scrap will 
be needed this year. 





it is recom-| 
every stockholder be} 
recognized as a co-employer of the| 
firm’s officers, On visits, stockhold. | 






toward em. | 
ployes involve such things as fill-| 
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Plexiglas Engine— 


This hand-made handful is a scale model of 


a four-cylinder auto engine, made of acrylic 
plastic plexiglas by Philip A. Derman Asso 
Rosemont, Pa study pur 
The engine is eight inches long, six 
inches deep and 4!/2 inches wide. It has a 
bore of 1.218 inches, stroke of 1.125 
and piston displacement of 5.24 cubic inches 
It has an AMA 2.2 horsepower 
Compression ratio is 3.7 to | 


Oil Men Shun 
Federal Aid for 
Shale Plants 


ciates for visual 


poses 


inches 


rating of 









DENVER.—Private oil companies 


want to finance commercial oil 
shale plants out of their own 
pockets, rather than from the U.S. 


| Treasury, according to the director 
;of the 


experimental oil shale plant 
at Rifle, Colo. 

Boyd Futhrie, chief of the Rifle 
plant, has declared that private 
firms haye launched intensive stu- 
dies of financial problems involved 
in commercial development. He 
predicted that development “will 
happen and it is going to happen 
fast.” 

Oscar Chapman, secretary of the 
interior, early this year urged 
quick development of the vast oil 
shale beds lying in western Colo- 
rado. He said federal funds would 
be available in pushing inaugura- 
tion of commercial production. 

Guthrie said oil men, however, 
prefer to finance their own plants 
because federal aid, they believe, 
would mean a certain amount of 
government control. He further 
stated that there hasn’t been a 
single application for federal aid 
since the Chapman announcement. 

Guthrie said that while shale 
costs still are not quite competitive 
with petroleum, the spread is very 
small. He predicted that should 
private firms find 100 percent pri- 
vate financing feasible, commercial 
production can be expected within 
the next year or two. 


Autos Pay the Way 
Vehicle Toll Receipts Help 


Gotham Projects 


NEW YORK.—Toll receipts from 
motor vehicles using its interstate 
tunnels and bridges provide the 
backbone of the Port of New York 
Authority’s sound financial struc- 
ture and enable the bi-state agency 
to develop its marginal airport and 
marine, bus and truck terminal 
projects. This was revealed by the 
agency’s report for 1950, which has 
just been released. 

The report disclosed 
collected from motor vehicle op- 
erators represented 77 percent of 
the $42,198,237 gross operating reve- 
nues last year. Revenues were 12.4 
percent higher than in 1949. 

Private car operators last year 
paid $22,335,914 to cross the four 
bridges and two tunnels operated 
by the agency. Truck tolls were 
$7,894,588 and bus fees were $2,486,- 
956. 

A new high volume of 59,525,274 
vehicles was handled by the 
agency's Lincoln and Holland tun- 
nels and four bridges last year 
The George Washington bridge was 
the most heavily traveled artery, 
with 19,869,512 vehicles. 

Airports operated by the 
ity, including LaGuardia, 
York International, Newark and 
Teterboro, earned slightly more 
than operating expenses. After al- 
lowing for debt service and inter- 
est on the $74,400,000 of air termi- 
nal bonds, however, a deficit of 
$423,337 was shown 

The authority’s marine and grain 
terminals, the motor truck depots 
and the new bus terminal also are 
not producing sufficient revenue to 
meet more than operating expenses 
These and the airports had an over- 


that tolls 


author- 


New 


iw deficit put at $1,219,722. 
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d del., $1,981.25); cl. cpe., $1,904.41; bus, | perial—4-dr. sed., $3,159.49; cl. cpe., $3,-|Matic optional at $168.20 on all models.) | Matic optional at $174.25 on all models. ) 836.40): stat. wag., $2 324.39 (del. $2 
e cpe., $1,850.10; Riviera del., $2,072.48; | 147.71; conv., $3,826.44. Crown Imperial—| FORD OF BRITAIN—4-dr. sed. (Pre- ~RCURY in aa pia gee 405.29). foe cpe " $1,612.89: conv. del. 
. onv. del., $2,385.09. Super—4-dr. sed.,|8-pass. sed. $5,809.68; lim., $5,917.45. | fect), $1,022; 2-dr. sed. (Anglia), $1,004. | ¢, MERCURE ™ S-dr. sed., $0,084; Cl. Cpe. | 178.50. Streamliner @—sed cpe., $1. 
$2,194.21; 4-dr. Riviera, $2,269.02; sed. | (Fluid-Matic optional at $120.90 on Wind- | (Delivered in New York.) $2,030.50; Monterey, eee > Banal $2,- 717 47° (del. $1,814.86). Catalina 6. del. 
pe., $2,093.77; Riviera,” $2,194:19; ‘conv., | Sor, standard on Windsor Deluxe and other| FRAZER—4-dr. sed., $2,359; Vagabond, | 475; stat. wag., $2,627. (Meve-O-Matie op- | thi) (Ge. Gel. $2,113.21). Chieftain 
4 *% —- $2,539.59; stat.’ wag., $2,916.77. Roadmas-| models. Fluld-Torque optional at $152.60| $2,399. Manhattan—Conv., $3,075; Vir- | tional at $168.50 on all models.) $4 dr. sed. $1,861.01 (del., $1,958.40) 
ter —4-dr. Riviera, $2,835.41; Riviera, | on New Yorker and Imperial. Fluid-Torque | ginia, $3,075. (Hydra-Matic standard on NASH—Rambler Super—Suburban, §$1,- sae. Sea $1,809.73 (del., $1 907.12): cl 
e $2,927.64; conv., $3,057.79; stat. wag.,|and Mydra-Guide standard on Crown Im-|Manhattan, optional at $158.61 on other | 779.30. Rambler Custom—Conv., $1,886.40; | “"~"" $1 809.73 (del “3 $1 907 12): stat wag 
= $3,521.08. (Dynaflow standard on Road- | perial.) models. ) | stat. wag., $1,886.40. Statesman Deluxe— | 90.715" (ae). $2,475.12); bus. cpe., $1 
° inaster, optional at $169.20 on Special and CROSLEY—Bus. cpe $915.50; stat. HENRY J 4--2-dr. sed., $1,333.70. De-| Bus. cpe., $1,755.50. Statesman Super can ae: Ghee.” $2,248 53. Streamiiner 8- 
. Super. ) wag., $972.50; Hotshot, $924. Super—2-dr. | luxe 6—2-dr. sed., $1,467.21 t-dr, sed., $1,363.10; 2-dr. sed., $1,837.40; | 20a" one. $1,788.20 (del.. $1,885.59), Cata- 
, CADILLAC—61—4-dr. sed., $2,938.79; cl. |sed., $1,003; stat. wag., $1,046; conv. HILLMAN MINX—4-dr. sed., $1,540; | sed. cpe., $1,860. Statesman Custom—4-dr. aan O—eL. $2,124 17 ‘(super del., $2,- 
! epe., $2,831.27, 62—4-dr. sed., $3,315.61; | $1,005.50; Super Sports, $999. "| conv., $1,790, (Delivered in New York.) | sed., $2,026.10; 2-dr. sed., $2,000.40; sed.|j09'93)  (eiydra-Matic optional at $158.50 
cpe., $3,229.59; conv., $3,746.69; Coupe | ’ ; , © AKO AK: HUDSON — Pacemaker Oustom — 4-dr. | cpe., 2,033. Ambassador Super — 4-dr. raat venil + ai eae a : 
| ’e Ville, $3,612.54. 60 Special—4-dr. sed., | , P¢SOTO—Deluxe—4-dr. sed., $2,059.05; | 4 $2,144.68; 2-dr. sed., $2,101.54; bus.|sed., $2,219.80; 2-dr. sed., $2,194.10; sed, |" all models.) : 
: $3,892.84, 75—7-pass., $4,887.76; lim., $5,-| Cl CPe., $2,048.27; Carry-All, $2,268.95; | one’ $1'963.90: cl. cpe., $2,144.68; conv.,|cpe., $2,215.70. Ambassador Custom——4-dr.| STUDEBAKER—Champion Custom—4-dr 
v 081,17, (Hydra-Matic optional ‘at $174.25 | 8,Pass._ sed., $2,766.70. Custom—4-dr. sed., | $5 ¢49'33. Super 6 Custom—4-dr. sed., $2,-|sed., $2,382.80; 2-dr. sed., $2,357.10; sed.|sed., $1,614.29; 2-dr. sed. $1,581.67; cl 
d on 61 and 75 standard and on 62 and 60 | $2°221-53; cl. cpe., $2,233.07; Sportsman, | 527 97; 2-ar, sed., $2,238.29; cl. ‘cpe.,|cpe., $2,378.70. (Hydra-Matiec optional at|cpe., $1,608.65; bus. cpe., $1,511.27. Cham- 
4 Special. ) a al :. oor 2,667; 8-pass. sed., $3,- $2,287.07; conv., $2,826.76. Commodore 6 | $158.50 on Statesman and Ambassador. ) pion Deluxe—4-dr. sed., $1,693.91; 2-dr 
CHEVROLET — Styleline Special—4-dr., | 929-42: Suburban, $3,283.90; stat. Wag.. | Custom—4-dr. sed., $2,480.01; cl. cpe., $2,-| OLDSMOBILE—88—4-dr. sed., $2,029.94|Sed., $1,661.29; cl. cpe., $1,688.27; bus 
- ‘d., $1,489.04; 2-dr, sed., $1,439.85; cl. | $2808.46. (Tip-Toe Shift standard on Cus-| 45519; conv., $3,010.97. Commodore 8|(del., $2,110.94); 2-dr. _sed., $1,970.48 | ¢Pe., $1,590.92, Champion Regal — 4-dr 
‘ cpe., $1,444.98: bus, cpe., $1,363.98. Style-|t©™, optional at $120.90 on Deluxe.) |Custom and Hornet 6—4-dr. sed., $2,-| (del.. $2,050.48). Super 88 Deluxe—4-dr. | sed., $1,7 75.07; 2-dr. sed. $1,742 71; ol 
. line Deluxe—4-dr. sed., $1,570.04; 2-dr. DODGE—Wapyfarer—2-dr. sed., $1,801; | 568.32; cl. cpe., $2,543.42; conv., $3,099.28. | sed., $2,190.93; 2-dr. sed., $2,132.47; cl. | CPe.. $1,7 69 68; bus. cpe., $1,672.33; conv a 
d., $1,521.84; cl. epe., $1,538.24; Bel-| bus. cpe., $1,671.32; Sportabout, $1,790.26. | (Drivemaster optional at $98.67 and Super-|cpe., $2,089.41; Holiday, $2,407.25; convy., | $2,088.68. Commander Regal—4-dr. sed 
ir, $1,787.36; conv., $1,896.02; stat. wag., | Meadowbrook—-4-dr. sed., $1,914.80. Core-| Matic optional at $158.30 on Pacemaker | $2,515.91. 98—4-dr. Holiday del., $2,456.45; | $1,898.21; 2-dr. sed., $1,855.84; cl. cpe 
‘2,046.74. Fleetline Special—4-dr. sed.,|met—4-dr. sed., $1,995.80; cl. cpe., $1,-| and Super. Hydra-Matic optional at $158.30 | Holiday, $2,446.19 (del., $2,711.70); conv, | $1,582.51 Commander State—4-dr. sed 
1,489.04; 2-dr. sed., $1,439.85. Fleetline | 981.95; conv., $2,407.95; stat. wag., §2,-|on Commodore and Hornet. ) | del. $2,846.03. (Hydra-Matie optional at | $1,991.19; 2-dr. sed., $1,958.58; cl. cpe 
A ieluxe—4-dr. sed., $1,570.04; 2-dr. sed., | 567.33; S8-pass. sed., $2,704.19; Diplomat,| KAISER—Special—4-dr. sed., $2,165.45; | $158.50 on all models.) $1,985.54; conv., 304.81. State Land 
S 1,521.84. (Powerglide optional on Deluxe | $2,299.75. (Gyro-Matic optional at $94.60|2-dr. sed., $2,114.10; cl. cpe., $2,093.55;| PACKARD—200—4-dr. sed., $2,417.37; | Crulser—4-dr. sed., $2,126.80. (Automatic 
p iodels at $158.50.) }on_ all models except Sportabout. ) bus. cpe., $1,949.79; 2-dr. Traveler, $2.-|2-dr. sed., $2,366.04; bus. cpe., $2,253.84, | Optional at $201.25 on all models 
> CHRYSLER—Windsor—4-dr. sed., $2,-| FORD—Deluxe 6—4-dr. sed., $1,508.41; |216.80; 4-dr. Traveler, $2,268.18. Deluxe | 200 Deluxe—4-dr. sed., $2,561.08; 2-dr. WILLYS-OVERLAND—4~— Jeepster $1 
- 19.81; cl, cpe., $2,189.32; Town & Coun-|2-dr. sed., $1,459.73; bus. cpe., $1,365.95. |—4-dr. sed., $2,278.43; 2-dr. sed., $2,-| sed., $2,509.75. 2560—conv., $3,320.58; May-|505.38; stat. wag., $1,722.32 (four-wheel 


6 wag., $2,825.76; 8-pass. sed., $2,949.27. | Custom Deluxe 6-—4-dr. sed., $1,597.56; | 227.08; cl. cpe., $2,247.62; bus. cpe., $2,-| fair, $3,166.59. 300-—4-dr. sed., $2,971.51. | drive, $2,136.44). 6—Jeepster, $1,612.91; 
5 ‘Vindsor Deluxe—4-dr. sed., $2,409.68; cl. !2-dr. sed., $1,548.88; cl. cpe., $1,548.88; | 114.10; 2-dr. Traveler, $2,329.78; 4-dr. | 400 Patrician—4-dr. sed., $3,586.25. (Ultra-/ stat. wag., $1,803.38 
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White Advocates 
More Expansion 


In Truck Field 


CLEVELAND.—The truck indus- 
try must continue to gear its oper- 
ations to expansion despite current 
cfitical shortages of vehicles and 
parts according to J. N. Bauman, 
sales vice-president of White Motor 
Co. 

Bauman called on truckers to 
keep their trucks in good working 
condition to keep abreast of this 
expansion. 

“The seriousness of the situation 
at a time when manufacturers can- 
not keep up with orders,” he said, 
“can be better realized if we under- 
stand that today’s truck is, on the 
average, seven years old. One mil- 
lion trucks are more than 14 years 
old. Almost 2% million are 10 years 
or more older. And trucks are con- 
stantly being given more work to 
do on closer schedules. 

“Under the present accelerated 
national defense effort, there will 
be further need for expanding the 
truck fleet to handle increased de- 
fense production of all industries.” 


_AUTOMOTIVE NEWS, MAY 14, 1951_ 








er 
ae 
aed 





\/ 


1892 Studebaker Cart Displayed— 


Oscar G. Yaeger, Studebaker dealer in Covina, Calif., is drawing crowds to his showroom 
with this Studebaker ranch cart, an 1892 model, discovered on the old Spanish-grant Hutch- 
inson ranch near Covina. Ranch records showed that the cart cost $15—that is, $7.50 f.o.b. Employe Death 
South Bend, and an added $7.50 freight. It boasts a hillholder, and has the original paint 
and all parts despite its age. Clyde Riley (left), Studebaker's southern California-Arizona 
regional manager, presents a factory |5-year plaque to Yaeger and his son, Derrill. 





AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least expensive 
method of reaching the men who want what you have or have what you want! 
the back pages of this Issue. 





Lawsuits Affecting Dealers . . . 


Court Decisions 


(Continued from Page 26) 


against the seller and also a com- 
pany which financed the sale. 

For illustration, in Central Fi- 
nance Co. v. Garber 95 N, E. (2d) 
635, it was shown a conditional 
buyer of an automobile obtained 
a certificate of title which did not 
show any liens outstanding, 

This buyer sold the automobile 
to Garber. 

In subsequent litigation the 


higher court held that Central Fi- 
nance, which had financed the 
original sale could not take posses- 


sion of the automobile from Garber, 


although the original buyer failed 
|to pay the purchase price. 


* * * 


Aes to a late higher 


court decision an employe who 


sustains an injury or is killed while 
serving his employer may recover 
compensation, although at the time 
of the accident he was not acting 
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“within the scope of his employ- 
ment.” 

For example, in Hamilton Motor 
Co. v. Cooner, 47 So, (2d) 270, it 
was shown that one Cooner had 
been employed by Hamilton Motor 
as a mechanic for about 10 years. 
One day his employer asked him to 
work overtime to assist a con- 
tractor to finish pouring concrete 
in a grease pit. Cooner was killed 
while driving to notify his wife of 
this night work. 

The higher court held that 
Cooner’s wife was entitled to 
compensation under the _ state 
workmen’s compensation act for 
death of Cooner, although Cooner 
was not doing his regular work 
when killed. The court said: 

“The question for decision is 

whether the death of Cooner arose 
out of and in the course of his em- 
ployment. . . . There is no doubt 
that at the time of his death Cooner 
was performing a service for his 
employer.” 


Bad Check 


URING the last few weeks three 
automobile dealers have inquired 
labout the legal rights of a dealer 
|who receives a bad check from an 
|}automobile purchaser. 
| Higher courts hold that if the 
| auto seller gives a valid certifi- 
| cate of title to the purchaser who 
| pays with a worthless check or 
| 


* + 


otherwise breaches his agreement 

to pay, the seller has no recourse 
| against an innocent person who 

in good faith subsequently buys 
| the automobile, 

However, if for any reason the 
original purchaser does not receive 
la good and valid certificate of title 
he cannot under any circumstances 
| give a good title. 
| Under these latter circumstances, 
ithe original seller or dealer may 
|recover possession of the automo- 
bile from anyone who has poses- 
sion. 

* * o 
|For Example 
| JN ROBINSON v. Poole Motor Co., 

232 S.W. (2d) 807, testimony 
showed that one Nelson purchased 
from a dealer named Robinson a 
Chevrolet automobile. Nelson gave 
Robinson a $1,575 check for the 
purchase price. This check event- 
ually proved of no value because 
Nelson had no account in the bank 
on which the check was drawn. 
| Testimony showed that before 
Robinson knew the check was no 
good he executed on the certificate 
| of title a good and valid assignment 
ito Nelson. The same day Nelson 
appeared at a used car lot operated 
|by Poole Motor Co. and offered to 
isell the automobile. Poole Motor 
| purchased the car and paid Nelson 
Cash. Nelson delivered to Poole 
Motor the automobile and certifi- 
cate of title which he had obtained 
|from Robinson. Nelson also exe- 
cuted a bill of sale to Poole Motor 
j}and promised that he would re- 
turn later and execute the assign- 
ment on the new certificate that 
was to be issued in his name. 

The following day Poole Motor 
made application to the motor ve- 
| hicle division for a certificate of 

title in the name of Nelson and 

on the next day a certificate of 
| title to Nelson was issued by the 
state. However, Nelson did not 
return to execute this certificate 
and assignment to Poole Motor. 

When Robinson learned that Nel- 
son’s check was no good, he de- 
}manded that Poole Motor give up 
| possession of the automobile to him. 
On refusal, Robinson filed suit 
| against Poole Motor to recover pos- 
|session. The higher court ordered 
Poole Motor to give up possession 
a automobile to Robinson and 
said: 











Alger Co. Announces 


Fleet, Terminal Additions 


DETROIT. — Important additions 
to the fleet and terminal facilities 
of the George F. Alger Co. have 
been announced by A. C. Scott, 
president and general manager, 

Scott said the firm was taking 
delivery on 125 new power units 
and 160 trailers. Also, the company 
is announcing the opening of a 
new terminal on the Dunes high- 
way at Gary, Ind. 
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NEW YORK.—A survey of 1,275 
ompanies just completed by the 
Yational Industrial Conference 
soard revealed that the aggregated 
lollar cost of top management 
tends to vary inversely” with total 
gross sales, 

The study points out that the 
rates of aggregate compensation 
of officers and directors amount 
to less than half of one cent of 
the sales dollar in many large 
companies and as much as six 
cents or more in some smaller 
firms. 

The highest-paid executive in 
three out of four companies was 
the president. Next in order was 
the chairman of the board; this 
was the case in approximately one 
out of five companies, Among the 
remaining 8 percent of the com- 
panies, the highest-paid individual 
held one of 21 different positions. 

Leading all industries in the ag- 

gregate amounts paid to officers 
and directors is the automobile in- 
dustry. However, average sales 
were also highest, and this peak 
compensation amounted to only .2 
percent of sales, one of the lowest 
percentages in the durable goods 
manufacturing group. Second-high- 
est aggregate remuneration was re- 
ported by steel producers with blast 
furnaces, Their average compen- 
sation was also .2 percent of aver- 
age sales. 

In contrast, three manufacturers 
of screw machine products, with 
the lowest average sales, paid their 
officers and directors the highest 
average proportion of sales, 5.6 per- 
cent. While the precentage is high, 
the dollar total was relatively low. 

The highest average aggregate 
compensation of officers and di- 
rectors among nondurable goods 
manufacturers was reported by 
five cigaret companies. It was 
exceeded only by the automobile 
industry and the motion picture 
industry. This aggregate for cig- 
aret companies, however, again 
amounted to only .2 percent of 
the average sales. Meat packing 
companies paid their top man- 
agements an even smaller pro- 
portion of sales on the average, 
only .1 percent. 

Among the nondurable goods in- 
dustries, the one with the lowest 
average sales paid its management 
one of the highest average shares 
of the sales dollar. This was the 
case with cleaning and polishing 
products manufacturers. Their av- 
erage aggregate compensation was 
equivalent to 1.6 percent of average 
sales. 

It was brought out that high} 
personal income taxes make _ it/| 
“virtually impossible” for an execu- 
tive to build up an estate compar- 


British Advance 
New Use of Rubber 


Cives Better Ride 

WASHINGTON. — The current 
issue of Rubber Developments, 
quarterly periodical of The British | 
Rubber Development Board issued | 
here by the Natural Rubber Bu- 
reau, reports a departure in ring | 
suspension that has provided riding | 
improvements over the orthodox 
leaf spring. 

To accomplish this, an entirely | 
new form of vehicle suspension em- 





ploying rubber in the _ torsional | 
shear was developed, the review} 
says. 


This suspension is designed on| 
the toggle link principle, employing | 
large diameter circular rubber'| 
bushes to make the most efficient | 
use of the qualities of rubber and} 
the properties of being able to bond | 
it to the metal. 


J. A. Sicilians Is New Name 


Of Detroit Rep Firm 

DETROIT.—Adoption of the new 
name, J. Alex Gordon & Co., by} 
One of the nation’s oldest electric | 
industrial truck sales firms has | 
been announced. 

The company is sales representa- 
tive for Automatic Transportation 
Co.,, Chicago, covering the Detroit 
industrial area. The former name 
was Gordon & Kinney, Inc. Simul- 
taneously with the name change, 
Gordon announced the appointment 
. nee W. Addis as vice-presi- 

ent, 








Cost of Brain-Power 


Survey Finds Management Pay Varies 
Widely in Different Industries 


|so impaired by income taxes” 
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able to that of an able small busi- 
ness man who develops his own 
enterprise. 

“In fact, the financial incentives 
left to management executives “are 
that 
there have been instances where 
executives have refused promotions 
because the actual “net after taxes” 
with the increased rate of tax “was 
not sufficient compensation for the 
added responsibilities and strains 
of a higher position.” 

For example, if an executive re- 
ceiving $150,000 a year were offered . 
another job paying $50,000 more in| Aids Future Farmers— 

1949, he would realize approxi-| Marshall Chevrolet Co., El Reno, Okla., gave this three-quarter ton pickup truck to the 
mately $17,600 of that increase with | EI Reno chapter of the Future Farmers of America. Left to right are: M. J. Robertson, voca- 
a sizeable state tax still to come | tional instructor; Ronald Knox, chapter president; Leon Evans, past president; Lloyd Anderson, 
out of that in some states. company sales manager, and William Marshall, partner in the firm. 

_ The size of the estimated pen- | - — ; ; ns 
sions that were reported for 1,545 | cent, expect between $5,000 and jently scheduled to receive annual 
cadieh' wae Aaa te $15,000 a year. payments in excess of $25,000, 

eo Se Another 18 percent of these ex- | cei 


percent of the executives will re- * : 

ceive, according to present esti- ecutives anticipated annual retire- | John O. Munn’s Dealers Tell Me and J, B. 
, 0 | Van Tassel’s column are regular AUTO- 

mates, less than $5,000 a year on |Mment payments between $15,000 and | | MOTIVE NEWS columns which no forward- 
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retirement. The majority, 62 per- | $25,000. Only 7 percent are pres- | looking dealer can afford to miss! 
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Twin Cuts Prices 


Of New Coaches 


KENT, O.—Twin Coach Co, last 
week announced a new line of mo- 
tor coaches to sell at substantially 
reduced prices. 

Known as Fageol-Liners, in hon- 
or of their designer, L. J. Fageol, 
company president, the buses will 
be priced from 10 to 12 percent be- 
low current levels. 


Reduced prices are made possi- 
ble by adoption and utilization of 
structural components of mass-pro- 
duced Fruehauf, Aerovan bodies 
with modifications for motor coach 
use, according to Fageol. He em- 
phasized that all mechanical units, 
workmanship, appointments and ac- 


cessories remain identical with 
that of previous Twin Coach 
models. 


Fageol-Liners will be produced in 
30 to 52-passenger city type buses 
and in several intercity models, ac- 
cording to Fageol. They can be 
powered by gasoline, propane or 
diesel engines. Gasoline and pro- 
pane units will utilize Fageol Twin 
Coach engines rated at 162 to 250 
brake horsepower. Diesel buses will 
be powered by Cummins engines, 
ranging from 150 to 275 bhp. 
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R-M Lacquer or 26 R-M Enamel base 
eM CM Mey 
of thousands of car colors can be 


Prepared in a matter of minutes 
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es 


We ¢ cut Our pain ‘bi 


“Because we now prepare the correct amount of with us. We don’t overstock . 
lacquer to complete the job at hand, the R-M 
Tintometer system has made it possible for us to 
cut our paint bill in half! 

“This is no idle exaggeration. 


It is a preven 
fact. Unnecessary paint waste is a thing of t 


e past 


Ask your Jobber to let you see my 

new slide film. It’s in full color; 

explains the why of most com- 

mon refinishing problems in 

a way you cannot forget, 
and it’s FUN! 

. PAT 


INSHED 
ASON CO. 


5935 MILFORD AVE, 
DETROIT 10, MICH. 
1244 N. LEMON ST. 
ANAHEIM, CALIF, 
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Service Manager *Erv’’ Kromrei (left) and painter “Chet’’ Counts (above) of Ecorse Body and Fender Repair, Ecorse, Michigan. 


] Ly 2 HALF , 


o~ 3 


with the RM TINTOMETER. 


. and there are no 


more half-filled, dried-out paint cans to clutter up 
the shop. 
“We always get a perfect color match and we 
certainly should! The R-M Tintometer is accurate 

to the thousandths part of measurement!” 
See Ee 


Kromrei 
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Used-Car Auction Prices 


Market Trend 


There’s good news about the used-car market. Prices didn’t drop last 
week. They didn’t rise, either, but who expected anything like that? 
The overall average price remained even with the preceding week 
at $917. 

Except for a $27 decline in the price of ’50s, the market could have 
scored an advance last week, That was the biggest drop among all 
models, The only other declines were $5 for ’51s and $17 for 41s. 

The rest of the list scored advances. The gainers were led by '42s, 
which increased $22, Tops among the postwars were '49s with an $11 
spurt. The value of '48s went up $8 while ’47s gained $4 and "46s, $3. 

The percentage of cars sold at 12 representative auctions also stayed 
all even with the preceding week at 66 percent. At last week’s sales, 
1,309 units out of 1,996 offerings were sold. In the previous week, 1,383 
units out of 2,098 offerings changed hands. g 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


J ith | Custom club coupe, $950. 
N. PLAINFIELD, N. J. DODGE—'51 Coronet club coupe, $2,025. 


(Lebanon Auto Auction. Sale every Wed- ‘50 Coronet conv., $1,600*. '49 Wayfarer 
nesday. Prices are for sale of May 2.) 2-dr., $1,250; Coronet 4-dr., $1,400*, 

(No improvement in market, The only $1,375. '48 Custom 4-dr., $960. '46 Cus- 
sign of encouragement is that extra tom club coupe, $650. 

sharp cars are maintaining their price. | FORD—'51 Custom (8) 4-dr., $1,840*° °50 
Everything else is lower. Sold 73 units Custom CD (8) 4-dr., $1,290, $1,400; 
out of 123 offerings.) club coupe, $1,375. '49 Custom (8) 2- 
BUICK—'50 Super Riviera 4-dr., $1,775". dr,, $1,160; 4-dr., $1,070; conv., $1,025; 
‘49 Super conv., $1,625*; RM sedan, §1,- station wagon, $1,160. ‘48 SD (6) 2-dr., 
370*. '46 Super sedan, $785. $725. ‘47 SD (6) 2-dr., $625, $650. '46 
CADILLAC —-'47 (62) sedan, $1,330*, §1,- SD (8) 2-dr., $600. 

255°. KAISER—’'49 Traveler, $870. ‘48 Special 
CHEVROLET ‘50 SL Deluxe sedan, §$1,- 4-dr., $580. 


620*, $1,420; conv., $1,590; FL Deluxe | LINCOLN—'47 club coupe, $655 


sedan, $1,570*; FL Special sedan, $1,-| MERCURY—'51 4-dr., $2,090*, $2,075, 
210. ‘49 SL Deluxe conv., $1,775; sedan, $2,060. '49 4-dr., $1,180*%, $1,070; club 


$1,275, $1,175, $1,165, $1,120; FL De- coupe, $1,325. ‘48 4-dr., $900. 


luxe sedan, $1,070; SL Special sedan, 3| NASH-—’50 Statesman 4-dr., $950. '47 (600) 


at $1,050, $1,040, $1,000. '48 FM sedan,| 4-dr., $510. 


$880. ‘42 SD sedan, $410. OLDSMOBILE—’51 (98) 4-dr., $2,600*. '50 
CHRYSLER—'49 Windsor sedan, $1,550", (88) 4-dr., $1,540*. '49 (98) 4-dr., $1,- 
$1,335*; NY club coupe, $1,495*. ‘48 350*, $1,400*; (S8) 4-dr., $1,330", $1,- 
Windsor sedan, $1,000*. ‘46 NY sedan, 470*; (76) club sedan, $1,285*; 4-dr., 
$780*. $1,285*. °48 (98) sedanet, $1,150*. °46 
DeSOTO—'50 Custom sedan, $1,750*. ‘49 (78) sedanet, $650; (98) 4-dr.. $640*. 


Custom club coupe, $1,530*. ‘47 Sub- "42 (98) 4-dr., $155". 


urban, $1,020*. '46 Deluxe sedan, $795. | PLYMOUTH '51 Cambridge 4-dr., $1,650. 
DODGE—'50 Coronet club coupe, $1,575; "50 SD 4-dr., $1,320, $1,430, "48 Deluxe 
Meadowbrook sedan, 2 at $1,565. ‘49 2-dr., $820. '47 SD 2-dr., $550. 46 SD 


Coronet club coupe, $1,450*, $1,420°; 4-dr., $785. 


Meadowbrook sedan, $1,310. '48 Custom | PONTIAC—’50 Chieftain (6) 4-dr., $1,600; 
sedan, $1,000, $950; Deluxe sedan, 2 at SL (6) 4-dr., $1,590; Chieftain (8) De- 
$900. luxe 4-dr., $1,735. ‘49 SL (8) 4-dr., 
FORD—'49 station wagon, $1,275; Custom $1,385. ‘48 SL (6) 4-dr., $1,185*, °46 
(8) sedan, $1,035, $1,015. ‘48 SD (8) Torpedo (6) business coupe, $600. °40 


sedan, $800; Deluxe (6) sedan, $705. (6) club coupe, $240. 


MERCURY—'50 sedan, $1,400. ‘49 conv., | STUDEBAKER —'50 Land Cruiser 4-dr., 


$1,435*. '48 sedan, $850. '41 sedan, $350. $1,400. 

NASH—'49 Ambassador sedan, $925. ‘48|WILLYS--'48 %-ton pickup, $710. 
LDSMOBILE*"50. (7 d $1,600° 

OLDSMO «E—'50 (76) sedan, , ° : 

‘49 (98) sedan, $1,450*, $1,400"; (76) VALDOSTA, GA. 
conv., $1,450*; sedan, $1,375*, '48 (66) 
sedan, $965*. 47 (78) sedan, $650*. °39 
(66) sedan, $170. 

PLYMOUTH—'50 SD sedan, $1,475, §$1,- 
425; Deluxe sedan, $1,320. '49 SD sedan, 
$1,095, $1,080. '48 SD sedan, $970, $935; 
station wagon, $785. '47 SD sedan, $860. 

PONTIAC—'50 (8) sedan, $1,565. ‘40 De- 
luxe sedan, $250. 

STUDEBAKER — ‘48 Commander conv., 
$900. ‘47 Champion sedan, $870. 


DETROIT 


(Aptco Auto Auction. Sale every Wed- 
nesday. Prices are for sale of May 2.) 
(Prices getting a little stronger. Sold 

60 units out of 90 offerings.) 

BUICK—'49 Super 2-dr., $1,200. '48 4-dr., 
$980, $860, $850; conv., $900, 

CADILLAC—'50 (62) 4-dr., $3,250*; (62) 
club coupe, §$3,400*. '49 (62) 4-dr., $2,- 
360°. "48 (62) 4-dr., $1,860, $1,810. ‘47 
(62) 2-dr., $1,170. 

CHEVROLET—’'50 FL Deluxe 2-dr., §$1,- 
435*, $1,415, $1,290, $1,265. "49 SL De- 
luxe 4-dr., $1,100, $1,055. ‘48 2-dr., $875. 
‘47 4-dr., $905, $715; 2-dr., $810, $740. 
41 2-dr., $390. 

CHRYSLER—’50 Windsor 4-dr., $1,630. '49 
Windsor 4-dr., $1,030; NY 4-dr., $1,450", 
$1,400". 

DeSOTO—'48 4-dr., $980. '46 4-dr., $730. 
"40 2-dr., $125. 

DODGE—’48 4-dr., $845. 

FORD—'51 Custom (8) 2-dr., $1,745*. ‘50 
(Taxi), 2 at $750. °49 2-dr., $975, $865, 
$860. ‘48 2-dr., $755, $650. ‘47 4-dr., 
$720. °46 (6) 2-dr., $450. ‘41 (6) club 
coupe, $350. '40 2-dr., $195. 

KAISER—-'48 4-dr., $660. 

MERCURY—-'49 station wagon, $1,110. 

OLDSMOBILE—-'50 4-dr., $1,710. '49 (76) 
4-dr., $1,110; conv., $1,540*, '40 4-dr., 
$155. 

— 2-dr., $1,370. °40 conv., 


PLYMOUTH—’50 Deluxe 2-dr., $1,060. 

PONTIAC—’50 (8S) Catalina, $2,140*. ‘49 
4-dr., $1,220, $1,180, ’48 conv., $1,105. 
"40 2-dr., $225. 

STUDEBAKER — ‘49 Champion 4-dr., $985. 


ALBANY, N. Y. 


(Tim Anspach’s Dealer's Auto Auction. 
Sale every Monday. Prices are for sale of 
April 30th.) 

(The first hour of selling was generally 
slow. As the sale progressed the bidding 
was spirited and closed with prices higher 
in some spots than last week. Most con- 
signments came from new car dealers 
whose inventories have grown too large. 
Sold 116 units out of 145 offerings.) 
BUICK—'50 Special 4-dr., $1,570*; Super 

sedanet, $1,710*. ‘49 RM 4-dr., $1,370*; 

Super conv., $1,600. "48 RM 4-dr., $850. 

‘42 Super 4-dr., $160. 

CADILLAC—'50 (62) 4-dr., $3,345*, $3.- 
000*. ‘48 (61) 4-dr., $1,830*. ‘47 (60) 
Special 4-dr., $1,375*. °41 (61) 4-dr., 
$310. 

CHEVROLET-~~'51 SL Deluxe 4-dr., $1,725; 
conv., $1,950; FL Special 4-dr., $1,660; 
%-ton pickup, $1,230; FI Deluxe 2-dr., 
$1,750. '50 SL Deluxe 2-dr., $1,580", 
$1,345, $1,360, $1,350; conv., $1,475; 
4-dr., $1,600*, $1,580*, $1,485*, $1,370; 
FL Deluxe 2-dr., $1,500*%; FL Special 
4-dr., $1,340. '49 SL Deluxe 4-dr., $1,240, 
$1,190; conv., $1,295; club coupe, $1,210; 
2-dr., $1,150. '48 FL 4-dr., $960, $1,000; 
aerosedan, $940; FM conv., $975. ‘47 
FM 2-dr., $710, $940, $825, $790; SM 
club coupe, $800; FL 4-dr., $835. °46 
SM 2-dr., $650. °42 MD 4-dr., $260. 

CHRYSLER—’50 Windsor club coupe, $1,- 

650. '49 Windsor club coupe, $1,450*, 

$1,485*; 4-dr., $1,500; conv., $1,685. °48 

NY 4-dr., $1,050. '40 Windsor 4-dr., $110. 

"838 4-dr., $150. 

DeSOTO—'49 Custom 4-dr., $1,400. '47 



























(Sold 142 units out of 222 offerings.) 


$1,285*. ‘47 Super 4-dr., $690. 


325". '41 (61) 4-dr., $325. 


"41 SD 4-dr., $305. 


Windsor 4-dr., $785. 


dr., $600, '41 Deluxe 4-dr., $200. 


$925, $935, $990, $1,030. '48 SD (8) 2 


KAISER—'51 Deluxe 4-dr., $1,600. 
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MERCURY—’'51 $2,100, $1,780. 
club coupe, 
club coupe, 


OLDSMOBILE—'50 (88) 2-dr., $1,600*. 





PLYMOUTH 
$1,130, $1,- 
club coupe, 
‘48 Deluxe 2- 





'49 SD 4-dr., 
Deluxe 2-dr., 
$1,125; Suburban, 


PONTIAC—'49 Chieftain 
SL (8) 4-dr., 


STUDEBAKER Commander 


Land Cruiser 4-dr., 


pickup, $425 
MANHEIM, PA. 


$917 $968 

Prices are for sale of May Apr. 
(The above figures are averages of used-car auction prices, ail 
makes and models, carried regularly in Automotive News./ 


(Market steady. Sold 66 units out of 
164 offerings.) 


‘50 Super 4-dr., 





‘47 RM Conv., $1,000. '46 Super sedanet, 
$ 

CHEVROLET- 
Deluxe 2-dr., 
$1,250; FL Special 2-dr., $1,150. 
Deluxe 4-dr., 
sedan, $990. '47 FM club coupe, $860. 
’50 Windsor 4-dr., $1,625. 
Windsor Highlander 4-dr., 
4-dr., $795. 


9 pickup truck, $1,010, 
‘49 Wayfarer 2-dr., 


coupe, $1,010; CD (8) Crestliner, $1,500; 


CHRYSLER 
Deluxe (8) 2-dr., 


"48 Deluxe (8) 
4-ton panel, 
(85) 2-dr., $165. 

°46 4-dr., $750°*. 


Custom 4-dr., $890, $835. 
Meadowbrook 
"49 Custom 2-dr., 
‘48 Custom 
'47 Custom club coupe, $760 
‘51 Victoria, 
$1,860; Custom 


Coronet club 
club coupe, | MERCURY 
OLDSMOBILE—'49 (88) conv.. 
PLYMOUTH 
SD club coupe, $1,200, 
$710. '47 conv., $790. 
‘47 Deluxe 4-dr., 
'40 station wagon, $200 


"46 (8) 4-dr., $830 


MASON CITY, IA. 


(Lapiner’s Used Car Auction 
Prices are for sale of May 2.) 
Buyers showed more | 
enthusiasm, Sold 121 units out of 173 of- | 


"46 4-dr., $500 
MERCURY—’'50 2-dr., 
OLDSMOBILE-- 


conv., $1,130. 
PACKARD 
4-dr., $1,260. 
PLYMOUTH 
‘49 SD 4-dr., 
'47 SD 4-dr., $745. 
PONTIAC— ‘49 
"46 (6) sedanet, $740. 
STUDEBAKER 


Wednesday. 
(Market stronger, 


‘48 SD 2-adr., 
Super 2-dr., $655. 


CADILLAC 
CHEVROLET 


"48 (60) Special 4-dr., $1,985*. 

50 Bel-Air, 
SL Deluxe 2-dr., $1,175, $1,395", 
'49 SL Deluxe 2-dr., $1,015, $925, $980. 
'48 SM 2-dr., 


"50 Champion club coupe, 
Commander club coupe, 
"49 Land Cruiser 4-dr., $1,100 
pion 2-dr., $830. 


LITTLETON, COLO. 


Sale every 
Prices are for sale of May 
Demand has picked up 


CHRYSLER—-°49 Windsor 4-dr. 


Custom club coupe, $670. 


(Prices steady. 
DODGE—'49 


over the past five weeks. 
out of 241 offerings.) 

Super Riveria coupe, $2,600*. 
Super Riviera coupe, 
sedan, $1,480*. 
sedan, $1,295*, 
$1,275, $1,280°*, 


club coupe, 
"48 Deluxe 4-dr., 
ton panel, $245. 

’51 Custom (8) 2-dr., $1,750; 4-dr., 
4-dr., $1,100, 
"49 Custom 


"50 CD (6) 
\%-ton pickup, $990. 
dr., $900, $910, $915, $885; conyv., $1,140; 
club coupe, $885, $895. 


‘49 RM _ sedan, 


(Tom Hewitt Auto Auction. Sale every $1.300*, $1,305° 


Friday. Prices are for sale of Apr. 27.) '47 1-ton pickup 


$785, $790, $805. 
CADILLAC 
$4,075*; (61) sedan, $3,200*, $3,250*, °49 
(61) sedan, $2,185*. 
"48 (61) sedan, $1,730*, $1,840*, $1,845*. 
Deluxe sedan, 


'49 4-dr., $910*. ‘48 Manhattan | 
4-dr., $890*, $1,080, $895, 


BUICK—'50 RM _ 2-dr., §$1,800*; Super 
Riviera coupe, $1,750*; 2-dr., $1,575; 
Special 4-dr., $1,400, $1,380, $1,300. °49 
Super 4-dr., $1,225*, $1,000; RM 4-dr., 

CHEVROLET 

CADILLAC—'50 (61) 4-dr., $3,290. '48 Cosmopolitan 

(62) 4-dr., $2,100*. '47 club coupe, $1,- ‘50 Bel-Air, 220°. 

Deluxe sedan, MERCURY 

CHEVROLET ’51 SL Deluxe 4-dr., $1,780; 
club coupe, $1,760; '4-ton pickup, $1,300. 
‘50 FL Deluxe 2-dr., $1,450*; 4-dr., 
$1,100; FL Special 2-dr., $1,250; SL 
Deluxe 2-dr., $1,350; Bel-Air, $1,860*. 
‘49 SL Deluxe club coupe, $1,100, $1,- 
220. SL Special 4-dr., $1,075, $860; FL 
Deluxe 2-dr., $1,150. ‘48 FL 4-dr., $925; 
SM 2-dr., $850. '46 FL 2-dr. aerosedan, 
$750; SM 2-dr., $790. ‘42 conv., $405. 


%-ton pickup, $1,015, $1,035, $1,040, $1,- Ambassador 4-dr., 


‘49 SL Deluxe sedan, $1,015, $1,025, 
OLDSMOBILE—'49 (88) 4-dr., 
‘48 club coupe, $1, 

’51 Cranbrook 


PACKARD 


$975, $995, $.075. 
PLYMOUTH 


$720, $775. 
sedan, $250, $260, 
CHRYSLER. 
'49 Windsor sedan, $1,035*, $1,360**. 
Windsor sedan, 


$345, $585. Deluxe 4-dr., 


Deluxe 2-dr., 


$860, $865, 


$1,210, $1,255. °49 Chieftain 


CHRYSLER—’'50 NY 4-dr., $1,675. °49 
Windsor 4-dr., $1,050, $1,425*; NY 4-dr., 
$1,275; Royal 4-dr., $1,425*, ‘48 NY 
4-dr., $860. ‘47 Windsor conv., $850; 


‘50 Wayfarer sedan, 
Meadowbrook 
'47 club coupe, $610 STU DEBAKER—’50 
"49 Champion 
Champion 2-dr., 


sedan, $1,150* 
sedan, $365. 


FORD—’51 Custom Commander 4-dr., 


DODGE—’50 Coronet 4-dr., $1,475; Way- (8) sedan, $1,790* 
farer 2-dr., $1,225. ‘49 %-ton pickup, 
$800; Coronet 4-dr., $1,300. ‘47 Custom 


4-dr., $800; 2-dr., $820. '46 Custom 4- | 


"48 Jeep, $585. 


AMARILLO, TEX. 


(Amarillo Auto Auction, Sale every 
Prices are for sale of May 4.) 
(Market firm to stronger. Sold 212 units 
out of 305 offerings.) 
Special 2-dr., 


pickup, $995. 


1%4-ton pickup, $520. 
sedan, $500, $605, 


FORD—'51 ‘%-ton pickup, $1,345; Deluxe 
(8) sedan, $535. 


(8) 4-dr., $1,670, $1,525, $1,530; Vic- 
toria, $2,060, $1,975. '50 CD (8) $1,275, 
$1,250, $1,210, $1,300; Crestliner, $1,600. 
‘49 Custom (8) 2-dr., $1,140, $890, $910, 


$860, $1,030; club coupe, $1,060; 4-dr., '48 Commodore (8) sedan, 


sedan, $1,240. 
dr., $900. '47 SD (8) 4-dr.. $750, $700. ‘49 Super 4-dr., 
"46 station wagon, $587, $550; Deluxe 
(8) 2-dr., $620. ’41 SD (8) 2-dr., $285. sedanet, $845. 


CADILLAC—'50 (61) 


CHEVROLET 
luxe 2-dr., $1,775*; 
FL Deluxe 2-dr., 


MERCURY 


51 Bel-Air, $1,880; SL De- 
4-dr., $1,670, $1,675; 
$1,660, $1,715; 


"47 sedan, $675, $870. 
$640, $650, $770, $860. 

‘46 Ambassador sedan, $495*. 
| OLDSMOBILE 
| ‘50 (88) sedan, $1,430*, 








$1,040, $1,095; wagon, $1,095. 
CHRYSLER 
Windsor 4-dr., ‘50 Windsor 
$1,640, $1,735*, $1,760". '49 


‘48 Windsor 4- 


4-dr., $1,605, 
Windsor 4-dr., 


PLYMOUTH 
"49 SD sedan, $815, 
"48 SD sedan, 


Average Used-Car Prices 


(Compiled by Automotive News/ 


I 


May 1951 April 


Mode! {to date) 1951 

1951 $1,923 $2,054 
1950 1,425 1,524 
1949 1,167 1,224 
1948 879 937 
1947 718 758 
1946 645 655 
1942 327 317 
1941 251 27 

Overall 





Average $ 917 $ 968 


$1,260; Commander 4-dr., 


AKRON 


(H. C, Turney Auto Auction. 


$1,260 
club coupe, $975; %-ton pickup, 
WILLYS—'47 Jeep station wagon, $625 








March 
1951 


$2,036 
1,600 
1,278 
9381 
800 
699 
33% 
315 





$1,010 


"49 
$625 


Sale every 


Thursday. Prices are for sale of May 3.) 
(Sold 51 units out of 80 offerings.) 


BUICK—'49 Super 4-dr., $1,300*. 
CADILLAC—'49 (62) 4-dr., $2,400"; 


Special 4-dr., $2,500*. 
CHEVROLET ‘50 SL Deluxe 


325. '49 SL Deluxe 2-dr., $1,075, 


4-dr., 


(60) 


$1. 
$1,100, 


4-dr., $1,105. "48 FM club coupe, $9390 
SM 4-dr., $880. ‘47 FL 4-dr., $850, $840, 


FM 2-dr., $815; SM 4-dr., 


$750, 


$775 


%-ton panel, $390. '46 SM club coupe 


$745. ‘42 SM club coupe, $360 


4-dr., $355. 


| CHRYSLER—'49 Windsor 4-dr., 


| DeSOTO—’'49 Custom 4-dr., $1,350. ‘4s 
Custom club coupe, $930. ‘46 Custom 

| econv., $820. 

| DODGE—’47 club coupe, $800. 

| FORD—'50 Deluxe (6) 2-dr., $1,170. ‘49 
Custom (8) 4-dr., $1,010; Custom 2-dr., 
$1,015, $995. ‘47 SD 2-dr., $750. ‘46 
Sb (6) 2-dr., $650; ‘'2-ton pickup, $480 


‘41 club coupe, $120. 


| KAISER—’51 Deluxe 4-dr., $1,550. 


| MERCURY—'50 2-dr., $1,535. 


‘41 SD 


$1,475* 


NASH—-'46 4-dr., $490. '40 2-dr., $135. 
| OLDSMOBILE—’50 (8S) 4-dr., $1,725". *48 


| (66) 4-dr., $950*. 


PLYMOUTH—'49 SD 2-dr., $1,180, 
1-dr., $975. "48 SD 4-dr., $910, 
SD 4-dr., $800, $765. 46 4-dr., $635. 


2-dr., $185. 


PONTIAC—'49 Chieftain (S) club 
$1,430. ‘47 4-dr., $790, $800. 


4-dr., $175. 


CONCORD, MASS. 
Sale every 
Monday and Friday. Prices are for 


(Concord Auto Auction, Inc. 


j}of Apr. 27-30.) 


$800. 


$935; 
47 
"41 

coupe, 
"41 «R> 


sales 


| (Sold 172 units out of 269 offerings.) 


BUICK—'50 Super conv., $1,900*; 
| sedanet, $1,435*, $1,550*. °49 Super se- 
dan, $1,450, $1,475*; RM _ sedanet, 


Special 
$1,- 


350*; sedan, $1,300*. ‘48 Super estate 
wagon, $1,210. '47 RM sedan, $850; Super 
| sedanet, $825. '46 RM sedan, $735, $650; 


sedanet, $650, ‘41 Super sedan, 


‘40 Special sedan, $110. 


$150 


CADILLAC—'49 (62) Coupe de Ville, §2,- 


900*; sedan, $2,325". ‘41 (62) 


$700. 
CHEVROLET "50 SL Special 


225, $1,265; SL Deluxe sedan, 


sedan, 


conv., 


$1,- 
$1,425, 


$1,550, $1,530*; ‘4-ton pickup, $950; FL 


Special sedan, $1,300. °49 SL 


Deluxe 


| sedan, $1,310, $1,325, $1,260, $1,210; club 


coupe, $1,310, $1,260; conv., 


$1,300; 


FL 


Special sedan, $1,140; SL Special sedan, 
$1,175, $1,140; FL Deluxe sedan, $1,160. 


‘48 SM club coupe, $925; sedan, 


$860, 


$905. '47 SM sedan, $880, $795; FM se- 


dan, $825; FL aerosedan, $805, 


$940; 


sedan delivery, $255. '46 '%-ton pickup, 


delivery, $100. 


sedan, $140, $110. 


dan, $505. '42 sedan, $200. 


$970, $1,025, $960; Deluxe 


(8) sedan, $565. '46 Deluxe 


sedan, $685. 


‘41 (76) sedanet, $325, $300. 





‘47 Custom conv., $745. 
Meadowbrook 
Wayfarer 2-dr., 


sedan, $615. ‘46 sedan, $590. 
DODGE—"'51 
Chieftain (8) Deluxe sedan, $2,100*, §$2,- 3 
Meadowbrook 4- 


‘49 Commander sedan, §1,- luxe (8) 4-dr., $1,640; (8) %-ton pickup, 
$1,335. '50 Deluxe (8) club coupe, $1,270; 
$1,245; CD 
ton pickup, $960; 


"49 Commodore 


| STUDEBAKER 





%-ton pickup, $870. 
club coupe, 


| MISCELLANEOUS—'49 Diamond T 11'.-ton | ° 
pickup, | HUDSON 
International 
‘51 Deluxe 4-dr., 


MERCURY 

x AIC x 

EBENSBURG, PA. 
(Ebensburg Auto Auction Co. Sale every 
Prices are for sale of May 3.) 
improvement 
alltime high. 
Sold 66 units out of 98 offerings.) 
BUICK—’50 





club coupe, $835. 
Ambassador 


OLDSMOBILE 


club coupe, club coupe, 


Super 4-dr., 
$840; 4-dr., 


"39 Special 


RM sedanet. 
"48 (98) 4-dr., $1.100*. 


$810. '46 SD sedan, $690. 


‘47 Commander club coupe, 
Champion sedan, $300. 


offerings.) 


| BUICK—"48 RM 4-dr., $1,040. 


$245. 


$1,450*. °'49 SL Special 4-dr., 
Deluxe club coupe, $1,180; FL 


2-dr., $460. 


| CHRYSLER—’50 Windsor 4-dr., 


‘47 Windsor 4-dr., $1,000*; 
coupe, $815. 
DeSOTO—'40 Deluxe 2-dr., $275 





'46 2-dr., $490. 
PLYMOUTH—’'51 Cambridge 
"50 Suburban, 


$ PACKARD- 
CHEVROLET —'50 Bel-Air, $1,675; FL 
Deluxe 4-dr., 
$1,270, $1,260, 
SD club coupe, $1,070. 
-"50 Chieftain 
$1,180, $1,190; 


PONTIAC-— 
‘49 (8) 2-dr., 


club coupe, $1,175; 
‘48 FL aerosedan, 2 at 
‘46 FM 4-dr., 


cial 2-dr., $1,110, 


SD (8) 2-dr., $835. ’46 SD 
$600; 2-dr., $685, $610, $670, 


$275. '40 (8) 2-dr., $275. 





$705; 2-dr., $720. '41 SD 4-dr., $305. 


$1,155, $980. 


STUDEBAKER—’50 Champion 


DeSOTO—'48 Custom 4-dr., club coupe, 


OLDSMOBILE—'49 (88) 4-dr., 


$375. 


CHRYSLER—’49 Windsor conv., 
sedan, $1,565. ‘48 Windsor sedan, $925. 
| DeSOTO—'46 Custom club coupe, § 


DODGE—’49 Coronet club coupe, 
’48 Custom sedan, $925. °47 Deluxe se- 


FORD—’50 conv., $1,675*. ‘49 Custom 
sedan, $1,050, $995, $1,000; club coupe, 
$1,020, $1,075; conv., $1,210; 
wagon, $1,200; Custom (6) sedan, $940, 
$1,000, $975; Deluxe (8) sedan, 


PACKARD—'40 (110) sedan, $115. 
PLYMOUTH—'50 SD conv., $1,460; 
coupe, $1,220, $1,510; sedan, 
Deluxe sedan, $1,400, $1,300. 
sedan, $1,240. ‘48 SD _ sedan, 
$880. ‘47 SD sedan, $800; club 


DANVILLE, VA. 


| (Danville Auto Auction. Sale every Wed- 
nesday, Prices are for sale of May 2.) 
(Prices steady. Sold 45 units out of 69 


dr., $1,050. ’48 SM 2-dr., $835; 
coupe, $870; %-ton pickup, $775. '46 FM 


$400; FM club coupe, $640; sedan, $660. 
‘41 SD club coupe, $430, $210, 
sedan, $350; MD club coupe, 
MD sedan, $275; SD sedan, $135; 


$360; 
"40 
sedan 


$1,650; 


oe 


775. °40 


$1,500. 


(8) 
station 


$900, 
sedan, 


$930. °48 %-ton pickup, $600. '47 Deluxe 


sedan, 


$625. '42 business coupe, $350. '41 conv., 

$450. °40 sedan delivery, $125; 

$290. ’37 sedan, $115. '36 sedan, $125. 
NASH—’47 Ambassador sedan, $600; (600) 


conv., 


OLDSMOBILE.-'50 (98) sedan, $1,910*. '49 
(76) sedan, $1,380. '47 (66) conv., $805 


club 
$1,570; 


‘49 SD 


$1,000, 
coupe, 


STUDEBAKER—'49 ‘'4-ton pickup, $710 
$685*. 


"42 


4-dr., 


| CHEVROLET-—SL Special 2-dr., $1,180; SL 
Deluxe 2-dr., $1,400*; FL Deluxe 2-dr.. 
$810; SL 
Deluxe 2 
FM club 


$1,790* 
NY club 


FORD—'51 Victoria, $2,100. '50 CD (8) 2- 
dr,, $1,380, $1,215, $1,310; 4-dr., $1,300 
‘49 Custom (8) club coupe, $1,025. ‘48 


4-dr., 


2 at $600 
$565. '41 (8) 2-dr., $255; station wagon 


HUDSON—'51 Pacemaker (6) 4-dr., $1,410 
$1,395"; 


(76) club coupe, $1,200. '48 (98) 2-dr., 


$1,060. 
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Highways & Safety 
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voluminous and detailed reports 
reviewed by the judges—that even 
the best states and cities must do 
much better,” MacDonald said. 
“Many others did not measure 
even half-way up the yardstick of 
good safety performance. 

“Last year 35,000 persons were 
killed. Travel still is going up. Auto 
and truck registrations are climb- 
ing steadily. The situation was se- 
rious last year and it appears to be 
growing worse. State and city offi- 
cials and the general public must 
understand that the half-measures 
that were good enough 10 years 
ago simply won’t work today.” 

Pennsylvania and Wichita were 
named grand winners in the con- 
test. 

States which won first place in 


their divisions were: Minnesota 
among midwestern states, Wash- 
ington among western § states, 


Arkansas among southern states 
and Massachusetts among eastern 
states. 

Pennsylvania, in addition to win- 
ning the grand award, won first 
place among the eight largest 
states, which were grouped sepa- 
rately due to their peculiar traffic 
problems growing out of large pop- 
ulation and mileage. 

Cities which won first place in 
their population groups were: Los 
Angeles among cities of more than 
1,000,000 population; San Francisco 
in the _  750,000-1,000,000 group; 
Minneapolis, 500,000-750,000; Den- 
ver, 350,000-500,000; Syracuse, 200,- 
000-350,000; Wichita, 100,000-200,000, 
in addition to winning the grand 


The 
COURIER-EXPRESS 


SELLS 


WESTERN NEW YORK 


Because WESTERN N. Y. 
1S SOLD ON THE 
COURIER-EXPRESS 


ONE REASON is that in addition to 
outstanding news coverage, this 
fine paper carries a choice selec- 
tion of nationally known feature 
writers and leading comics. 


THE PROOF is found in the fact that 
the circulation of the Sunday 
Courier-Express* is the largest in 
the eight Western New York 
counties which constitute the 
Buffalo market... and that the 
morning Courier-Express is wide- 
ly recognized as the best key to 
sales to those families with the 
most money to spend. 

*290,348 ABC Audit, 9/30/50 

COLOR for Greater Selling Power. 
Full color (two, three or four) 
available weekdays... black plus 
one color, Sundays. 


BUFFALO 
COURIER- EXPRESS 


Western New York's Only Morning 
and Sunday Newspaper 
REPRESENTATIVES: 
OSBORN, SCOLARO, MEEKER & SCOTT 


PL asset 


PLATES 


NAME 





DEALERS: 


The Modern Service Identification 
Emblem—Plus Advertising Value. 
Write TODAY for beautiful full-size 
FREE SAMPLE... Yours to keep and 


compare! 
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award; San Jose, Calif., 50,000-100,- | 
000; Dubuque, Ia., 25,000-50,000, and | 
10,000- | 


Okla., in the 


Check 


Stillwater, 
25,000 group. 


* x 


Florida to 
‘Results of 
Driver Training 


Florida is going to find out how 
much good driver training is doing. 


The department of public safety 


cants for drivers’ licenses if they 
had driver education in high school. 


After a few years, the accident 
rates of those who had training 
will be checked against accident 
rates of a comparable group who 
had no training. 

The department is hopeful the 
result in Florida will be the same 
as in Cleveland, where a similar 
| survey showed training reduced ac- 
cidents by 50 percent. 

The driver-training program may 
run into some rough going at the 
coming legislative session. The leg- 
islative council has recommended 
that no state money be spent on 
driving instruction. 
| The Tallahassee safety council 
|has adopted a resolution urging 
|legislators to continue to provide 


| funds for driver education. 
* * * 


Pa. Governor 
Praises Dealers 


The Pennsylvania Automotive 
|Assn. has been praised by Gov. 
|John §S. Fine for the part it has 
|played in making Pennsylvania’s 
| vehicle inspection system the most 
| outstanding in the country. 

Gov. Fine said in his letter: 
| “Although the national average 
jon vehicle fatalities attributable to 
|defective vehicles was 13 percent 
for last year, Pennsylvania’s aver- 
age was only 4 percent. This is 
proof that we not only have a good 
|law but also that we have splendid 
| cooperation from the industry.” 


Out of Tickets? 


Top Pencil-Wielding Cop 
Seeks Retirement 


The Springfield (Mass.) cop who 
is said to have written more park- 
jing violation tickets in a single 
|year than any other policeman 
anywhere, anytime, has filed for re- 
tirement. 

Patrolman C. J. Aspall rose to 
|international fame when news 





|Services reported that he always | 


used a pencil instead of a pistol. 
~ + * 


| Colorado Governor Vetoes 


Eased Penalty for Sots 


Gov. Thornton vetoed a bill passed 
by the Colorado legislature which 
would have permitted probation for 
motorists convicted of drunken 
driving. Existing Colorado law re- 
quires revocation of licenses for 
one year. 

In rejecting the bill, Gov, Thorn- 


visions would have increased the 
| state’s accident toll and might have 
| vesuied in favoritism by judges in 


accident cases. 
* ea + 


Mont. Lacks Road Funds 


Montana’s 1951 legislature failed 
to provide sufficient money for 
planned road building during the 
next two years, according to state 
highway officials 

* * * 


Wisconsin Senator Pleads 


For Toll Road Studies 
Resistance to the idea of toll 

roads to relieve principal Wiscon- 

sin travel routes of truck conges- 


|tion continues, although the legis- 


lature’s leading advocate of such 
roads says he has some of the sup- 


port of some truckers for his plan. | 


Sen. Warren P. Knowles, major- 
ity leader in the state senate, has 
again pleaded with the senate high- 
ways committee to endorse his 
proposition for a $100,000 engineer- 
ing survey of the feasibility of toll 
roads. He lost a similar proposal in 
the legislature two years ago. The 
study would concentrate upon the 
traffic justification and the eco- 


ton said he believed the bill’s pro-| 
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West Seattle— 


Gene Fielder Co. (Chevrolet), West Seattle, Wash., has delivered a car for the school 
has started asking all new appli-| driver-training program. James T. O'Brien (left), driving instructor, accepts the car from 


| James Sellars of the company. 


| SS 
| 


/nomic practicability of toll routes 


| between St. Paul and Chicago, and | 


| between Green Bay and _ Illinois 


border for the eastern section of | 


| the state. 

+ * * 

Easy Street? 

| The highway in Nashville which 
|runs between White House and 
|New Deal Sts. is being improved 


|by the state highway department. | 


Gigantic Network 
Of Toll Highways 
‘Asked by Senator 


A $12 billion transcontinental toll 
|superhighway network has _ been 
proposed by Sen. Harley M. Kilgore, 
West Virginia Democrat. 

Kilgore’s bill calls for toll roads 
that could include: one from Bos- 
|ton to San Francisco; three from 
Florida, one to the Great Lakes 
region, one to San Diego, Calif., 
and the other to New York; one 
from the Canadian border in Min- 
|nesota to Laredo, Tex., to connect 
|with the Pan American highways, 
| and one from San Diego to Puget 
| Sound. 
| The system 


would include two 


| hard-surfaced roads for each high- | 


| way, one to be used by trucks and 
| buses, the other by cars. Car serv- 
jice centers every 12 miles would 
jinclude restaurants and _ tourist 
| cabins. 
|clude 450-foot-wide rights of way. 
| The bill would create a “Trans- 
|continental Streamlined Highway 
Corp. of the United States of 
| America” for financing the project 


| with bonds that would mature in| 


|30 years. Tolls would be fixed by 
|the Interstate Commerce Commis- 
| sion, 

* x * 


PMTA Safety Head 


lice and Army safety specialist, has 


| been appointed safety director of | 
Truck | 
Assn. PMTA has won many honors | 


the Pennsylvania Motor 
for its aggressive safety campaigns. 


Flint Opens ‘Spot’? Checks; 
Dealers Back Program 


Flint’s police department has 
opened its annual vehicle safety 
inspection campaign. It will run 
until June 1. Check lanes will be 
set up unannounced in _ various 
parts of the city. Last year, 3,764 
vehicles were checked. Tickets were 
| issued in 443 vases. The Flint Auto- 


mobile Dealers Assn. has pledged 


its cooperation. 
! 


Transport Triumph 
| Haulaway Firms Reduce 


Accident Rate 

| Despite a greater volume of new 
| cars and trucks carried during 1950 
and a 32 percent increase in high- 
way mileage, the automobile trans- 
port industry reports a 2.5 percent 
reduction in its accident ratio for 
1950. 

Sixty-seven percent of the ap- 
proximately 8,000,000 new cars and 
trucks produced during 1950 were 
|transported from factories to deal- 
ers by auto transport trucks, ac- 
|cording to Richard E. Beiser, gen- 
| eral manager of the National Auto- 
mobile Transporters Assn. This fig- 
ure represented approximately 5,- 
360,000 vehicles transported by the 
industry, a 53 percent increase over 
1949, Beiser said. 

According to figures furnished by | 
the National Safety Council, the} 
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The gigantic network would in- | 


Herbert W. Wilson, a former po-| 
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conducted by NATA’s accident pre- 
vention division under the direction 
of Elmer R. Reeves. 


Canada Youths 
Roll Up Toll 


In Canada last year there were 
35,000 automobile accidents involv- 
|ing people under 25, W. H. Gra- 
|}ham, of General Motors of Can- 
|ada, told a gathering of dealers, 
, | educational representatives and po- 
\lice officials in Ottawa. 
| The meeting was held to unveil 
| the driver-education program being 
conducted across Canada by GM. 
|Graham was introduced by Robert 
Moore, general manager of Myers 
Motors, Ltd., Ottawa. 

Graham said the 35,000 people un- 
der 25 involved in car accidents 
represented only 17 percent of all 





i, ‘|drivers in Canada but they were 


auto carriers travelled over 525,- involved in one accident in every 
000,000 miles during 1950, 32 per-/|three. 
cent more than in 1949, in setting} The film kit being circulated in 
bes highest volume on record for|secondary schools by GM consists 
| the industry. of three motion pictures, including 
Beiser attributed the accident | responsibility of driving according 
|ratio of 1.32 for every 100,000 ve-|to law, how to drive properly, and 
hicle miles travelled, lowest on rec-| how to drive economically. In ad- 
|ord for the industry, to regular | dition, there are 12 film strips deal- 
| supervision and intensive education 'ing with some aspect of driving. 
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MIDLAND 
WELDING 
NUTS 


@ Whenever there are “blind 
spots” in the assembly of 
metal parts, as shown here, 
Midland Welding Nuts are especially 
useful. Bolts can be turned into Midland 
Nuts, without needing any device to hold 
the nuts from turning. Their use helps 
to speed production. 


Investigate! Midland Welding Nuts may 
be the answer to some of your assembly 
problems. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 Mt. Elliott Avenue ¢ Detroit 11, Mich. 
Export Department: 38 Pearl St., New York, N. Y. 
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On the Financial Front. . 


Auto Firms’ Profits 


Gained 26 


By George Deery 
Associate Editor 

N THE earnings side of the 

picture, according to National 
City Bank of New York, 26 car 
and truck firms reported net earn- 
ings in 1950 of $1,053,719,000, com- 
pared with $856,922,000 in 1949, an 
increase of 23 percent. 





Auto Stocks 
May?7 Apr. 30 


Chrysler . 11% 80% 
SONNET eceviniercceiesseses 3% 38% 
General Motors .... 53% 53% 
ee 17% 18% 
Kaiser-Frazer ........ 5% 6% 
Nash-Kelvinator .... 20 20% 
Packard .......... ne 5% 5% 
Studebaker .............. 30% $1 
Willys-Overland .... 10% 10% 
Average for — — 


10 Stocks ..... . 22.36 22. 





1 THOROUGHL ll te 
peratures and gives instant, full-bodied lubrication. 


DOUBLE DIST 


ings after taxes as compared with 
> last year, were reported by Borg- 
Warner at the annual stockholders’ 
meeting conducted by Roy C. Inger- 
soll, president. 

Sales totaled $100,600,870, as 
against $70,656,559, in the corres- 
ponding 1950 quarter; earnings be- 
fore taxes, $14,326,817, as against 
$10,543,795, and earnings after 
taxes, $5,777,475, or $2.40 a share, 


Pet. in ’50 


This compares with an average 


1951 














Truck Shares Soar 


The listed stocks of commercial vehicle makers made the best 
advances in the month ended Apr. 30, with Four-Wheel-Drive leading 
with a gain of 15.6 percent, according to Clarence A. Horn, vice-presi- 
dent of First of Michigan Corp, Other advances in this group were 
Reo, 9.4 percent White, 8.7; Autocar, 9.1, and Willys-Overland, 9. 
Chrysler shares appreciated 5 percent, Diamond T, 3; Federal Motor 
Truck, 3.8; General Motors, 3.4; International Harvester, 0.4; Mack, 
0.7, and Nash, 0.6. On the losing side were Crosley, 6.7; Divco, 1.5; 
Hudson, 0.7; Kaiser-Fraser, 5.7; Packard, 4.5, and Studebaker 0.8. 


gain for 3,304 firms, covered in [48 against $6,541,805, or $2.73 a 
the compilation, of 30 percent. A | Share. oe 

profit of $1,730,484,000 for 45 pe- 

troleum products companies was Fruehauf Earns 


22 percent ahead of the preceding 
year when the total was $1,412,- 
866,000. 

Auto parts manufacturers, total- 
ing 64, made an even better show- 
ing with an increase of 33 percent, 
or $234,565,000, against $175,761,000 
in the preceding year, 

The net income of tire and rubber 
products firms equaled $160,070,000, 





$85,957,000 in 1949. 


$2,405,535 in 
First Quarter 


Net sales and net earnings for 
the first three months of 1951 were 
the highest in the history of Frue- 
hauf Trailer, Harvey C, Fruehauf, 
chairman, and Roy Fruehauf, pres- 


lan increase of 86 percent over the| ident, announced. 


Net sales totaled $41,465,126 as 


letter to stockholders, “that our 
| sales for this first quarter consisted 
almost entirely of civilian truck- 
trailers, for which we still have a 
backlog of orders totaling well over 
$50,000,000. 

“While we have begun produc- 
tion of government defense orders, 
we have built only a relatively few 
| units out of the over $100,000,000 in 
government contracts which we 


have thus far been awarded.” 
* * * 





of 1950, E. M. Morris, chairman, 
announced. The earnings are equal 
to $2.33 a share, compared with 
$2.31 a share in 1950. 

The gross volume of receivables 
purchased in the quarter totalled 
$213,003,891, an increase of $62,581- 
325 over the amount acquired in the 
like period of 1950. 

* + 


« 


Price Controls 
Pare Profits, 


compared with $21,715,582 in 1950's 
| first three months, while net earn- 
lings climbed from the 1950 figure 


Sales Up, ‘Net Off 


mon share to a record $2,405,535 


At Borg-Warner and $1.57 per share of common 


Record first-quarter sales and_ stock. 
profits before taxes, but lower earn-| “It is significant,” reports the 





excessive wear, heat, corrosive acids. 


DEWAXED —flows freely at all tem- 


rt we 


iLLED —free from impurities that cause 


of $1,371,016 and 86 cents a com-| 


Precision-made Piston Rings, built to operate at fantastic speeds 
and high temperatures, are man-made “Pictures of Perfection”’ . . . 
yet a microscopic film of oil is their only protection against friction, 


Be sure that you recommend and sell the finest protection that 
money can buy... WoLF’s HEap Motor O1L— 100° 
vania, ‘Premium Grade.’’ WoLF’s HEAD, made from nature’s 
finest crude, is refined three steps further than ordinary oil. . . 


+, Pure Pennsyl- 


Associates Ups 
Quarter Income 


Consolidated net income of Asso- 
ciates Investment and all its sub- 
sidiaries in the quarter ended 
March 31 was $2,531,030, compared 
with $2,403,204 inthe same period 


Keller Says 


Chrysler Chairman K. T. Keller 
told stockholders that the 3% per- 
cent boost in auto prices authorized 
March 2 by the 
Office of Price 
| Stabilization is in- 
| adequate to offset 
substantial cost 
increases. “This is 
jattested by the 
| diminished first 
quarter’s earnings 
on a very high 
volume of busi- 
ness,” he declared. 
| The firm reported 
| net profit of $13,- 
| 316,672, equal to $1,53 a share on 
| Sales of $626,204,540. 


Taking a further critical view of 
| U. S. controls, he said “The pros- 
|pective decrease in the production 
|of motor vehicles raises the ques- 
tion of whether or not the indis- 
pensable part motor transport per- 
|forms in sustaining a vigorous de- 
|fense effort has been accurately 
jevaluated by the government 
authorities.” 

Keller finds the price control 
jorder issued Dec. 18 a greater 
|threat to earnings of that corpora- 
jtion in that “they are particularly 
|inequitable, since prices in effect 
Dec. 1 were originally established 
iby us in February, 1949, and no 
| recognition was accorded to costly 
and notable engineering improve- 
ments embodied in 1951 model 
cars.” 


Willys Reports 
$3,152,324 Net 
For 6 Months 


Willys-Overland last week re- 
ported for the six months ended 
March 31, first half of its fiscal 
year, net income of $3,152,324 after 
| taxes calculated at the current rate 
|of 47 percent, or $1.03 a share. This 
|compares with a net loss of $908,307 
in the six months ended March 31, 
1950. 

Sales were $97,739,004, an increase 
|of 168 percent over the comparable 
|period of 1950. Civilian vehicles ac- 
|counted for almost 90 percent of 
this volume, and there is no reflec- 
tion as yet of any of the large 
amount of non-vehicular defense 
work for which the company has 
contracted, it was stated. 

In the letter to stockholders 
Ward M. Canaday, chairman and 
president, stated that the company 
“has reached the best position in its 
15-year history. Volume is at new 





K. T. Keller 











excessive oil consumption, sludge, undue wear. 
3 rripce-ricrereo—highly resistant to sludging and 
oxidation. Non-corrosive to bearings. Won’t thin 
out at high temperatures or get sluggish at low 
temperatures. 
Wo.r’s HEAD means the “Finest of the Fine” to 
millions of motorists everywhere! 


/ 
Sree * “Rules-of-the-Road” 
Folder. Contains safety hints, speed 
laws, driving regulations for all 
states. Send for your copy and in- 
formation. 


Wolf's Head Oil Refining Co., Inc., Oil City, Pa., New York 10, N. Y. 





100% Pure Pennsylvania “— aon 
"Premium Grade” we 


MOTOR OIL AND LUBES 


Member, Penna. Grade 
Crude Oil Association 





high levels, financial strength is 
further improved, acceptance of 
Willys products has continued to 
broaden, and an intensive cost re- 
duction program now well under 
way is reflecting better profit 
margins.” The backlog of unfilled 
orders and contracts in negotiation 
total in excess of $250,000,000, the 
company stated. 


Tide Water Oil 
Nets $8,910,000 

Net income of Tide Water Asso- 
ciated Oil of $8,910,000 for the first 
three months of 1951, after pro- 


vision of $5,436,000 for estimated 
federal taxes, or $1.39 per share, 


was reported to stockholders by 
President William F. Humphrey at 
the company’s 25th annual meeting. 
This compared with net income of 
$6,152,000 for the first quarter of 
(Continued on Page 59, Col. 1) 
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last year, or 94 cents a share, of | sale of company’s interest in Mus- 
$2,758,000. | kegon Motor Specialties. 

The total volume of business| McCord Corporation—Six months 
transacted during the first three|to Feb. 28: Net profit $1,051,124, 
months of the current year/equal to $2.62 a common share on 
amounted to $102,217,000 as against |sales of $17,485,511, compared with 
$84,618,000 during the first quarter | $1,002,781 or $2,49 a share on sales 
of last year. | of $13,380,916 for the corresponding 


Expenditures for additions to and | Period a year earlier. The company 
replacement of properties and has concluded an arrangement with 





equipment in the first three months | Ford under which it will shortly 
of 1951 totaled $4,945,000 as against |become “a much more substantial 
$4,594,000 expended during the first |SUPPlier of radiators” for Ford 
quarter of last year. | vehicles. Previously the company 
ee aha |supplied radiators for only the 

| Lincoln cars, W. J. Hancock, presi- 

Packard Profit |dent, sald, Backlog as of March 

amounted to 100,000. 

H its $2,499,973 “a er ea ens 

Packard last week reported earn- pore an teat aia ‘aa. 
— oS for ao ete: aang | increased 17 percent over the $294,- 
Sr an compares, witht loes Of 380, or 82 conta a share, last yea 
potcte . idney J. en, president, note 
a a 7 os a a that sales reached a record of _ 
reflected an income tax carryback o7487400 anus ae — first 
refund of $161,000. Earnings for the quarter of 1950 ; 
first 1951 quarter are listed after iid i ; ‘ 
provision of $3,477,000 for estimated | = ee — 
income taxes. Consolidated net| 
sales totaled $58,186,348, against | 
$37,863,283 in the like 1950 period. 

* x * 
7 
Twin Coach Sets 
Net at $273,815 

A net profit of $273,815 for first- 

quarter operations has been an- 
nounced by Twin Coach. This is 
equivalent to 51 cents per share. 
In the like 1950 period, the company 
lost $144,952. Both the aircraft and 
bus manufacturing divisions of the 
company operated at a profit dur- 
ing the first quarter, according to 
L. J. Fageol, president. Sales totaled 
$7,560,000. This is an increase of 
approximately 300 percent over the 
first quarter of 1950. 

Bank debt was reduced $650,000 
during the first quarter of 1951 and 
on March 31 was $1,423,840 by com- 
parison with $3,545,000 one year 
ago. The company’s order backlog. 
as of March 31, was in excess of 
$70,000,000, according to Fageol. 

The bus plant now has over $32,- 
000,000 in orders on hand. These in- 
clude a $20,000,000 U. S. Army order 
for 1,509 Fageol Twin Coach con- 
vertibles. These are multi-purpose 
bus and cargo vehicles which can 
also be easily converted to litter 
carriers or field ambulances. 

* * * 
Earnings 

Rohm & Haas March quar- 
ter: Net profit $2,019,000, equal to 
$2.35 a common share on net sales 
of $29,575,000, compared with $1,- 
712,000, or $1.98 a share on sales of 
$18,143,000 a year earlier. 

Houdaille-Hershey and Subsidi- 
aries—March quarter: Net profit 
$317,474, equal to 27 cents a com-| 
mon share compared with $686,756, 
or 74 cents a share a year earlier. | 
Net profit for the 1951 quarter is| 


after deducting a non-recurring | 
charge of $704,805, resulting from 





AOT to Form 
Councils in 


Akron, Toledo 


AKRON.—An Akron council of 
the Automobile Old Timers is to 
be formed today (May 14), and a! 
Toledo council is to be formed to- 
morrow. 

George Conrad Diehl, a life direc- 
tor of AOT, and Frederick H. 
Elliott, founder and secretary of 
the organizaton, are here to aid 
formation of the local council. To- 
morrow they will be in Toledo to 
form a chapter there. 

E. R. Jackson, president of Fire- 
stone Tire & Rubber, will host 
today’s meeting. The Toledo parley 
has been arranged by Sam F. 


Green, Willys-Overland, a_ vice- 
president of the Ohio council of 
AOT. 


Following the Akron and Toledo 
sessions, Diehl and Elliott will) 
motor to Detroit for meetings on | 
May 16-17 to arrange the 12th | 
anniversary meeting and dinner of | 
AOT, to be held Oct. 4 in Detroit’s | 
Book-Cadillac hotel. The event will | 
be part of the Motor City’s 250th 
birthday festival 

The AOT officials also plan to 
discuss formation of a Michigan 
state council. 
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|year. Nine months to March 31: 
|Net profit $3,312,922 or $7.07 each 
ty | on 468,304 capital shares, against 
$2,927,437 or $7.50 each on 390,254 
shares for nine months to March 
31, 1950. 

Sheller Mfg.—March quarter: Net 
| profit $1,045,858, equal to 94 cents a 
lshare, on net sales of $12,432,201, 
compared with $943,463, or 85 cents 
a share, on sales of $8,945,103 for 
the 1950 quarter. 

Thompson Products and subsidi- 
aries—March quarter: Net profit 
| | $2,103,690, equal to $1.92 a common 
*ishare on net sales of $43,063,818, 
|compared with $1,697,860 or $1.53 
Haworth Chevrolet in California— the 1960 Senter. 7 

The new home of this dealership in Hermosa Beach provides 45,000 square feet of service; Midland Steel Products — March 
facilities. Parking for service customers is on the left of the service entrance. A used-car lot quarter: Net profit $654,371, equal 
is located on the other side of the all-glass showroom. to 93 cents a common share, com- 

: : oe |pared with $627,135, or 87 cents a 
Net income $1,047,886, equal to $3.17| earlier. Earnings in both years are |share, for the 1950 quarter. 





|}a common share on net sales of| based on shares outstanding after | 


$12,022,174, compared with $829,123| the 25 percent stock dividend paid | 
or $2.51 a share on sales of $12,004,-|on Apr. 2. | Standard Automobile Co. 
929 in 1949. | Motor Wheel — March quarter:| Standard Automobile Co. (Cadil- 
Clark Equipment and Subsidiary Net profit $832,594, equal to 98 cents | lac-Oldsmobile), Louisville, recently 
—March quarter: Net profit $1,-|a share, compared with $730,888 or| purchased real estate on Chestnut 
419,581, equal to $2.11 a common | 86 cents a share a year earlier. St. Clifford L. Alderson, president 
share on sales of $28,782,157, com-| Motor Products—March quarter:|of Standard, said the firm had no 
pared with $638,082 or 93 cents a| Net profit $859,859 or $1.84 a share, | immediate plans for use of the 
share on sales of $14,803,659 a year | against $894,192 or $2.29 a share last | property in the near future. 


o Lift! 


The Weaver Twin Post Lift 
is the only automotive type lift 
that can handle all wheelbase lengths 


Without loss of lifting capacity | 


CROSLEY 
SUC LER 


WEG en’ 
164 inch wheelbase 


Yes, the WEAVER TWIN POST Lift is the ONLY automotive type lift that 
offers wheelbase adjustment from 40” minimum to any desired maximum... 
Provides unobstructed under-chassis accessibility. No rails in the way. 

With rear post remaining in position, the front post is adjustable to 
any wheelbase length. For example—the Model EC-100 TWIN POST can 
take an 80” wheelbase Crosley and a 164” wheelbase Cadillac Ambulance. 


For details, ask your Weaver jobber or write us 
for free copy of “‘THERE IS ONLY ONE” 


SERVICE SHOP EQUIPMENT 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


Twin Post Lifts ... Unit Lifts... Wheel Alignment Equipment .. . Headlight Testers . . . 
Brake Testers... Wheel Balancing Equipment... Jacks...Dollys...and Air Compressors. 
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service with the organization. At 
a dinner attended by 9 members 
of the firm and their wives, Rid- 
inger received a gold wrist watch 
from J, B, Martin. 


* + + 


Sender Names Andrews 
William Andrews has been named 
assistant manager of Sender Pon- 
tiac Co., Marysville, Kans, Andrews 
formerly was associated with Kelly- 
Williams Motor Co., Kansas City. 
es 2 @ 


Young Opens New Home 

The new building of Young’s 
Chevrolet, Inc., 1515 N. Dixie, Lake 
Worth, Fla. has been formally 
opened. A, F. Young sr., is presi- 
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late Robert W. Adams, has been 
with Carlson Buick since it was 


established 18 months ago, 
+ * + 


Glen Shepperd Expands 


Glen Shepperd Buick, Stuart, | 
Fla., has added a 26 by 52 foot | 
paint and body shop to its present | 
building. The firm’s owner, Glenn 





cS 


cee > & Seeerer oF Dianets | For Bokersfield {Calif.) Scouts— 


chamber of commerce. 


a | The Motor Center, Chevrolet dealership in 


| of the annual Boy Scout calendar for distribution in its community. Left to right are: 
|F. Kenneth Hamlin, 8. L. Winsiow, Frank DeShong, scout executives; Lawrence Lake, dealer, 


A business name has been filed | 274 8. E. Kraschel, general manager of dealership. 


Lovejoy—Buffalo 


for Lovejoy Motors, 1397 Bailey 
Ave., Buffalo, by Louis, Leonard,| vice-president, by Howard W. 
Joseph and Lucien Goszewski and | Soakk enlen intine of the Wash- 





Padgett, Elise Sharpe Padgett 
and Heyward Wynn. 
+ * * 


Fox Expanding 


Construction of a two-story brick 
and steel addition to Fox Chevrolet 
™\Sales, Inc., 2020 S. Hanover S&t., 

'Baltimore, is expected to be fin- 
| ished within the next few weeks, 
according to Robert L. Fox, presi- 
dent. 
| * * * 

Dillon Motors Formed 


Dillon Motors, Inc., Kernersville, 
N. C., has been organized with capi- 


2 > gy ® es mt 
ME SSS Sa oe 30 : ital stock of $100,000, Principals are 


|O. E. Dillon, Gilmer Dillon and R. 
J. Hastings, all of Kernersville. 


Bakersfield, Calif., has taken over sponsorship | * * * 
Maxson to Enlarge 


Maxson Cadillac has filed plans 
—|with the city to enlarge its building 
|when a new charter is granted.|@t 2421 Main St., Buffalo, at a cost 


|Palmer Moser is president, Harve | Of $15,000. 





dent of the firm and A, Benz vice- | ans L. Gerlach. ington Ford district. Ellenberger, vice-president, and| eee a de 
president, . eae : -  . |Leslie Sprunger, secretary-treas- | Bennett to Fredde 
s » Griebel Gets Ford Award Moser Motor Sales, Inc. urer. Bennett Motors, Norton, Kans., 
Carlson Ups Berry For the second consecutive | The former A. J. Moser and Co. * has sold its Ford tractor and Dear- 


year a Four-Letter award was |(ford) firm, Berne, Ind., will be 
presented to Griebel Motors, Inc., nown as Moser Motor Sales, Inc., 
Baltimore, by Ford Motor Co, hereafter. The original charter has 
plaque was given’ to (expired, and under state law, the | 
Charles G. Griebel, executive | name of the firm must be changed | 


Appointment of Lewis W. Berry 
jr... as salesmanager for Carlson 
Buick, Inc., San Francisco, has 
been announced by Joe Carlson, The 
president, Berry, who succeeds the 










jes 


and defense production ! 





8 KELSEY-HAYES WHEEL COMPANY PLANTS: 
4 KELSEY-HAYES PLANTS IN MICHIGAN 
McKEESPORT, PENNSYLVANIA © LOS ANGELES, CALIFORNIA 
DAVENPORT, [OWA # WINDSOR, ONTARIO, CANADA 





= * 
Twin City Takes 3 Makes 
Twin City Motors, Vidalia, Ga., 
has obtained a charter to deal in 
Packards, Oldsmobiles and Jeeps. 
The firm is owned by Arthur 





born farm machinery franchise to 
Albert and Lester Fredde, who now 
are operating it under the name 
of Fredde Brothers Farm Equip- 
ment Co. Bennett Motors contin- 
ues to handle cars and _ trucks. 
Lester Fredde was manager of the 
tractor and machinery business for 
Bennett Motors. 
| * + * 


Peace Motor Sales 
Peace Motor Sales, Inc., Corbin, 
Ky., has been organized with capi- 
|tal stock of $20,000. Principals are 
|Edward, Lucy, Dan E. and Kotha 
| Peace. 





* * * 


Central Florida Motors 

Central Florida Motors Co., 100 
W. Jefferson St., Daytona Beach, 
|Fla., has purchased nine lots on 
/Garland and Jefferson Sts. from 
| the estate of Benjamin R. Coleman. 
|The late Mr. Coleman held an in- 
terest in Florida Motors. 

* * * 


Stanley-Leff Motors 


Stanley-Leff Motors, Jacksonville, 
Fla., has appointed Claude D. 
Smith jr. as manager of its used- 


car lot. 
* * * 


Bankston-Hall Ups 2 


Bankston-Hall Motors, Dallas, 
has promoted Jack Spillers from 
used car manager to sales manager. 
At the same time Eddie Hull was 
promoted from assistant sales man- 
ager to truck and fleet sales man- 
| ager. 
| + * * 


Erdelac, Cole Honored 


Two Studebaker dealerships in 
Cleveland—Erdelac Sales & Service 
and Cole Motors—have received the 
|factory’s certificate of merit for 
service achievement. 
| * * * 


Ross Gets Ford Plaque 


Robert H. Ross, president of Ross 
Motors, Ine. (Ford), Middletown, 
O., has received for the _ third 
straight year Ford’s Four-Letter 
plaque. The presentation was made 
|by E. R. Carter of Cincinnati, as- 
sistant district sales manager for 
| Ford. 


| 


* * * 


Marshall Incorporated 
Marshall Auto Sales, Cleveland, 
has been incorporated with $10,000 
capital by Milton M. Lang, L. Gris- 
som and John W. Ferencz. 
| * * * 


Nichols Buys Dealership 
Fred R. Nichols, has purchased 
the Meyering Studebaker dealer- 
ship in Alameda, Calif. Staff ap- 
pointments include: Bill Engels, 
sales manager; Jay Brown, used- 
car sales manager, and Pete Vos, 
service Manager. 
* * 


Burwell Incorporated 


Burwell Hudson Sales and Serv- 
|ice, Defiance, O., has been incorpo- 
|rated with $3,000 capital by Albert 
| Burwell, W. J. Hedgers and Paul 
|S. Rizor. 
| * * * 


Lide Motors Gets 


Hall of Fame Award 


Earl Lide Motors, Mt. Pleasant, 
Tex., has been presented with Pon- 
tiac’s Hall of Fame award. The 
firm has sold Pontiacs for 11 years. 

Earl Lide, owner and manager, 
was presented the award by the 
Pontiac Dallas zone manager. Lide 








(Continued on Page 61, Col. 1) 
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(Continued from Page 60) 


was cited for outstanding dealer 
accomplishments and community 
service. 

= x + 


Benson Olds Chartered 


Incorporation papers have been 
granted to Benson Oldsmobile Co., 
Orrville, O. Incorporators are Virgil 
D. Burson, Gordon R. Hostetler and 
Dolph Traver. 

. 


* x 


Gets Massey-Harris Deal 


Carter Truck and Tractor Co., 
Jackson, Ga., has been appointed 
authorized dealer for Massey- 
Harris tractors and other farm 
equipment. _ 

* 


Carlson-Buick, Inc. 
Appointment of Lewis W. Berry 
jr. as sales manager has been an- 
nounced by Joe Carlson, president 
of Carlson-Buick, Inc., San Fran- 
cisco. Berry succeeds the late 
Robert A. Adams. 
* * + 
Strelinger-Martin 
Strelinger-Martin Co. (Pontiac), 
Renton, Wash., has opened its new 
building with 6,500 square feet of 
floor space. 
” * 


Donald Chevrolet 


W. B. Donald Chevrolet Co., Jen- 
nings, La., has moved into its new 
building at 805 Main St. 

* * * 


Manchester Motors Opens 

Manchester Motor Co, (Mercury), 
Richmond, Va., has opened for 
business at 2003-5-7 Semmes Ave. 
Bolling H. Butler is vice-president 
and general manager of the new 
dealership. 


* ~ * 


Butcher Adds Hillman 


Butcher Auto Sales (DeSoto- 
Plymouth-International), Clear- 
water, Fla., has added a Hillman 
Minx franchise. The firm recently 
moved from 1026 Cleveland St. to 
801 Cleveland St. 

* . 


* 


Webber Motors Sold 


New owners of Webber Motors 
Dodge-Plymouth), Omaha, are R. 
J. Hallam, president and general 
manager; J. R. Townsend, vice- 
president and sales manager, and 
G. C. Schumacher, _secretary- 
treasurer. Ernest E. Webber was 
former president. The firm has 
three locations: 2563 Farnam St., 
2550 Farnam St. and 1313 Harney 
St. 

+ + * 


Now Monsky and Louis 


The name of Monsky-O’Connell 
Motors (Lincoln-Mercury), 4950 
Dodge St., Omaha, has_ been 
changed to Monsky and Louis Mo- 
tors, with owners now being Hu- 
bert Monsky and Walter Louis. 

* * * 


Downey Succeeds Militello 


Ed Downey, shop foreman at 
Berriman-Graham Co. (Pontiac), 
Buffalo, for 11 years, has been 
promoted to _ service Manager. 
Sandy Militello, former _ service 
manager for the firm, has taken 
a Pontiac dealership at Albion, 
N.Y. 


x * 


+ 

Packard Signs Up Barry 
Art Barry, owner of Art Berry 
Motors, has signed a Packard 
franchise for Batavia, N. Y. He will 











jNAME PLATES 


@ PRECISION CAST... 
ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 
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continue his large used car opera- 
tion at 392 Kenmore Ave., Buffalo. 
|He is a member of the Buffalo Au- 
|tomobile Dealers Assn, 
* + * 
| 


| Tex. Motor Exchange Opens 


New Building in Houston 

A $500,000, 33,000 - square - foot 
plant has been opened in Houston 
at 1619 Travis by the new Texas 
Motor Exchange which has been 
combined with the International 
Motor Rebuilding Co. 

The new plant is believed to be 
one of the largest motor rebuilding 
and motor exchange operations in 
the nation. 


| * * * 


Bob Roush, Inc. 


been incorporated to deal in new 
and used automobiles. Incorpora- 
tors are Herbert L. Wright, Irene 
Henderson and H. H. Siering. 


McGahey Motors Elect 


New Slate of Officers 


Robert J. McGahey has been elec- 
ted president of T. B. McGahey 
Motor Co., Inc., Miami, Chrysler- 
Plymouth distributors, according to 
T. B. McGahey, who has taken over 
the chairmanship of the board of 
directors of the firm. 

Named vice-president and gen- 
eral manager of the company was 
Ben C. McGahey. Thomas B. Mc- 
Gahey jr. was elected secretary- 
treasurer. 

* * * 
Bonn Reelected President 


Of Two Ohio Deals 


George C. Bonn has been reelec- 
ted president and treasurer of Bobb 
Chevrolet Co., 621 Parsons Ave., 
Columbus, O., and Bobb Motors 
Sales, Inc., Bellefontaine, O. The 
Bellefontaine outlet is a Chevrolet 
and Cadillac dealership in Logan 
county. 

Other officers elected by the Co- 
lumbus concern are: George H. 
Woodworth, vice-president; Huston 
M. Prout, secretary; A, S, Bobb, 
assistant secretary, and John C. 
Power, attorney. 

+ x + 


Woodson Gets Award 


Woodson Pontiac Co., 1104 W. 
Main St., Salem, Va., has been 
named to Pontiac’s Hall of Fame 
for outstanding dealer accomplish- 
ments. A. A. Woodson, owner, was 
presented the award. 

+ = + 


Harmon Motors Opens 


New Showroom 


Harmon Motor Co. (Lincoln-Mer- 
cury), Raleigh, N. C., has opened 
its new showroom at 515 Fayette- 
ville St., it is announced by A. Jd. 
Harmon, president and owner. 

Harmon founded the _ present 
company in 1946, and has sold cars 
for sixteen years. A. H. Sanders is 
sales manager for the company. 

x e = 


Shallcross Builds 


Construction has been started on 
a one-story service section addition 
to Shallcross Chevrolet, Middle- 
town, Del. When completed the 
dealership will have a total of 
approximately 10,000 square feet of 
space. 

7 * a 


Mayo Wins Sales Award 


Robert H. Mayo, a salesman for 
T. B. McGahey Motor Co., Miami, 
Fla., has been named top salesman 
of the southeastern division of 
Chrysler-Plymouth dealers. As an 
award, he won a free trip to 
Mexico. 

* * ” 


Edmonds, Chance Feted 

Four $100 U. S. savings bonds 
were presented to E. A. Edmonds 
and Grady A. Chance, salesmen for 
Central Florida Motors Co., (Lin- 
coln-Mercury), Orlando, Fla., as 
prizes for winning membership in 
the Inner Circle, an organization 
of L-M salespeople. 
x * 


& 


Cavalier Motor Builds 


Cavalier Motor Co., Norfolk, Va., 
will erect, at a cost of $14,700, a 
combination show room, service 
station and office. Permission has 
been granted by the U. S. Depart- 

(Continued on Page 66, Col. 1) 











Bob Roush, Inc., Lima, O., has 
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If So—Tell the Industry’s Decision Men 
About It in Their Preferred Trade Paper! 





Right now is the time car dealers are In these times of decision the auto industry 


looking for more income from service. If ® wants news most. 


you have a product, tool or service that © gets the most news in AUTOMO- 


TIVE NEWS 


can help dealers increase their income, 


you're sure to reach the Decision Men 


with AUTOMOTIVE NEWS. 


@ uses it most in specifying products 
and services 
—and pays $8 for a year's 
AUTOMOTIVE NEWS subscrip- 
tion (highest in the industry). Re- 


The highest car dealer circulation — 
28,536—is yours when you're in AUTO- 
MOTIVE NEWS — and you're in with 


4,900 manufacturer executives, too. newal rate is highest, too, 84.2.% 


THE WEEKLY NEWSPAPER OF AMERICA’S NO. 1 INDUSTRY 





PENOBSCOT BUILDING ° DETROIT 26, MICHIGAN 


REPRESENTATIVES 
New York — Edward Kruspak, Advertising Manager, 51 E. 42nd St., Murray Hill 7-6871 
Chicago — J. Goldstein, Western Manager, 360 N. Michigan Ave., State 2-6273 
Los Angeles —R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 2666 Penobscot Bidg., Woodward 3-0495 
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introducing the bill to protect the;meet any judgment that might be | 


“poor suckers.” The senator said 
that, in his opinion, it was not fair 
to allow automobile dealers to 
charge exhorbitant finance charges 
and then repossess vehicles when 
they are almost paid for if one 
payment is missed. 
The proposed legislation would) 
limit finance charges to 5 percent 
of the sales price of a vehicle or 
to a $50 limit, whichever is less. 
* * - 


Financial Responsibility Bill 
Approved by Ohio House 


Ohio’s house has passed and sent 
to the senate a motorists’ financial 
responsibility bill, which requires 
that in accidents where property 
damage or bodily injury exceeds 
$100, the motorist must file a re- 
port with the bureau of motor ve- 
hicles within five days. 

The registrar, within the next 60 
days, must require the motorist to 
post security, if the motorist does 
not have liability insurance, to 











. 


i 








obtained. The security cannot ex- 
ceed $5,000 in cases of bodily in- 
jury or death of one person, $10,000 
in case of injury or death to two 
or more persons, and $5,000 to cover 
property damage. 

* . + 


For Mass. Trucks 


the Massachusetts house to a bill 
placing a ban on trucks so con- 
structed as to allow any part of 


the load to spill on the highways. | public 
It is aimed at trucks overloaded | 


| 


creased from $1 every two years 
to $1 a year. 

The proposed sales tax and the 
increase in the levy on new ve- 
hicles would produce annually an 
estimated $17,000,000 and $2,500,- 
000, respectively. 


* + 


* 

Del. Kills Auto TV Ban 
Delaware’s senate has defeated 
a bill to ban the installation of 


television sets in motor vehicles. 
* * * 


(Gotham Bill Would Fix 


Final approval has been given by | 


Tow-Car Operators’ Fees 
A bill that would fix fees of tow- 


|ing-car operators to safeguard the 


against what has_ been 
termed “fraud, exorbitant rates and 


with gravel, crushed rock and dirt. | similar abuses” has been introduced 


Ala. Solons Recommend 
1%% Sales Tax on Cars 


Alabama’s legislative interim 
committee on finance and taxa- 
tion has recommended that an 
additional 1 percent state sales 
tax be levied, that the sales tax on 
new cars be raised from % per- 
cent to 1% percent, and that the 
cost of drivers’ licenses be in- 
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“help a man make time— 
make friends—make money 


In plain words, Mr. Jalovec tells you why thousands of 
shops—tens of thousands of mechanics—look to the ‘Snap-on 
Man” for money-making tools. In actual shop experiences 
(case histories on request) mechanics report boosting income 
20 to 40 per cent after replacing ordinary tools with Snap-ons. 
They’re true professional tools—designed for speed, built for 
tough endurance. More than 4,000 to choose from. Brought 
right to the bench so you can pick and try them on the job. 
It’s been “the time-saving way to buy time-saving tools” for 
more than 30 years. If you haven’t one of Snap-on’s 104-page 
FREE Catalogs, write— 


SNAP-ON 
TOOLS 
CORPORATION d 
8082-E 28th Avenue 
Kenosha, Wisconsin 


*Snap-on is the trademark of 
Snap-on Tools Corporation 


|in the New York city council by 
|Edward A. Cunningham, Bronx) 
| Democrat. 


Under Cunningham’s bill, tow-car | 
operators would have to charge the | 


| following rates: $3 for straight tow- | 
‘ing the first mile and $1 for each | Cense fees for tow-car operators 
additional mile in the daytime; $4| from $5 annually to $25 annually. 
for the first mile and $1.50 for each | Cunningham noted that 665 tow-car 
| additional mile at night; $5 for day operators have filed rate schedules 
hoist towing and $1 for each addi-| with the police department speci- | 
tional mile, and $6 for night hoist | fying fees ranging as high as $35) 











“Remember how we just kept 


putting it off? 


towing and $1.25 for each additional Wis. 


mile. 
The bill also would increase 
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Mitchell Lawson 
St. Lovis Branch 


James P. Rogers 
Milwaukee Branch | 










Ross D. Harrison 
Seattle Branch 





Jakob Ginsberger 
New York Branch 
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Kansas City Branch 





W. O. “Buck” Carter 
Atlanta Branch 








A, A. "Sam" Sambergh 
Charlotte Branch 


& Jim Hughes 
Pittsburgh Branch 


“Ollie” Parillo 
Los Angeles Branch 


helpful : 






O. Hunsley 






Grider Barnett 
Cincinnati Branch 
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Lyonel G. Winckler 
Boston Branch 





Ed. Lewis 
Philadelphia Branch 





John G. Sinner 
Omaha Branch 


Al Luecke 
Houston Branch 





Milt Burlin 


Chicago Branch 








| a mile, although some of them ask 


'fees of as little as $1 a mile, 
* . » 
| Meridian, Miss., Votes Down 
|Sales Tax; Others Pass It 
| A proposed % percent local 
sales tax in Meridian, Miss, has 
been voted down in a referendum. 
It was strongly opposed by busi- 
nessmen and others, 

Local sales taxes are being 
sponsored by several other Mis- 
sissippi cities, including Biloxi, 
Gulfport, Hattiesburg and Jack- 
son, under authority of a 1950 


state enabling act. 
* + * 


Fla. Speed Bill Killed 


Proposed legislation to make the 
speed limit on Florida highways 65 
miles an hour has been killed by 
the senate committee on motor 
vehicles. 





* * * 


Law Requires Trucks 


j;-| To Stay 500 Feet Apart 


A new Wisconsin law requires 
trucks, except when passing, to 
remain at least 500 feet behind 
another truck on the public high- 
ways. 

While the Wisconsin Motor 
| Carriers Assn. did not formally 
| back it, the measure had the 
| benevolent interest of the truck- 

ing industry. Many operators al- 

ready had imposed such rules for 
| their own drivers, according to 
| John Varda, manager of WMCA. 


Fla. Seeks Inspection Plan, 
Tighter Responsibility Law 


A compulsory vehicle inspection 
plan and tightening of the motor- 


ists’ financial responsibility law 
have been proposed in Florida’s 
legislature. 


The first bill would require that 
all vehicles in the state be safety 
inspected every six months. 

The second would tighten the 
responsibility law passed in 1949. 
It would require confiscation of the 
license plate of a motorist found at 
fault in an accident, who is unable 
to prove ability to meet expenses 
if involved in a second accident. 

* + * 


El Paso C. of C. Asked 


To Fight Auto Excise Hike 


Auto dealers have pleaded with 
the El Paso (Tex.) chamber of 
commerce to help prevent imposi- 
tion of the proposed 20 percent 
federal excise tax on autos. 

Norman Casner, president of 
El Paso Automobile Dealers’ 
Assn., and Bill Green, director of 
the Texas Automobile Dealers’ 
Assn., told the chamber that the 
proposed tax would practically 
destroy the El Paso auto market. 

Dick Davis, president of the 
chamber and an auto dealer him- 
Self, said the extra tax would 
force most car buyers out of the 
market, The matter was referred 
to the chamber’s legislative com- 
| mittee for drafting of an appro- 
| priate resolution, 
| * . 2 
| Illinois Senate Passes Bill 


To Hike Truck Tag Fees 

The lilinois senate has passed 
and sent to the house Gov, Steven- 
son’s bill to increase truck license 
fees $28,000,000 a year. 

The governor wants the higher 
truck fees as part of his program 
to raise an extra $68,000,000 annu- 
ally for roads. His proposed two- 
cent gasoline tax boost, now pend- 
ing, would bring in $40,000,000. 


| Alabama Governor Asks 
$50 Million Road Plan 


In addressing the opening session 
of the 1951 Alabama legislature, 
|Gov, Gordon Persons proposed a 
$0u,000,000 road program, half of 
which would come from a _ bond 
issue. 

Gov. Persons recommended that 
| the state issue $25,000,000 in general 
| Cougation bonds and that the 
;money be used for matching the 
/same amount of federal tfrunds 
Which already has been allocated 
to the state. 

fhe state’s regular road program 
would be carried on during the 
next four years, the governor add- 
ed. He criticized the previous ad- 
ministration when he said it left 
$21,000,000 in federal funds un- 
matched when it went out of of- 
fice, but had spent nearly $19,000,- 
000 for 100 percent state-financed 
roads and bridges, “most of which 
were eligible for federal matching.” 
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Used-Car Notes 





V. Y. Dealer in Court 


For Unsafe Car Sales 


WATERTOWN, N. Y.— Harlo 
Motors, Inc., 500 State St., 
by Frederick W. Cooper, has been 
ordered into city court for certify- 
ing a used car to a customer when, 
police claim, it was unfit for the 
road. 

A summons was served on Coop- 
er’s wife, Myra, who is secretary- 
treasurer of the corporation, 
Detective Chief John L. Touchette. 
Mrs. Cooper, Touchette said, signed | 
the certificate of compliance when | 
a 1937 coupe was sold to Harry 
Stanhope for $150. 


headed | 








by | 


acting director of the Oklahoma 
OPS district office. 

Martin said one-third of the deal- 
ers in the district have failed to 


register. Dealers are required to 
list with the agency the recognized 
price guidebooks they use to con- 
duct their business. This registra- 
tion may be made on a letterhead 
or a postcard, Martin said. 

* * * 


Sitzer Opens Lot 
ROCHESTER, N. Y. 


33 N. Union St. here. 


* 


Melvin, Prd Open Lot 


The certificate okays a car as|In Portland, Ore. 


being in good mechanical condition. 
It is a legal requirement before a 
car can be registered by the coun- 
ty clerk. 

Stanhope was arrested because of 
the car’s continued backfiring. It 
then was discovered the brakes also 
were defective, among other things. 

The man has pleaded guilty to 
the charge and paid a $25 fine. His 
ear registration has been revoked 
by Judge James Y, LaRue and his 
operator’s license suspended. 

Patrolman James O'Neil said 
that in addition to bad brakes the 
ear’s steering column was defective 
to the extent that it was virtually 
impossible to turn right. He said 
the car had no foot accelerator and 
the gasoline had to be fed to the 
engine by hand throttle on the 
panel board. 

There was no switch key on the 
car, which had to be started and 
stopped by using a finger to turn 
the switch. The car had no tail 
light, O’Neil said. 

The car is being held for evi- 
dence in connection with the case 
against Harlo Motors. 


7. 
Land and Air 
Philadelphia Dealers 
Carry Aircraft Line 

PHILADELPHIA—Nathaniel and 
Sim Snyder, used-car dealers here, 
believe they are the only used-car 
dealers in the country to handle 
airplanes. 

And they say it is not an emer- 
gency measure to tide them over 
the storm, either. They have been 
in business 11 years selling family 
cars and airplanes, and both broth- 
ers have pilot licenses. 

“The transportation industry is 
all tied up together,” says Sim. 

+ 


. 


Ore. Lots Upheld 
On 3 Holidays 


PORTLAND, Ore. Municipal 
Judge J. J. Quillin ruled that a 
Portland city ordinance prohibiting 
used-car dealers from doing busi- 
ness on Columbus day, Lincoln’s 
birthday or Washington’s birthday 
is not a valid ordinance. 

He followed his ruling, which 
sustained a demurrer attacking the 
constitutionality of the city ordi- 
nance, by dismissing cases against 
eight used-car dealers arrested last 
Feb. 12. 

The dealers contended it was) 
class legislation to require them to) 
remain closed on “minor holidays” 
of the year, when practically all| 
other types of business and the 
public schools were operating. 

* * * 


Rhode Island OPS Office 


Names U.C. Men to Panel | 

PROVIDENCE. — The Rhode} 
Island OPS office has named three | 
used-car dealers and one parts rep- | 
resentative.to its automobile dealer | 
advisory panel, Albert J. Hoban, | 
OPS state director, announced last | 
week. 

The used-car dealers are 
E. Baker and William D’Abate, 
both of Providence, and Thaddeus 
Z. Bernat, Pawtucket. The parts 
man is Charles Ford, Providence. 

* * * 


Okla. OPS Official Warns 


U. C. Dealers to Register 
OKLAHOMA CITY. — Used-car 
dealers who have not registered 
with OPS face legal punishment if 
they continue to sell cars without 
registering, warns J. Frank Martin, 


. | 
Louis | 


ND = ] |is fastened to the car’s door facing 
eee ean a's ; while the other hooks into a staple 


& in the door. 


and Bert French have forme 
used-car partnership, Melvin 
French Motor Co., 1734 NE Sandy 
Blvd. Facilities for reconditioning 
and servicing used cars have been 
installed. 

Melvin has been associated with 
local Chevrolet dealers for 23 years 
and has been a used-car dealer | 
here for seven years. French has 





Help Keep America’s 





















George} 
|Sitzer has opened a used-car lot at | 


j}been associated with A. B. Smith 
|Chevrolet Co. for 15 years as a 


under the name, 
has announced that he will con- 
struct a new service station and 
repair shop to 
destroyed by fire recently. The new 
building will cost $35,000, he said. 


said to prevent doors of a moving 
vehicle from flying open has been 
}announced by a local firm. 


new- and used-car salesman. 


* + + 
Farris Plans New Building 
BOISE, Ida.—Farris Lind, inde 


pendent auto dealer doing business 
Fearless Farris 


replace the one 


Safety Device 


Now You Can Chain 


Car Doors Closed 
CHARLOTTE, N. C.—A device 


Consisting of a chain, one end 
In Daily Service— 


The Perry Bryant family, Rocky Mount, S. C., 
takes a joy ride in their 47-year-old automo- 


In Deadwood, Si DB 


Jack Eitzen has replaced Louis 
L. Leibel as manager of the 


North Carolina. It is used as a runabout on 





63 
Cummins Plans 


New Expansion 


COLUMBUS, Ind.—Cummins En- 
gine Co., Inc., is planning another 
expansion program, the second to 
be announced in the past few 
‘months, according to R. E, Huth- 
| steiner, executive vice-president. 
| The company’s latest plans, Huth- 
| steiner said, call for extension of its 
|fuel pump building and new ma- 
chinery for increasing production. 
An expenditure of $400,000 will be 
involved, he said. 





Texas Weighs Stiff Fines 
For Work Law Violators 

AUSTIN, Tex.—A bill to im- 
pose stiff penalties up to 10 
years in prison on both employ- 
ers and labor union members 





bile, said to be the oldest car registered in| 


the Bryant estate. Motorbike wheels and tires | 


Deadwood (S. D.) branch of Wil- have been substituted for its solid-rubber | 
kins and Brekhus Motor Sales. tires, and the car is powered by a Kohler | 
Leibel was called back to active |!'2-2 engine. All other parts are original | 


equipment. It is chain-driven. 


duty with the Air Force. 


Sune 


MOTOR TESTER —<aaiam 


| 





TRANSPORTATION EFFICIENT 


who violate the state right-to- 


work act was passed by the 
Texas senate and sent to the 
house. 


The bill would make conspir- 
acies to deny a person the right 
to work punishable under pen- 
alties provided under the state 
anti-trust laws. 
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Check Up Now on Your Use of SUN Testers and Services! 
Make Sure Your Shop is Geared Up to Meet the 


SUN ELECTRIC CORPORATION, 6327 Avondale 


mine whether you are getting the full benefit from SUN’s many day and night 
training courses now bel ‘ing given at 17 schools through out the nation. 


Your friendly SUN Man is waiting : your call to bring you important news about 
the latest SUN Test Equipment deve lopments whie th include a new super- 
accurate Volts-Ampere Tester and a new Fast Battery Charger with automatic 
switch-over for finish charging. Why not write today—no obligation of course. 


Ave., Chicago 31, 


Powe gress ** fea? f 





Increasing Need for More Efficient Engine Repair. 


Over 1814 Million cars, trucks, buses over 10 years old... scare ity of new 
cars. . parts ... and manpower. It all adds up to the treme sndously increasing 
importance of making sure your shop and manpower are geared up to the task. 
Your SUN Man in your territory is ready now to help you check your procedures, 
your equipment and the training of your men. Such a chee kup will enable you 
to make sure you are using the very latest SUN Diagnosis methods and deter- 


Til. 
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Canadian Dealer 
Save Money with 


Own Haulaways 


WINNIPEG.— By driving new 
trucks or cars from factories at 
Oshawa or Windsor, 
from $100 to $160 per unit can be 
achieved in western Canada, ac- 
cording to dealers who are already 
getting vehicles in this way. 

It is estimated that 1,200 cars 
and trucks will reach dealers this 
way during the current year. It is 
one of the reactions to high 
freight rates. 

A team of two drivers, it is said, 
can bring seven new vehicles west 
every trip by loading four cars or 
trucks on a transport and pulling 
two other vehicles. A round trip 
can be made in 10 days. On that 
basis, 21 vehicles could be trans- 
ported monthly, or 259 cars and 
trucks a year by a single team. 

Even before a recent hike in 
freight rates it cost about $160 to 
ship a vehicle to Saskatchewan. 
Thus, it is pointed out, if only 50 
such teams were operating the loss 
to railways would be $2,000,000 a 
year. 

The city of Moose Jaw wants 
seven trucks this spring and pro- 
poses to send civic employes east 
to pick them up. It counts on sav- 
ing $100 a truck. Mayor L. H. Lew- 
ery himself offered to be one of 
the transport crew. 

Railways reportedly are disturbed 
about such developments’ which 
may be more popular as the spring 
period advances. In Moose Jaw the 
Ship-by-Rail Assn. sent a letter of 
protest to the city council. The 
mayor’s reply was that the railway 
paid no taxes to the city. 


Motor Fuel Tax Return 
Up 11% in Michigan 

LANSING.—Motor fuel taxes for 
the first three months of 1951 
showed revenue running 11 per- 
cent higher than a year ago, Sec- 
retary of State Fred M. Alger has 
reported here. 

Ending with March 31, the tax 
receipts totaled $11,116,105, or $1,- 
185,210 higher than for the first 
quarter of 1950. Alger said that in- 
dications pointed to an 11 percent 
gain throughout the year if the 
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Detroit Chevrolet Dealers Sign TV— 


The Detroit Chevrolet Dealers Assn. 


sponsors 


"Stag Party,"’ a variety program over 


WXYZ-TV. Celebrities from the city's business, sports and entertainment field are featured. 
Shown above at the contract signing: (left to right) are Peter Neil and Arthur Fielden of the 
Detroit offices of the Campbell-Ewald Co., ad agency, John Stiles, secretary of the associa- 


tion, and Len Kamins, WXYZ-TV sales manager. 






By George Deery 
Associate Editor 
U.S. newspapers last year car- 
ried $98,094,000 worth of automotive 
advertising (aviation is included in 
the classification), compared with 


$85,856,000 in 1949, according to 
the Bureau of Advertising of the 
American Newspaper’ Publishers 
Assn. 


This is a gain of 14.3 percent 
over 1949, which compares with 
a total gain of 12.1 percent in all 
national advertising to $499,019 in 
1950 against $445,015 in the pre- 
ceding year. 


According to the bureau, tire 
and tube ads in newspapers chalked 
up the sharpest increase to $2,903,- 
000 from $1,596,000 in the previous 
year, or a boost of 81.9 percent. 

Lowest in the better showing 
over a year ago were the new-car 
makers, whose rise in dollars ex- 
pended was 8.7 percent—$63,383,000 
against $58,292,000. 

The $1,230,000 spent by parts 
and accessories firms in 1949 slid 


military situation does not change.' to $550,000 last year and gave 















used to buy the City Hall 
from engaging strangers 
is now purchasing 

one paper buys to “cover” 
major markets. 

The Detroit Times 

covers HALF the families 


BUT 


the great and growing 


Detroit Market 


is bigger than 


any one newspaper. 


REPRESENTED NATIONALLY BY 


the fellow who 








Yowre missing something 
if you miss The Detroit Times 


HEARST ADVERTISING SERVICE 


Affecting Factories and Dealers . . . 
Auto Advertising 








this listing the sharpest decline 
under the auto label and the sec- 
ond biggest drop for all groups. 

Under housing equipment and 
supplies, the “fixtures” total de- 
clined 69.6 percent to $14,000 from 
$46,000—the sharpest recession for 
all types. 

The gasoline and oil firms upped 
their ante 20.9 percent to $11,809 
from $9,768, while truck and trac- 
tor builders’ space bills were $6,- 
785,000, compared with $4,259,000 in 
1949. Miscellaneous automotive was 
$12,288,000 last year, a gain of 18.3 
percent over the $10,390,000 a year 
earlier. 

The aviation total jumped to 
$376,000 from the 1949 figure of 
$321,000, an increase of 17.1 percent. 

* * * 


C-E Promotes 2 


Appointment of W. H. Case, di- 
rector and senior vice-president of 
Campbell - Ewald, to head the 
agency’s creative and_ television 
staffs for all offices has been an- 





W. H. Case 


F. W. Townshend 


nounced by H. T. Ewald, president. 
Frank W. Townshend, vice-presi- 
dent, has been named manager of 
the New York office. 

In addition to his new and broad- 
er responsibilities, Case, who will 
continue to make New York his 
headquarters, will devote more of 
his time to the supervision of the 
Du Mont Laboratories account with 
which he has been closely associ- 
ated for many years. 

Townshend, who has been assis- 
tant general manager in the De-| 
troit office of Campbell-Ewald, re- 
turns to New York where he was 
engaged in advertising agency 
work from the time he graduated 
from New York University in 1926 
until 1935. In that year he went to 
Detroit as vice-president of Mc- 
Cann-Erickson in that city, where 
he remained until joining Camp- 
bell-Ewald last year. 

*” * + 


Best in Music 


The George Foster Peabody 
award for music has been pre- 
sented to Metropolitan Opera Co. 
for its broadcasts and telecasts, 
sponsored by Texas Co. over | 
ABC, 

* * 


* 
Prest-O-Lite Drive 
The greatest advertising and sales 
promotion campaign in our history 
has been announced for 1951 by 
A. A. Feldman, sales manager of 
Prest-O-Lite Battery. Advertising 


1950, which featured outstanding {Detroit offices of C-E two years 


sports stars. This year three lead- 

ing baseball players—Yogi Berra 

and Phil Rizzutto of the New 

York Yankees and Bob Lemon of 

the Cleveland Indians—will be 

used in the spring, while Johnny 

Lujack of the Chicago Bears, 
Charlie Justice of the Washing- 

ton Redskins and George Ratter- 
man of the New York Yankees 
football team will be featured in 

the fall campaign. 

The nation’s leading consumer 
magazine as well as farm publica- 
tions are included in the schedule, 
providing a total circulation of 
more than 5,000,000 and an exposure 
of more than 86,000,000. 


* * * 


Durkee Joins Agency 
Burton R. Durkee, Kaiser- 
Frazer advertising director since 
| 1948, has resigned to become 
general manager of the Detroit 
office of the William H. Wein- 
traub & Co., Inc., K-F’s ad 
agency. Durkee’s successor is 
Charles J. Leonard who had been 
assistant merchandising manager 

for the past two years. 

+ + + 


Candalon Crusade 


Collins & Aikman will expand its | 
consumer advertising campaign for | 


Candalon upholstery with a new 
schedule of full- 
color pages in the 
Saturday Evening 
Post, according to 
Bruce A. Alex- 
ander, manager of 
advertising and 
sales promotion. 
Along with the 
expanded con- 
sumer advertis- 
ing, Collins & 
Aikman is contin- 
uing its sales pro- 
motion campaign, an example of 
which is the Candalon Motorcoat 
which went over so_ successfully 
with the introduction of the 1951 
models in several lines. 

Alexander added that the Canda- 
lon upholstery for cars, in nylon 
and textured weaves, will continue 
to stress its qualities of wear, ease 
of cleaning, ease of clothing and 
safety. Practically every car in the 
industry uses some type of Canda- 
lon in one or more of its models, 
he said. 





Bruce Alexander 


* * 


Nash Resumes TV 


Nash-Kelvinator will sponsor 
the Paul Whiteman TV Teen 
Club show over ABC’s coast-to- 
coast television network every 
Saturday night from 8 to 9 p.m., 
e.d.s.t., George W. Mason, presi- 
dent, has announced. Sponsorship 
by Nash-Kelvinator will begin 
June 9. 

The show features outstanding 
| teen-age performers selected by 
audition, while winners are 
judged on the basis of audience 
applause. Geyer, Newell & Ganger 
is the agency. 


Heads Ad Group 


J. G. Hagey, advertising man- 
ager of B. F. Goodrich Rubber 
Co. of Canada at Kitchener, Ont., 
has been elected president of the 
Assn. of Canadian Advertisers 
during its 36th annual conference 
in Toronto. 


+ * 
Cites Macfadden 

Two phases of Macfadden Pub- 
lications’ operations were named 
award winners by Freedoms 
Foundation at special Washing- 
ton’s birthday ceremonies at 
Valley Forge, Pa. 

In the cartoon strip category, 
True Story took a third place 
award for “The Little Woman” 
series. Wage Earner Forum Re- 
ports and the booklet “America 
Today,’ both published by True 
Story Women’s Group, under the 
direction of Everett R. Smith, 
head of McFadden’s_ research 
and marketing division, were 


+. 


* 


in the general awards category. 
* * * 


Heads Radio, TV 


R. G. Carey, head of the market- 
ing section of Campbell-Ewald’s 
research department, has been pro- 
moted to manager of the radio and 





in consumer and trade magazines 
has been expanded and will be 
backed by direct mail, seasonal 
merchandising kits and new iden- 
tity and point-of-sale material. 
The consumer magazine cam- 
paign will continue the endorse- 
ment type advertising adopted in 


television department of the De- 
troit office, E. E. Rothman, general 
manager, has announced. 

Carey has been engaged all his 
business life in ad and merchan- 
dising work, with the exception 
of war services in the U. S. Navy 


| from 1942 to 1945. He rejoined the 


ago. 
* * * 


|Boards Here to Stay 

| Maine’s house of representa- 

| tives has rejected a bill which 

| would have established a policy of 
eventual elimination of all road- 
side billboard advertising. The 

| Measure proposed that outdoor 

advertising structures be done 
away with as soon as the high- 

| way commission deemed fair to 

| all parties concerned. 

| * * * 


| 
| Names 


| Robert L. Moore has been ap- 
| pointed eastern manager of na- 
|tional sales of the Bureau of Ad- 
|vertising, American Newspaper 
| Publishers Assn., it has been an- 
;nounced by Harold S. Barnes, bu- 
|reau director. He succeeds Donald 
|Q. Coster, who has resigned and 
| will announce his plans at a later 
| date. 

William R, Brassington, with 
Macfadden Publications, since 1932, 
has been appointed Eastern adver- 
tising manager for True Story 
Women’s Group. 


Beier to Sanders 


J. A. Sanders, formerly manager 
|of McClusky (N. D.) Motor Co., 
|has purchased Beier Chevrolet, 
| Watertown, S. D., from George 


|Beier and W. A. Foley, The firm 
to 


;name has_ changed Sanders 


| Chevrolet Co. 


oe | 
a 





‘LAS-STIK'S THE LEADER in the 


polishing cloth tield—a better prod- 
uct than ever now with SILICONE 
added to the impregnation, There’s 
EXTRA VALUE in this big, heavy- 
nap flannel cloth with stitched edge, 
in serviceable metal container. Fine 
for furniture, too. If jobber can’t 
supply, order direct from: Las-Stik 
Mfg. Co., Hamilton, Ohio, 


THE ORIGINAL 
WAX-TREATED 


POLISHING CLOTH 


FOR AUTOMOBILES AND FURNITURE 


LICENSE PLATE 





named winner of an honor medal | 


On or Off With a Quarter Turn 


Heavy ‘%-inch bolt 
and square shoulder) 


not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 
Packed 12 to Box- 


Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from .. . 


HOUSER ENGINEERING & 


MFG., INC., Bluffton, Ind. 


Over 100 Service Items 





FASTENERS 


(with T-head 
fastens li- 
cense plate securely in place. Will 


$ .20 
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Doubles Used-Car Sales 


Pittsburgh Oldsmobile Dealership Opens 
Used-Car Showroom; Sales Soar 


PITTSBURGH.—An indoor show-| inclement weather, Clements said. 
oom has doubled the used-car sales} Therefore, he expects the show- 
f Abbott Sales & Service (Olds-|roo0m to greatly aid sales during 
10obile), according to E. R. Clem-| winter months 
nts, general manager. . : . sy ,93 
The used-car showroom, which The two-story building, 
holds 24 cars, aids sales during measures 100 by 55 feet, houses 
 UUUtRCLUijLjR(RGCPC nn | WOR Ce MOSMete CpeTeueoue 
| and sales offices. 
Used cars coming in are sold 
within three or four days now, 
the firm reports. 





Virginia Reports 
Sharp Decline 


In Overloading 


RICHMOND, Va.—Truck over-|, Abbott now has three buildings, 
loading on Virginia highways dur- including a new-car sales and serv- 
ing the first quarter of this year | ce section, a reconditioning and 
showed a significant drop from| body shop and the used-car show- 


the first quarter of 1950, the state’s | Tom. 
highway department reported. ——_——_———— 
Statistics released by the depart- Burnette and Kock 
ment showed that 1.25 percent of New rs of Mizel Motor Co. 
the 216,452 vehicles weighed in the Mitchell, & D. are Suneme Burn- 
first quarter of this year received | gtte and H. F. Kock, both employes 
summonses. In the first three|o¢ the firm. They are now oper- 
months of 1950, 18 percent of the| ating as Burnette and Kock Motor 


jcar lot. The firm advertises daily 


7,642 units checked were over-| Co Philip Mizel, who retired from 
loaded. : |the business, moved to Chicago. 
The increase in the number of | ‘asnemntinaaiiaials 


vehicles checked was attributed to 
the round-the-clock, truck-weighing 
stations opened last summer on the 
state’s major routes. During the! 
first part of last year, the weigh-| 
ing was done by state police teams 
using portable scales. 

As a specific example of the ef- 
fectiveness of permanent weighing 
stations, the highway department | 
noted that shortly after the open- | 
ing of one of the permanent sta-| 
tions, summonses averaged 142) 
daily. The average at the same spot 
now is 18 daily. 

The department reported that 
most of the violations for over- 
loading resulted from having loads 
of more than 18,000 pounds per 
axle. 


Corporation Taxes 
Make Pension 
Plans Cheaper 


NEW YORK.—A doubling of the 
number of existing pension plans 
for employes will result from the 
projected increase in corporation 
taxes and the impact of excess 
profits taxation, it was predicted 
by G. Warfield Hobbs, vice-presi- 
dent of City Bank Farmers Trust 
Co., in an address here. 

“Enterprises without pension 
plans will suddenly wake up to 
the fact that somebody else’s tax 
can pay for their pension plan,” 
Hobbs said. 

The former 38 percent corpora- 
tion tax permitted the establish- 
ment of a pension plan costing 
$100,000 a year with a net outlay 
of $62,000, he explained, pointing 
out that with a 47 percent tax rate 
the net cost of the pension plan 
would be $53,000, and, as a result of 
excess profits taxation, the cost 
could be further reduced to $23,000. 


e 7. 

Driving Economy 
Socony Gives Employes 
Operating Tips 
NEW YORK.—How car owners 
can get “better performance at less 
cost” is described in the current} 
issue of The Flying Red Horse, em- | 
ployes’ publication of Socony-Vac- | 

uum Oil Co. The tips are: 

1. Get your car into high gear | 
quickly when starting out. 

2. Avoid fast getaways. 

3. Avoid using clutch and accel-| 
erator to hold an automobile in| 
place on a hill. 

4. Adjust speeds to traffic lights. 

5. Drive at a steady, moderate 
speed. 

6. Look at the instrument panel 
vecasionally for advance warning | 
of coming trouble. 

Observance of such principles as 
these, the article said, together with 
proper tuning and the right fuels| 
and lubricants for each car, enabled 
32 automobiles participating in the 
841-mile Mobilgas Economy Run 
from Los Angeles to Grand Canyon 
to average 23.9 miles per gallon. 


water filters. 


history. 


gine Protection . . 


Island Park Opens 


| 

Orchids were given away during | 
the opening of Island Park Motors | tests these filters for 
new building at Mound, Minn.,| 
operated by Al and Don Scherven | 


and Kermit Skindelien, 





which | 


Abbott also operates a huge used- | 


lin Pittsburgh’s three newspapers. | 






Aids Cancer Fight— 

Business stopped recently at Nat Patterson 
| Motors (DeSoto-Plymouth), Queens, N. Y., to 
lallow the public to view a film on cancer. 
| The Queens county cancer committee used the 
Patterson showroom for the showing. Nat Pat- 
terson (seated) talks over plans for the event 
with Eugene Duffy, executive director of the 


| committee 


——$$____——_— | 
| 








Wondering how new-car and truck produc- 
tion and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every 
week throughout the year. | 





YOU HAVE TO BE BEST TO BE FIRST... and today, 
Fram is first in filtration and first in sales. . 
world’s largest manufacturer of oil, air, fuel and 


. the 


TIE IN WITH THE LEADER of the filtration industry. 
Sell nationally advertised . . . nationally accepted 
Fram Filters and Cartridges. Cash in on the out- 
standing Fram ‘‘Firsts” that have made automotive 


NOW FRAM IS FIRST AGAIN with Complete En- 
. filters that seal out the deadly 
abrasives that rob miles from engine life, remove 
the harmful corrosives formed internally, seal in 
engine power, performance and life. And, Fram 


positive proof in the world’s 


first giant Dust Tunnel. 





Group Launches 
Drive to Revise 


Patent Laws | 


NEW YORK.—Plans for a cam- |} 
paign to enlist the nation’s inde-| 
pendent inventors, small manufac- | 
turers and owners of patents in an| 
effort “to revitalize our patent sys- | 
tem and prevent its further de- 
struction” have been announced by 
T. Irving Potter, president of Pat- 
ent Equity Assn. 

Potter disclosed that the associa- 
tion’s board of directors, meeting 
at its headquarters, 545 Fifth Ave., 
New York, had adopted a policy 
statement declaring that erratic 
handling of patent cases in appeals 
courts showed that “the patent sys- 
tem is breaking down, if it has not 
already broken down.” 

Through its statement of policy, 
the association advocates: 

Legislation to create patent 
courts manned by judges educated 
not only in law, but also in me- 
chanics, electricity or chemistry. 

Creation of a single court of our 
patent appeals to be manned by 
judges who believe in the principles 
of our patent system and who are 








| board 


65 


selected for their legal and scien- 
tific training and ability. 
Opening of government-owned 


| patents to all citizens, except where 


curtailment is advisable for security 
reasons. 


Cardboard 'Cans' 


French Company Beats 


Metal Shortage 


CLEVELAND. — A French con- 
tainer manufacturer, Tecalemit, 
S. A., Paris, is now producing card- 
“cans” for motor oil and 
other petroleum products, B. F. 
Goodrich Chemical Co. reports. 

Greaseproof qualities are im- 
parted by coating the inside of the 
container with Geon Polyblend 
latex, Goodrich said. The chemical 
is a vinyl resin plasticized with 
Hycar nitrile rubber. 

Cardboard containers were adopt- 
ed because of metal shortages in 
France. Tecalemit, Goodrich re- 
ports, has good results with its 
containers. 

Open Used-Car Lot 

Mercury Motor Sales, owned by 
Robert Magee, has opened a used- 
car lot at 715 W. Main St., Fremont, 
Mich. William Hagen is manager. 








PRAMS ‘Ist in filtration and sales! 


BE FIRST IN SALES with the best in filtration. Cash 
in with Fram. See your Fram Distributor. And 
remember to ask every customer, ““How’s your Oil 
Filter?” It’s the time-proven question that gets 


you under the hood and in the 


profit zone. 


FRAM CORPORATION, Providence 16, R. I. 


In Canada: J. C. Adams Co., 


Ltd., Toronto, Ont. 
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Doings 


(Continued from Page 61) 


ment of Commerce, it was 


nounced, 


+ + + 


Short Names Mohr 
Claude R. Short (Dodge-Plym- 
outh), 1127 Santa Monica Blvd., 
Santa Monica, Calif.. has named 
Clinton H. Mohr as office manager. 

* . * 

Hocking Joins Avis 

John R. Hocking, former Michi- 


gan manager for National Distil- | 
leries Products Corp., has been ap- | 


pointed general manager of Avis 
Ford, Inc., Detroit, Warren E. Avis, 
president, announced. 

* * * 


Stewart Opens New Deal 


Stewart Nash Corp. has opened | 


a new dealership at 321 W. Onon- | 
daga St., Syracuse, N. Y. Harvey | 
M. Stewart is to head the business. | 


Briggs Senne School Car 


Briggs Motor Sales (Chevrolet), 
Geneva, Ind., has loaned a new 


Chevrolet to Geneva high school | 
for use in the driver-training pro- | 


gram. 
. > * 


Bankert Hudson, Inc. 


A new Hudson dealership was 


opened in Baltimore recently at the |Measures 60 by 120 feet. 


corner of Howard and 25th St. It 
has been named Bankert Hudson, 
Inc. 

o > * 


Chenowith Appointed 


Mark R. Chenowith, president of | 


Jarman Motors, Inc., Baltimore, 
has received an appointment to the 
national public relations committee 
of the Dodge Dealers Advisory 


Conference. 
* * + 


Two Join Packard Dallas 


Larry Cain, owner of the Pack-| building has a total of 2,900 square |tiac, Inc., 
ard Dallas Co., _ Dallas, announces feet of floor space. Before World| apolis, and David Sippy is the new | 


ENGINEERED 


GRILLE GUARD 
TRUNK GUARD 








ADJUSTABLE 
ie 
ENSE PLATE 
RAME 








Dt 


TRUCK GUARE 


an-|the addition to his staff of Guy M. | 


|'Godley and John S. Loomis. Godley 


has been named general manager | 


while Loomis has joined the new- 
car sales department. 


x * * 


Rea’s K-F Opened 

Rea’s Kaiser-Frazer Co., 

|Little Rock, Ark., has _ held 

owner and Lloyd Aeclin is general 
manager. 

+ + * 
Arlington—Columbus, O. 
Arlington Motors (Hudson), 1724 

W. Fifth Ave., 
held its grand opening. The cele- 
bration was featured by entertain- 


ment, refreshments and gifts. 
* oa * 


Burberick Adds Willys 
Burberick Motor Sales (Pack- 


ard), San Mateo, Calif., has added a} 


Willys dealership in the San Mateo- | 
Hillsboro-Burlingame area, 
Burberick, head of the company. 
announces, 

* * * 


Presler Motors Opens 

Presler Motors (Pontiac-Buick- 
GMC), Van Wert, O., has opened. 
The firm’s' remodeled building 
M. R. 
Purdy is president; Clyde E. Pres- 
ler, vice-president and general man- 
| ager, and Robert Stahl, treasurer. 

+ * + 


Adams and Gilbert 


Adams and Gilbert Motor Co. 
(Chrysler-Plymouth) has opened in 
Richmond, Ky. 


Carmichael Takes Deal 


W. C. Carmichael has opened a! 


Studebaker dealership at 1108 N. 
Federal Hwy., Homestead, Fla. The 


AL RAIL 


are s 
to prov 


Onl 





North | 
its | 
grand opening. A. D. Rea is the}! 


Columbus, O., has | 


Autos from 1909 to 1951— 


Mr. and Mrs. L. H. Beckley, Bakersfield, Calif., 


Cruiser from J. D. Morris and Lee Froman. 
| bought—in 1909. The 1928 Dictator, 


for 15 years in Sarasota. 


* + 4 


Schmidt Elected 


G. H. W. Schmidt has been elec- 
|ted vice-president of Florida Ford 
|Tractor Co., distributor of Ford 
tractors and Dearborn farm equip- 
ment in Florida and_ southern 
Georgia, according to J. W. Schipp- | 
mann, president. 


+. 


White Sinem 


A. L. White has reopened his new 
and used-car lot at his old location 


at the corner of Wall and Franklin | 


| Sts., Natchez, Miss. He operated in 
this location before for three years. | 
* * * 


Pontiac Advancements 


| James B. Stalker is a new as- 
sistant manager of Chieftain Pon- 
111 W. 38th St., Indian- 














You want extra 
profits .. . your 
customers want the 
best protection for 
their cars. When you 
sell CELLO both you and 


the customer are satisfied, 
because Cello Grille Guards 


pecifically ENGINEERED 
ide the finest protection 


money can buy. 


y top-quality materials 


and workmanship go into the making 
of Cello Guards. 


Join 


the thousands of success 


ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 


extra profits 
provides. Styles to 
For 

Guards and Li 


the complete Cello line 
fit all makes. 1946-1951 


full information on Cello 
cense Plate frames write 


to the factory today for FREE catalog pages 
and price lists. 


GRILLE GUARDS 
your GUARD for life 


/ J / 
/Cello Products Co. 161 Prescott Street, East Boston 28, Mass 


television receivers and a $500 dis- 
count and immediate delivery on 


= i|any new Pontiac, Buick or GMC 





take the keys of their 1951 Studebaker Land 


The inset shows the first auto the Beckley's ever | 
behind the Land — was traded in for the ‘SI. 


Otto War II, Carmichael was a dealer parts manager of Meridian Pontiac, 


Inc., 923 N. Meridian St. O. A. Chill- 
son is the president of both dealer- 
ships, 
Bartlett-Becker, Inc. 
D. C. Bartlett, general managei 


of Bartlett-Becker, Inc. (Kaiser- 
Frazer, Willys-Overland), 720 E. 
Adams St., Springfield, Ill., has an- 


nounced -the opening of a new 
‘showroom and parts and _ service 
facilities. 


* 


Gene Jones Motor Moves 
Gene Jones Motor Co. (Kaiser- 


| Frazer), 10th St. at Robinson, Ok- 


|lahoma City, Okla., has moved into | 


|its new facilities with an open 
house celebration. The new build- 
ing provides the company with 
more operating space, 

* * + 


In Kosciusko, Miss. 


Miss. Motor Sales (Nash), 
ciusko, Miss., has opened. John 
‘Nelms is manager. 

° * * 
Jack Davis Motors 
Jack Davis Motors, Inc., Miami, 


|Fla., has been organized with capi- 
tal stock of 100 shares, no par 
value, to engage in the business of 
buying, selling and renting autos. 
Principals are Thomas H. Davis, 
Grace M. O’Connell and Thelma 
Hartman. 


* * 


Alan Campbell Chartered 


Alan Campbell Car Sales, Ltd. 
Vancouver, B. C., has been incor- 
porated with authorized capitaliza- 
tion of $10,000. 


+ * 


Named in Vancouver, B. C. 


J. A. Tyrwhitt has been appointed 
manager of Willys Distributors 
(B.C.), Ltd., 906 Burrard St., Van- 
couver, B. C, Tyrwhitt formerly was 
president of Newcastle Motors, 
Ltd., Nanaimo, B. C. 


+ + . 


Harwood Takes Flint Post 


Donald D. Harwood has been ap- 
pointed to the newly created posi- 
jtion of director of service of 
Applegate Chevrolet Co., Flint. His 
new duties will include handling 
customer relations and fleet owner 


accounts, 
* * ® 


Bailey Sells Out 


Leonard C, Illingworth has 
purchased the holdings of Wil- 
liam H. Bailey in Mlingworth 
Bailey Corp., Syracuse Pontiac 
dealership. At the same time, it 
was announced that William C. 
Rapp has been elected vice-presi- 
dent and general manager of 
the firm under Illingworth, as 
president and treasurer, with his 
daughter, Shirlee Tlingworth, as 
secretary. 

* * * 


Touchstone Opens Sales 
Bob Touchstone, Hattiesburg, 
laine who has been buying and 
| selling automobiles in Hattiesburg 
|for more than 16 years, has an- 
| nounced the opening of Touchstone 
| Motor Sales at 122 Hardy St. 


Opened in Toronto 

City Buick Pontiac, Ltd. has 
been opened at 2494 Danforth Ave., 
|Toronto, A five-day housewarming 
|party was held. Prizes included 


Kos- 


truck picked by winner. Official 
opening was conducted by Mayor 


2H. E. McCallum. Harry J. Addison 


is president of new company. 
* + - 


Lot in Irvington, N. J. 
Bert F. Mullaney and Walter 
Johnson, of Maplewood Willys- 
Overland, Maplewood, N. J., have 
Opened a used-car outlet at 1335 
Springfield Ave., Irvington, N. J. 


* * * 


Bilgere Chevrolet 


Bilgere Chevrolet Co., St. Louis. 
has acquired a 144-foot frontage at 
3613-23 St. Louis Ave. as the third 
step in its remodeling and expan- 
sion program. The company, headed 
|\by George Bilgere, recently mod- 
ernized its building at 2920 N. 
Grand boulevard and purchased a 
70 x 226-foot-lot across the street 
for customer parking and new-car 
parking. 

+ * > 


Red Deer Chartered 


Red Deer Motors (Canada), Ltd.., 
| Red Deer, Alta., has been incorpor- 
| ated by Walter E. Harvey and Al- 


fred O. Heather. 
7 s 


Opens Branch Store 


Dixie Equipment Co., Gainesville, 
Fla., has announced opening of its 
|Newberry branch store. Joe Her- 
ring will manage the new store. 

* * * 


Gautier Takes Morris 


John Gautier, president of Gau- 
tier Motors, 4004 Ponce de Leon. 
Coral Gables, Fla., has announced 
his appointment as_ dealer for 


Morris cars in the area. 
> . + 


Harris-Sauer (Ford) 


Harris-Sauer has opened a sec- 
| ond Ford sales and service center 
|}at 150 E. 12th St., Erie, Pa. L. C. 
| Sauer is president of the company 
fand C. J. Harris, secretary-treas- 
| urer. 





+ * . 


Chapin Named in Tulsa 

Tulsa Hudson Co., Tulsa, Okla.. 
has added a new showroom and 
appointed Bob Chapin as its sales 


(Continued on Page 67, Col. 1) 





Advertisement _ 


American Farms 
an Excellent Source 
for New Car Sales 


Evidence of unprecedented rural 
prosperity is the fact that 5,000 
farm families in the audience of one 
monthly magazine bought Cadillacs 
in the postwar period 1947-49. An 
equal number bought high-priced 
Lincolns and Chryslers. 


These figures were brought to 
light in a survey recently completed 
by Industrial Surveys. The maga- 
zine was Farm Journal, the largest 
rural magazine in the country. More 
than 600,000 Farm Journal families 
bought a new car in this period. 


The car-ownership trend in the 
country is at a high level, and will 
go higher. Federal Reserve Bulletin 
Reports show that the proportion 
of automobile-owning families is 
highest in rural areas. Perhaps that 
is why 81 percent of the nation’s 
dealers are located in towns of less 
than 25,000 population. 


Auto manufacturers believe 
strongly in the influence of maga- 
zines in reaching their huge prospect 
market. Weeklies, so important in 
reaching city customers, fail to do a 
thorough job in the rural areas. 
Farm Journal says that in rural 
America it has twice as many 
families as the largest weekly maga- 
zine, that its families own more than 
6 million motor vehicles, including 
trucks and tractors, points to its 
“Keep ’Em Rolling’’ features as 
evidence of its big interest in this 
market and in the automotive 
industry. 
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J.C.LEWIS MOTOR Co. 


a E 
For Savannah (Ga.) School— 
J. C. Lewis jr. (right), Ford dealer, presents a driver-training car to Savannah high school. 

Watching are John Varnedoe (left), principal, and John R. Denkle jr., sales manager 


ae) 





Dealer Doings 


(Continued from Page 66) 





manager. Chapin has been district | jr. Somerville was formerly head 

manager of a national finance com- of the advertising and sales pro- 

pany for six years. motion department. 
* * * * * * 


Laffman Buys K-F Deal Metcalfe on Committee 

Lewis Motor Sales (Kaiser-Fra- Orrick Metcalfe of Jordan Auto 
zer), Mesa, Ariz., has been pur-|Co., Inc., Natches, Miss., has been 
chased by Max Laffman, 25 years|named a member of the Chevrolet 
a used-car dealer at Grand Rapids,| dealers’ committee which will 
Mich. He purchased the concern|study dealer problems and make 
from Allan Lewis, who plans to| suggestions for the future develop- | 
continue in the used-car field. |ment of business. 
* * . * 


McKethan Oldsmobile Tremont Chevrolet Opens 


McKethan Oldsmobile, Inc., of | New Center in Bronx 
Charleston, S. C., has moved to 650! 4 now sales and service center 
King St. | has been opened by Tremont Chev- 
rolet Co., Inc., 1470 Bruckner Blvd., 
| Bronx, N. Y. 

Marfin M. Lipp, president of Tre- 
mont Chevrolet, said the new build- 
ing covers 17,000 square feet. 

For the convenience of truck! 
| owners, special truck service hours 
have been arranged between 5 and 
8 p.m. at the new establishment 

* * * 





+ * 


Taliaferro Sells to Wells 
The Sid Taliaferro Ford dealer- 
ship, Hobart, Okla., has been sold 
to Guy Wells of Snyder, Tex., and 
J. C. Cravens of Oklahoma City. | 
Wells, who recently sold his Ford | 
dealership at Snyder, has taken 
over management under the name 
Guy Wells Motor Co. 
yt AB: pe Levee Names Crosser 
O’Farril Buys XEX Meets G Gites Bes bees 
Romulo O’Farril, Mexico City|named sales manager of Levee| 
Packard dealer, now owns and op-|Motor Sales, Lafayette, Ind., an-' 
erates radio station XEX, Mexico’s|nounces Arthur Haley, owner 
largest air service. XEX was ac- . = = 
quired by Radiodifusora de Mexico, 
S. A., of which O’Farril is president 


and general manager. 
* * . 





Ford Honors Davidson 
Roy C. Davidson Co. (Ford), 
|Boise, Ida., has received the Ford 
2 ‘oh | Four-Letter award. H. H. Reiser, 
Pontiac Honors Leig |Salt Lake City district sales man- 
Talbert Leigh, Hattiesburg, Miss.,|ager, presented the plaque at a 
has been named to the _ better} banquet. Davidson started his con- 
dealer Hall of Fame by Pontiac) nection with Ford as dealer at Bur- 
division. ley, Ida., in 1916. He opened his 
ne Boise dealership in 1933. 
Somerville Promoted + * 4 
John H. Somerville has been Sutton Motor 
named assistant secretary of Steb-| Sutton Motor Co, (Chrysler- 
bins-Anderson Co., Towson, Md., it) Plymouth), Beaumont, Tex., has 
is announced by John W. Edelen|erected a new $150,000 building at 
SS the corner of Calder Ave. and 
|Center St. Charles D. Sutton is 
general manager. 


* * 


Smith & Wooten Cited 
Amos L. Wooten, treasurer of thx 
| Smith and Wooten Co. (Ford), 
|Cocoa, Fla., has received the Ford 
| Four-Letter award from J. J. Kelly, | 
'Ford district representative. 
* * a 
Take English Ford Deal 
Golden Bear Motors (Ford). 
Berkeley, Calif. has been ap- 
pointed East Bay dealer for the 
: English Ford, according to co-own- 
Spray WITCOTE under ers Ralph Tiffany and Charles 
fenders and underbody to Giguere, 
prevent rust. It resists the 


pounding of stones and 





Universal Motors 
Phil A. Boykin, formerly Louis- 
gravel, as well as the cor- ville manager for Ford, has opened 
. : | Universal Motors (Ford), in Hape- 
rosion of road chemicals. | vine Ga., at 3418 Stewart Ave 


Lasts the life of the car. | ae ee 
Valuable to car owners, Opens Second Lot 


. In celebration of its fifth ann: 
‘ >» car . : 
and profitable tc versary, Fowler Auto Sales, Inc 
dealers. 


1011 S. State St., Jackson, Miss. 
has announced the opening of an- 
GET IT FROM YOUR JOBBER (other lot at 501 S. State St. James 
Fowler is president and manager 
of the firm. 





* * * 


ASK FOR IT BY NAME- GENUINE 


WITCOTE *Y 
STONY 
lta 


PRODUCT OF WITCO CHEMICAL CO., CHICAGO 


Sullivan Dresses Up 

Bill Sullivan, used and new-car 
manager for Santa Monica Ford, 
12th and Santa Monica Blvds., 
Santa Monica, Calif., says that now 
lis the time for used-car dealers to 
|put on their paint and feathers. 
|To prove this statement, $5,000 has 
ibeen spent by the company to 


|K-F franchise. 


|Corp., Boonville, 


| Chevrolet Motors, Utica, since 1945. 


| by Paul 
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renovate lighting and signs at the|operated by Tom Irvin and Jack 


used-car lot which faces the boule- 
vard side of the new-car show- 
rooms. 

* * * 


Houston Takes On K-F 
Houston Motor Sales, 3058 Nine | 
Mile Rd., Richmond, Va., has re-| 
ceived a Kaiser-Frazer franchise. 
W. C. Houston, with 23 years’ auto- 
motive experience, is president and | 

manager of the firm. 
* as * | 


Hellyer Buys Westwood | 


Kenneth F. Hellyer, Buick dealer | 
in Anaheim, Calif., for the last six | 


years, has purchased Westwood 
Motors, 1250 Glendon Ave., Los 
Angeles. 

J * + 


Springfield K-F Chartered 
Springfield Kaiser-Frazer, Colum- 
bus, O., has been incorporated by | 
J. R. Mitchell, John O. Harper and 

Anson E. Hull. 


* * * 


Hyatt and Wagner Sell 

Hyatt and Wagner, Kaiser-Frazer 
dealers of New Lebanon, O., have 
announced the sale of their dealer- 
ship and the relinquishing of their 
They have sold to 
Lloyd Auckerman, who formerly 
operated a garage in Dayton. Hyatt 
and Wagner will continue to op- 
erate their used-car business. 

* * * 


Cole Buys Sortor Firm 
Sortor Chevrolet & Oldsmobile | 
N. Y., has been 
sold to William Cole of Utica, N. Y. 
Cole has been associated with his | 
father, Irving J. Cole, at Cole 





* * * 


Affton Now K-F 
Affton Motor Co., 8500 Gravois 
Ave., St. Louis county, has been 
appointed a Kaiser-Frazer dealer 
Schulte Motor Co., K-F 
distributor. The Affton company is| 
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FIRST we repaired a rusted out and dented 
door panel with Met-L-it—then we smashed it 
and rolled over it with a 10-ton truck (inset). As 


| International), 


Garre, 
* 


* + 
Blue Wheat Expands 
Blue Wheat Motors (Oldsmobile- 


Springs, Fla., has opened its new 

sales outlet in Bonifay, Fla. Frank 

Conway is manager of the branch. 
* * * 


Elkes—Tampa, Fla. 
Eugene R, Elkes, president of 
Elkes Pontiac Co., Tampa, Fla., 
has been elected president of the 
Greater Tampa chamber of com- 
merce. 


* a 


Bankert Hudson Opens 


Bankert Hudson, Inc. has been 
opened at Howard and 25th Sts. in 
Baltimore. The firm’s building has 
44,000 square feet of floor space. 
Martin Bankert is_ president. 

* ? + 


Bartow Motors, Inc. 


A new home for Bartow Motors, 
Inc. (Pontiac), Bartow, Fla., is 
nearing completion at E. Main St. 
and Orange Ave. George T, Lock- 
wood is erecting the building. 

® * = 


Peter Funk Succeeds 


Peter F. Funk has been ap- 
pointed the Chevrolet dealer in 
Freeland, Pa., to succeed his father, 


the late Andrew E. Funk, it has 


|been announced by J. V. White, 


manager of the Harrisburg zonc 


of Chevrolet. 


. 8 ‘ 
Caldwell Again Honored 

Receiving the Studebaker certifi- 
cate of merit for the third consecu- 
tive year are Tom Caldwell, presi- 
dent of Caldwell Motors, Coral 
Gables, Fla., and Jack Bray, serv- 
ice manager. 

+. * 


Contra Costa Motors 


Appointment of Les McFetridg« 
as general manager of 


et: Lit 





the photos show, Met-L-it and its fiber backing for 
adhered throughout the entire repaired area. 
Met-L-it is tough, it’s easy to work with, and it 


takes paint just like 


You can make dependable, low-cost repairs 
with remarkable Met-L-it—the cold metal that 


gives you GUARANT 


r 
| a 
, © 
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Torn, 


R. M. HOLLINGSHEAD CORPORATION + Camden ?2,N. J. * Canadian 


LEADER IN MAINTENANCE CHEMICALS 


nucm  Carsmetics TRUNK COATING 


Try TRUNK COATING 
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Costa Motors (Buick), Richmond, 
Calif., has been announced by Del 
| Thompson, president of the dealer- 
ship. 


* + + 


Memphis Deal Planned 


D. H. Wooldridge and C. A. Camp 
have purchased the building at 689 
Union, Memphis, Tenn., and plan 
jan auto dealership there after 
|modernizing the building. 

* + * 


Hellyer Buys Buick Firm 
K. F. Hellyer has _ purchased 
Westwood Motors, Inc. (Buick), 
| West Los Angeles, Calif., formerly 
operated by the late Frank Gleason. 
+ * * 


British Motor Mart 


A new dealership in Dayton, O.., 
selling Jaugar, MG, Morris, Austin 
and Hillman cars has been an- 
nounced with sales and _ service 
space at 124 N. St. Clair St. The 
firm will be known as the British 
Motor Mart. 


* * * 


Latham with Chrysler 


Edward Latham has been named 
Chrysler-Plymouth dealer in So- 
noma, Calif. 





° . . 


Chrysler Home Chosen 


Robert B. Graydon has _ estab- 
lished headquarters for his Chrys- 
ler-Plymouth dealership in Mill 
Valley, Calif. 

= 


+ ? 


Son Takes Over Firm 


Control of the 30-year-old Saug- 
stad Ford dealership in Roseville, 
Calif., is now in the hands of Osten 
Saugstad. He succeeds his father, 
the late O. E. Saugstad. Stan Silva 
has been appointed business man- 
ager. 

* < * 


Engels Sales Manager 


Fred R. Nichols, who has pur- 
|chased the Myering Studebaker 


(Continued on Page 68, Col. 2) 


Ask your jobber for 
Wuiz Met-L-it. 
cannot supply it, ask 
him to stock Met-L-it 


If he 


you. 
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lose 


More women than men 
their auto keys, it is said. 


New Webber Motors 


Change of ownership of Webber | 
Motors, Inc. (Dodge - Plymouth), 
Farnum at 26th St., Omaha, has 
been announced by the company. 

The dealership will be run by 
R. J. Hallam, president and gen- 
eral manager; J. R. Townsend, 
vice-president and sales manager, 
and G. C. Schumacher, secretary 
and treasurer. 


AUTOMOTIVE NEWS is ‘‘must’ reading 
every week for the men who make and sell | 
the world’s cars and trucks 


AUTOMOTIVE NEWS, MAY 14, 1951 


Dealer 





(Continued from Page 67) 


dealership in Alameda, Calif., has 
named Bill Engels as his sales man- 
ager. 
Hudson in Red Bluff 

Jones Motors, headed by Arthur 
W. Jones, is the new Hudson dealer 
in Red Bluff, Calif. 

Mercury Outlet Opened 


Hagen & Bell, (Lincoln-Mercury), 
Palo Alto, Calif., announces opening 


|!of a new headquarters for Mercury 


sales in the Redwood City and San 


||Carlos area 


* * 


L-M Shop Enlarged 

Ray Sancts, president of C. & S. 
Motors (Lincoln-Mercury) Vallejo, 
Calif., announces completion of an | 
expansion program which has pro- | 
vided the dealership with a new 
and enlarged service department, 
Luke Navone is service manager. 

* * * 

Elder Buys From Anthony 

Purchase of the Elder Buick 
building by Ed Elder, Oakland, | 
(Calif.) Buick dealer, from Earle 
Cc. Anthony for a reported $350,000 
has been announced. The building 





formerly housed the Anthony Pack- 


Doings 





ard operation and Howard Buick 
Co. 


° * > 


Satori Shifts Staffers 


Pete Satori, Oakland and Berke- 
ley (Calif.) dealer for British-made 
cars, announces appointment of 
Robert Gillespie as manager of his 
Oakland dealership. He succeeds 
Randy Hall, who will manage Sa- 
tori’s dealership in Beverly Hills, 
Calif 


> * . 
Heads Harrisburg Fund 
Louis S. Snyder, president of 


Warner Motors (DeSoto-Plymouth), 
Harrisburg, Pa., has been appointed 
general chairman of the Harrisburg 
community theater silver anniver- 
sary building fund campaign. 

7 * * 


Father, 4 Sons Take Deal 


Frank, Vernon, Narcisse, Walter 
and Lloyd Marier, a father and four 
sons, are partners in the new Kai- 
ser-Frazer dealership at Lindstrom, 
Minn. The firm bears the name of 








FORD SERVICE at its BEST 
‘the Me MARKAD MOTOR CO. 


A 





Selling Fords in Cleveland— 

Markad Motor Co. (Ford), Cleveland, substituted plexiglas doors on this Ford converti 
ble, and Louise Baker and Janet Peters drove in summer fashion through the chilly Apri! 
streets, The dealership estimates that 250.000 people were attracted by the sight The promo 
tion drive lasted 10 days 


ton St., Indianapolis, has been se- | way, Louisville, Ky., has reported 
lected as a member of the national |that $1,500 in cash and $7,000 in 


Marier Motor and Implement Co. council of service managers of|checks were taken from the com- 
a ae ae Ford division. |pany safe recently. He said there 
aie Cheweies * * . was no evidence of breaking in. 
: McLeod Rae Motors as 
Arthur P. DeNisis has _ been 


named general manager of Keown- 
Owen Chevrolet Co., Venice, Calif. 
Harold Greene has also joined the 


Don McLeod has completed the | Webb Takes Packard 
organization of McLeod Rae Mo- Webb Moter Co. has been named 
tors, Ltd. (Nash), 1148 Georgia St.,| exclusive Packard dealer for Berk- 


| sales staff 
eecoeoevoeveveve2ee8080e0 @ : + -* | 


West, Vancouver, B. C., which has|eley, Calif, by Earle C. Anthony, 
taken over the business of Don Mc-|Inc., California Packard distributor 


Lean Motor Co., Ltd. 


The firm’s building at 2471 Shat- 





Top and sides of molded sponge 
rubber for extra comfort. Metal 
screws furnished for easy installation. 
LIST PRICE 
No. 200 Fabric and Vinyl Covered 
$7.95 Pair 
No. 201 All Vinyl! Covered $9.95 Pair 


MORTON SPECIALTIES CO., NORWALK, OHIO 


Perfect 


FOR ALL CARS 






ASK YOUR JOBBER 
eeeeeneevee @ 


ARM 
RESTS 


THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION'S LEADING CARS 


GEORGE P. 


1914 FISHER BLOG 


AUTOMOTIVE RESTFOAM SALES- 





HOOPER 


DETROIT 2 


Ford Tractor Distributor 


Rex L. Nicholson, Portland, Ore., | 
headed a group which purchased | 
the Pacific Northwest Ford Tractor | 
Co. The company now distributes | 
Ford tractors and Dearborn farm | 
equipment in Oregon, Washington, 
Alaska and 20 counties in western 
Idaho. 


* . + 


Stanlik, Ciszek Named 


William C. Stanlik, vice-presi- 
dent and general manager of 
Franklin-Weber Motors (Pontiac), | 
Chicago, is head of the automo- | 
bile group for the cancer fund 
drive there. Serving in the same 
capacity for the Girl Scouts an- | 
nual campaign is Jerry Cizek, 
head of Logan Square Sales 
(Chrysler-Plymouth). 


~ * * 


Optimist Scheppers 
Al Scheppers, International truck 
dealer, Jefferson City, Mo., has 
been elected president of the Opti- 
mist club. Harman Nebel, Olds- 
mobile, was elected first vice-presi- | 
dent. 


* * ® 


Koury Auto Sales 


Koury Auto Sales, Cleveland, has | 
been incorporated by Edward B.| 
Allen, William G. Koury and IL. C. 
Allen. 


* ” 2 


Bruce Gets Ford Honor 
Gene Bruce, manager of the serv- | 
ice department of C. T. Foxworthy | 
Co., Inc. (Ford), 819 E. Washing- | 


How would you like to be a 


RENAULT dealer? 


and run a business of your own 


There comes a time in every man’s life 
when he would like to run a successful 


business of his own. 


Here is your heaven-sent opportunity! 
..- Renault has 


Under a new dealer plan 
made it possible for you 


Authorized Renault dealer with a very lim- 


ited amount of capital... 
attached. 


Perhaps today you are running a small 
. service station . 


garage . 
shop and are looking for 


tunity ... Perhaps you have a son, whom 
you would like to set up in a business of his 


own. The profit possibilities 


to become an 


with no strings 





because Renault supplies everything you 
need ... including genuine spare parts and 
an easily understood manual for factory 
service. 

Don’t delay—wire, write or telephone to- 
day for the exclusive Renault franchise plan 
. +» your guide to financial independence. 


. . or machine 
greater oppor- 


are unlimited— 


* * > 

Engine Rebuilding Shop 

Karl Goeppert has bought the en- ’ , 
gine rebuilding plant of J. E. French Thrash Buys Entrican 
Co., Oakland, Calif. ia M. B. Thrash has purchased En- 

The new company will operate|trican Motor Sales Co, (Dodge- 
under the name, Engine Rebuilding| Plymouth), Brookhaven, Miss 
Co., and will be at 24th St. near | Thrash had operated a used-car 
Broadway. Goeppert has been with|lot in Jackson, Miss., for six years 
J. E. French Co. for 30 years. se * 


* * . 


|tuck Ave., has been remodeled. Ted 
| Webb is the dealer. 


* * * 


Edwards Opens Evenings 
Farber Opens Sales | Edwards Motor Co., Milwaukee, 
Robert E. Farber has opened | has announced that the company 
Modern Motors, 1088 N. High St.,|salesrooms will be open every eve- 
Columbus, O. Farber has been in| ning and all day Saturday 
the automobile business for 25 ““* , 
years. John White and Jack Low- 


ther are associated with him 
* * CJ 


Harry Smith, Inc. 

Harry Smith, Inc., of Columbus, 
O., has been incorporated by Harry 
Smith, Waitman D. Boothe and 
Joseph L. Eisenberg. 

* * * 


Cole Files Bankruptcy 


| A bankruptcy petition has been 

|filed in Federal District Court in 

Richmond, Va., by Edward Hudson 

Cole, local automobile sales agent 

of 2307 Brady St. He listed liabili- 

ties of $9,106.99 and assets of $1,- 

peo The petition reported secured 

P : claims in excess of $3,800 and un- 
Yaeger Gets Plaque secured claims amounting to more 

Clyde Riley, regional manager for| than $3,300. 

Studebaker, has presented the 15- Fe eel » ie 

year factory service plaque to! Maxon to Build 

Oscar G. Yaeger, who now shares a Maxson Pontiac Cadillac, Inc., 


Studebaker dealership in Covina, : . 
; os ; sn ur 2421 Main St., Buffalo, has received 
Calif., with his son, Derrill Yaeger. NPA permission to erect a $25,000 








* * * | 
i |additi to its sales s ice 
Brentwood British Deal | building. = oe oe ae 
Brentwood Motor Co., used-car * * * 


dealer at 2610 Wilshire Blvd., 
Santa Monica, Calif., has become 
new-car dealer for MG, Riley 
and Morris cars in the Brent- 
wood, West Los Angeles and 
Santa Monica areas. President of 


British Cars & Vans 
British Cars & Vans, Ltd. Bay 
and Scollard Sts., Toronto, is ex- 
|panding its showrooms and garage 
with a two-story addition, 20 by 75 


the firm is F. T. Dillon. | feet. The first floor will contain 
— eo garage and second floor a parts 
> ’ ee d t t. 
Dworin Names Keiley nee eg, 


Hy Dworin, president of Dworin Big Spri 
Motors (Hudson), East Hartford, | Bie s s -. ing Ford 
Conn., has announced the appoint- | ig Spring Motor Co. (Ford), has 


ment of James J. Keiley, as head | 0Pened in Big Spring, Tex. The firm 


; oa |is headed by V. A, Merrick, presi- 
of the company’s sales organization. pthc n +3 2 
Keiley has had wide experience dent; J. E. Fort, vice-president, and 


with local dealerships since 1924. |Melma O'Neal, secretary-treasurer 
* . * 





Gatien Mater Manes Hudson Names Spearman 


Gutncs Wakes Ce an Cneed inte Dixie Auto Sales, Inc., which has 
its new quarters at 1189 Calder | 900 square feet of floor space de- 
hee. Seaument Tan. voted to showroom, service and 

, oo re |parts and accessories departments, 
has been appointed a Hudson 
dealer in Brookhaven, Miss. B. L. 


Spearman is president of the firm 
oe e * 


Bull Presents Car 
Lenges Bull, owner of W. B. 
Bull & Sons Garage, Lenox, 
Mass., has presented a new Chev- 
rolet to the Lenox school depart- 
ment for the high school driver- 
education program, 
= * 


Graff Names Vanderpool 


Vernon C. Vanderpool has been 
named as new and used-car sales 
> —— of Otto P. Graff, Inc 
re (Ford), Flint, it has been an- 

Full-Length Sign |nounced by Max H. Graff, vice- 

McCoy Motor Co., W. Main St.,| president and general manager, He 
Glasgow, Ky., has erected a large|succeeds W. W. McConnell, who 
sign extending the full length of | will open a used-car lot. 
the building. It is said to be one ~~ «a. 2 


of the largest signs in southern | Hull-Adair Chevrolet 


RENAULT 


RENAULT SELLING BRANCH INC., 270 PARK AVE., NEW YORK 17, N.Y. 





Kentucky. 


* . a 


Monarch Auto Looted 


A. R. Dye, office manager of the|ing and equipment to the 
Broad- | 


Monarch Auto Co., 200 E 


W. H. Adams, former owner of 
the Buick and Chevrolet agency at 
Madison, Ga., has leased his build- 
Hull- 


(Continued on Page 69, Col. 1) 
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‘Continued from Page 68) 


,dair Chevrolet, Inc. The new own- 
rs are Richard Hull and S. Y. 
\dair. 


Schunk Takes GM Deal 


Queenston Motors, Ltd., a dealer- 
ship for Chevrolet and Oldsmobile, 
has been opened at 78 Queenston 
Rd., Hamilton, Ont. John F. Schunk 


s president of the firm. 
* * * 


Hannon to Head Service 
Cc. J. Hannon, Indianapolis, has 
been named service manager of the 
Cadillac distributorship, according 
to Bert F. Donovan, president of 
the Hoosier Cadillac Co., Inc., 2330 
N. Meridian St. 
* 


* ‘ 


Steffy Takes Buick Deal 


John A. Steffy, formerly a field 
observer on the staff of W. F. 
Hufstader, distribution vice-presi- 
dent of General Motors, has re- 





Automotive Books 


That Should Be in Every 
Dealer's Library 


These books should be in the library of every 
franchised dealer—available to his mechanics 
and salesmen—the knowledge they contain wil! 
be valuable when the "chips are down" and 
real competition arrives. 


MODERN AUTOMATIC TRANSMISSIONS 
Concerning the design, construction and of 


eration of automatic transmissions and torqu: | 


converters, published by Floyd Clymer. $2.0( 
postpaid. 


TREASURY OF EARLY AMERICAN AUTOS 
Just out! Clymer's McGraw-Hill book of his 
torical cars, aon. cartoons, slogans, date 
Vanderbilt Cup, Indianapolis, N. Y. to Pari 
Races. 22,000 words of text, 500 illustrations. 
Beautiful 224 page large gift album .. . $5.0C 


JOHN O. MUNN'S "A Guide to Automobile 
Selling.” Handy-size clothbound book fo 
salesmen—64 pages. $3.50, postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman Beas 
ley. 397 pages, a clothbound. $3.75 postpaid. 


AUTOMOTIVE MECHANICS. Wm. E. Crouse 
A comprehensive and basic course on the sub 
ject of foundamental automotive mechanics 
Cloth binding. $4.50 postpaid. 

OEALER BUSINESS COUNSEL. Financial anc 
operating facts for the guidance of automo 
bile dealers. By J. B. Van Tassel, Dealer Busi 
ness Consultant. $2.00 postpaid. 

FASTEST ON EARTH. By Capt. George Eyston 
Complete history of every land speed record 
from 1898 to the present. Paperbound, $2.00; 
clothbound, $3.00 

FLOYD CLYMER'S MOTOR SCRAPBOOKS 
Order Edition No. |, 2, 3 or 4 in paper cover, 
$1.50 each. Deluxe clothbound, $2.50. Scrap 
book No. 5 in paper cover, $2.00 each o 
deluxe clothbound, $3.00 each. Steam-car edi 
tion, $2.00 er clothbound, $3.00, postpaid. 
HENRY FORD—HIS LIFE, HIS WORK, HIS 
GENIUS. By Wm. A. Simonds. Reprinted by 
Floyd Clymer. Deluxe edition, $4.00, postpaid 
1950 INDIANAPOLIS RACE YEARBOOK. Arti 
cles by famous race authorities with technica! 
data feature stories, driver histories, cartoons 
newsy comments, highlights. Price—$1.50 post 
pee or $3.00 for Deluxe Edition Fabrikoic 
ound with gold leaf lettering. 
INDIANAPOLIS RACE HISTORY — 1909 TO 
1946. 852 pages, 1,000 illustrations. Deluxe 
edition, $5.00 postpaid. Paperbound, $3.50. 
FLOYD CLYMER'S INDEPENDENT TEST RE 
PORT OF KAISER-FRAZER CARS. Deluxe ed: 
tion, $2.58 each. Paperbound, $1.50 postpai« 
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CONSERVE 


YOUR CUSTOMERS’ 
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BALANCE WEIGHTS 
OTT 
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WHEEL WEIGHTS, INC. 
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|ceived a Buick franchise in Ana- 


|heim, Calif. Steffy purchased the 
|interests of K. F. Hellyer, who has 


j}acquired a Buick dealership in 
| West Los Angeles. Steffy joined 
GM in 1921. 

* * * 


Meridian Pontiac, Inc. 
Arthur H. Weishaar, Indianapo- 


lis, has been named manager and | 


estimator of the paint and body 
shop of Meridian Pontiac, Inc., ac- 
cording to O. A, Chillson, president. 


Files for Bankruptcy 


Ocean View Motors, Ltd. of 
White Rock, B. C., has made an 


assignment in bankruptcy, accord-| 


ing to notice given in Ottawa. 
* * * 


| Buick, Nash Dealerships 
'Chartered in Texas 


Incorporation of two auto firms) 


in Texas was announced here re- 
cently by the secretary of state. 


was chartered with $15,000 capital 
stock by Paul Keaton, Robert K. 
Dupree and Henrietta Dupree. 


| Spradlin Buick Co., Inc., Alvin, was | 


chartered with $60.000 capital stock | 


by J. Q. Spradlin jr., Helen Hunt | 


|Spradlin and Sophia M. Spradlin. 


* + * 


Skaggs Takes Ford Deal 


Clarence M. Skaggs has _ pur- 
|chased Bentrup-Shields Motor Car 
Co. (Ford), Manhattan, Kans. For 
the last five years he has been 
business manager of McCoy-Skaggs 
| Motor Co., Dodge City, Kans. 


. * 





| 
Lande Motors, Ltd. 
Lande Motors, Ltd. (Buick-Pon- 
tiac), Montreal, has celebrated its 
opening on the firm’s new premises, 
5925 Decarie Blvd. at Van Horne 
Ave. Lawrence Lande is president. 
* * * 


Sullivan Motors 
Sullivan Motors (Ford), Hering- 
ton, Kans., has purchased property 
at the corner of Second and Wal- 
nut streets where the firm will open 
a used-car lot. Paul Sullivan :s 
owners 


* ’ * 


Beaupre Named Chairman 


Robert Beaupre, owner of Beau- 
pre Motor Sales, Rochester, N. H., 
has been named chairman of the 
trade fair, sponsored by the Ro- 
chester, Kiwanis club to benefit the | 
underprivileged children’s fund. 

* * * 


Patterson Motors Proceeds 


| chise. 





Englewood Motors Opens Facilities— 
| This new building houses the Englewood (N. J.) DeSoto-Plymouth dealership 
equipped with the latest in repair tools and equipment. 


rolet dealership for some years. 
| Mahoney will continue with the 


Buffalo concern as a salesman 
+ * * 


Christianson in New Home 


Bob Dupree Nash, Inc., Snyder,, The new building of Christian- 


son Buick Co., Hastings, Minn.., 
has been opened. Carter G. Chris 
tianson is principal owner. 

* * * 


Pendergrass Takes K-F 
A new Kaiser-Frazer dealership 
has been established in Spring Val- | 
ley, Minn., by Linden Pendergrass. 
The firm is known as Penny's! 
Motor Sales. 


o * * 


Adamson Expands 
Adamson Motor Co., Triumph, 
Minn., has enlarged its parts de- 
partment, according to Evert 
Adamson. 
* . + 


Regan Remodels Offices 


Regan Motor Sales, Le Roy, 
Minn., has completed renovation of 
its office space, according to Leo 
Regan, owner. 

* * * 


Hudson Names Hosking 


Hosking Motor Co., Bemidji, 
Minn., has received a Hudson fran- 


Harsteads Buy Deal 


Iver and Orris Harstead have 
purchased Newfolden Auto Co. 
(Chevrolet) Newfolden, Minn., 
from Clifford Hedeen and B. I. 
Johnson. 





* * * 


Rausch to Anderson 
Rausch Motor Co. (Oldsmobile). 


|Gettysburg, S. D., has been pur-| 
{chased by Otto and Arthur Ander- | 
'son and is now operated as Ander- 


;son Motors. 


With Construction Plans 


Nat Patterson Motors (DeSoto- 
Plymouth), Ozone Park, Queens, N. | 
Y. is proceeding with construction 
of new facilities “despite the short- 
age of new cars,” according to 
owners, Nat Patterson and Herbert 
H. Pensig. | 

The dealership’s new home will 
provide 5,000 square feet of space. 
The entire building will be air 
conditioned and soundproofed.: A! 
special bedroom has been provided 
so that salesmen can take “cat} 





naps,” Patterson and Pensig said. | zata, Minn., has held a grand open- 
jing in its glassed oval showroom. 
|Mel Rettinger is the dealer. 


+ * * 


Paretti Pontiac Diagnosis 


Paretti Pontiac Co., located in 
the fork of Union, Dryades and| 
Perdido Streets in New Orleans, 
has announced the opening of an 
enlarged scientific engine diagnosis 
department. 


* * 


Webb Gets Chevrolet Deal 


J. H. Webb, Glasgow, Ky., has 
bought the Chevrolet dealership at 
Bowling Green, Ky., from B. E. 
Jones. Webb plans to sell his busi- 
ness at Glasgow, and devote all of 
his time to the Bowling Green en- 
terprise. 





. * * 


Trafton Smith Pontiac 
Articles of incorporation have 
been filed for the Trafton Smith 
Pontiac Co., Owensboro, Ky. In- 
corporators were Trafton Smith, 
Madilene Smith and William 
Frakes. 


* * * 


Mahoney to Henneman 
Mahoney Chevrolet, Buffalo, 
Minn., has been sold to R. W. 
Henneman by Leo Mahoney. The 
new owner has operated a Chev- 





* * * 


McKean Completes Addition | 
L. A. McKean Auto Co. (Buick). | 


| Sioux Falls, S. D., has completed a 
| service and parts addition. A used- 


car lot has been opened across the | 
street from the main building. The} 
firm was organized in 1915. William | 
and Paul McKean now head the| 
business. 

* . * 


Rettinger Holds Opening 
Rettinger Motors (Ford), Way- 





* * * 


Fortier Motor Opened 


Paul Fortier has opened Forticr 
Motor Sales (Chrysler-Plymouth), | 
Crookston, Minn. 

* * * 


Simonett—Mankato, Minn. 

B. T. Simonett Motors, a new) 
Nash dealership at Mankato, Minn., 
has held opening ceremonies. B. T. 
Simonett is general manager, Stan 
Simonett, service manager, and 
Clem Simonett, sales manager 

* * ” 


Pat and Dave Motor Opened 

Pat and Dave Motor Co. (Pack- 

ard), Hibbing, Minn., has been 

opened in a new 68 by 128-foot 

building. The firm is owned by 
Pat and Dave Clusiau. 
* + * 


Hancock in New Home 
Hancock Motor Co. (Studebaker), 


Minot, N. D., has opened its new | 
$150,000 building following threc | 
years of construction, The layout | 


includes 24,000 square feet of floor 
space. 


P. W. Hancock, president 





| 
* * * | = 
| 


69 
“8 |building housing the dealership 
Remodeling is underway 
* . * 


Griffin Motors 
| Charles M., Charles R. and Kath- 
|ryn F. Griffin are incorporators and 
|directors of Griffin Motors, Inc., 
Robbinsdale, Minn, The firm has 
lbeen a Willys distributor 


* * . 


Lee to Tomlinson 
Purchase of Morris Auto Co. 
(Ford-Lincoln-Mercury), Morris, 
Minn., from C, A. Lee has been 
reported by J. Robert Tomlinson, 
formerly a Ford dealer in Cava 
lier, N. D. Lee has been a Ford 
dealer since 1915 and has headed 
the firm for 37 years. 
* * * 


12th St. Louis DeSoto Deal 

Beyer Motor, Inc., 3425 So. Kings- 
|lhighway Blvd., St. Louis, hag re- 
ceived a DeSoto-Plymouth fran- 
ae : chise. Beyer is the 12th DeSoto 
and manager, established the firm | dealer in St. Louis proper 
in 1945. * * * 

Raish Expanding 

A 44 by 140-foot service addition 

Paul Hesch and H. H. Landree,|is under construction in Chamber- 
operators of Crosby Motors Co.,| lain, S. D., for Raish Brothers (Pon- 
|Crosby, Minn., have purchased the |tiac). 


It has been 


* ‘ 


Crosby Buys Building 
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3 MINUTES CAN 
EARN YOU DOLLARS 


New automotive KRYLON seals ignition systems in a water- 
proof blanket; prevents battery-current leakage and spark plug 
gapping; insures quick starts under all atmospheric conditions. 
It’s the kind of money-saving preventive maintenance to push 
now — when everyone wants to protect what he has. 

Spray KRYLON — right from the can — on wiring, battery 
terminals and cables, spark plugs and spark plug wells, dis- 
tributor head, ignition coil, starter and generator connections. 
That’s all you do! 

You can start making real money with KRYLON the same 
day you stock it. Make that day today! For complete details of 
the Krylon plan, see your jobber or write us. 


A few dollars puts you in the ''Krylon-izing’” business ! 


STAND-OUT ! 
COLOR | 
| 


"KRYLON-ize” 
TAGS 


Tie ‘em to distributor 
cap .. . they'll in-4 
sure repeats regularly 
at least twice a year! 


DISPLAY 


It helps you sell the | 
first job. 1 


NATIONAL ADVERTISING 


tt will create sales for youl 
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2601 North Broad St. Philadelphia 32, Pa. 
Made by the makers of famous WINDSHIELD SEALZIT 
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Auto Personnel | 


‘Continued from Page 43) 


appointment of Z D. Lewis, San 
Antonio, Tex., to a district man- 
agership. The promotion was an- 
nounced by H. C. Watkins, in 
charge of the company’s Houston 
division. 

* > . 


Firestone Ups Miller 


To Development Work 

A. D. Miller, general manager 
of the Synthetic Rubber division 
of Firestone Tire & Rubber Co. 
since 1947, has been named to the 
staff of Dr. J. N. Street, director 
of Chemical Laboratories. In his 
new assignment Miller will carry 
on special development work. 

Cc. A. Hill, formerly manager of 
the Firestone-operated Rubber 
Reserve plant at Lake Charles, 
La., was named to Miller’s former 
post. . * 


Heads Buick Defense Jobs 


Appointment of Harry S. Golden 
as production engineer on all Buick 
defense projects has been an- 
nounced by Verner P. Mathews, 
chief engineer. 


Mathews also promoted Levi R. | 


Grandy to superintendent of test- 
ing the Wright J-65 Sapphire jet 
engine; E. H. Holtzkemper to pro- 
duction engineer of the Sapphire, 
and R. S. Trembath to a similar 





A car and tire saver. Enables greater 
pay-load; takes effect only when needed 
to carry any excessive load caused by 
weight or rough roads. It gives a normal 
ride when not loaded and an easier ride 
when over-loaded. Installation is quick 


and simple,and no main- 
tenance is required. List 
prices from $14.30 to 
$21.20. 


MAIL TO 
NEAREST 
ADDRESS 





position on the tank transmission 
project. 
° * * 


Ford Names Simmons 


To Detroit Sales Post 

G. O. Simmons has been ap- 
pointed assistant Ford sales man-| 
ager for the Detroit district, it was | 
jannounced by Paul O. Larson, dis- 
trict manager. He succeeds Earl C. | 
Sloane, who has joined the central | 
regional sales staff. 

Simmons has been assistant dis- | 
trict sales manager at Kansas City | 
since 1948. He joined the company | 
lin 1936 at Houston, Tex., after| 
seven years in the retail automobile 
business 


* a 


L-O-F Ups Carey 

Ross 8S. Carey, member of the 
|legal staff of Libbey-Owens-Ford 
|Glass Co., has been appointed an 
assistant secretary of the company. 
|Carey joined the company late in 
| 1948 as assistant to Stuart S. Wall, 
| vice-president and general counsel 
| + * * 


Currey to Solvents Post 


Brownlee O. Currey has_ been 
elected to the board of directors of 
Commercial Solvents Corp., it has 
been announced by J. Albert 
Woods, president. Currey is presi- 





| 


Seeeeeeneaee 


| 








San Pedro Buick Dealer Remodels— 

Completely remodeled inside and out at a cost of more than $12,000 is the Buick sales 
and service plant of San Pedro Motors, Inc., San Pedro, Calif. A body shop has been added 
and the service facilities increased with 2,400 square feet of additional floor space. William | Peets, Deislinger Upped 


A. 


dent and director of Equitable Se- 
curities Corp., Nashville, Tenn. 
* . x 


Campbell Heads New Branch 


For Trailmobile in Memphis 

Opening of a new factory branch 
for Trailmobile Co. in Memphis has 
been announced by William A. 
Burns jr., sales vice-president of 
the company. 

Paul W. Campbell, formerly man- 
ager of the Trailmobile factory 
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Iverson, president and general manager, is shown with a photo reproduction of the newly 
revamped building revealing its facelifted exterior. 


branch in Little Rock, Ark., has 
been named manager of the Mem- 
|phis branch, Burns said. 

+ * > 


Ward LaFrance Truck 


Names 2 Vice-Presidents 


Ward LaFrance Truck Corp 
has appointed two vice-presidents, 
according to Joseph G, Grossman, 
president. 

They are John J. Mosher and 
F. N. Tracy. Tracy will head sales. 

+ * * 


Levison Moves Up 
Directors of American Smelting 
jand Refining Co. have elected 
Stuart H. Levison vice-president 
in charge of zinc and coal opera- 
tions. Levison joined the company 
as an assayer, 


Budd Ups Roberts to Head 


Sale of Truck, Bus Wheels 


Fred T. Roberts has been ap- 
pointed manager of truck, bus and 
trailer wheel sales of Budd Co., 
Raymond F. Littley, vice-president 
of automotive sales, has announced. 

A veteran of 25 years with Budd, 
Roberts has been in the company’s 
Wheel Sales division since 1928. In 
1933, he was placed in charge of 
all wheel service and distributor 
wheel sales. He will continue in 
this capacity. 

* 


* a 


Bennett Names Wagner 


Bennett Pump division of John 
Wood Co. has appointed Irving F. 
Wagner as district sales manager 
for central New York, it is an- 
nounced by S. K,. Makeson, general 
sales manager. Wagner formerly 
was vice-president of the Kellogg 
_— of American Brake Shoe 

oO 


* * 


Universal C.1.T. Names 


4 Branch Managers 


Universal C.I.T. Credit Corp. has 
appointed new branch managers in 
Austin, Tex.; Casper, Wyo.; Battle 
Creek, Mich., and Tuscaloosa, Ala. 

Julius D. Knox was named to 
head the Austin branch, Harold 
Walters the Casper office, Douglas 
F. Dunn the Battle Creek branch, 
and James W. Owsley the Tusca- 
loosa post. 


4 * * 


Ball on B-W Board 


Edmund F. Ball, president of Ball 
Brothers Co., has been elected to 
the board of directors of Borg- 
Warner Corp. He succeeds George 
A. Ball, his uncle, who has retired 


as a Borg-Warner director. 
* * * 


Greene Gets Yankee Line 

L. C. Greene has been named 
manufacturer’s representative in 
Michigan for Yankee Metal Prod- 
ucts Corp., Norwalk, Conn., manu- 
facturer of automotive safety ac- 


cessories. Greene will headquarter 
in Jackson, Mich 
* * * 


Westinghouse Announces 
3 Executive Changes 

Gwilym A, Price, president of 
Westinghouse Electric Corp., an- 
nounces election of two executives 
to new positions, and the retire- 
ment of a third. 


E. W. Ritter, manager of the 


|company’s new electronic tube di- 


vision, has been named a vice-presi- | 
E. V. Huggins has been 
elected to executive vice-president 


of the Westinghouse Electric Inter- 
inational Co., and William C. 
|Marshall, foriner vice-president i 
|charge of industria] relations, has 


retired 
| . . ’ 


| Detroit Commerce Board 


Elects Klingler, Wibel 

Harry J. Klingler, vice-presiden’ 
of General Motors, has been elected 
to the board of directors of the De 
troit board of commerce. 

A. M. Wibel, Nash vice-president 


was reelected to the board. 
* * + 


Goodrich Moves Stewart 

Colin M. Stewart, since 1945 gen 
eral manager of Compania Good 
rich Cubana, Havana, is now a 
member of B. F. Goodrich Co.'s 
Automotive, Aviation, and Govern 


ment Sales division in Detroit. 
* * * 


In Packard Output 


Two major organization appoint- 
ments have been announced by G 
|C. Reifel, vice-president of manu- 
facturing for Packard. 

G. K. Peets has been promoted 
to factory manager in charge of 
all aircraft jet engine production 
and George W. Deislinger has been 
named factory manager of Packard 
car and marine-diesel engine man- 
ufacturing. 

* * * 


Aetna Elects Rozner 


Operations Vice-President 

J. J. Rozner, formerly chief en- 
gineer and works manager, has 
been elected operations vice-presi- 
dent of Aetna Ball and Roller Bear- 
ing Co., W. A. Wood, president, has 
announced. 

J. E. Dillon has been appointed 
to replace Rozner as chief engineer, 
and the position of works manager 
has been dropped. Also announced 
was the appointment of C, E. Poeh- 
ler as assistant to Plant Superin- 
tendent H. V. Fox. 

Rozner joined Aetna’s engineer- 
ing department in 1928. He became 
chief engineer in 1940 and works 
manager in 1948. Dillon joined the 
firm 10 years ago as_ assistant 
metallurgist. Poehler, with Aetna 12 
| years, will continue to serve as too! 
room foreman. 

+ . o 


Stack Named President 


Of Automotive Fibres 


J. R. Millar, chairman of Nationa! 
Automotive Fibres, Inc., has an- 
{nounced the appointment of Rob- 
jert J. Stack to succeed him as 
president of the company. 

Stack has been with the company 
since its formation in 1928. He had 
|}served as executive vice-president 
|since 1948. 


| 


* > * 
Commercial Credit Names 
Two Vice-Presidents 


Thomas O. McDavid and Carl J. 
Zink have been elected vice-presi- 
'dents of Commercial Credit Corp 

Zink has been with Commercial! 
Credit for 26 years and McDavid 
for 20 years. 
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AKRON. — Chuckholes in roads 
are taking the greatest toll of tires 
in recent years, a tire official re- 
ports. The highway pock-marks 
were caused by the long and severe 
winter with its freezing and thraw- 
ing. 

“Never has there been as many 
reports of tire damage as there 
has been this year,” said C. R. 
Mason, general service manager 
of B. F. Goodrich Co. 

“Never have the roads been as 
bad,” he added. “The reports have 
not been confined to any one area 

but have come from all over the 
northern part of the country, The 
result has been an_ unparalleled 
amount of damage.” 

Damage caused by chuckholes 
has not been confined to tires. 
Service sections report that wheel 
alignment of many vehicles has 
been thrown out of kilter. Some 
shock absorber and spring failures 
are attributed to the impact caused 
when vehicles hit one of the holes. 

When a car or truck bounces 


British Use Buses 


To Transport Workers 
LONDON.—(UTPS)—The British 


textile industry has adopted the|¢auipment during the present na-/the White Representatives. 
practice of using buses to transport| tional emergency is announced by | — - 


workers to and from the job, ac- 
cording to a British trade news 
service. 

The plan is especially good, it was 
reported, since the industry could, 
in this way, acquire the services of 
valuable women workers who woul 
not otherwise travel the necessary 
distances to work, 


Barford Ups Yates 


G. M. Yates has been elected|Orleans, Kansas City and San An-| 
vice-president of Barford Chevrolet | tonio, 
Co., St. Louis. He has been asso-| headquarters in these four cities. 


ciated with the company since 1939. 


Yates will continue as sales mana-|has been completed. Both Kansas | 
ger, a position he has held since|City and Boston are regional head- 


1946. 





Advertisement 


Big Markets 
on Farms for 


Higher-Priced Cars 


New evidence of rural prosperity is 
indicated in figures gathered recently 
by a nationally known research | 
organization for a large advertising | 
agency. They point to the increasing 
rate of car-ownership on the farm | 
and the importance of the rural 


market to the automotive industry. 


In the audience of one monthly 
magazine alone--America’s largest 
rural publication, Farm Journal 
600,000 families bought new cars in 
the postwar period 1947-49. Some 
5,000 Farm Journal families bought 
Cadillacs. An equal number bought 
Lincolns and high-priced Chryslers. 


This is not surprising, says Farm 
Journal. Because rural families buy 
more cars than city families (an 
automobile is an essential item in a 
farmer’s business) the readers of 
rural magazines can be expected to 
own a higher proportion of cars than 
those of urban magazines. 


Farm Journal proudly points out 
that among rural families, the best 
customers of the automotive indus- 
try, it is the largest selling national 
magazine of all—urban or rural. 
Farm Journal also points out that 
its “Keep ’Em Rolling’’ features 
have been doing fine educational 
work among these families, stimu- 
lating business for dealers, and thus 
directly benefiting the automotive 


* industry as a whole. 


Chuckholes Take Tire Toll 


Pockmarked Roads Causing Greatest Damage 
In Years, Goodrich Man Reports 


d have 
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into one of the holes, some of the 

cords in the tire are usually 

broken, tire makers say. The in- 
jury is seldom detected immedi- 
ately. 

As the break grows bigger from 
the constant flexing of the tire, it 
causes chafing of the inner tube. 
| That results in either a flat tire or 
a blowout. 


Mason said that in addition to 
| poor roads, the greatest cause of 
|tire damage is improper inflation. 


hits a} Ss NY Tt 


|When an overinflated tire 
| hole it is more apt to be damaged, 
jhe said. Office Machine Sales on Wheels— 

Mason estimates that 50 percent | A typewriter accounting machine is demonstrated by George Caswell jr., of Burroughs 
|of the tires damaged in hitting | Adding Machine Co., Detroit, inside the “‘office-on-wheels'! now used to display and sell the 
| chuckholes are not suitable for fur-| company's products. Machines of all sizes are carried in the 12!/,-foot body of a Dodge 
ither use, Route-Van delivery truck with 462 cubic feet of cargo space. 


White’s Branches Expand 
Sales, Service Facilities 


CLEVELAND.—A nationwide ex- | Crookston White Truck Co., 
pansion of service and sales facili- | mazoo, Mich. 
ties for White trucks and buses to} A major emphasis in this ex-|Six new highway courtesy cars, 
meet enlarged needs for complete pansion program is on the parts|equipped to aid motorists in dis- 
maintenance of transportation !/and accessories departments at all| tress, went into use March 1. 

In addition to being ready at all 
times to help the traveler, they will 
| supervise and service the hundreds 
lof vehicles between Chicago and 
|the Pacific coast over the more 
than 10,000 miles of trucking 


| 





Courtesy Cars 
Safety Campaign Started 


By Pacific Truckers 
DENVER. — The Pacific Inter- 
mountain Express has announced 
an innovation in highway courtesy. 


Kala- 


J. N. Bauman, sales vice-president. ° J ° 
Many White branches have either | Dibert Named President 
been modernized, enlarged, rear-|Of 2-City Dealers Assn. 
ranged, or have added entirely new, Paul W. Dibert, head of Paul 
larger buildings, according to Bau-| Dibert Motors (Chrysler-Plym- 
man. Distributors in many cities | outh), Redwood City, Calif. has | Toutes. 
added service facilities, new been elected president of the Red- | Packed away in each courtesy 
equipment and additional trained | wood City-San Carlos Motor Car ‘car are such emergency needs as 
personnel, | Dealers Assn. | first-aid kits, tow cables, flares, re- 
Since the first of the year, White, Other officers named _ were | pair tools, blankets, shovels, axes, 
has completed and opened new) Steve Gaskill, vice-president, and | fire extinguishers and such other 
branch buildings in Denver, New| Richard Ryan, secretary-treas- | equipment for giving immediate aid | 
urer. |to motorists in distress. 





GET A BIGGER SHAR 


providing enlarged truck 


Extensive remodeling in Boston | 


quarters as well as branches. New 
buildings are under way in Cleve- 
land and Louisville. 

Among the White distributors 
throughout the country which have | 
new truck headquarters are: EI 
Paso White Truck Sales, E] Paso, 
Tex.; Alley’s White Truck Co,, Jop- 
lin, Mo.; Rudy-White,~-Inc., Des 
Moines; Sid Bolding Motors, Inc., 
San Angelo, Tex.; Claude Nolan, 
Inc., Jacksonville, Fla.; Smith 
White Truck Sales, Inc., Madison, 


pctacular Preys 


Wis.; Wilcox and Chesley, Inc., 
Mankato, Wis.; White Truck & 
Equipment, _ Muncie, Ind., and 










Korean Letters 


Marine Writes Aro 
For a Part 


BRYAN, O.—To avoid red tape. 
a marine corporal fighting in Ko- 
rea recently wrote direct to Aro 
Equipment Corp. for a new part 
and some instruction sheets for lu- 
bricating equipment. 

“Tl pay for the part myself,” 
Corp. Tomberlin wrote from Seoul. 
Aro had the package on its way by 
airmail in 24 hours. 

A second letter has been received 
by Aro from Tomberlin saying: 
“Thanks a million for the parts... 
The fellows all thought it was swell 
of you and the company.” 

Enclosed with the message was 
a Korean bank note for 100 won, in 
scribed with good luck wishes b 
seven members of motor section 
4-11-S. 


action. lots of color. 


Giant sized one shot gummed wind 
can really see them. 


Re-usable jumbo price and sales 


Canada Puts Damper 


On Dealer Buildings 

OTTAWA.—Dealers who are con- 
templating construction of new 
showrooms or modernization and 
extensive alterations of existing 
premises received discouraging 
news from a hint given in Parlia- 
ment here by Defense Production 
Minister Howe in regard to steel 
for such purposes. 

“The situation is such that if! 
anyone has any doubts about start- | 
ing a project, I would urge him 
not to start it, and even if he is 
pretty firm about starting, I would | 
him to reconsider,” Howe} 
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Please mail to us free, a Used Car Lot Displa 


ee onde 


urge ; 
said. When asked: “What about} Addrom City - 
those half finished?” he replied | 


Signature 


that “we will try to finish them.” 
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longer life and equipped with hanging ropes. 


Brand new sales message pennants. 
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Defense Group 
Plans to Expedite 


Transportation 


WASHINGTON. — The National 
Defense Transportation Assn. has 
approved a plan for establishment 
of advisory councils to expedite 
freight and passenger movements 
maximum utilization 
of all forms of transportation. 

Under the plan, said President 
Cc. F. Nielson, each of the associa- 
tion’s 51 chapters will be urged to 


‘organize local or regional councils 


composed of representatives of all 


'|forms of transportation, including 
| truck, 


rail, bus, air and water. 
Federal and military officials will 


| be included. 


The plan, as explained by Niel- 
sen, contemplates periodic meet- 
ings of the respective councils 
whenever transportation problems 
arise that threaten’ expeditious 
movements and full utilization of 
facilities. Back of the plan is the 
idea that the “pooled know-how” 
of men and the various forms of 
transportation can solve difficulties 
which any single kind of trans- 
portation might not be able to 
eradicate, 

The NDTA directors in their 
meeting heard James K. Knudson, 
Administrator, defense transport 
administration plead for a joining 
of hands in the overall transporta- 
tion endeavor. 

“Recriminations, name _ calling, 
charges and countercharges of un- 
fair advantage—these are all evi- 
dences in ‘normal times, of a 
healthy state of competitive indus- 
trial life,” he said. “It’s good for 
businesses to do a little scrapping 
among themselves in normal 
times.” 

But, Knudson continued, “when 
a certain form of transportation 
claims that it is the only one in 
the picture ... and accuses a com- 
petitor of having unfair advan- 
tages, it is taking unfair advantage 
of our present situation.” 
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PITTSBURGH. — Motorists can | pass, 


Tips to Save Gasoline 


Drivers Can Hike Miles per Gallon 10% or More, 
Reports Gulf Test Driver Chief 


and slow down use 


jockey, 


increase their mileage per gallon|almost a third more gasoline. 


10 percent or more by economical 
driving habits, according to Harry 
A. Bigley jr., chief of Gulf Oil 
laboratories’ test drivers. 

This conclusion is based on 15 
years of gasoline performance 
studies by Gulf. For research 
purposes, more than a_ million 
miles have been covered by test 
crews. 

Economy practices developed in 
these experiments enable test driv- 
ers to use 10 percent to 20 percent 
less fuel in taking the same ca 


over the same course under the|©Very 


same conditions as an average mo- — for costly, 


torist, Bigley said. 

Bigley has simplified the test 
crew experience into the following 
10 rules for everyday driving: 

1. Drive at a steady speed. Every 
time you push the pedal down you 
throw a step-up gasoline charge 
into the engine to assist the speed 
change. Drivers who speed up, 


Industry Seeking — 
To Use Aluminum | 
In Electric Joints 





down gradually. 
gauge speed to catch the green. 
Roaring to the stop and slamming 
on brakes, you throw away gas. 


2. Drive at a moderate speed. 
At 60 m.p.h, you use 25 percent 
more fuel per mile than at 30. 


3. In starting, accelerate moder- 
ately, going into high between 15 
and 20. 
beating the other fellow from the 
light causes needless gasoline ex- 
penditure. 


Jackrabbit starts and 


4. On steep grades, shift to lower 


gears when speed fails below 20, 
and maintain speed at 20 or less, 
while in the lower gear. 
r|who pride themselves on taking 


Motorists 


hill in high are asking their 
inefficient fuel 


5. Approaching a red light, slow 
Often .you can 


6. At temperatures below 45 de- 
grees, use manual choke, if so 
equipped, for starting. Hold 
motor at fast idle until warm. 
Once under way, close choke as 
engine heats, since choke can use 
four times as much fuel as a 
warm engine needs. If you have 
an automatic choke, be sure it is 


| operating properly. 


7. In either hot or cold weather, 


when starting is difficult after a 


ROCHESTER, N. Y.—The auto-  <tajl, hold pedal to the floor as this 


motive industry is eagerly seeking 


, draws in maximum air to provide 
solution to the problem of fastening | pest starting mixture. 


Pumping 


a standard electrical end connec-| pedal up and down simply pumps 
tion to aluminum cable so that the | gasoline away and makes the mix- 


joint will resist corrosion, accord- | ¢ 
ing to Alfred L. Boegehold, head | 
of the metallurgy department of 
General Motors Corp. 

Automobile manufacturers would 
be happy to switch to aluminum 
cables for electrical circuits, in view 
of the present shortage of copper, 
but they haven’t yet been able to 
lick that problem of corrosion at 
the end connections, Boegehold 
said. 

The GM metallurgist was here to 
address a meeting of the Rochester 
chapter of the American Society for 
Metals. He is a past president of 
that national organization. 

Current shortages of materials, 
resulting from defense 


brief time, 
Idling not only requires a rich 
fuel mixture, 
will 
gasoline than needed for starting. 


ure too rich. 
8. When parked, if only for a 
turn off the engine. 


but in one minute 
consume considerably more 


9. Avoid gasoline loss in the 
tank by not filling it so full the 
excess can spill, However, in hot 
weather keep tank more than 
half full to cut evaporation loss. 
Save further on evaporation by 
parking in shade. 

10. Keep your car in peak condi- 


tion for most efficient fuel use: 
tune motor and flush cooling sys- 
tem periodically, change gear lubri- | 
require-|cants in spring and fall, clean air 


ments, are trying the ingenuity of|cleaner every 2,000 miles, change 





metallurgists, who must find tech- 
niques for substituting plentiful 
materials for scarcer ones, 
stated. 


oil and lubricate every 1,000 miles, 
keep battery fully charged, tires 
he| properly inflated and have brakes 
inspected against dragging. 





ATTENTION 


Ford and Lincoln-Mercury Dealers 


LET US HELP 


YOU WITH 


YOUR MANAGEMENT PROBLEMS 


We are now managing Ford and Lincoln-Mercury 
Dealerships throughout the United States. 


We furnish manager, business manager and other 
personnel if needed. 


Our service covers complete management of these 
places on percentage of profits basis. 


Short or long term contracts on basis of our producing 


better than average 


We keep your business sou 


profits. 
nd financially and liquid * 


with adequate reserves and no used cars over 


15 days old. 


Our staff consists of thoroughly trained personnel in 
every phase of dealership management— 
including traveling auditors. 





Inquiries are invited and will be held in strictest confidence 


Call, write or wire: L. B. LARY or FRANK GOODWIN 


HULL-DOBBS-OAKLEY 


Supervision 
Complete Dealer 





Services 
Management 


Offices — 115 South Third St., Memphis, Tenn. 


We have five trained managers with money to invest in 
the right proposition. 










Economy Varies— 

Thirty-one members of the Pittsburgh sec- 
tion, Society of Automotive Engineers (indi- 
cated by numbers at left of diagram), 
recently drove the same automobile over the 
same course. Their results (shown by position 
of autos above) ranged from a low of 10.32 
miles per gallon to an average of 13.50, to a 
high of 17.28. High scorer got 70 percent 
more mileage than the low. Gulf Oil labora- 
tories, which supervised the test, call it evi- 
dence that any driver can get at least !0 
percent more miles per gallon by observing 
economy driving rules 


Fruehauf Chief 
Likes Outlook 
For Rest of 51 


DETROIT. 






for options 


common stock. 


stockholders that 
prospects for 1951 
business continue 
to be favorable. 
Commenting on 
the net earnings 
of $2,405,535 for 
1951's quarter, the 
highest in the company’s history, 
he pointed out that this total was 
figured after provision for federal 
income and excess profit taxes at 
the maximum average rate of 62 
percent. 

Although during the first quarter 
a minimum of Fruehauf's produc- 





Roy Fruchauf 











defense program, Fruehauf said 
that “much planning and tooling 
progress was made and for the bal- 
ance of the year we will devote a 
substantial proportion of our pro- 
ductive capacity to cover govern- 
ment defense prime and subcon- 
tracts awarded to us.” 


Rolls-Royce Fans 
Organizers of New Club 


Seek Members 


HOLLISTON, Mass. — Owners of 
Rolls-Royce autos are being polled 
to find out if they are interested in 
forming a Rolls-Royce club, with 
the primary purpose said to be on 
the service and maintenance in- 
formation pertinent to their cars. 

The club plans to publish a regu- 
lar periodical to the interests of 
Rolls-Royce owners, and other 
plans and activities of the club. 
Owners of any Rolls-Royce models 
are eligible, according to C. R. 
Bradshaw and J. W. McFarlane, 
who are heading the “exploratory 
committee.” 

A questionnaire has been mailed 
to all known owners and enthusi- 
asts in which they are asked to 
report their feelings regarding such 
a club. The social aspects of such a 
club have been left for the club 
members to consider. Address is 
Box 581, Holliston, Mass. 








*‘World’s Oldest Company’ 


In Business Three Years 

VENICE, Calif. — At the age of 
|three years, Varco Products claims 
to be the oldest firm in the world 
—in its particular field, which is 
manufacturing lifts for replace- 
ment use on auto windows and 
doors. 

Owners A. L. Levine and H. L. 
Reichman say the company has re- 
built 15,000 hydraulic cylinders 
since the units were first introduced 
on several makes of cars about four 
years ago. Levine says the com- 
pany is producing its own improved 
paneties unit in its new factory 

ere. 












Stockholders of agreement. 
Fruehauf Trailer in their annual Briggs of an unfair labor practice 
meeting have approved two ‘—— | because of the contract. 

y | 
employes to pur- | 
chase Fruehauf | 


Roy Fruehauf, | 
president, told the | 


| 


tive capacity was devoted to the/on the severance of his business 
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= Briggs Drops Renda Pact 


To ‘Avoid Controversy’ 


DETROIT.—Under fire from the 
Senate Crime committee and the 
UAW-CIO, Briggs Mfg. gave in last 
week and cancelled its scrap con- 
tract with Carl Renda. 


Briggs President W. Dean Rob- 
inson said the contract was discon- 
tinued “in order to avoid further 
controversy.” The Senate commit- 
tee had reported that the contract 
to buy Briggs’ scrap was worth| 
from $50,000 to $100,000 a year to 
Renda. 

Sen. Herbert O’Conor, Mary- 
land Democrat who investigated 
the Briggs-Renda deal Feb. 8-9 
in Detroit, commended the com- 
pany for expelling Renda. 

“T have felt that an unfortunate 
situation was disclosed at the De- 
troit hearings, which, if allowed to 
continue, would have served as a 
very bad example to the rest of 
the country,” O’Conor commented. 

The Maryland senator is the new 
chairman of the Crime committee, 
succeeding Sen. Estes Kefauver, | 
Tennessee Democrat. 


Briggs’ ouster of Renda cast! 
|doubt on the prospects for comple- 


|Co, had the 
|continued to handle final disposi- 


|Briggs matters, 





jtion of two UAW actions against 
| Briggs in protest against the scrap 
metal contract. 

As a result of one action, the 
| National Labor Relations Board 


| 





|has begun an investigation of the 
The UAW accused 


The other complaint involved a 
$100,000 damage suit lodged by 
Ken Morris, president of Briggs 
Local 212 and victim in 1946 of 
a lead pipe beating administered 
| during a period of management- 
labor tension at Briggs plants in 
the Detroit area. 


Morris—and the Senate commit- 
tee—charged that Briggs retained 
Renda as recompense for the anti- | 
union services allegedly rendered 
the company by henchmen of 
Santo Perrone. Perrone, Renda’s 
father-in-law, is an admitted for- 
mer bootlegger and maintains a 
similar scrap contract with De- 
troit-Michigan Stove Co. 

Renda himself is an Albion 
(Mich.) college graduate with no 
police record. He declined comment 


relations with Briggs. 

Robinson, son-in-law of Briggs 
Chairman Walter O. Briggs sr., re- 
fused to amplify the terse state- 
ment announcing cancellation of 
the Renda agreement. 

Morris and five other Local 212 
leaders were severely beaten dur- 
ing the 12 months after a Detroit 
labor rackets grand jury con- 
tended in 1945 that Briggs had 
given its scrap business to Renda 


*DUNK 
AND 
ORIER 
BASKET 
INCLUDED 


U. S. PAT. #2318842*°. GUNK 
DUNK BENCH Carburetor and 
Parts Cleaning Kit. New 6% 
gal. size deep ‘‘Vapor-catcher"’ *| 
design pall. 


Faster . 
odor, 


Quickly 


A WORD OF CAUTION 


if it doesn’t bear the Gen- 
uine GUNK trademark, it 
may be a partly diluted 


and fitt 
orifices 


imitation—and will not give 
you the Safety and Advan- 


tages of Genuine GUNK 
and should be flatly refused. 





| Jersey 
jhas an 
land Zwillman all have police rec- 


Lasts more than one year 
blanket. 


Works hot or cold . . 
Patented Double Barrel Performance Guaranteed 


in exchange for “industrial 
” 


The Senate committee’s report 
two weeks ago denounced Briggs 
for awarding a contract to an in- 
experienced man, a year out of 
college, who owned neither trucks 
nor equipment and had “no knowl- 
edge whatever of the scrap busi- 
ness.” 

Before Renda began operations 
at Briggs, the committee _ said 
Woodmere Scrap Iron and Metal 
business. Woodmere 


tion of the company’s waste metal, 
Renda Co. merely acting as a 
“middle man,” the committee ex- 
plained. 

On March 31, Briggs denied a 
report by UAW Secretary-Treas- 
urer Emil Mazey that the company 
was preparing to evict Renda. 
Mazey, chief union policy-maker on 
last week hailed 
the company for abnegating the 
agreement. 

The Briggs-Renda_ relationship 
was one of several business-hood- 
lum ties deplored in the Senate 
committee report. Others affecting 
the automotive industry involved 
the Joe Adonis haulaway from the 
Ford Edgewater (N. J.) plant; the 
Ford dealership in Wyandotte, 
Mich., and the Ford haulaway 
partly owned by Anthony D’Anna, 
and the GMC dealership in New 
in which Abner Zwillman 
interest. Adonis, D’Anna 


ords, 
Ford is supporting an ICC peti- 
tion by a new driveaway firm seek- 


|ing to acquire the Edgewater busi- 


ness, now operated exclusively by 
Adonis’ firm. 


Saturday Ritual 
Regular Bath Is Advised 


For Car Care 

NEW YORK.—lIt may not be long 
now before the car-wash becomes 
as sOlemn a ritual as the Saturday 
night bath. 

With new-car shortages looming 
larger, motorists are concerning 
themselves with ways of making 
the present model last longer. 

One way, say the makers of 
Johnson’s Wax, is to give the old 
buggy a good bath before applying 
wax. Unlike the Saturday night 
bath, however, you rinse more and 
rub less. Keep a sponge, chamois 
and soft, lint-free cloth handy. 

Once you’ve coaxed your jalopy 
under the shower, start at the top 
and work down. Hose or sponge 
generously with plenty of water to 
flush off the loose dirt. 








New — Improved — 
More Potent* 


GUNK HYDRO-SEAL 


. Terrific penetration . new improved 


digests and removes carbon gum, paint 


lead, makes possible accurate visual inspection 


ing of delicate metering mechanisms, jets 
and diesel nozzles . . . without etching. 


. due to water 


. Rinses wet or dry. 


SOLD BY BETTER JOBBERS EVERYWHERE 
WRITE FOR NAME OF NEAREST STOCKING JOBBER 
—FLATLY REFUSE SUBSTITUTE IMITATIONS— 


Tha Laas DE 
LON OR A 
‘AnK cAR 
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“2 Ford School Alumni Pick Officers— 
ex- Robert F. Pulliam (center), of Wilson Motor Co., Columbia, S. C., and Clayton Eastlack 
(right), of Ace Motor Sales, Woodbury, N. J., were elected president and vice-president, 
ae respectively, of the Ford Merchandising school alumni in the Ford division's Southeast region. 
as- They were chosen from a group of more than 100 graduates who attended a reunion in 
ny Washington. Charles R. Beacham (left), sales manager of the Southeast region, is shown con- 
da. s gratulating the officers. Not pictured is Walter A. McRae jr., of Duval Motor Co., Jackson- 
on ; ville, Fla., who was elected secretary-treasurer 
led oe ———___—— a 
the = | . discussion on bonding o in- 
Hudgins Named ix: ae eee 
hip + Diesel maintenance service is ex- 
od- To Head Engine panding in importance for engine 
ate ” rebuilders, stated J, Leonard Love, 
ing Rebuilders Assn. Salt Lake City. Phelps presented 
red i . |the new AERA illustrated shop 
the | CHICAGO. — Approximately 850|catalog, and members expressed 
the | members and guests from 47 states| keen interest in it. 
te, i and Canada attended the 29th an- Major feature on closing day was 
'aY | nual convention of the Automotive | a session devoted to sleeve installa- 
a Engine Rebuilders Assn. here last|tion. Yount served as moderator, $2.710. 
vol week. Another attraction for mem- ee by sn ee B. oe | 
na bers and guests was the presence = — wat Sere 
ec- | of 80 conference booths set up by 'E. Thomas, Chicago, and hard | 
manufacturers. | chrome surfacing of crankshafts by | 
ti- Election of officers on the final | Love. 
2k- day of the three-day convention| J. K. Garner, Greenwood, Miss., 
'si- brought the presidency to W. M.|reported on the economic aspects 
by Hudgins, St. Louis, as successor to|of converting engines to using 
H. B. Truslow, Richmond, Va., who | liquid petroleum gas. 
was made a member of the execu- | - aero 
tive committee. | 
Morrill Palmer, Joliet, Ill, was Banks Lend I-H 
voted first vice-president, and Rob- Wye 
ert E. Phelps, Washington, second $75 Million 
vice-president. C. W. Yount, Indi- | CHICAGO, — International Har- 
ng anapolis, was reelected treasurer, | vester has completed arrangements | 
1es and R. G. Patterson, executive vice-| 4, g $75,000,000 V-loan to finance | 
ay president. _ |its principal war contracts, Wil- | 
Cc. C. Tapscott, McQuay-Norris liam R. Odell, vice-president and | 
ng Mfg. Co., St. Louis, delivered one | treasurer, announced last week. 
ng of the key addresses on opening! The deal has the participation of | 
ng day, discussing advertising cam-|nine banks, with the First National | 
paigns as applied to engine rebuild-| Bank of Chicago acting as agent. | 
of ing and the “care will save your Three others are located in Chi-| 
ld car” program. Tone i four in New York City and) 
ng Truslow followed _ by leading alone in Pittsburgh. 
ht es 
nd 
" | OL'4 Available NOW! 
py 
> NEW Bowser-Weidenhoff Engine Analysis Set 
to Model 711 








Five precision units, making over 25 engine and electrical sytem 
checks — (battery, timing, compression, fuel, vacuum, voltage regu- 
lator, etc.) portably mounted on beautifully finished black panel. 
Ideal for gasoline service stations. Quickly checks customer's cars 
while in for other services. A “natural” for servicing cars—anywhere. 
Easy to use. No current plug-in required. Everything included to 
make it the most useful, moderately priced analysis unit ever offered 
to the trade. Illustrated manuals and big wall chart included. Wire, 


write or phone about this new money-maker for service stations 


WEIDENHOFF, INC. 


Iti emt) tee ae 


JOSEPH 





General Sales Office, 1302 E. Creighton Ave., Fort Wayne 2, Indiana | 


Or, contact your nearest Bowser office in— 


Atlanta Boston Buftalo Chicago 

Denver Detroit @® Houston © Kansas City ® los Angeles 

Minneapolis ® New York ® Oklahoma City © Philadelphia © Pittsburgh 
St. ° * Seattle ¢ Washington 





e Cleveland Dallas 


© Milwaukee 


i 
i Aibany ®@ e 


Louis San Francisco © Tulsa 


, Tax Boost, Loan Curb Make Sales Difficult . cr 


Magnafluxing was handled by W. | | Mercury still lists at the factory | 


| (Buick - Cadillac - Pontiac - Vaux- 
| hall - GMC), Windsor. 


;annual report to stockholders that 
ithe basis 


/criminatory tax practices lies in 
Auto Forum 
(Continued from Page 4) 

with the heads of legislative 


| three 


| This 


| ture. 


'NADA Work as a Team.” 





73 


Canada’s Dealers Feel Pinch 


(Continued from Page 2) the outmoded idea that a passenger 
cent, raised from 8 percent at the/car is a luxury and that an indi- 
same time. vidual must necessarily be wealthy 

N ADDITION, there are addi-|'* "© Owns one.” | 

tional taxes in some areas of |, 
Canada. Quebec, for instance, levies | CTUALLY, hundreds of thou- 
a 3 percent tax, while Saskatche- | sands of car owners in Canada 
wan clips the customer for 4 per-|4re people in the middle and lower 
cent, on top of the 35 percent in|income groups who regard their 
federal taxes. jcars as being almost as essential 
| The tax structure on imported|in modern living as the kitchen 
|cars is even higher. The excise! stove,” Sale declared. 


tax on such vehicles is 17 percent. ae . 
| ‘Then there is a duty } f 17) While it is probably not entirely 
} ee em aie due to taxes, it is worthy of note 


|percent, a sales tax of 8 percent ; 
|and a money exchange difference that there were almost twice as 
many new cars sold per capita in 


ranging from 3 to 10 percent. 

That adds up to a tax of no |the U.S. last year as there were 
less than 41 percent on an im- | in Canada. 

ported vehicle such as a Nash | With a ulati f about 13,- 
or Packard and, depending on | s99.999, new-car sales in Canada 
the exchange situation, the im- | inet year amounted to 322,991 
post may run up to 48 percent. a a 

The recent increases in sales and| Units. At that time, there were 

no credit restrictions and federal 


excise taxes added from $202 to 
$460 to the price of new cars in Sales and excise taxes amounted 


Canada. Low-priced vehicles were 
boosted about $202, while high- 
priced cars went up $460. 

* * 


; : 


* * * 


* 








Stocks 


(Continued from Page 1) 


moving. All sorts of advertising 
gimmicks failed to lure custom- 
ers. Later models appeared to be 
suffering from the most paralysis. 
of Regulation W got the blame for 
| the slowness in used cars, too. 
Prices for used cars in most cases 
were listed at 5 to 20 percent below 
guidebook ceilings, but on the later 
but the tax load is | models minimum monthly pay- 
ments after a third down still run 
| much higher than normal. 


New-Car Stocks 


In Postwar 


(Estimated by Automotive News) 
Dealers’ 


N THE medium-priced bracket, | 
Mercury stands as an example. | 
Before the tax tilt, a Mercury sport 
sedan’s factory list price was $2,287, | 
to which was added $423 in sales| 
and excise taxes for a_ total 
Under the new tax rates, the 
for $2,287, 
now $643, for a total of $2,930. 
What has this done to the mar- 
ket? Plenty, and none of it good,| 
according to George Haste, sales | 


manager of J. T. Labadie, Ltd. 


Haste said the increase in taxes 


_and the crackdown on credit, which | an, —- 
took place in March, has “just | in Transit tial 
|about driven all but the wealthy | Period Field to Inven- 
|out of the market.” Ending Stocks? Field tory 
* * «© Jan. 1, ’50.. 251,754 198,500 440,264 
. os Feb. 1, ’50.. 313,491 192,000 505,49 
EFORE credit restrictions, Haste | Mar. 1, ’50.. 312,457 159,500 471,957 
said, dealers in Windsor worked | Apr. a, a: caaee ace — 
on getting one-third down pay-| june 1, °50.. 247,680 160,200 407,880 
|ments. They tried to get the bal-| July 1, ’50.. 311,084 167,500 478,584 
ance in 18 months, but would some- | Aug. 1, '50.. 268,937 = 161,300 = 430,237 
times go to 24 months. On used- a : -_* seser ior eee sosser 
car sales, they went for 40 percent | Nev. 1, ’50.. 330,571 158,500 489,071 
as a down payment. Dec. 1, °50.. 295,521 128,300 423,821 
Jan, 1, °51.. 305,888 98,900 404,788 
The new credit laws have, there-| Fen, 1) 51. | 291,042 127,000 «418,042 
fore, not been too much hindrance Mar. 1, '51.. 303,874 136,000 439,874 
_|in the used-car field, but they have a. ° I one rye an 
‘hit new-car sales heavily. ay 1, ‘Gl... 368,20 BA hina 
tField stocks include cars actually at 


Demand has been consistently 
ahead of supply in Canada since 
the war ended, but Haste said the 
situation is in the process of 
change right now as a conse- 
quence of taxes and credit laws. 
R. M. Sale, president of Ford 
'Motor Co. of Canada, said in his 


those warehoused by dealers 
demonstrators 


dealerships, 
and factories and 
*Revised. 


“for most of these dis- 


groups. Most bills that would have 
been detrimental to our industry 
have been killed. 

On the other hand, in the last 
sessions of the Kansas 
legislature we have been success- 
ful in introducing measures 
which became law to the benefit 
of our industry. 

Kansas dealers take an active 
part in all matters relative to auto- 
mobile usage. For example, C. C. 
Brewer, chairman of KMCDA’s leg- 
islative committee, was appointed 
by Ex-Gov. Carlson to serve on a 
22-man group to study and report 
on a long-range highway program. 
program was_ subsequently 
enacted by the 1949 Kansas legisla- 


* * * 
UR association also takes an 
active part in matters concern- 
ing over-the-road truck transporta- 
tion. About 10 percent of KMCDA’s 


members are exclusive truck 
dealers. 

KMCDA members are also 
among the most active in pro- 
moting automotive safety pro- 


grams, including the lending of 
automobiles for high school driver 
training programs. 

KMCDA members are 100 per- 
cent for NADA and are particularly 
proud that R. D. McKay, of Wich- 
ita, now serves as NADA president. 

Our motto is: “KMCDA and 





Pa W 





to 23 percent of the selling price 
of a car. 
The U.S., with a population of 
j}around 150,000,000, had 6,326,438 
|}mew-car sales. For most of the 
year, there were no credit controls 
in this country and the federal 
excise tax amounted to 7 percent. 
Broken down, the figures reveal 
that there was a new car sold in 
the U.S. for every 23.6 persons last 
year, while in Canada the ratio was 
one new-car sale for every 41.8 
persons. 


Reg. W Branded 
As ‘Undemocratic 


Misuse of Powers’ 


CHICAGO. — Under the heading 
of “Regulation W Is Undemocratic,” 
the American Finance Conference 





“lin the current issue of its official 


publication, Time Sales Financing, 
editorially blasts the restrictions on 
credit terms and charges that they 
are doing untold harm, 

“It is the considered opinion of 
many persons that because of their 
undemocratic nature the effects of 
Regulation W upon the lives of 
millions of Americans are so unfair 
as to represent a grave misuse of 
government powers,” states the edi- 
torial. 

“This regulation injects the 
government into the lives of 
American families and interferes, 
on an_ inequitable basis, with 
their freedom to spend their 
money for their own betterment 
at a time when goods are needed 


and are available to meet the 
reasonable needs of the pur- 
chasers. 


“The effects of the regulation... 
favor persons in the higher income 
brackets who have cash with which 
to make their purchases. The man 
who finds it necessary to buy out 
of his income is required by the 
terms of this regulation to meet 
strict standards of high down pay- 
ments and materially increased 
monthly payments which he cannot 
meet out of his income, while any- 
one who has the cash is free to buy 
in any quantity without restric- 
tions. 

“Such an approach is contrary to 
the American way of doing things.” 
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Dealers Report... 





OPS Planning to Set 1 


Specific U.C. Lids 


(Continued from Page 1) 


have allowance for repairs at list, 
plus 334 percent markup. 

4, Used-car dealers argued for 
provision in the regulation to per- 
mit dealers to trade among them- 
selves so long as prices come 
within the highest ceilings. 

It is said that at first some new- 
car dealers objected to this, but that 
finally they agreed that the idea 
had merit. 

5. Dealers opposed tagging of cars 
with ceiling prices as well as the 
use of a certificate of transfer. 

6. A used-car was defined as an 
auto seating less than 11, which 
has been registered by an owner 
for use on the highways. Demon- 

strators and executive cars were 


Ferguson Claims 
‘Scheme’ Lured 
Breech to Ford 


NEW YORK.—Counsel for Harry 
Ferguson charged in court here last 
week that Ernest R. Breech was 
lured away from the Bendix Avia- 
tion Corp. to Ford Motor Co. 
through a “capital gains” scheme. 

Breech is now executive vice- 
president for Ford. 

The scheme gave Breech stock 
in Dearborn Motors, distributing 
firm for Ford tractors, said John 
F. Sonnett, attorney for Ferguson. 

Ferguson is suing Ford and Dear- 
born Motors and various officials 
of both firms for $341,600,000, charg- 
ing patent infringement and viola- 
tion of antitrust laws. 

Sonnett said Breech influenced 
directors’ meetings of Dearborn 
Motors and was regarded as a “top 
dog” at Ford. 

A Ford attorney, Whitney N. Sey- 
mour, objected to portions of a 
deposition taken from Breech and 
read in court by Sonnett, but was 
overruled by Federal Judge Greg- 
ory F. Noonan. 


(Continued from Page 2) 


tive manufacturers. The UAW has 
not pressed for adoption of the 
escalator plan in _ establishments 
employing less than 75 workers, 

* * 


N AKRON last week, reports 

were that the CIO United Rub- 
ber Workers union was getting 
ready to foist wage-increase de- 
mands on B. F. Goodrich as part 
of an industrywide drive. The URW 
has not revealed the amount of the 
raise it will seek of the tire build- 
ers, including also Goodyear, U. S. 
Rubber, Firestone and General, 

The UAW reported escalator 
contract coverage for 900,000 
members with ratification of a 
five-year contract for the 7,000 
employes of Dana Corp., auto 
parts supplier. The UAW claimed 
a grand total of 1% million mem- 
bers at its April convention in 
Cleveland. 

The GM-UAW contract was ex- 
tended last week to the new alum- 


inum castings plant to be erected | 


by the corporation at Jones Mills, 
Ark. The GM Arkansas workers 
will be the first in that state to 
benefit from a cost-of-living wage 
clause. 

In connection with GM’s Arkan- 
sas plans, the UAW promptly sent 
organizers to the Ward Body 
Works bus and truck plant at Con- 
way. An NLRB representation elec- 
tion will be held there May 18. 
Ward, one of the largest builders of 
bus and truck bodies west of the 
Mississippi river, is retooling for a 
GM defense subcontract. 


Fort Sill Again Fails 


cars. 





* . * | 


| os argued that, under the | 
OPA, during the last war, spe-| 
|cific ceilings had no real support | 
| from the public. 
| Legitimate dealers, they said, 
|were forced out of the used-car 
business under OPA. The business 
went to individuals, whom OPS 
could not police either, dealers con- 
tended. 

In connection with warranted and | 
“as-is” ceilings, some dealers 
argued that individuals will not 





excluded, being considercd new} 
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Cleveland L-M Dealers’ Sales 


Selection and Training Institute, Detroit, were 


Clinic— 


A sales training clinic for salesmen and dealers was held in Cleveland recently by Lincoin- 
Mercury. Participating in the clinic conducted by D. L. Beck, managing director, Executive 


(left to right) back row, George Ganim, Ganim 


sell clean cars to dealers or anyone | Motors; Beck; Ben Dubbs, Dubbs Motor Sales, and Dave Kassonf, Broadvue Motors. Front row, 


else at the low ceiling, if the differ- | 
ence in price is considerable, Deal- | 
ers recommended that individuals | 
should not be permitted to sell at! 
warranted ceilings. 

It was recommended that OPS 
| use the three regions presently 
| recognized in establishing prices. 
| In discussing new-car price 

ceilings, dealers urged that the | 

formula include an advertising | 
allowance to the dealer. 

The OPS schedule included the 
ceiling price plus charges for extra, 
special or optional equipment, 
transportation, excise tax, state and | 
local taxes, handling and delivery 
charge, and charges for other serv- 
ices, 

It was pointed out that dealer 





decisions are only recommenda- 
tions, which OPS may or may not 
accept. 


OPS is seeking dealer opinion on 
the subject of ceilings, and any 
dealer, whether -on the committee 
or not, may send his recommenda- 
tions to the Office of Price Stabili- 
zation, Washington 25, D. C. 


Take Interest 
In Community, 


Mass. Chief Asks 


SPRINGFIELD, Mass. — Auto 
dealers should develop “a com- 
munity interest” to combat the bad 
feeling left with the public because 
of unethical tactics used by a few 
dealers, according to Harold J. 
Moye, president of the Massachu- 
setts State Automobile Dealers 
Assn. 

That was one of the recommen- 
dations he made during his annual 


| 








|biles “ridiculous.” 





To Put Dealer Of f-Limits 
FORT SILL, Okla—Efforts of 
Fort Sill’s commanding officer, 
Maj.-Gen. A, M. Harper, to enforce 
an off-limits order against a Law- 
ton (Okla.) used-car dealer have 


again failed. 
Gen. Harper, who several weeks 


appearance before the Springfield 
Automotive Dealers Assn. 

Other points he discussed before 
the 50 dealers present included the 
bad effects of Regulation W, the 
legislative program of the associa- 
tion and price stabilization. He was 
accompanied by William Plunkett, 
executive vice-president of the state 
association, which represents 94 
percent of all eligible dealers in 
Massachusetts. 

Moye cited the need of impress- 
ing on the public the fact that the 
automobile is particularly essential 
in the defense program. In this 
connection, he termed the proposed 
20 percent excise tax on automo- 





Dugan Buys Dodge Deal | 

George Dugan has purchased a| 
Dodge-Plymouth dealership at Kla- | 
math Falls, Ore. 


William A. Keller 
manager, Cleveland. 


L-M national used-car sales manager, and O. L. Noble, district sales 


Rumors of Inferior Cars 


(Continued 
hunger has promoted invention 
down through the ages. 

As for substitutes, some people 
are worried, for example, because 
makers have to go back to cast- 
iron pistons instead of aluminum. 

Yet engineers assert that there 
is nothing inferior about cast-iron 
pistons. They point out that Chev- 
rolet, the biggest producer of them 
all, has used cast-iron pistons for 
25 years, with millions of cars on 
the road attesting to their per- 
formance. 

? * * 
y= NOW appears that brightwork 
will remain on new cars, unless 
unforeseen emergencies arise. 

Methods have been devised to 
reduce the amount of chrome used 
per part, and, apparently, available 
stocks and supply will be sufficient 
to meet production needs. Different 
versions of the “flash” 
process are used. 

The object to be chromed is 
first plated with a layer of cop- 
per, and then a thin coat of 
chrome is placed over the copper 
by electrolysis, The industry has 
found that auto brightwork suf- 
fers very little under such treat- 
ment, and that it will probably 
not hamper sales of new cars 
at all. 

Westinghouse Electric Corp. re- 
cently announced a new process to 
be used along this line called 
“periodic reverse plating.” 

The main feature of reverse plat- 
ing was said to be an “electric 
backstroke” that alternately de- 

posits metal and takes some of it 
away again until a smooth surface 
is achieved. 

Cadmium and zine are also held 
to be substitutes for chrome and 
nickel by a Cleveland firm, R. O. 
Hull and Co. The company said 
that conversion to the use of the 


new brightening agents does not! 


entail extra treatment or delay in 


production. 
* * + 


|C™=EF problem seen by the auto-| 


4 motive industry is one of steel. 
One metallurgist put the problem 
very simply when he said: 

“The continued production of au- 


itomobiles depends entirely on the 





Maryland Chevrolet Dealers— 

Here are the members of the Maryland Chevrolet Dealers’ Assn. board of directors. Left to | and parts were lower, If material 
right: Howard S. Hensley, Elkton, Va.; J. Stanton Guy, Clements, Md.; Clarence O'C./ restrictions continue to tighten be- 
McDonagh, Hughesville, Md.; Charles G. Irish, Essex, Md.; Lynwood W. Duncan, Pocomoke | cause of defense requirements, and 
ago was enjoined from enforcing City, Md.; President Charles W. Hoffman, Hagerstown, Md.; Clarence L. Wheat, Manassas,/q— decline in commercial volume 
the order, has been refused a new Va.; Glenn T. Hallowell, Easton, Md.; and Charles E. Miller, Ellicott City, Md. Each retiring | results, profits can be expected to 


trial by Federal Judge S. S. Crane. member of the board was presented with a plaque by President-elect Hoffman. 


chrome | 


Dispelled by Engineers 


from Page 2) 


availability of steel. Nothing else 


worries us too much.” 


An important development was 
seen to be the introduction of nodu- 
lar iron, as combined with the 
process of “shell molding” gray 
iron. One auto concern said it was 
ready to use the new material as 
soon as it became necessary, and 
predicted that after its inception, 
it is doubtful that any other ma- 
terial would be used. 


= 

GM Profits 

‘Continued from Page 2) 
pellers, aircraft instruments, bomb- 
sights and other defense items, 
either under way prior to the out- 
break of hostilities in Korea or 
similar to the corporation’s peace- 
time products, were being produced 
in increasing quantities. 

While material limitations im- 


posed by the government prevented 
GM from producing passenger cars 








most of last year, Wilson and Sloan 
said, it was able to keep its produc- 
tion of cars going at a substantial 
rate without interfering with de- 
fense production. 

The observed that material lim- 
itations would be felt more im- 
| portantly in the second quarter. 


During the first quarter, the value 
of sales to the government, includ- 
ing work performed under defense 
engineering, research and develop- 
ment contracts, totaled approxi- 
mately $100 million, the report said. 

Total payrolls were $482 million 
in the first quarter, earned by an 
average of 492,046 men and women 
working for GM. Total payrolls in 
the corresponding period last year 
were $404 million, while employ- 
ment averaged 436,265, it was 
stated. 

Sales of passenger cars produced 
by GM plants in the first quarter 
;Oof 1951 were 15,984 less than sales 
in the first quarter of 1950 when 
production was affected by work 
stoppages in the coal industry. 
There was an increase of 10,567 
units in sales of trucks, including 
sales to the Government which 
were not subject to material re- 
strictions. 

Net working capital at March 
| 31, 1951, amounted to $1,559 mil- 
lion, the report continued, as 
compared with $1,506 million at 
Dec. 31, 1950, and $1,432 million 
at March $1, 1950. Inventories at 
March 31, 1951, totaled $942 mil- 
lion, compared with $889 million 
at Dec. $1, 1950, and $769 million 
at March 31, 1950. 

“This year’s net income and| 
profits per dollar of sales are lower | 
than in 1950 because of higher 
taxes and higher material and 
labor costs,” the report said, “Net 
income would have been even lower | 
had it not been for the use during 
the quarter of inventories acquired 
last year when prices of materials 





S 


at the rate that prevailed during) 


* 

Reg. W Fight 
| (Continued from Page 3) 
|of the primary objectives of thie 
regulation has little bearing on the 
used-car market.” 

* * * 
J. CLEVELAND, represent- 
* ing Louisiana dealers, tod 

the committee in New Orleans that 
automobile dealers “will not con- 
tinue to survive nor be able to play 
our part in the economy of this 
country if the trend toward in- 
creased taxation, burdensome regu- 
lations, and government interfer- 
ence in the affairs of private busi- 
ness is not immediately curtailed.” 

At the New Orleans hearing. 
the committee, headed by Con- 
gressman Mike Mansfield, Mon- 
tana Democrat, and Congressman 
Thomas B. Curtis, Missouri Re- 
publican, took testimony from 
local business figures. 

The Tampa association served no- 
tice that it would work to elimi- 
nate Regulation W, or at least 
modify it so that the average fam- 
ily could buy consumer goods on 
more liberal credit terms. 

= * + 
iN EMBERS of TUCDA were told 

: by John C. Calhoun, branch 
|}manager of GFC Loan Corp., that 
Regulation W had failed to per- 
form its mission, which, according 
to the Federal Reserve Board, was 
|}to check inflation by reducing 
credit available on scarce merchan- 
dise and to conserve essential ma- 
terial by reducing demand on dur- 
able goods. 

Calhoun urged dealers to exact 
their influence toward ending the 
regulation, which comes up for 
renewal before Congress June 30. 

“No responsible American argues 
that it is necessary to curb infla- 
tion and save essential materials,” 
Calhoun continued, “The issue is 
whether Regulation W _  accom- 
plishes these purposes, and what 
other effects it has on the welfare 
of the nation. The facts point to a 
failure of the regulation to achieve 
its purpose.” 

Calhoun also reported to the 
| group that the city’s new-car deal- 
er association, headed by George 
Holtsinger, also had announced its 
support for the movement to termi- 
nate Regulation W. 





Engineer Bailie 


Gets Ethyl Boost 


NEW YORK.—Promotion of John 
D. Bailie from research engineer in 
the company’s Detroit laboratories 
to chief automo- 
tive engineer in 
the Central sales 
region, with head- 
quarters in Chi- 
cago, has been 
announced by 
Ethyl Corp. 

After gradua- 
tion from Penn- 
sylvania State 
college in 1939. 
Bailie joined 
Ethyl as an as- 
in the 





John D. Bailie 
sistant research engineer 


Detroit laboratories. 


Seven District Directors 
Chosen in N. Carolina 


RALEIGH, N. C.—Election of di- 
jrectors for seven districts of the 
North Carolina Automobile Dealers 
Assn. has been held. 

Election results follow: District 1 
|—L. T. Russell, Canton, reelected; 
|District 4—A. F. Kilby, North 
Wilkesboro, reelected; District 7- 
Frank D. Gossett, Charlotte, reelec- 
jted; District 10—H. G. Ilderton. 
| High Point, retiring, John O. Gunn, 
Yanceyville, newly-elected; District 
13—H. J, Rawls, Fairmont, retiring, 
D. M. McMillan, Red Springs, 
newly-elected; District 19 — David 
Davenport, Rocky Mount, retiring, 
John R. Davis, Wilson, newly- 
elected. 











Texas Lawmakers OK 


Load-Limit Increase 


AUSTIN, Tex. — The Texas 
trucking industry won a major 
legislative victory last week, 
when a bill boosting truck load 
limits from 48,000 to 58,420 
pounds was sent to the governor 
for signature. 

The senate approved house 
changes. The major house 
amendment was to allow the 
state highway commission to re- 
quire lighter loads on farm-to- 
market roads. 





be adversely affected.” 
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t imited Increases OK’d by OPS ... it 






































trucks and parts by CPR 30. 


«| Trucks, Parts D Price Ri 
ate! #rucks, Farts Due for Frice Kise | 
yresent- (Continued from Page 1) ,and special equipment designed for| are controlled by the twice-amend- 
s, tod ‘ J _ |use on, or with, such motor ve-|ed CPR 1. 
ns that ° Bescmtes eperative, it was an hicles, and unfinished parts and| There are at least two main dif-| 
nounced by Michael V. DiSalle, : } 
xt con- OPS chief. components thereof, when in such | ferences between CPR 30 and CPR) 
to play Truck and parts makers may file form as to permit their use only/ 22, the latter being a general man-| 
of this for higher price ceilin d as automotive parts, but does not! ufacturers’ order. 
: gs now under . ‘ . 
ird in- | the CPR-30 formulas. The new reg-|™€@" any service or maintenance CPR 30, unlike the earlier regu- 
e regui- ulation requires price boosters to | 2°Cessories such as antifreeze, body} lation, also affects installation 
iterfe.- wait 15 days after OPS acknow1.| Polish, tools, etce., or tires, tubes,| and erection services performed 
e busi- edges receipt of the price-adjust- sheet or other non-processed glass.” | by a parent company or affiliate. 
® ” + + * : 
tailed ment request. ; OPS observes that the commodity 
aring. “a a ee . glass = a a. oe ggg oe are usually | , 
Con- within the scope o 22.| price y industry practice in : —, : 
Mon- [== CPR 22, the new truck! Trucks and parts were specifically | substantially the same manner. Nash Dealers in Cincinnati— 
ssman and parts pricing regulation exempted from that regulation, to The other difference develops Nash dealers of the Cincinnati district met recently for a spring sales session. Left to right 
i Re- fixes “cutoff dates for labor and| pe dealt with by the subsequent|from use of the pre-Korean base | @bove are the five dealers of the Metropolitan Cincinnati area: Babe Reising, John "Babe" 
from materials costs. Labor expenses are| CPR 30. Passenger cars, of course,|on which cost increases up to the Reising, Inc.; Jim Knobloch, Jim Knobloch Motors; Carl Ackerman, Harry & Carl: Nat Jami 
cut off at the March 15 (1951) level “cutoff” dates are to be added. The | £0", Nat Jamison Motors, and Ed Williams, Williams Motors, Inc. 
red no- : ‘ae “aan aes a Top necks base period is the same in both | ; oe ——— 
elimi- ; i. True regulations: Apr. 1 through June} l adn iii = 
least would make no provision for the | New-truck registrations for ||}24, 1950, or any one of the thre Chamber Uroes thay > Maritime Board be kept 
fam- coming June 1 pay boosts. two months, plus 45 states for recedin lendar quarte h = \free of control by the executive 
e ram- J : ae » BO prccne Cia: © fe Cnuren ° \ branch of the government 
ds on | Generally, materials cost in-|| March: by the manufacturer. ‘Sin le U ~ Acene | Th ssti f Crees 
poten je to Dec. 31, 1950, may be | = te 192 ates 76, 1950 og “CPR 30,” states OPS, “requires | ¢ F ewWJe = 7 nites thadies ype te ite & eee 
| passed along in truck and parts — 82, ev, 008— the published list price as the first | . ; . ; 
re told prices. On some materials, notably|| 2— 58,290 Ford 60,705— 2 Sane pasted price Cratiet than the On Transportation ios state, not federal, control, and 
branch semi-fabricated steel, rubber, wool 3— 27,150 Dodge 21,543— 3 ||delivered price as in CPR 22) be- | WASHINGTON Rew — che a are urged to _ enforce 
.. that | 2nd leather, the changes in net cost|| 4— 24,521 GMC 17,402— 5 ||cause a substantial number of| agocting government ne ot a “4 er — on vehicle size and 
> per- may be calculated up to March 15, 5— 23,027 Inter’l 19,696— 4 || manufacturers covered have cus- ‘ on : s : ae te i 
; 1951 7,773 Stude. 10,6384— 6 . r . Sia : ransport, emergency mobilization ‘ 
ording . | ’ p tomarily published list prices. Since measures. civil aviatio d urb 
d, was CPR 30 affects the following 6,129 Willys 4,176— 7 ||/long cycle operations are common |) C3SUTes, CIVI! avia a ae b on Packard Shows Jet Parts 
jucing | under the automotive category: 3,218 White 2,049— 9 |\to a majority of these industries, oa Chama ‘aon apres : the ; ae 
rchan- Testing and maintenance equip- 2,957 Mack 2,287— 8 |/use of the delivered price is re-|og° Ce et OF, Lommerce at its) At Boston Arms Show 
il ma- | Ment, parts, trucks (including 1,195 Diam.T —_1,173—10 ||quired only if there was no con-| th annual meeting. DETROIT. — Packard, a prime 
n dur- fire trucks), motorcycles, buses 1,080 Reo 692—12 ||tract price available to the manu-| The policies urge that all federal| contractor for the U. S Air Force 
and house and truck trailers. 1,058 Divco 747—11 ||facturer as a basis for his price|transportation functions, regula-| wij] exhibit J-47 turbojet parts at 
exact A further definition of “auto-| 760 Brockway 476—13 || determination.” tory, administrative and promo-/the armed service procurement 
g the motive parts” for purposes of CPR 560 Autocar 373—15 . 2 tional, except for emergency trans-| clinic in Boston, May 15-18. 
» for 30 is given as follows under Section 297 Federal 254—16 LEMENTS of manufacturing| port, be centralized under one| The Clinic, sponsored by the three 
1e 30. 45a: 205 Kenworth 96—18 materials and labor costs rec-| Permanent agency. services and other business groups, 
irgues “Automotive parts. This term 167 Pontiac 444—14 ognized for determining post-Ko- And with the single agency, the| will attract approximately 4,000 New 
infla- means all engine parts, body parts, 144 FWD ; 85—19 || rean price hikes differ slightly from| chamber also urges that the Inter-| England businessmen who are seek- 
rials,” chassis parts, motors, electric equip- 101 Crosley 106—17 || those in CPR 22, OPS notes. state Commerce Commission, the|ing subcontracts in the expanding 
jue is ment and wheels, and all other 96 Peterbilt . Truck and parts manufacturers|Civil] Aeronautics Board, and the! defense program. 
ccom- component parts and subassemblies, || 7!— 94 Sterling 76—20 || will be permitted to regard direct pndnnetinctiscisitenneanenin . _ 
what of automobiles, trucks, buses, trail- | Total All Makes |product engineering and expendi-| 
elfare ers, semi-trailers and motorcycles | 241,394 219,431 tures for tools and dies as legiti-| / 7 
t toa (except rebuilt bodies of trucks, | For further details see page ||mate materials costs. 
*hieve buses, trailers or semi-trailers) and || 53, today’s issue. Reports to OPS under CPR are 
all accessories and optional, extra substantially the same as those | 
» the peace n = a — = —| set forth in CPR 22. Manufactur- | 
deal- ers must notify OPS in Washing- | 
eorge ton by registered mail of proposed | 
ed its ceiling prices higher than those 
sm || GET RID OF GAS FUMES | sitet Seung 
Price Regulations, superseded for | Sai 
| 
_— 
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Solve This Serious Problem With A 


. | Unless disapproved, makers cov- a) = 
"'National" Approved Underfloor System ered by CPR 30 may sell to their | 0 en 
| 


| dealers and distributors at the high- 























































; For the garage owner planning a new building or extensive remodeling, 

Sohe “National” has designed and engineered 3 systems for effective removal of | > ° — 

7 _ poisonous carbon monoxide gas and smoke. “National” underfloor systems are | | Car Insurance Coercion 

ashes completely fabricated at factory and shipped in packaged unit — nothing || ()ytlawed in Calif. 

omo- else to buy. Proven adequate and dependable. “National” has thousands of C li bil 

° a installations in every part of the U. S. Send a rough drawing of your service | a — oo . il | 

sales area, showing stall positions. We will gladly supply you with plans to suit | to outlaw the orcing of oe a) 

nead- your needs. Literature on request. ° i ha hp 5 ee 

Chi- Standard Kit, 2 dual floor inlets companies i. been signed into ; 

, - serving ony 2 of 4 cars in 8 row. | California law by Gov, Earl F oe. 

y Warren. The new act becomes “ J - R 
dun $3550 effective 90 days otter adjourn- PREVENTS LOSSES IN . a ig 
ua ment of the legislature. tubes fo trip 
‘enn- f.o.b. Decatur. Complete pack- To protect the dealer or lend- AN-POWER and EFFICIENCY @ No 3 vn 
ate aged kit, including motor and i instituti the law ides M ¢ slowdowns and @ No cumbersome ~/ 
1939 blower — underfloor duct work ng institution, © law provides sch the ever-present threat of slo - ¢ to lift f 2° 

“ (requires merely encasing in that only the person with a Banish : aused by carbon-monoxide, you hoses ia 
ned poured concrete.) Additional car direct interest in the transaction reduced efficiency © £ profit! Prevent lost po 

as- service extensions, $49.50 each. may bring "the complaint and unseen enemy © vas in sick-leave @ Tube slides under 
the Note in illustration that tube | that def hall be | time and ot . vice men. ‘floor, hides under 
disappears without entering main at a proper crense sae ‘a for mechanics and ser f protettive plate 
trunk line —for balanced flow | the furnishing of a signed docu- | MON flexible tubes and under- ~ere”F - 
of air through main duct and ment ordering the insurance and eal cts serve any number of cors/ _ > f - a." 
5 perfect exhaust gas removal. | stating no coercion has taken eae tiga Removes carbon monf _ { fn 2 
“National” = cxide fumes safely and economically. SE gh 

; National also makes complete packaged kits for Overhead installations Ow! sf = 
f = starting at $206.50. Flexible metal hose, motor and blower units, rustproof, er figures 15 days after receipt by | 
Z e cast aluminum floor assemblies and accessories available. Write for |'OPS of the required notification, | 
alers complete catalog. | but not before the May 28 effective | 
- date. 
ict 1 ARCHITECTS AND BUILDERS PLEASE REFER TO SWEET'S CATALOG | Requests for price adjustments | 
mee: Th N ti 18 ° ° | under CPR 30 are to be filed on OPS | 
or { {G V til { Public Form 8 with the Industrial 
‘ ec a lona YS emo arage én a 10n | Materials and Manufactured Good | siciplameeacal paiiaonebaliaiarcas es - 
slec- ivisi ffi f Price Stabiliza- 

‘ton. World's Largest Manufacturer of Exclusive Garage Ventilating Equipment ton Washington 35 D C 
unn DEPT. 2, 318-330 N. CHURCH ST., DECATUR. ILLINOIS : ; se : 
trict —Mac Gorpvon 0 r 
‘ing, eee a 
=? Metal Powder LIVE DEALERS 
ing The Technique of U Sh 
wy: AUTOMOTIVE SALESMANSHIP ses Snown | . kb ” 
By W. K, BRAASCH CLEVELAND. — Advantages and| (4 wit e 
— Dean of Automotive Sales Trainers applications of powered metal were | | 
A BRIEF DIGEST OF THE FIELD-TESTED SAEs prin. ||@cmonstrated Bere at the ae DEALERSHIPS STILL OPEN 
CIPLES USED IN TRAINING OVER 30,000 AUTOMOBILE Assn. FOR MEN WHO WANT 
as SALESMEN. ‘Powdered Metal Products Corp. ACTION anv PROFIT wn 
: THIS MANUAL CONTAINS DETAILED OUTLINES — eee a a = ILLINOIS — MICHIGAN 
sd OF THE Six TALKS FEATURED IN OUR was compressed under pressures INDIANA — WISCONSIN 
ae W. K. BRAASCH AUTOMOTIVE SALES TRAINING CLINICS ranging from 30 to 60 tons per OHIO—MINNESOTA—IOWA 
SIX OUTLINES IN ONE MANUAL ee aie a aiiih ‘pindlion 
. 1—Nine Steps in Selling A . : . . 
se ® 9—Autometive iacuies Manioume, PRICE according to New Jersey Zinc Co., 
4 . o—Finty Ways } to, Find Prospects. $1 .00 include high speed production, man- 
» eae md BY uccess. Pecnana hour and cost savings, reduction or 
: ; 6—Organizing Your Sales Talk. ; eienee = —_— losses of criti- 
jo cal materials and easing of the 
W. K. BRAASCH, 332 S. MICHIGAN AVENUE CHICAGO 4, ILL. pinch on screw machine and 





foundry capacity. 
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Week’s U. S. Total Rises to 147,462 Units. . . 


°51 Production Hits 3 Million 


(Continued from Page 1) 


a slight increase over the previous 
week’s turnout of 143,269 vehicles, 


comprised of 113,518 cars and 29,751| half of 1951 appears certain to wind | percentage figures eman at ing 
trucks, up an alltime high production| from NPA are being digested 
May production in U. S. plants| period. with tongue in cheek. 


should show 522,000 cars and 145,000 
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what will happen, It is resigned 
to the prospect that both car and 
truck schedules will be lower, but 


Currently makers are hopeful for | 
another 500,000 cars and as many | 
as 130,000 trucks in June. The first | 





After that, however, the auto | The hottest question confronting 


Three Milestones for Akron 


trucks for a total 667,000 vehicles.) industry is in a quandary about 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS: 
(U. 8, PRODUCTION ONLY) 


Week Week Jan. 1 dan, 1 
Ended Same Ended May, to to 
May 12, Week, May 5, 1951, May 13, May 12, 
1951 1950 1951* to Date 1950 1951* 
CHRYSLER 30,071 26,300 26,126 51,855 127,050 493,460 
Chrysler 3,788 3,721 3,249 6,537 18,643 61,438 
DeSoto 2,910 2,611 2,592 4,909 13,575 42,285 
Dodge 8,244 7,900 5,377 13,372 36,135 130,176 
Plymouth 15,129 12,068 14,908 27,037 58,697 259,561 
FORD 25,492 34,086 (24,684 44,989 574,437 511,749 
Ford . 19,660 25,806 18,951 34,731 443,244 397,433 
Lincoln 604 734 562 1,032 12,877 11,599 
Mercury . §,228 7,546 5,121 9,226 118,316 102,717 
GENERAL MOTORS... 47,471 57,856 47,315 84,875 1,059,529 957,504 
Buick 8,539 10,507 8,727 15,133 191,764 172,170 
Cadillac 2,049 2,037 2,050 3,689 29,880 41,982 
Chevrolet 23,717 27,952 28,319 42,428 532,558 476,026 
Oldsmobile 5,925 7,904 6,196 10,579 141,247 121,160 
Pontiac . _ 7,241 9,456 7,023 13,046 164,080 146,166 
KAISER-FRAZER 15 2,787 2,007 1,683 19,507 60,930 
Frazer .... 524 9,599 .... 
Kaiser 15 2,263 2,007 1,683 9,908 60,930 
CROSLEY .... 80 118 25 105 2,419 3,003 
HUDSON 2,009 2,848 1,987 3,499 52,049 70,367 
NASH ........ 3,736 5,054 3,870 6,885 77,599 65,919 
PACKARD : 1,701 1,466 1,933 3,227 25,705 35,884 
STUDEBAKER ..... 4,875 6,356 4,875 8,841 106,342 99,824 
WILLYS-OVERLAND?+ 647 925 746 1,236 9,109 14,288 
Total Cars, U. S........116,157 137,796 113,518 207,195 2,053,746 2,312,928 


+Includes station wagons and Jeepsters. *Revised. 


COMMERCIAL CARS 
(U. 8S, PRODUCTION ONLY) 

















|the industry now is how much steel 
will be left over after July 1, when 
|defense and defense-supporting re- 
|quirements will be satisfied first 
|under the Controlled Materials Pro- 
| gram. 

* * La 

VEN without CMP, estimates are 

that defense and defense-sup- 
porting activity will get about 45 
percent of all the steel available 
this month. June allotments along 
that line are expected to be slightly 
higher. 

Auto makers hope they may get 
some idea of what they will be 
in for after July at a clinic on 
CMP scheduled to be held in De- 
troit tomorrow (May 15). 


Meanwhile, there is a good deal 
of apprehension that the amount 
of steel left over after CMP needs 
have been met will fall far short of 
meeting demand for civilian auto- 
mobile production, despite recent 
production cuts in other durable 
goods industries. 

The slackening of sales in the 
television field, for example, is con- 
sidered by some observers as only 
temporary. If and when television 
sales pick up, it is pointed out, 
then TV makers will be back in the 
market bidding against auto mak- 
ers and others for the so-called 
“free” materials outside CMP. 

* ° * 

~TEEL producers themselves are 
\’ puzzled over what percentage of 
their production will be left over 
for “non-essential” uses after CMP 
goes into effect. A figure of 50 per- 
cent is regarded as very conserva- 














Goodyear Builds 525,000,000th War Tire— 

Production of pneumatic tires for motor vehicles at Goodyear recently reached the 
525,000,000 mark, with a military truck tire (11.00-20) marking the significant milestone unit 
E. J. Thomas (left), Goodyear president, is shown aiding Ben Bornman, employe of nearly 
40 years’ standing, in lifting the finished tire from the mold. Looking on is Russell DeYoung 
vice-president for production 





Goodrich Synthetic Plant Hits Billion-Pound Mark— 

Holding the billionth pound of man-made rubber manufactured in the plant at Port Neches 
Tex., operated for the government by B. F. Goodrich Chemical Co. is J. R. Haas, general 
foreman, while J. E. Miller (left), plant manager, looks on. The Port Neches plant, with rated 
capacity of 60,000 long tons per year, produced its first pound Aug. 18, 1943 It continued in 
production after the war when most other government rubber plants were put on a standby 
basis. B. F. Goodrich Chemical, said to be the biggest American rubber producer for the 
government, recently reactivated the huge Institute, (W. Va.) GR-S plant. This 90,000 long-ton 
per year-unit had been on standby since 1947. 


Old Soldiers 


Buick Retirement Club 
Meets in Flint 


FLINT.—One of the most unique 
clubs in the world met here last 
week in an annual meeting that 
brought members from as _ far 
south as St. Petersburg and as far 
west as Los Angeles. 

They met as a club, without 
officers or rules, to visit the men| Fjrestone Honors Vet— 
they work with, to hear an OG! L. G. Fairbank (left), sales manager, Fire 
the-record report on Buick’s future | stone Tire & Rubber presents a watch to J. W 
plans from General Manager Ivan | Hodgson, manager of treading and repair 
L. Wiles, to visit with old cronies | material sales department, on the occasion of 





|on the problem of retirement and | his 20th anniversary with the company. 


to take home a gold watch as a) 


|souvenir of their years at Buick. WIEWA Joins 


Week Week Jan. 1 dan. 1 - 
Ended Same Ended May, to to tive. 
a3. Ton. aes 8. ns Mag 13, a Some steel men think that no 
. ate more than 25 percent of total steel 
CHEVROLET 9,786 10,295 9,762 17,090 176,714 178,668|/output will be available for such 
DIAMOND kk AR ee rnieh lnclae car makers, 
é , y September. 
DIVCO ..... 88 ; 98 , 80 136 1,568 1,733 In addition, the steel industry 
es — — — —_ a “a is aeonneing increasingly con- 
i cerned about its ability to get 
FORD 7,567 7,687 7,573 13,656 132,348 131,930) enough raw manterials ie anaun 
a cinss 2,558 1916 2,490 4,544 41,737 51,245| capacity steelmaking in the fu- 
INTERNATIONAL 5,201 2,601 3,108 5,701 40,905 66,331 | ture. No real shortage of ore is 
— ‘ = non a oon pie feared, but getting enough scrap 
a aoe ri ’ , poses a real problem and imports 
aaa = on = — — ry (See OUTPUT, Page 77, Col. 1) 
WILLYS-OVERLAND 2,019 344 1,911 3,636 —-13,042 32,139 te ea 
MISCELLANEOUS 338 «©=6s «dS (Gs 888s GOD—s«GBSCGATG Hy ete A ye d 
acme inten ——_—_ —_—_—— ——___ |[!s Establishe y d 
Total Trucks, U. S... 31,305 27,604 29,751 54,987 453,580 568,045, WASHINGTON. — Administrator 
Total Cars, Trucks, Manly Fleischmann of the Na- 
U. S. ; 147,462 165,400 143,269 262,132 2,507,326 2,880,973 | tional Production Authority last 
Total Cars, Trucks, ae ee —— | week announced establishment of a | 
Canada 9,184 7,086 9,273 16,064 128,705 179,634|three-man board to hear appeals 
SS ODO — ————————_|for adjustment under NPA orders 
Grand Total i 
j}and regulations. T. Munford Boyd, 
Cars and Trucks on leave as professor of law at the 
. DB . > 6 | 
U.S. and Canada 156,646 172,486 152,542 _278,196 2,686,031 3,060,607 | University of Virginia, was named | 


Fe, eneneegas Tnctaden Autocar, Corbitt, Marmon H., Brockway, Four-Wheel chairman of the board. 
ee —s ~— — . The board will hear appeals aris- 


|ing from denial of applications for 








Made up of 132 former super-| 


|visors and administrators, with 2[n Plea to Cut 
| 


total of 4,127 years spent working 





Pontiac Cenen 
McIntyre King 
Of Parts Chiefs 


PONTIAC. Ray McIntyre, of 
Thomas Pontiac, Inc., St. Louis, 
was named national champion 


among Pontiac’s more than 4,000 
dealerships last week for outstand- 
ing sales achievement and excel- 
lence in the fields of management 
ability, sales promotion, inventory 
control, display, neatness, efficiency 
and initiative. 

The award and 25 zone champi- 
ons as well, were chosen from 
among dealers’ parts and acces- 
sories managers, and were awarded 
Pontiac’s “belt of champions” for 
outstanding sales achievement dur- 
ing the year, the company an- 
nounced. 

Meanwhile, about 15,000 Pontiac 
dealers and their department heads 
completed meetings last week with 


more than 100 factory zone-office | New Orleans; Oklahoma City Ww | Albuquerque, N. M.; George Parker, Dallas; Miss Johnnye Fildes, Dallas; 


| throughout the country in all their 
departments. 

Zone winners and the national | 
|champion were feted at a banquet 
|during their recent visit to the 
j}home plant, 
| Zone champions were: Boston, | 
Alfred V. Zarella, Providence; New | 
York, Andy Hahn, South River, 
N. J.; Philadelphia, Robert R. Ad- 
ams, Philadelphia; Washington, R. 
L. Arthur, Richmond, Va.; Buffalo, 
W. R. Pullyblank, Rochester, N. Y.; 


Pittsburgh, John Kerner, Pitts- 
burgh; Pontiac, George Morenko, 
Detroit; Cleveland, Ralph Gray, 


|}Columbus, O.; Cincinnati, Bruce 
| Weimer, Louisville. 

Chicago, Tom Moran, Oak Park, 
|Ill.; Milwaukee, Burton L. Tusler, 
| Appleton, Wis.; St. Louis, Ray Mc- 
| Intyre, St. Louis; Kansas City, Ken- 
|}neth Kinsey, Kansas City; Omaha, 
Harold E, Grove, Omaha; Minne- 
apolis, Vince Abramson, Minneapo- 
lis; Charlotte, Harry D. Williams, 
| Greensboro, N. C.; Atlanta, William 
|Masengale, Chattanooga, Tenn.; | 
|Memphis, Peter P. Wegmann jr., 





adjustment or exception by NPA| Buick retirement club which was 
industry divisions, it was explained.' formed in 1949. 


| 


; 
' 


3: 
y 


-- : <a 


Willys Wholesale Managers Convene in Dallas— 


Willys wholesale managers throughout the Southwest region discussed 1951 dealer develop- 





| ment programs at this recent meeting in Dallas. Clockwise around the table are Pete Cook, |dollars 


Messrs. Richmond 


| at Buick, they are members of the ‘Tax Exemptions 


| CHICAGO. —A full-page adver-- 
|tisement, appearing in two Wash- 
|ington newspapers, asking that 


*|Congress “tax the untaxed before 


| increasing income taxes on anyone” 
|was recently sponsored by the 
|Motor and Equipment Wholesalers 
|Assn. and 12 other associations 

representing small business estab- 
|lishments, dealers, wholesalers and 
| manufacturers. 


The advertisement, headed, “An 
| Open Letter to the Members of 
|the 82nd Congress,” pointed out 
jthat for 30 years, congressional 
|legislation and Treasury depart- 
|ment special-privilege regulations 
have exempted all or a great part 
|of the incomes of cooperatives, 
| mutual savings banks, building and 
\loan associations, credit unions, 
}and many mutual fire and casualty 
insurance companies from taxes. 
The open letter pointed out that 
it had been estimated that a billion 
in new revenue is being 
|denied the government by these 


men covering used cars, service,|T. Elza, Amarillo, Tex.: Dallas, Ea- | 2"4 Green, Dallas wholesale representatives; L. H. Johnson jr., general manager of Dalias | regulations. 


“There can be no excuse for not 


accounting, parts, manpower train- | win C. Baker, El Paso, Tex.: vane Inc.; W. J. Dowdle, L. L. Myner, general manager, Al Grissom, all of Shreveport, La.; | 


ing, promotion and merchandising, ton, R. F, McMillan, Houston; San 
Pontiac announced. 

General Sales Manager L. W./andro, Calif.; Los Angeles, Richie | 
Ward said that the spring meetings| Johnson, Inglewood, Calif.; Port- 
were a major part of the com-/|land, Preston O. Walrath, Eugene, 


| Francisco, A. F. Davidson, San Le-| 





C. S. Dennison (at head of table), Willys-Overland assistant general sales manager; Earl taxing the tax-exempts first before 
Limb, Willys regional manager; Frank Lieck, general manager, Fort Worth, Tex.; George| increased levy is placed upon other 
Compton and John Lieck, Fort Worth; D. Forney, Houston, Tex.; Robert V. Maxwell, general |corporations and individuals,” the 
manager, Oklahoma City; Gilbert Troutt, Oklahoma City; Harold Lang, Tulsa, Okla.; Claude | open letter stated. 


Marks, Little Rock, Ark.; Roy Chinn, 


general manager, 


Little Rock; and B. F. Hill, San) 


The appeal to Congress appeared 


pany’s continuing program to bol-|Ore.; Denver, Jerry DeLue, Chey- Antonio, Tex. Standing (rear), regional staff men: Wesley Green, Ed Dore Leo Lowe, Jack|in the Washington Evening Star 


ster strength of dealer organizations |enne Wyo. 


Busby, Hurshe!l Martin and J. Basil Burke 


and the Washington Post. 
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tis Head Denies 
Villain’ Role in 
K-F Stock Deal 


NEW YORK. —Cyrus S. Eaton, 


major stockholder in Otis & Co., | 


Cleveland investment banking firm, 
denied last week that he ever played 
an ulterior-motive role in Kaiser- 
Frazer’s failure to market $10,000,- 
000 worth of stock in February, 
1948, 

K-F is suing Otis in federal court 
here for $4,000,000, charging that 
the Cleveland firm illegally backed 
out of an agreement to underwrite 
the stock offering. 

Otis scuttled the underwriting 
job on Feb. 9, 1948, after James 
Masterson, a Philadelphia lawyer, 
filed a stockholder’s action against 
K-F in Detroit at the zero hour. 

K-F has since charged that Eaton 
prompted Masterson to file his suit, 
and that he engaged Marvin C. 
Harrison, another lawyer, to act as 
his agent in the matter. 

Eaton denied it all before Federal 
Judge John W. Clancy last week. 


He said that conversations he had | 


with Harrison prior to the Master- 
son suit concerned a will for his 
dying daughter, Margaret. 

In other testimony last week, 
depositions were read concerning 
the saleability of K-F cars in the 
fall and winter of 1947 and 1948. 
Otis contended that K-F cars were 
hard for dealers to get rid of and 
that the financial prospects of the 
auto company were not as good as 
purported in a prospectus covering 
the stock issue. 


Output 
‘Continued from Page 76) 


of pig iron are threatening to 
dry up. 

The best appraisal of the auto 
industry’s future as of now would 
seem to be that it will have to con- 
tinue trying to build cars and 
trucks under constant pressure. 
After July, there will be no more 
setting up schedules for three and 
four months in advance with a 


better than even chance of realiza- | 


tion. 


* > * 


NLESS the government slows 


down its stockpiling of critical | 


metals, auto makers are likely to 


find that steel won’t be their only | 


problem. Up to now they haven't 


been hit too hard by nickel, lead or| 


copper shortages. 

But from now on the search for 
nickel will get tougher. NPA last 
week banned civilian users from 
getting more than 15 percent of 
the nickel they used on the aver- 
age during the first six months of 
1950. 

Auto makers may use up to 65 
percent of the nickel they used last 
year if they have any on hand now 
in inventories. However, it was 
doubtful last week whether there 
was any sizeable stockpile of nickel 
anywhere in the country. 

An indication of what car produc- 
tion volume may be like in the 
latter months of 1951 can be 
gleamed from the fact that makers 
plan to have built at least 3,200,000 
passenger cars by the end of June, 
and yet hope to build only about 5,- 
000,000 for the entire year. 

Truck production, which should 
total more than 750,000 for the 
first six months of this year, is 
expected to hold at high levels 
throughout 1951. 

General opinion is that car output 
will hit the lowest point of the 
mobilization period around the 
latter part of this year and con- 
tinue at relatively low levels 
through most of 1952. 

—Berniz THOMAS 


851 GMC Tankers 
Ordered by Army 


PONTIAC.—A $3,500,000 contract 
for 851 tank trucks for the Army 
has been awarded to GMC Truck 
and Coach, it was announced here 
last week by General Manager 
Roger M. Kyes. 

The latest order is not included 
in the $140,000,000 contract award- 
ed GMC last December for pro- 
juction of military vehicles, Kyes 
said. The company already has 
delivered to the armed services| 
trucks valued at more than $3,-/ 
500,000. 
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| Dealer Remembers Children's Hospital— 

A Chevrolet station wagon, a gift from A. D. Anderson, president of Anderson Chevrolet, 
Baltimore, has brightened the hearts of the patients at the children's hospital school. Ander- 
| son (left) presents the keys to Dr. George E. Bennett, medical director of the school. Looking 


1951 
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Truck Quota Confusion 


Makers Declare Proposed Order Will Provide 
Only a Hunting License 


(Continued from Page 1) 


ago, when trucks were tougher to 
move, they might have been. 

Just how trucks will be covered 
|by the Controlled Materials Plan 
was not clear to truck men at 
press time Thursday. 


of transmissions for medium and 
heavy trucks. 

| Therefore, Fairhurst said, the 120 
|percent to be allowed for heavies 
will be a reduction, even if that 
}amount of steel can be obtained. 


* - * 


| FPOR light trucks the picture will| Lootbourrow Gets 


be quite different, since produc- 
|tion of these models was high dur- Chrysler Transfer 


ing the base period. It has since : 
| been reduced, Therefore, the output} HIGHLAND PARK, Mich. 
decrease of light trucks after July | James C. Zeder, Chrysler Corp. en- 


1 probably will be slight. | gineering vice-president, announces 





| on is Dr. R. E. Lenhard, also on the staff. 


| CORPUS CHRISTI, Tex.—Rever- | 
sal of a district court order which 
| would have impeded the movement 
of new cars into Texas by used-car 
dealers was based on definitions set 
|up in the state laws, it was re- 
|vealed in a copy of the Fourth 
| Court of Civil Appeals received here 
last week. 
| New-car dealer associations 
| have been seeking since last sum- 
| mer to restrain the State High- 
way Department from titling new 
cars purchased in another state 
and brought into Texas for sale 
by used-car dealers. 

Used-car dealer associations had 
jintervened on behalf of the high- 
|way department. 
| It is reported that new-car dealer 
associations will now’ appeal the 
case to the Texas Supreme Court. 

The suit had questioned whether 
a manufacturer's certificate or an 
importer’s certificate is necessary 
to support an application for a 
certificate of title on a new car 
|purchased in another state and 
|'brought into Texas for sale. 

The decision by the appellate 
court in San Antonio ruled in 
favor of the used car dealers, 
| saying that “a new vehicle may 
continue in that status even after 
the passing of an interest in 
Texas, whereas such_ vehicle 
| would be ‘used’ after passing of 
an interest outside Texas, 

The decision runs as follows: 
| “A non-imported car falls under 
one definition; whereas an imported 
car falls under an entirely differ- 
ent definition. Registration require- 
ments for non-imported vehicles 
follow the definitions assigned. by 
the statutes to ‘new car’ .. . Regis- 











Tenn. Associations 


Name Officers 


MEMPHIS, Tenn. Two local 
Tennessee dealer organizations 
have announced officers for the 
year. The Memphis association 
elected Arnold Klyce, president; 
Jeff F. Hicks, jr., vice-president, 
land Lee McCormack, secretary- 
treasurer. 

The Cumberland County Dealers 
Assn. was recently formed, and 
has elected Eugene Swafford, Pla- 
teau Chevrolet Co., president, and 
F,. L. Hall, Marlow Motor Co., sec- | 
retary-treasurer, | 


NASCAR Race 
Won by Olds 88 | 


MARTINSVILLE, Va. Curtis 
|Turner, Roanoke, Va., won the 200- | 
lap NASCAR-sanctioned grand na- | 
|tional circuit race for late model 
}cars, driving a 1950 Oldsmobile 88 | 
over the speedway here last week. 
| The lead changed eight times | 
during the race, with Marshall 
Teague, Daytona Beach, Fla., pac- 
ing the field for the first 125 laps. 
Teague rolled his 1951 Hudson 
Hornet over on the first turn of 
the 126th lap, demolishing the car. 
He was not injured. Thirty-five 
drivers qualified for the race, with 
34 starting the race on the half- | 
mile banked dirt track. 





Need a merchandising pick-me-up? You'll | 
find helpful pointers in Bob Finlay’s Mer- 
chandising Memos column in AUTOMOTIVE 
NEWS | 





| Texas New, Used-Car Suit 
Heads for Supreme Court 


During the base period, Chrys- |#Ppointment of Alan G. Loofbour- 
ler Corp. was on strike and In- |Tow as assistant chief engineer of 
ternational Harvester was plagued |the chassis design section of the 
with a slowdown, As a result, | COMpany’s Central Engineering di- 
those two firms will have to fight | Vision. Loofbourrow has been chief 


for more steel to compensate for |¢ngineer of Chrysler division for 


decreased use during the base |the past six years. 
time. In his new capacity Loofbourrow | 
Truck men also point out that| Will be in charge of all chassis 
trati i ie te. the extra steel for heavies, if ob- | design operations ( 
ration requirements for an 1-| tainable, will not be made available 





ported vehicle follow the definitions lin time to help the situation be- 
assigned by statutes to ‘used car.’! cause of required lead time, which 
“For these reasons we hold that|now is a minimum of six months. 


Florida Eyes Auto Fees 


For School Construction ( 








the designated agent (the county Makers of heavy-duty truck axles, | TALLAHASSEE, Fla.—A pro- 
tax assessor-collector) upon pre-|transmissions and frames report| posed constitutional amendment 
that with steel becoming increas-| to permit use of vehicle regis- 


sentation of the importer’s certifi- 
cate accompanied by such evidence 
of title to the motor vehicle as the 


lingly scarce, it is hardly possible | 
|to produce more units for truck | 
| makers. 


tration funds for school con- 
struction has been given final 
approval by the Florida legisla- 


department may require in order to | * oom ys ture. The amendment will be 
show good title, and the names and HILE the truck market is not| submitted to voters in Novem- 
addresses of all mortgagees, is booming, it is not soft. Heavies | ber, 1952. 


and mediums are moving well and| The amendment does not call 
the light models, which are slow,| for additional expenditures of 
have been picking up, dealers re-| state funds. Florida schools al- 
port. Most dealers, therefore, are| ready are receiving $400 per unit 
not happy at the prospect of re-| for construction purposes. 

duced truck output. A short time 


authorized to issue a certificate of 
title to a motor vehicle in which 
an interest has been passed out- 
side of Texas before registration 
and is imported into Texas for 
sale.” 
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DEALER FIRM NAME 







a oRoeR pick” VP ) 
- THE CUSTOMER | W¥Ofax sen® 
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Ash for a Demonstration 


HIMSELF 


How much does it cost you to write up a repair order? 

Here's a newer, more profitable way of taking service orders—the CAR SERVICE MENU! The 
customer himself fills in this handy reminder form; SELLS HIMSELF on more service! Cuts customer 
reception time, builds confidence, and reduces your write-up costs from 50 to 75%. This persuasive 
silent salesman can go to work for you immediately! Use the convenient form below. 


SELLS MORE ITEMS PER REPAIR ORDER 


How many items per repair order ore you selling? 





to write up @ repel" 











Service Insignia Desired Cor Makes Handled 





Specify — with Pick-up and Delivery Service without Check which Type (A) as above 


USE CONVENIENT 
ORDER 
FORM 


Type (8) can be mailed in for Appointment 


Developed by THE LAUDAR COMPANY, makers of the famous tLaudar Service Production System 
cine ee ee eee Se Ne ee ee ee ™ 
IMPRINTED THE LAUDAR COMPANY ; 
121 E. Hill Street Please Specify Open Account Check with Order C.0.0. ! 
! ' 
PERSONALIZED } Thomson, Georgia ORDER—RUSH , 
PRICES Please send me Car Service Menu Forms (@ $ per M 
1000 S560 $19.75 per M (Quantity) i 
2,500..... $18.75 per M ; wane ; 
2 ae $17.45 per M | Street Address ' 
TOG onc a's $14.75 per M | City Postal Zone State Phone ' 
' 
Over 10,000—Request prices 1 Slogan, If any \ 
] ' 
' 
| 
' 
' 
' 
i 
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DAR COMPANY -THOMSDN, GA. 


Date 
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In the Letterbox 


reason it is too commonly used and 
very badly abused. 

We feel, and we continually stress 
|to all of our employes, there never 
|was a more opportune time for a 


customers. We feel today that the 
smile of any employe is much 
|brighter than it has ever been in 


that very few buyers know what a 
| smile from the seller really is today. 
Today we are rapidly approach- 
ing a buyer’s market. In some 
locations in the United States, 
they have already reached it. We 
have trained our salesmen along 
this line for months and months, 
and today we are reaping the 
benefits here in Indianapolis 
when most other dealers, both 
new and used, are “crying the 

| blues.” 


Ernest M. Morris, | To offer you a concrete example, 


> .° lover the weekend our two places 
Associates Founder of business, the main office and our 
SOUTH BEND.— Ernest M. Mor-| branch, delivered a total of 42 new 
> founder and board chairman | and used automobiles. 
o ssociates Investment Co., died : : ‘ 
; ’ After investigating among the 
ee 3. He formed the firm! ther dealers, I think we can well 


Mr. Morris was chairman of the say this is more units than was 


board of lay trustees of Notre|Stanapelis on "Ssturday "We - 


Dame university for several years |,.; : : 
and gave the school $1,000,000 fast |trivute. this particular volume of 
— aa ae | pleasure to do business with one of 
William K. Norris, ae 2 ee ee 
Parts Firm Founder | Several times in the past year 
ST. LOUIS.—William K, Norris,| a number of larger operators 
75, a founder of McQuay-Norris| have come into our city and into 
Mfg. Co., died May 3 at his home| our state, figuring they would do 
in suburban Clayton. Mr. Norris| a great volume of business by so- 
directed development of the com-| called high pressure methods. 

pany from a $20,000 firm in 1911 to| They have failed. 
one of the nation’s largest makers| We have always used the system 
of piston rings and engine parts. [of “the customer is always right, 
: : treat him right, smile at him, make 
H. B. Grubb, Manager him feel at home, and he will really 


For Nash at Capital be a satisfied customer to return 


WASHINGTON. — Howard  B,| 98#n and again.” ; 
Grubb, 41, manager for Nash Mo-|_ After reading this fine article Mr. 
tors’ Washington zone, died sud-| Van Tassel authored, I thought you 
denly May 6 at his home in York-|™ight like to have the views of a 
town Village, Md. dealer who has always made your 

Mr. Grubb joined Nash Motors|Principle his policy.— C. T. Fox- 
in January, 1946, serving as car| WORTHY, president, C. T. Foxworthy 
distributor until his recent appoint-|C®, Inc. (Ford), Indianapolis. 
ment as district manager. He was a 
one of the founders and an officer! Most Complete 
in the local organization of the| I have just received f 
Antique Automobile Club of Amer-|in. 4951 Almanac and woulé lik 
ica and served as recording secre- t ¥ nS Se wee — 
tary and treasurer of that organ-| ‘© State that as far as automotive 
featton statistical information is concerned, 

: oc - es |this is probably the most complete 
Henry Brooks Van Duzer | publication I have ever seen. 


PORTLAND, Ore. Henry Brooks Van It would b i- 
Duzer, 77, known as ‘‘the father of better - wey much apprect 
roads in Oregon,’’ died here May 2 follow- 
ing a heart attack. He was state highway 


commissioner from 1923 to 1931 
* * * 


NPA Weighs Curb 
WEST nine aaa: J. On Output of Jacks 


Gutt, 79, a pioneer in the auto and air- 

lane industries ied May Mr. 

Pp e industries, died here May 4, Mr WASHINGTON.—A proposed or- 
critical 


Gutt was chief designer of Simplex Auto 
i i i ing S £ - ‘ 
discontinued building automobiles and be-| materials needed for defense by 





Hoeck Signs Franchise— 


An employe of Chevrolet for 3! years, W. A 
Hoeck signs a Chevrolet franchise for Hoeck | 
Chevrolet Co., Lebanon, Ore. At the right is 
J. C. Rice, zone manager, Portland. For the 
last five years, Hoeck has been organization | 
manager in the Portiand zone 


Obituaries 











Co. from 1908 to 1915, when the company|der that would conserve 
came known as Wright-Marlin Aircraft | °° 
Corp. In 1929, he became design engineer | limiting production of packs to cer- 
°o ratt & Whitney Aircraft C ; - ai j j 
a Rhy y Aircraft Corp. He re | tain specified models, sizes, capa- 
cities and specifications was dis- 
uve Munphy vurpny. | CUSSed here last week at a meeting 
hat . = ymonc i Murpny, 5 ei > 
62, vice-president of Murphy-Phoenix oii | Of NPA officials and members of 
Co., died here May 6. The company was | the advisory committee for the jack 
formed by his father, Jeremiah T. Murphy, | industry. 
and has been managed lately by Mr. 
Murphy and his brother, Murlam J. The proposed order would affect 
Murphy, president of, the firm. mechanical, hydraulic, air and elec- 
trically operated jacks, exce 
F. R. Goodenough aianed a sive ae _— 
SOUTH BEND.—Forest R, (Pete) Good- | P OG FOF FAUNA BEencios. 
enough, 55, district manager for the Hud- | WOuld require periodic reports to 
NPA on total production and size 


son dealership, died May 6 at his home 

after a sudden heart attack. He had been 

associated with the automobile sales busi- of order backlogs. 

ness here for many years 
| 


* * x 


* * * 





7 . 
H. E. Evans ] lm b 1 N m 

CLEVELAND.—H. E. Evans, 51, mer- | rau oO U e a es 
chandising manager of Willard Storage | e 
Battery Co. since 1944, died recently at his | ] 2 Ad Ch f 
Cleveland home. A prominent figure in the | erry . te 
battery industry for more than 25 years, : 
Mr. Evans was in charge of all Willard | CINCINNATI. Appointment of 


advertising, sales promotion and market | Marshall N. Terry as director of 
research activities. He joined the Willard advertising of 


organization in 1925. : s 
3 z , Trailmobile was 
Leonard Albert Leathers announced last 
ST. PETERSBURG, Fla.—Leonard Al- week by George 


M. Bunker, presi- 
dent. Terry is re- 


bert Leathers, 71, retired auto dealer of 
Brookville, Pa., died here Apr. 15. He came 





to St. Petersburg four months ago for a joining Trailmo 
vacation 1 - 
* * «x bile with which 
C. A. Bell he was connected 
BISHOP, Calif.-C. A. Bell, parts and | throughout World 
accessories manager of Phelps Motors War II. Since 
(Chevrolet) here, was killed in an auto j 
accident, During the funeral every auto that time, he has 
dealership, filling station and automotive | M. N. Terry been associated 
supply house in the area closed out of | with Crosley 
respect to Mr. Bell -asti : inn ; 
pect to Mr 2 es | Broadcasting Corp. in Cincinnati, 


| first as director of promotional 

Walter H. Davis pre - at ae 

WESTMINSTER, Md Walter Hyatt usta “anes ee all 
> : > as- | 


Davis, 77, an automobile dealer since 1910, | 
died here after a long illness sumed his new duties on May 1. | 





(Continued from Page 4) 


| dealer to use the system of satisfied 


ithe past, for the simple reason | 
| Hudson franchise. 





Alexander Claims 
|New, Used Lot Is 
‘Tops in World 


ated if I could obtain another copy. DALLAS. — Alexander Motor Co., 
—R. A. Younc, manager of stock | formerly one of the country’s larg- 
| Sales, Johnson Bronze Co. New |est Dodge dealerships, has opened 
| Castle, Pa. its nine-acre lot here where all 
i'makes of new and used cars and 

trucks will be sold. 
Approximately 1,000 cars 
trucks will be on display at all 





Papa Takes Hudson 


Dominic Papa jr., president of | 
Papa’s Sales and Service, 724 Allen 
St., New Britain, Conn., 


nounced that he has received a/and Industrial Blvd., 
| Alexander, president. The company 





| wil operate 25 of its own trans- 
ports to bring in vehicles from all 
the country’s important car mar- 
kets, he added. 

Described by Alexander as the 
“world’s largest automotive center,’ 
the plant represents an investment 
of more than _ $2,000,000. Two 
hundred persons are employed. 

“It will be like a great automobile 
show at all times,” Alexander as- 
serted. “At no other place in the 
|country can a visitor find as great 


and /|a variety of new and used cars and 


'trucks at any one time. There will 


has an-|times on the tract at Commerce|be a vehicle—passenger or truck— 
said Ernest|to fit every customer, every eco- 


nomic level and every purpose.” 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: EIGHTEEN CENTS (18c) PER WORD for each in 
Wanted Ads accepted at half-rates to encourage this classification for 


sertion. Cash in advance. Position 


the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
at Ta ae hil ik 2 eee i ee ee 
warded, unopened, the same day 


at regular rates, but if signed ‘Box No. ......, 
lar ($1) per insertion for address and extra service as replies are ils 


received, Display Ads: $9.80 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 





| 

POSITION WANTED 

GENERAL MANAGER—Sales manager. 
Age 41, Protestant, over 15 years experi- 
ence in the automotive field as general 
manager, sales manager and used car 
manager; familiar with all phases of 
present day operations. Desire position 
with aggressive dealership in Texas, New 
Mexico or Arizona—would also consider 
New Orleans or Gulf Coast area. Would 
be interested in operating dealership on a 
percentage basis or making substantial 
investment. At present employed in an 
executive capacity with one of the larg- 
est G.M. dealerships in the country. Can 
furnish excellent references as to integ- 
rity and ability. Box 5033, c/o Automo- 
tive News, Detroit 26. 

GENERAL MANAGER. Family man, sober 
habits. Somewhere in the central states 
is a 150 to»+250 car dealership needing 
my experience. Actual experience in every 
phase of automotive retailing and can 































Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


ACCOUNTANT-OFFICE MANAGER. Ex- 
perience in Chrysler product bookkeeping 
system advantageous but not necessary. 
Permanent position with long established 

Western New York city of 


company. make every department click. Only inter- 
300,000. State experience, present COn-| ested in a connection where there is a 
nection, approximate salary expected, determination to have place held in high 


age and marital status. Tell us about 
yourself frankly. This is an outstanding 
opportunity for a capable man, Box 
5057, c/o Automotive News, Detroit 26. 


SERVICE MANAGER WANTED. 1,500 car 
midwestern Ford dealership, modern 
shop. Most attractive salary and com- 
mission. Must have excellent administra- 
tive ability to supervise large modern 
shop and organization. Interested only in 
permanent long time basis. Most enjoy- 
able living conditions. Box 5053, c/o 
Automotive News, Detroit 26. 


ACCOUNTANT 
OFFICE 
MANAGER 


Big opportunity in Florida for 
experienced, aggressive, ca- 
pable man, not over 40, for 
established, well financed 
deal. Can offer right man 
attractive proposition. 


Box 5077, c/o Automotive News 
Detroit 26 


esteem by public as well as profitable. 
Renumeration secondary to that ideal. 
Box 5064, c/o Automotive News, De- 
troit 26. 

FORMER DEALER, who specializes in ex- 
cellent service and proper used car re- 
conditioning, available in ninety days. 
Extensive experience in used car buying. 
Would like salary and profit sharing 
plan. After a trial period desirous of 
purchasing an interest in the company. 
A General Motors dealership in the west 
preferred. Top references available. If 
you require honest, progressive, mature 
and profit making service and used car 
merchandising with customer satisfac- 
tion, please write Box 5038, c/o Auto- 
motive News, Detroit 26. 


AVAILABLE-EXPERIENCED administra- 
tor, Changing marketing conditions have 
stalemated present job. Experienced in 
general administration, including pur- 
chasing, expediting of manufacturing 
processes, sales, advertising and produc- 
tion control, Salary requirement open to 
discussion—about $7,500 yearly. Write 
Box 5073, c/o Automotive News, De- 
troit 26. 

THOROUGH BACKGROUND retail sales, 
ears and trucks, Experience covers new 
and used units, also service, parts and 
business management. Desirous of mak- 
ing connection as general manager of 
large dealership. Excellent personal and 
business references, Location metropoli- 
tan Chicago area, Box 5063, c/o Auto- 
motive News, Detroit 26. 

















DEALERSHIP AVAILABLE 
ONE OF THE most compact dealerships in 
New England, doing better than $400,- 
000 a year business, handling top inde- 
pendent. Located in the heart of Con- 
necticut with a prosperous territory to 
draw from. Three year old building, in- 
cluding latest shop equipment and beau- 
tiful showroom. $40,000 cash required; 
owner in position to carry full mort- 
gage, up to 20 year amortization. Selling 
because of health only. Unless you are 
bona fide buyer, please do not answer; 
you must qualify with factory since they 
already know of this ad. Address Box 
5071, c/o Automotive News, Detroit 26. 


ESTABLISHED DEALERSHIP, handling 


SERVICE REPRESENTATIVE. Large au- 
tomobile manufacturer needs man for 
technical observation on military trucks. 
Position requires engineering background 
and automotive service experience, As- 
signment overseas. Prefer single, service- 
exempt man 28 to 45. Excellent salary. 
Write Box 5072, c/o Automotive News, 
Detroit 26, giving details of experience 
and personal qualifications, 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: % cents per word for each 
insertion. sh in advance. (Half-rate 









* t i leading line of motor trucks and farm 
at coe to Culey oh & equipment in one of Michigan's larger 
; cities. Profitable operations assured. 





Present good management permanent if 
desired. Business is excellent as invest- 
ment only or will provide good employ- 
ment as well as investment. Present vol- 
ume $500,000 per year. Excellent possi- 
bilities for increasing. Box 5021, c/o 
Automotive News, Detroit 26. 


DEALERSHIP AVAILABLE, Packard 
agency; well established in central west- 


SALES MANAGER—100-250. Country boy 
came up the hard way. Years’ experi- 
ence Chevrolet, Buick, Oldsmobile, Chrys- 
ler. Proven factory trained methods. 
Trained to knock doors during depres- 
sion, not afraid to dirty my hands. Ex- 
tremely loyal, hard worker, with same 
Chevrolet dealer 20 years. Used car spe- 


cialist; alert, analytical mind meets ern Kansas town of 12,000 population 
changing conditions; grateful, apprecia- Downtown location—pictures on request. 
tive type, make you money or resign. Major trading point for eleven county 
Interested future security more than pres- area, rich in agriculture. Garage has 
ent salary. Present dealer small, no fu- modern essential tools and equipment. 
ture. Furnish records, reference for ap- Will sell building or reasonable rent with 
proval, Available now. Box 5058, c/o good lease. Retiring to my ranch in 
Automotive News, Detroit 26. Colorado, Write for additional particu- 

lars. Box 5059, c/o Automotive News, 





MOPAR WHOLESALERS NOTICE. A-1 
parts manager available. Will consider 
salesmanager or parts representative. All 
phases of parts business understood. Box 
5039, c/o Automotive News, Detroit 26. 


Detroit 26. 

DEALERSHIP AVAILABLE, now handling 
Chrysler-Plymouth. Modern’ up-to-date 
building, service department with latest 
equipment. Excellent used car lot. 168 
car franchise. Gross sales $1,000,000, 
1950, Partner returning to army. Located 
in south Texas. Box 5020, c/o Automo- 
tive News, Detroit 26. 


AGENCY FOR SALE, now handling G.M., 
in town of 13,000 in middle west. Build- | 
ing and 100 car contract. Used car lot. 
Write Box 5061, c/o Automotive News, 
Detroit 26 





BUSINESS MANAGER. Accountant, expe- 
rienced in operation of all phases of deal- 
ership. Thorough knowledge of O.P.S. 
regulations. Factory trained in sales and 
customer relations. Age 38, married. Pre- 
fer Chevrolet deal in midwest. Now em- 
ployed, Furnish finest references. Salary 
requirements $5,000. Box 5035, c/o Auto- 
motive News, Detroit 26. 














DEALERSHIP AVAILABLE 


DEALERSHIP in central New York. Estab- 
lished thirty years. Now handling Olds- 
mobile, G.M.C., John Deere equipment, 
DeLaval equipment, Turner twinematic 
balers, Gehi Forage Harvesters and Gult 
products. Large repair shop, showroom 
parts room and office. Also two houses 
and large storage, Box 5069, c/o Auto- 
motive News, Detroit 26. 

LEADING INDEPENDENT in western 
Pennsylvania coliege town of 10,000 
trading area of 30,v00. $15,000 will han- 
die modern up-to-date building available 
for purchase or lease. Gross sales last 
year in excess of $20v,000. Must qualify 
with factory. Box 5070, c/o Automotive 
News, Detroit 26. 


DEALERSHIP AVAILABLE, handling in- 
dependent line 400 car contract, located 
in western Pennsylvania. Fully equipped 
going concern; factory approval required; 
satisfactory lease assured, Approximately 
$65,000 required. Box 5050, c/o Automo- 
tive News, Detroit 26. 

AGENCY IN SOUTHEAST, handling 
Studebaker. Well established business in 
progressive city, population 21,000. Mod 
ern building, ample used car lot, modern 
fully equipped shop. Sell or lease build 
ing. Unusual opportunity—-selling due to 








illness. Box 5060, c/o Automotive News 
Detroit 26. 
DEAL iN SOUTHWEST, now handling 


G.M. 150-200 car quota. Also popular 
line of trucks. A very profitable deal. 
Books open. Box 4985, c/o Automotive 
News, Detroit 26. 

INDEPENDENT DEALERSHIP, located in 
midwest; a prosperous going business of- 
fered for sale the first time, Other per 
sonal interests make this a rare oppor- 
tunity to buy at a sacrificed price. Box 
5068, c/o Automotive News, Detroit 26 


DEALERSHIP WANTED 


CHEVROLET, Ford or any G. M. car. 20u 
to 300 car contract. New Jersey resident, 
prefer staying within reasonable distance 
of same. Experienced, young, will meet 
all factory qualifications. Strictly confi- 
dential, Box 4955, c/o Automotive News, 
Detroit 26. 


WE ARE INTERESTED in buying out a 
volume Ford or Lincoln-Mercury dealer- 
ship. Inquiries treated strictly confi- 
dential. Telephone or write Berry, Fick 
or Nichols, Victor 6151, 1221 Baltimore, 
Kansas City, Mo. 





Motors; large or small in Ohio, Kentucky, 
Indiana or Illinois, Can obtain factory 
approval. Your reply strictly confiden- 
tial, Box 5030, c/o Automotive News, 
Detroit 26. 


CHEVROLET DEALERSHIP in midwestern 


city. 100-200 car contract. I have the 
cash and factory approval. Replies con 
fidential. Box 5065, c/o Automotive 


News, Detroit 26. 

AUTOMOBILE MAN, who wants to locate 
in or near Miami, Fla., will buy smal) 
G.M. or Chrysler dealership. All replies 
held in strict confidence during negotia- 
tions. Box 5041, c/o Automotive News, 
Detroit 26. 

G. M. DEALERSHIP—150-200 cars year- 
ly. North Jersey or New York suburb 
preferred. Personal background, capital 
Could withstand any factory require- 
ment. Replies confidential. Box 5056, 
c/o Automotive News, Detroit 26. 

G.M. OR FORD, approximately 100 cars. 
Middle west preferred. Should have no 
trouble getting factory approval, Confi- 
dential. Box 5014, c/o Automotive News 
Detroit 26. 

DEALERSHIP WANTED. Ford, G.M. 
Chrysler or Studebaker in Ohio or points 
westward in community of not less than 
20,000. Will purchase outright. Replies 
confidential. Box 5043, c/o Automotive 
News, Detroit 26. 

WANT TO BUY Ford dealership, large or 
small, in North Carolina, South Caro 
lina or Virginia. Have been approved by 
factory. Carey H. Fleming, Jr., P. O 
Box 562, Whiteville, N. C. 


ESTABLISHED—100 to 150 cars, Radius 
of 35 miles Pittsburgh, Pa. Write Box 
5074, c/o Automotive News, Detroit 26 

















DEALERSHIP WANTED 


GM, FORD or CHRYSLER product. 175 to 50¢ 

cars annual quota. Prefer midwest, southwes* 

or south. Have adequate capital, experience 

and personal qualifications to assure factor 

approval. All replies strictly confidential. 
Write or Wire 


Box 5062, c/o Automotive News, Detroit 26 
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DEALERSHIP WANTED 


DEALERSHIP WANTED. One of ‘‘Big 
Three’ only. 100-250 cars, in Connecti- 
cut or southern Mass. Former dealer with 
#mple capital and experience assures fac- 
tory approval. Would consider purchasing 
5) or 51% interest with option for full 
control, Reply in strict confidence to Box 
540, c/o Automotive News, Detroit 26. 


WANTED TO BUY—GM or Ford agency 
ir Florida. Factory approval assured. 
Prefer 100 to 300 car deal. Reply and 
negotiation must be strictly confidential | 
because of present ownership. Cash po- | 
sition adequate. Box 5016, c/o Automo- | 
tive News, Detroit 26. 


DEALERSHIP WANTED—General Motors, 
Ford or Chrysler anywhere in midwest. | 
Must be 300-500 car franchise in city of 
50,000 or more. Able to take over imme- 
diately. Factory approval assured. Your 
reply strictly confidential. Box 5044, c/o 
Automotive News, Detroit 26. 


DEALERSHIP WANTED—200 units, pre- 
ferably Ford or GMC. Will buy outright 


or % interest and take active manage- 
ment. Box 5066, c/o Automotive News, 
Detroit 26. 


FORMER DEALER WANTS small “Big 
Three’’ agency in southeast. Box 5067, 
c/o Automotive News, Detroit 26. 

—————ee eee 

DEALERSHIPS WANTED 

Ford Dealer Wants to Expand. Highest Cash 

Price for Ford or Lincoln Mercury Dealerships 

in Cities of 50,000 and up. Quick Confidential 

Treatment of Your Reply. 

Write or Wire 


Box 5003 
c/o Automotive News, Detroit 26 











DISTRIBUTORSHIP WANTED 
DISTRIBUTORS southern area desire fran- 
chises platform rack bodies, forward con- 
trol, step-in vans. Will stock. Box 5075. 
c/o Automotive News, Detroit 26. 


| 
————————S es | 
— 





DEALER SERVICES 





INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 


Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work. Accurate, unbiased and confi- 
dential. Inventories accepted by all account- 
ants and by the government. 


ALLIED INVENTORY CO., INC. 


6750 Stony Island Avenue, Chicago 49, Illinois 
MUseum 4-3500 


224 E, 38th St., New York 16, N. Y. 
Murray Hill 2-0064 








INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 
@ Accurate 
@ Confidential 
@ Counted by Expert Partsmen 
@ Accepted by Government 
@ Counted in One Day 
@ Complete with Automatic 

Stock Control System 

@ Priced With Authorized Publications 
@ Used to Buy-Sell Dealerships 
@ Quality at Low Cost 


Talbot's Automobile Dealers 
Inventory Service 


4690 Newport — Detroit 13, Michigan 
Midwest 4-5355 








INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 





USED CARS FOR SALE 


—AUTO— 
AUCTION 


—At— 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 








DANVILLE, PENNA. 
EVERY WEDNESDAY 





real oction at 


You will always find 
both these auctions. 


R. D. WEST, Prop 


Jos. E. Johnson Tex Rickard 


Auctioneers 





SHELDON OLDS 
8421 Michigan, Detroit 
Always a selection of good used cars 
Wholesale 
Write, wire or telephone 

P. E. QUINLAN 

Used Car Manager 
Tiffany 6-4800 

Scere rtp nn 
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___USED CARS FOR SALE 


1950 FORDS 
V-8 Tudors 





| Formally Police Cars used only a short 


time in service. Prices low for quick sale. 


ALSO 


1948 PLYMOUTHS 


4-Door Sedans 
Good Condition 


Priced Low 
FORMALLY USED AS TAXICABS 
Disney Motor Sales, Inc. 


13607 St. Clair Avenue Cleveland, Ohio 
Glenville 1-8600 








THE TUESDAY SALE—11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart ef the Nation) 


Phones: E 35 


Oper all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 








ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies—Good Motors 
1 to 500 
Plymouths-Fords-Chevrolets 
Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 
MORRIS FREEDMAN, Mgr. 
Saratoga 7-2300 Sherwood 7-1700 


Herbert J. Cole 
Evergreen 2-0400 


WHOLESALE BUYERS! 


Big Selection of 


Late Models 


CADILLAC 
OLDSMOBILE 


BUICK 
PONTIAC 
CHEVROLET 


Write, Wire or Phone 
JORDAN 4-6332 


GAGE and DRUMMY, INC. 
21710 Woodward Ave. Detroit 20, Mich. 


AUTO AUCTION 


TIM ANSPACH 


“Midway”, Stop 20 
Albany-Schenectady Road 


ALBANY, N.Y. 
(For Dealers Only) 


EVERY MONDAY .. . 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


USED CAR BUYERS 


OUTSTANDING VALUES! 
— CLEAN — 

1949 PLYMOUTHS & CHEVROLETS 

1950 PLYMOUTHS & CHEVROLETS 


2 door and 4 door models 


“Z" FRANK BEFORE YOU BUY! 


America's Largest Chrysler-Plymouth 
Dealer 
PHONE: HO. 5-2000 


6116 N. WESTERN AVENUE 
CHICAGO, ILLINOIS 








AUTO AUCTION 
INDIANAPOLIS, INDIANA 
Every Wednesday—I2 Noon. Make Your 
Reservation Now! CALL LINCOLN 7447 
Dealers Only 
CLARKE AUTO AUCTION 


1125 N. Meridian Street 
Auctioneer—Pat Patterson is back! 








AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 











/ USED CARS FOR SALE 

FORTY 1947 Plymouth taxi cabs—$250 
each; five 1949 Ford taxi cabs—$500 
each. Clark’s Auto Wrecking Company, 
1027 West Gwinnett, Savannah, Ga. 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
915 N. Illinois St. Phone Lincoln 5383 





__ USED CARS WANTED — 


LINCOLN COSMOPOLITANS, Hudson 
Pacemakers 8's, 50-51 sedans, new con- 
dition, Box 5076, c/o Automotive News, 


Detroit 26. 
‘PARTS FOR SALE 
LINCOLN-MERCURY PARTS. Will sel) at 
dealer cost. Freight prepaid on orders 
over $100. Send for inventory listing over 
$20,000 stock. Warren W. Boulden and 
Sons, Inc., 107 North St.. Elkton, Md 
Phone: Elkton 36. 


We are dismantling for parts, 1950 Studebaker 
Land Cruiser, 4-door sedan. Body good. Run- 
ning gear good. 

H. KAUFMAN AUTO PARTS 
Box 38! Peeksville, N. Y. 
= __Phone 7-2393_ 
ATTENTION TAXI CAB Company and Po- 





lice Department. 150 heavy duty gene- 
rators off of 1950 Fords-police cars, Dis- 
ney Motor Sales, 13607 St. Clair Ave., 


Cleveland, Ohio. 


FOR SALE—Tucker cars and parts frames, 
bodies and motors. etc. New Cadillac 
Hydromatic transmission. Ezra Schlipf, 
Metamora. IIl. 


CHEVROLET PARTS — 1928 to 1951. 
Prompt service. Louis Chevrolet, Thomp- 
sonville, Conn, 





OLDSMOBILE 
PARTS 


Write - Phone - Wire 


Jordan 4-6332 
GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


24 Hours Service on Shipments 








FORD PARTS 


Shipped Anywhere 
Call-——Write — Phone 
TRANTER-WILLIAMS MOTORS, INC. 


4016 Alliston Avenue 


CINCINNATI 9, OH!IO 
MElrose 7275 








BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 


Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

Ail Phones WAbash 2-1030 








FORD BODY PARTS 
OUR SPECIALTY. WE SHIP ANYWHERE. 
PHONE-WIRE-WRITE 
NORWOOD AUTO SALES CO. 
5050 Montgomery Rd. 
CINCINNATI 12, OHIO 
Me 4460 








ACCESSORIES WANTED 


We Pay 
SPOT CASH 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 


ACT QUICKLY !! 


DEXTER MOTORS 
PARTS DEPT. 


Ist Ave. & 98th St. N.Y.C., N.Y. 
SAcramento 2-7600 


ACCESSORIES FOR SALE 


REAR SEAT SPEAKERS—Hawley-Condit. 
The original quality speaker with custom 
switches and fittings available today. 
Get your full car radio profit. 8-inch 
speaker, list $19.50; 6-inch speaker, list 
$16.50. 40% discount in dozen lots. rite 
today. Hawley-Condit, 3348 West Olym- 
pic Bivd., Los Angeles 6, Calif. 

Ce 


1941-48 CHEVROLET REAR FENDERS 
CONSERVE YOUR STEEL FENDERS! ! ! 
We have for immediate delivery—left rear 
aluminum fenders for 1941-1948 Chevrolet. 
Perfect fit. Replaces Chevrolet No. 609657. 
Net os to dealers $9.43 F.O.B. Pittsburgh. 

Freight allowed on twelve fenders. 
AMERICAN AUTO FABRIC CO. 
5935 BAUM BLVD. 
PITTSBURGH 6, PENNSYLVANIA 





TIRES FOR SALE 


4—10.00x20—14 ply Hard Back lugs and 
4 General 14 ply 10.00x20 LCM tires and 
tubes. Several smaller sizes including 


farm tractor tires. 
six chassis. 
Iron River, 


NEED TIRES?7? 

We can supply you with the finest guaranteed 
deluxe RECAPPED TIRES at the LOWEST 
PRICES! Let us know your requirements. 

Wire, Write, Telephone for Price List 

JACK GREENE of Coney Island 
563 McDonald Avenue, Brooklyn 18, N. Y. 
Ulster 4-2600 


-_-_-e 


BUSES FOR SALE 


BUSES FOR SALE. Late model used and 
new school buses, 36, 48, 54 and 60 pas- 
senger. National Bus Sales Co., Inc., 101 
St., Philadelphia 4, Pa, BAring 


Also Ford 158” big 
Iron River Ford Garage, 
Mich. 











TRUCKS FOR SALE 


FOR SALE. 1944 Chevrolet army four by 
four wrecker equipped with 8:25x20x10 
ply new tires, heater, defroster, clear- 
ance lights, flasher lights, body crane, 
crane extension, ground anchors, snatch 
blocks, 22419 actual miles, excellent con- 
dition, new % inch cable, cab protector. 
Motor, transmission and brakes recently 
reconditioned. Price $1,500. Will consider 
new or used cars or trucks in trade. 
Ed Creque Motor Sales, Inc., Holly, 
Michigan. Ph. 2811. 





SHOP EQUIPMENT FOR SALE 


COMPLETE MANBEBE front-end aligner 
equipment with metal background and 
master wheel balancer. Like new. Origi- 
nal value $1,200, priced now at $350. 
Chittum Buick Co., 625 Ann Street, 
Parkersburg, W. Va. 

ONE TURN TABLE to display new or 
used cars, 36 inches in diameter, Prac- 
tically new, cost $350 new. O’Neil Auto 
Sales, 5703 Calumet Avenue, Hammond, 
Ind. 





SHOP EQUIPMENT WANTED 

LATE MODEL heavy duty B, line frame 
machine. Must be large enough to handle 
trucks. Call or write Albert Shumaker, 
Jasper, Ala. Phone 44. —- = 

PARTS BINS WANTED by new Dodge 
dealer. Lake Orion Motor Sales, 941 8S 
Lapeer Rd., Lake Orion, Mich. 


NEW LINES WANTED 





HAVE EFFICIENT AND PRODUCTIVE SALES 
FORCE CALLING ON AUTOMOBILE DEAL- 
ERS AND SERVICE STATIONS IN PENNSYIL- 
VANIA, OHIO, MICHIGAN AND WEST 
VIRGINIA. 


WILL ENTERTAIN DISTRIBUTION OF ITEMS 
TO THIS TRADE IN ALL OR PART OF 
ABOVE TERRITORY. 


ACME EQUIPMENT, INC. 


505 Central Trust Building 
ALTOONA, PENNSYLVANIA 





MISCELLANEOUS 


1948 CABIN CRUISER, 29 foot Truscott. 
Perfect condition. Just refinished inside 
and out, 115 H. P. Chrysler marine en- 
gine. Sleeps 4. Has toilet, refrigerator, 
sink stove, running water and automatic 
bilge pump. Priced at less than half its 
new cost. Bickelhaupt Motors, Clinton, 
Iowa, 

ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce &t., 
Lynchburg, Virginia. 





Ford and Lincoln-Mercury Dealers 


COMPLETE DEALER MANAGEMENT SERVICE AVAILABLE TO YOU! 


We supply experienced volume operating manager 


and 


supervise your entire operation. 


Now rendering management service to Ford and Lincoin- 


Mercury Dealers in many principal Cities Coast to Ceast. 


INQUIRIES 
INVITED 


(Principals © BERL BERRY ® 


CENTRAL SERVICES, INC. 


RUDY FICK ® V.V. NICHOLS) 


1221 BALTIMORE © KANSAS CITY 6, MISSOURI 


References: 


Ford Motor Co. and City Nat'l Bank & Trust Co., Kansas City, Mo. 








An Ad in 
the Classified Section of 


AUTOMOTIVE NEWS 


Will get you quick action, and a satisfactory 


return for your investment. 
Write to CLASSIFIED DEPARTMENT 


AUTOMOTIVE NEWS 


2666 Penobscot Bidg., Detroit 26, Mich. 


all 
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'New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [|] or Two Years $14 [_] 
for which check is attached [_] or send bill [1] 





TO 


Car Dealer () 


Jobber () Insurance [_] 
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TRADE CONNECTION: 
Truck Dealer (1) 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Manufacturer {_] 


Supplier () 


Financial (} 


i 
| 
| 
! 
| 
| 
| 
| 
| 
| 
| 
| 
| 
SAEs ‘ehices i alee 
| 
| 
| 
| 
| 
| 
! 
| 
| 
! 
! 
| 
| 
| 












NOW! FAR OUTSELLING 


ALL OTHER 
BUMPER GUARDS! 


IT PAYS TO SELL ERIE FENDER-TO-FENDER KARGARDS! 
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Brilliant Chrome Plating Identical to New Car Specifications 
FEATURED ON TV:— 

WNBQ 10:00 every Saturday night on Hauser’s Grand Marquee. 

WGN-TV 9:30 every Wednesday night on Hauser’s Family Circle. Mii 


ADVERTISED IN THE SATURDAY EVENING POST 
16,000,000 people monthly (your customers) see each ad. 


COMPLETE PROTECTION FOR YOUR CUSTOMERS! 





l 


# 
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ERIE MANUFACTURING 
PRESSED STEEL CAR COMPANY, INC. 
General Sales Office: J@ HSALESCOMPANY ©. 

75 E. WACKER DRIVE - CHICAGO 1, ILLINOIS 
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